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Sparks 


State of the nation’s economy: 
Up 


Pay—Weekly earnings of the 11,- 
500,000 manufacturing production 
workers reached a new high of 
$56.20 in mid-December. 

Bank Deposrrs—Nation’s 531 mu- 
tual savings banks reported a 
record of $19,287,000,000 at end of 
1949, a gain of $887,000,000 over 
1948’s total. 

Trape Loans — Business lend- 
ings rose $4,000,000 to $13,861,000,- 
000 in week ended Jan. 18. 

INDUSTRIAL Propuction—December 
output rose to 178 percent of 1935- 
39 average, five points above 
November. 

Natura, Gas—Operating reven- 
ues of 83 companies in November 
totaled $83,806,428, an increase of 
10.9 percent over same 1948 
month. 

Arrcrart—Shipments in first 11 
months of 1949 were 3 percent 
higher than in like 1948 period. 


Down 

Auto Output — Week’s total of 
121.658 vehicles in U. S. plants is 
12,305 units below previous week’s 
133,963, but well ahead of the 98,614 
in the same week a year ago. 

Money IN CircuLation — Amount 
in week ended Jan. 25 was set at 
$26,913,000,000, $208,000,000 below 
previous week. 

UNEMPLOYMENT INSURANCE — New 
claims dropped to 357,800 in week 
ended Jan. 21, compared with 409,- 
800 in preceding week and 424,000 
in week ended Jan. 7. 

Gorn — Monetary stock de- 
creased during December by $52,- 
004,000 to $24,426,670,000 at the 
month’s end. 

Business Votume—Index in week 
ended Jan. 27 dipped to 112.4 from 
113.2 in preceding week. 

Cruve On— Daily production 
average slipped 310 barrels in 
week ended Jan. 28 to 4,875,865 
barrels daily. 

+ 


+ * 


General 


Sorr Coat — Nation’s stockpile is 
down to about a 22-day supply, Dr. 
James Boyd, director of Bureau of 
Mines, said last week. 

FeperaL Bupcet—Deficit for next 
fiscal year will be under present 
estimate of $5,133,000,000, believes 
Frank Pace, budget director. 


Top Cars 


New-car registrations for 11 
months, plus 27 states for De- 
cember: 
1949 Pos. 
1—983,788 
2—752,964 
3—494,736 
4—354,878 
5—303,697 
6—258,160 
7—254,741 
8—188,207 
9—173,357 
10—129,857 
11—129,012 
12—123,383 
18— 97,778 
14— 93,394 
15— 76,369 
16— 55,678 
17— 35,937 
18— 27,356 
19— 15,457 
20— 9,811 


1948 Pos. 
672,456— 1 
452,414— 2 
325,550— 3 
231,559— 4 
216,424— 5 
200,3438— 6 
169,748— 7 
135,500— 8 
129,979— 9 
102,127—11 

99,548—12 
98,964—13 
77,293—14 
72,942—15 
55,967—16 
105,197—10 
29,889—18 
20,156—20 
Frazer 55,822—17 
Crosley 24,684—19 
21— 6,008 Ang.-Pref. 2,856—22 
22— 3,348 Austin 8,427—21 
“~~ ‘Total All Makes 
4,571,761 2,294,593 

For further details see page 
48, today’s issue. 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Mercury 
Hudson 
Nash 
Chrysler 
DeSoto 
Packard 
Cadillac 
Kaiser 
Lincoln 
Willys 
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Competitive Push Seen 


Unwarranted Tax May Cut 
Sales in 1950 


With the public becoming more price conscious, Auto- 
motive News believes it is time that the public and the 
industry should give careful consideration to the SPE- 
CIAL burden autos bear. It has been demonstrated that 
at least one-fourth of the price of a car goes for taxes. 

Part of that is a general burden, and the autos 
industry has no complaints about paying its share. 

But it is a different matter when every new car a 

dealer sells bears a special federal excise levy of 


nearly $100. 


It was bad enough, although more understandable, in 
the days when the auto was considered a luxury. But in 
the America of today nearly all people buy cars because 
they are either useful or downright necessary. 

And make no mistake about this: The taxes are on 
the people—your customers—not on industry as such. 


For 


ealers who wish to discuss the special taxes 


with their customers, here are some facts: 
They were first imposed in 1917 as a war measure. 
They were partially repealed in 1926, and completely 


removed in 1928. 


They were reimposed in 1932 as a temporary, emer- 


gency revenue measure. 


They were increased in 1940 and doubled in 
1941. The principal goal was to cut employment 
and sales in civilian lines to aid war production. 
The tax on a passenger car is 7 percent of the whole- 

sale price, adding about $95 to the delivered price. 
Trucks, parts and accessories are assessed 5 percent of 
the wholesale price; tires 5 cents a pound, tubes 9 cents 
a pound, lubricating oil 6 cents a gallon, and gasoline 


11% cents a gallon. 


Auto Excises Under Attack 
As House Hearings Start 


By William Ullman 

Washington Correspondent 
ASHINGTON.—Automotive ex- 
cise taxes were under wide- 
spread attack here last week as 
impediments to commerce and 
threats to the present high levels 
of production, sales and employ- 

ment in the auto industry. 
In addition, it was charged that 
they are unfair and discrimina- 


10,000 Expected 
At NADA Parley 
Opening Today 


By Pete Wemhoff 
Editor, Automotive News 

TLANTIC CITY.— General ses- 

sions of NADA’s 1950 conven- 
tion, which open today in Con- 
vention hall here, are expected to 
draw more than 10,000 auto dealers 
and their personnel. 

Ray Chamberlain, convention 
manager, made the estimate late 
last week, adding that the NADA 
equipment show would probably 
fill about 200 spaces—a new rec- 
ord. The show opened Sunday 
and runs through Wednesday. 
Principal discussion at the con- 
vention will center on bootlegging 

(Continued on Page 62, Col, 1) 


Automotive News 


at NADA 


Automotive News will have 
headquarters in Parlor 364-366, 
Marlborough Blenheim hotel, at 
the NADA convention in At- 
lantic City this week. 

In the NADA equipment show, 
Automotive News will occupy 
spaces D-107 and 108, 

We extend a cordial invitation 
to all convention attendees to 
visit us. 





tory, and that they unduly bur- 
den low-income groups. 

Hearings got under way Thurs- 
day with Secretary of the Treasury 
Snyder as the first witness. Broad 
hearings were decided upon after 
debate in Congress which pointed 
up the fact that automotive ex- 
cises were completely overlooked 
in President Truman’s recommen- 


dations. 
A POINT expected to be empha- 
sized was this: 

“Why wait until these discrim- 
inatory taxes become a serious de- 
terrant to sales before removing 
them? By then, the automotive and 
supplier industries will have lost 
their momentum and employment 
will be seriously affected.” 

The National Automobile Deal- 
ers Assn., Automobile Manufac- 
turers Assn. and National High- 
way Users Conference are lead- 

(Continued on Page 63, Col. 1) 
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As Studebaker, Hudson 
Cut Prices $86 to $170 


Living-Cost Decline May Bring Further Adjustments 
When Spring Selling Season Gets Under Way; 
Only Chrysler Fails to Cut in ’49-50 


Hh >* price cuts by Hudson 
and Studebaker were seen last 
week as the first competitive sparks 
of the oncoming spring market. . 

Studebaker’s advertised - deliv- 
ered prices dropped from $86 to 
$141 on all its car models, effec- 
tive Feb. 1. Dealers were rebated 
for unsold cars in stock Feb, 1 
in the South Bend maker’s first 
postwar price decrease. 

The new 1950 Super and Custom 
Commodore Hudsons, to be placed 


H. db. Vance A. E. Barit 


on dealership display Feb. 10, will 
range from $88 to $170.25 less than 
comparable 1949 models. There is 
no change in the prices of Hud- 
son’s new Pacemaker series or in 
the Super-matic transmission. 
* * as 

A§ OF press time Thursday, com- 

petitors of Studebaker and 
Hudson said they were contemplat- 
ing no price adjustments in the 
“foreseeable future.” 

Because of the declining cost- 
of-living index, however, addi- 
tional new-car and truck price 
adjustments are believed prob- 
able after the spring selling sea- 
son formally gets under way on 
Washington’s birthday. 

Around Feb. 22, the consumer 


price index for Jan. i5 will be is- 
sued and General Motors wage 
rates for the March 1-May 29 
quarter will be determined. GM 
coupled a cost-of-living wage cut 
with price slices on two occasions 
last year. 

* + 
GTRIKEBOUND Chrysler Corp. 
“’ now is the only maker that has 

(Continued on Page 69, Col. 1) 


Chrysler Talks 
Due to Resume 


By M id-W eek 


By Mac Gordon 
Associate Editor 

OVERNMENT mediators held 

out hope last week of arrang- 
ing a renewal of Chrysler peace 
negotiations by Wednesday. 

After a week’s “cooling-off” 
period, federal and state concili- 
ators were wading into the task 
of loosening up the pension 
stalemate that provoked the 
strike of 89,000 Chrysler workers 
Jan. 25 and furloughed thousands 
more in supplier plants. 

Both Robert W. Conder, Chrysler 
labor-relations director, and UAW 
President Walter P. Reuther have 
expressed a willingness to reopen 
pension discussions. 

On direct assignment in the dis- 
pute were E. Marvin Sconyers, fed- 
eral mediator, and Philip Weiss, 
state mediator. 

» * * 

ALES executives of at least two 

Chrysler divisions, meanwhile, 
were lamenting one possible effect 

(Continued on Page 10, Col. 3) 
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Output Dips to 121,658 


GM and Ford Operations at Peak Daily Rate; 
56,500 Units Lost by Chrysler 


By Bernie Thomas 
Associate Editor 
ITH nearly 34,000 vehicles lost 
in the continuing Chrysler 
strike, U. S. vehicle output last 
week dropped off to 121,658 units— 
99,913 cars and 21,745 trucks—AuUTo- 
MOTIVE News estimates. 
New postwar peak daily pro- 
duction rates at General Motors 


Used-Car Sales and Prices 
Steadier in Most Areas 


y= cars are moving well in 
most sections of the country, 
it was indicated last week by re- 
ports from Automotive News corre- 
spondents. 

Auction reports confirmed this 
trend. Prices, which had been 
dropping steadily all winter, were 
firm to higher, although averages 
were down, reflecting the trend 
of a week earlier. 

Fresh money was coming into 
the market through GI insurance 


In This Issue 


Registrations, Prices 
Used-Car Auctions ........ 
Production by Makes 





rebates, and some observers believe 
the Chrysler strike will help the 


Used-car reports from various 
cities start on page 50. 


market temporarily in _ sections 
where the inflationary aspects are 
not offset by reduced employment. 
However, new-car price reduc- 
tions may send the used-car mar- 
ket lower. 
” of 7 
HE Pacific Northwest was the 
only section to report a de- 
pressed market, and this was at- 
tributed to severe weather. 
With used-car prices deflated to 
(See USED CARS, Page 66, Col. 3) 


and Ford plants kept the ac- 
counting from falling even 
farther below the previcus week’s 
volume—111,728 cars and 22,235 
trucks; a total of 133,963. 
Through last week, Chrysler’s 
strike had already cost the corpor- 
ation an estimated 52,400 cars and 
4,100 trucks. Reportedly, Chrysler 
had planned to operate its car- 
building divisions six days a week 
throughout February. 
* + = 
Wu Chrysler out of production, 


GM and Ford are currently 
(Continued on Page 70, Col, 1) 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


133,963 
Last Prev. 1949 
Week Week Week 


For complete production totals 
by makes, see table, page 70. 


121,658 


98,614 
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Only 4% Pet. of ’49 Output... 
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Export Sales Still Diving 


HE export market has plum- 

meted to a measly 4%% percent 
of total U. S. vehicle production 
and is likely to descend into even 
lower depths this year. 

That was the gloomy picture for 
_foreign sales last week as the Auto- 
mobile Manufacturers Assn. re- 
leased the information that 1949 
was one of the lowest export years 














733,762 in the alltime record ex- 
port year of 1929. 

The fact that the export nose- 
dive took place despite the 1949 
production jump to the highest 
point ever was explained recently 
by General Motors President C. E. 
Wilson at the Midcentury Motor- 


ama show in New York. 
a + * 











20.3 percent in 1947 and 13.9 percent 


in 1941, 
* * * 


4 bene peak percentage for car ex- 
ports was chalked up in 1927, 
when 11.3 percent went abroad; for 
truck exports, the 1929 accounting 
of 30.1 percent of truck output was 
highest. 
The low month for exports during 



























on record. PREDICTING another 30 percent | 1949 was December, with a total of real 
A total of 277,745 new cars, decline in passenger-car exports | 13,237 vehicles, comprising 7,261 up 
trucks and buses went out of the |this year on top of last year’s 30|/cars and 5,976 trucks and buses. asso 
country last year, compared to | percent slump, Wilson blamed the|In November, 8,113 cars and 6,688 mul: 
486,217 in 1948, 512,836 in 1947 and {foreign restrictions on dollar ex-|trucks and buses were exported for acti 
—|change and the increase in pro-|a combined sum of 14,801. a 
duction of small cars overseas. Highest 1949 month for exports in 
Slack Is Named “The market for those cars in| was March, in which 31,936 units int 
" x various places over the world is| were shipped abroad. The March ach 
i not dropping off as fast as the| export sales included 16,568 cars 
Vice Pr esident market for our American-sized| and 15,368 trucks and buses. eff 
° cars,” Wilson said, “and, also, in In December, 1948, 34,565 vehicles tra 
Of W ales 
1 ys many places, sterling exchange is|were sold in foreign markets. Of - es gra 
TOLEDO. — Lyman W. Slack,|easier to get your hands on than/| these, 17,469 were cars. : a. . act 
Mercury dealer in Portland, O., and | dollar exchange.” A total of 617 buses were ex-| THIS IS 1950 TRANSPORTATION, TOO—Art Letherby, after 27 years with Chevrolet and the 
former Packard sales manager, has| — Last year’s 277,745 export total | ported from the U. S. last year, | formerly wih the Central ofice, arrived in, Banning, Cal. te tave vel os toe eettort Jer is 
been named vice-| included 150,944 cars and 126,801 | compared to 1,773 the previous year. | pauik (left, Ford), and Irving Gough (right, Chrysler-Plymouth) with a team of mules and ons 
sident in| trucks, The car sum was the low- —Mac Gorpvon welcomed into the city. These dealers assured Letherby that they didn't get many cars but : 
pre i effc 
charge of distri-| est in a full peacetime production hat they always had some means of transportation. aa 
bution for Willys-| year since 1946; the truck total, pe 
Overland. since 1941. : 
H. O. Lund re-| Car exports represented 2.96 per- New-Car Orders = 
mains as general|cent of car output in 1949, against 
sales manager|6 percent the previous year, 7.3 per- At Show Exceed Be 
under Slack.|cent in 1947 and 2.6 percent in 1941. | GM E t ti = 
Slack, 48, left|The truck and bus export ratio to) xpec ations 
Packard in 1947/1949 commercial-vehicle production | they 
; lems 
to open the Port-| was 11.23 percent in 1949, compared NEW YORK. — Reporting that oe 
L. W. Slack land dealership.|with 14.8 percent the year before, more than 320,000 people viewed tirel 
3 He entered the |——— eT its MidCentury — = — 
in 1932 with Pontiac ° General Motors Corp. said last 
irae peceediion Suenngee. Portland Pontiac Dealers week that actual orders for new a 
Well-known in dealer circles, it cars received at the exhibit “greatly 
is believed that his first goal will Attend Sales Course exceeded expectations.” 
be to strengthen the Willys dealer] | PORTLAND, Ore. — Sixty - four Daily crowds at the nine-day Are 
network. Pontiac dealers in the Portland 1950 event averaged from 31,000 to C 
Slack has been a leader in the|zone and their sales managers at- 44,000, surpassing the enore than MS 
auto safety movement. tended a concentrated refresher 300.000 atten dance which GM re- unde 
It has been reported that Willys | contse. a = a corded at a 1949 exhibit in the is a 
ies ven oh 0 PANE Cr cee kW, Week. ae eee KETTERING RECEIVES FRANKLIN MEDALCharles F. Kettering, General, Motors research Same hotel. belie 
° medal o e@ internationa se $ 
Slack will retain his interest in assisted by Stuart H. Reeder, local orite ae ee no’ ‘Veew York to commemorate the 244th anniversary of Franklin's The record breaking attendance, basic 
Slack Motors in Portland | Zone manager. birth. Alfred P. Sloan jr., GM's chairman of the board, is at left. Brig..Gen. George L.|}&@ GM spokesman said, indicated 
ee in its ident. The firm’s Bliss, president of the society, pins the award on Kettering. continuing high consumer interest lem 
oars. Staion Atlee Carmi- in new cars. He said it justified the ae 
A , ° optimism for future production and 
ee Tanda bes ao Bill to Reduce sales a . = as 4 L 
man ji presse y re ‘ oan jr., 
sociated with Slack since founding . oak ateliemiden ; someea 
, prior to the open- ; 
tg. Roos, Willys first vice- “_ Tax oe ing of the show. = 
; b . upon 
lack would imme- od Cc. E. Wilson, president, in ex- 
Birely a aenelee of a s Intr uce ; pressing appreciation for the great rar 
sales personnel expansion program WASHINGTON. — A bill that/interest shown by the public at With 
which Willys has been developing » |would carry tire and tube taxeS|/GM’s exhibit, issued the following little 
over the past several months. ||back to prewar levels was intro-| statement: izatic 
The sales force, he said, will be duced in the House last week by| “At the middle of the 20th cen- canne 
increased both at the factory and Rep. Walter Huber, of Ohio. Of the| tury, we are looking forward with Tt 
in the field where the company has aot more than 150 excise tax bills be-| hope and confidence. Our automo- to b 
2,300 distributors and dealers. ! fore Congress, this is the only one age et eee greatest year ture 
h P , ta . which addresses itself solely to the in By story of the automobile grou 
ij ae 3 robl of tire and tube excise ; . 7 
. as — A ig yy F aie ’ “Furthermore, the business con- ~~ 
mney Oo The National Assn. of Independ- 
o HONORED FOR 25 YEARS' SERVICE—Frederick G. Weed, president of Rinshed-Mason| ont Tire Dealers, which has long Chrysler-Line Viewers —- 
Vi P id t Co., Detroit automotive, industrial and architectural finishes manufacturing concern, was . 7 - cell 
tce- rest en presented with a gold watch and scroll by his operating group at a dinner. Weed is a been active in an effort to secure Set Record in Gotham mem 
past president and now a member of the executive committee of both the Detroit Paint, repeal of the excise levies on tires ters, 
DETROIT.—George W. Romney | Varnish and Lacquer Assn. and the Detroit Paint and Varnish Production club. He is a ‘ NEW YORK.—Chrysler Corp. 
was elected a vice-president of | member of the national executive committee of the National Paint, Varnish and Lacquer and tubes, wants any Congressional announced last week that dur- Ass 
Nash-Kelvinator Thursday. All| As. and is also national vice-president of the central zone of the national association. | action to contemplate that inde- ing the first three weeks of Jan- — 
other officers pendent tire dealers receive a re-| yary more than 508,000 people aethed 
were reelected. Fi B h fund for taxes on tires and tubes| visited its Plymouth, Dodge, ; 
Romney, assis- Other. ~ Due to ollow oO if} in their inventories at the time a} DeSoto and Chrysler showrooms + cae 
a to Be “ reduction or elimination of the tax in New om —. lei | 
nye Ww. ascn iD V becomes effective. The Huber bill s Is e largest recorde 
since March, 1948, I n nding ol ume R ebates would do this, the NAITD said. crowd in the company’s history Asso 
on Bs Rg The association is urging tire| fF these three weeks. HE 
Seth the auto and By Jack Weed connecting rod bearings, connecting | dealers to write to their representa- + be 
Service Editor rods, water pumps, valve spring|tives in Congress asking full sup-|tinues good. The crowds that have indust 
appliance divi > t 
sions. | 2 ANNOUNCEMENT by Bohn bolts, nuts, babbitt metal and solder. | port for Rep. Huber’s bill. come to see our 1950 show demon- nanems 
At 42 he is one = Aluminum & Brass Corp. last} Bohn’s letter to their distributing; In asking that machinery be set strate this. ; tary, 
of the youngest G. W. Romney | week that it is discontinuing all | outlets says, in part: up for the recovery of taxes paid “The shortage of automobiles inn aa 
executives in the volume rebates to jobbers, effective| “pffective Feb. 1, our prices will by tire dealers on their floor stocks,| created by the war has not been ment 
auto industry. He came to Nash/Feb. 1, is expected to bring on a be 5 percent ak Sees those appear- the NAITD pointed out that com- completely filled. In addition, the Sve 
from the Automobile Manufactur-|chain reaction by manufacturers ing on our present price list—Job- pany owned stores do not pay fed-| ability of people to buy cars is naan 
ers Assn., where he was managing] of engine replacement parts. bers Net Prices “A,” dated Aug. 22, eral excise taxes until tires and|greatly above prewar, perhaps by aatien 


director. 

During the war, he was manag- 
ing director of the Automotive 
Council for War Production and 
organized the Automotive Golden 
Jubilee in 1946. 


N. Y. Solons Constber 


Doubling Tax Liability 

Companion bills that would dou- 
ble the present liability insurance 
requirements for taxicabs have 
been introduced in the New York 
state legislature. 





Munn Serial 


The fourth instalment of John 
O. Munn’s “A Guide to Automo- 
bile Selling” is on page 9 today. 





Investigation indicates that 
many of manufacturers in this 
field have been viewing with con- 


siderable alarm the steady 
growth of “co-operatives” — the 
banding of several jobbers to- 
gether to obtain longer discounts. 


Bohn’s action in eliminating the 
volume discount to approximately 
3,000 jobbers, and reducing the net 
price to jobbers by five percent, is 
expected to give competitive con- 
cerns the springboard they have 
been looking for to get out from 
under this cooperative buying. 

© + * 
[es Bohn action represents quite 

a radical departure from mer- 
chandising policies that have been 
followed by similar manufacturers. 
Bohn makes pistons, piston pins, 


1949. All goods shipped (regardless 
of date of order) will be priced 
accordingly. The 2 percent 10th 
prox. cash discount will be allowed, 
the provision for obsolescence will 
remain, but all volume discounts 
and any other allowances will be 
discontinued. Instead we are mak- 
ing a general reduction in all prices 
—5 percent off the jobbers net 
prices—and such prices are the 
same for all customers.” 

Since volume runs as high as 10 
percent for some large customers 
under the volume price rebate 
deal as given by most makers, 
Bohn felt that the five percent 
reduction on net prices will about 
even out across the board and 
will eliminate the inequalities 
among its outlets, some of whom 

(See BOHN, Page 67, Col. 1) 


tubes are actually sold. 


as much as 25 percent.” 


Tucker Fi aces Quiz Feb. 27 


CHICAGO.—Preston Tucker, who 
professes to like the limelight, con- 
tinued last week to remain in the 
public eye. 

U. S. District Judge Michael L. 
Igoe, however, gave him some at- 
tention which he probably didn’t 
enjoy anymore than other co- 
defendants who went through the 
recent trial of criminal charges 
of which they were acquitted two 
weeks ago. 

Judge Igoe, who is ruling on re- 

organization matters under the 
bankruptcy laws, made it clear 


that the jury’s verdict didn’t con- 
vince him. 

After emphasjzing that “I want 
Mr. Tucker in here” when a sched- 
uled hearing set for Feb. 27 is held 
to give the trustees an opportunity 
to conduct examination into the 
personal assets of Tucker and 
other officers of Tucker Corp., 
Judge Igoe added: 

“The only revelation that will 
satisfy this court is full disclosure 
of how and under what circum- 
stances he acquired that property.” 

Indicating that he believes fraud 

(Continued on Page 66, Col. 4) 
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NADA directors, meeting at At- 
L‘% lantic City this week, face a 
real challenge—a challenge to live 
up to the past reputation of the 
association and a challenge to for- 
mulate plans to be translated into 
action to meet present needs. 
NADA’s record during the war 
in protecting and advancing the 
interests of the trade is an 
achievement that surpasses the 
efforts of any other national 
trade organization. Dealers are 
grateful. The Murray-Patman 
act, the successful outcome of 
the dealer discount controversy, 


is a result of good leadership, | 


careful planning and the united 
efforts of the members of the 
association. the results strength- 
ened our national economy, and 
aided in keeping America on 
wheels in wartime, 

But this is a new year. We again 
face major problems. Perhaps 
more significant problems because 
they are peacetime problems. Prob- 
lems, the cure for which lie en- 
tirely within our own industry. 
They are problems with far-reach- 
ing effect on our national economy 
and each individual dealer's busi- 


ness. 
> . * 


Area Chairmen 


Mest of these problems stem 
from the type of contract 
under which all dealers operate. It 
is a contract that, many dealers 
believe, doesn’t fairly distribute the 
risk of doing business. And the 
basic necessity to solve this prob- 
lem is the maintenance, perma- 
nence and expansion of NADA, 

Organization, therefore, must be 
the principle consideration of the 
NADA directors. It affects and 
transcends any other subject to be 
discussed. Upon organization and 
upon organization only rests the 
successful accomplishment of any 
project that may be _ proposed. 
Without a strong organization, but 
little can be gained. With organ- 
ization there is no fair goal that 
cannot be obtained. 

The area chairmen will prove 
to be a strong organizational fea- 
ture of the national body. This 
group is needed not only to bring 
the NADA program down to the 
grass roots of the industry, but 
as individual sending stations in 
each community to interpret the 
feeling and the desires of the 
members to national headquar- 
ters. 

Association programs are not 
automatic. They require a perma- 
nent organization such as the area 
chairmen for local leadership to 
insure the association’s program as 
a tool of progress. 

ae o * 


Association Purposes 


ys leaders, as well as the mem- 
bers, of this great universal 
industry of automobile retailing do 
not need to resort to history, either 
economic or commercial, or mili- 
tary, to prove that only by organ- 
ized effort was the world’s advance- 
ment promoted and perpetuated. 
Everything that progresses moves 
forward by the force of organized 
action. Everything that endures 
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obtained its life from the organized 
will of a strong body behind it. 
The association’s program is a 
declaration of principles and, like 
the Constitution of the United 
States, or the Declaration of In- 


dependence, cannot and would 
not perpetuate itself. That 
fact is abundantly and obviously 
known. The association leaders, 
just as their forefathers had the 
Tories to contend with, inherit 
the grand privilege of aiding and 
molding the opinion of everybody 
in this business towards uphold- 
ing and supporting the policies 
that the trade itself had a voice 
in determining. 


And thus, by these steps we 
arrive at the irrefutable fact that 
those who seek benefits must be 
organized so as to give coherent, 
consistent and aggressive support 
to any plan arrived at by the na- 
tional association. 


All leaders of this trade realize 
in developing this type of unified 
organization that it is not organ- 
ized for the sake of organization, 
but for the purpose of maintaining 
integrity and stability in this trade, 
so that there will be more earn- 
ings to divide not selfishly for 
dealers alone, but for their work- 
ers, the public and the manufac- 


turers. 
 °* S'S 


Local Groups 
. PERFECTING the organiza- 
tion the area chairmen, of 


course, are important. Their per- 
sonal contact with members is at 
the local level. They provide an 
avenue on which dealers can co- 
operate and contribute to the com- 
mon cause. The channels of com- 
munication are kept open both 
ways so that each member can 
take an active, vital part. 


Organization must also embrace 
the local dealer associations where 
frequent meetings can be held. By 
personal contact, dealers learn 
their interests are common. 

Local groups are like twigs on 
a tree where strength is devel- 
oped and the fruit is germinated, 
and from which the state and 
national bodies get their support. 

State associations are essential 
and also need full support from 
the national group. There is much 
work for them to do that cannot 
be duplicated by the local or na- 
tional groups. They are the 
branches of the tree reaching out 


and supporting the numerous twigs. 
* * + 


To Make It Live 


Ts national organization is like 
the trunk of the tree. To- 
gether with the local and state 
associations, it is a complete tree. 
The substance of the tree is gath- 
ered by the leaves and passed down 
through the limbs to the trunk, 
which supports the whole structure. 
Without the leaves and the limbs 
the trunk is only a dead stump. 
If the leaves and branches are 
lopped off, it completely dies. 

The national association cannot 
live and serve the trade without 
state and local associations—no 
more than a tree can live without 
branches and leaves. And equally 
is it true that local and state 
associations cannot come into frui- 
tion if there ts no main trunk to 
uphold the structure. 

Such is the organizational setup 
before the NADA directors this 
week. Only through a strong or- 
ganization can it bring the benefits 
to the public and members it 
serves. Dealers everywhere — and 
they are often of different minds 
and characteristics—must be com- 
pletely together. That’s the basic 
job. before the NADA directors. 


Dickinson to Tyler 

Dickinson Motor Co, (Dodge), 
Lubbock, Tex., has been purchased 
by D. O. Tyler, and will hence- 
forth be known as Tyler Motors, 
Inc, The sale includes the Dodge 
truck center on E. Broadway also, 
Tyler said. 
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Sealers tell me 


By John 0. Munn 





Salesroom Is Bare; 
Lots Are Stocked 


NEW ORLEANS.—An auto- 
mobile dealer in the low-price 
field on Canal St., the main 
thoroughfare of the city, is com- 
pletely out of current models. 
But an independent used-car lot 
on the opposite corner of his 
establishment has three “new” 
cars of this particular make on 
the lot and another independent 
used-car dealer on the opposite 
side of the street has two “new” 
cars of the same make for sale. 





In Deals: 





Shipping Practices Hit. . . 





Anti-Coercion Action 
Proposed in Wisconsin 


By John Wyngaard 
Staff Correspondent 
MADISON, Wis.—<Action to elim- 
inate assertedly unfair trade prac- 
tices used by some automobile 
manufacturers in their relations 
with retail dealers was proposed 
last week by Louis Milan, executive 
vice-president of the Wisconsin 


Automotive Trades Assn. Milan an- 


Spotlight 








WYOMING DEALER LEADERS—Officers and directors of Wyoming Automobile Dealers 
Assn. Standing (left to right) are Ed Hammer, NADA director from Wyoming; William 
F. De Vere, secretary-treasurer; W. J. Dinneen, retiring president; Cecil Sever, first vice- 


resident; Clyde Guschewsky, president. Seated (directors), left to right: C 
E d Murphy and Frank Schulte. Not present: Blair Stuffer, 


W. Recor 


, Carl Halladay, R. H. 
second vice-president, and C. E. 


Webster, 


Webster, director, northwest district. 





AT PUBLIC RELATIONS DINNER OF NEW 
lators and members of the press were 


singing after dinner are Clare C. Bateman, 


uests. 
lighted by steak and corn-on-the-cob. About 75 persons attended. 


YORK STATE DEALERS—State officials, legis- 
All donned chef's “prone for a dinner high- 

> some communit 
‘ent of the New Yor 


Dansville, past presi 


State Automobile Dealers; Assemblyman Richard Knauf, Binghamton; William Baxter, assem- 
bly attache; Jean Douglas; A. Richard, Poughkeepsie, second vice-preisdent; William Frame, 
Mineola, third vice-president, and C. Ray Palmer, executive vice-president, Brooklyn-Long 


Island Automobile Dealers Assn. 


Pittsburgh Show to Start 
7-Day Run March 11 


PITTSBURGH.—The Steel City’s 
first postwar automobile show will 
open March 11 at the Hunt Armory 
and continue from March 13-18, the 
Pittsburgh Automobile Dealers’ 
Assn, announces. 

The association will publicize the 
show via radio, television and 
sound trucks. 

Ed Fennell is in charge of space | 
allocation, which will be sold on 
a first-come first-served basis after 
the center section has been as- 
signed to association members by | 
means of a drawing. 

Lack of space will prohibit truck | 
or truck body exhibits, but other 
truck equipment and engines will 
be allowed. 

Co-chairmen of the show are 
John P. Mooney (Packard) and 
P. D. Winston (Chevrolet). Com- 
mittees and their members are as 
follows: 

Finance—S. H. Parker (Chevro- | 
let), Robert G. Gunn (Pontiac) and 
H. B. Massey (Buick). 

Exhibitors J. Fred Bauman 
(Pontiac), R. C. Unger (Reo), R. J. | 
Eberhart, Associates Discount, and | 
Max Bloom, Superior Auto Ac-| 
cessories Corp. | 

Publicity — J. J. Lawlor _jr.| 
(Dodge - Plymouth), W. F. Reith- | 
miller (Buick), J. R. Wagner, Post- 
Gazette, Jack Rocks, Sun-Tele- | 
graph, and Karl Cotton, Press. | 

Entertainment — Edwin a 





(Chevrolet), George Dewar (Olds- 

mobile) and J. A. Tracey (Ford). 
Prize — H. T. Berner, Quaker 

State Oil; H. M. Layton (Oldsmo- 


bile) and Herman Feinberg, Iron 
City Industrial Cleaning Corp. 

Public admission prices, includ- 
ing tax, will be 50 cents for chil- 
dren at all times, 75 cents for 
adults from 1 p.m. until 5:30 p.m. 
and $1 for adults from 5:30 p.m. 
until 11 p.m. closing. 


On the House . 





pearing on used-car lots prior to 


new cars.... 





Wemhoff 
members, is driving for 500.... 


lone tome” «ks 


While admitting mal-distribution has had a lot to do with new-car 
bootlegging, factory officials contend that’s no excuse for cars ap- 


model announcements. Latter is due, these officials 
believe, to deals some dealers make with used-car 
operators for taking unwanted merchandise off 
their hands... . 
dealers are now yowling they can’t get enough 


Chrysler strike should have a sobering effect 
on all dealers and make unnecessary any price- 
cutting on new cars during the heavy selling 
season ahead. . 
that K-F plans to drop the Frazer car. “We 
couldn’t afford to orphan the 100,000 owners 
of these cars,” declares President Edgar Kaiser. 

. North Dakota association now 


Asked to speak following Detroit Athletic Club elections, in which 
Ford’s Jack Davis was named first vice-president and Chevrolet’s 
Tom Keating became second v.p., Keating joshingly declared: “My 
convalescing dear friend, Jack Davis, will undoubtedly take note 
that this is the first time Ford has been ahead of Chevrolet in a 
Busy month ahead for this mugg; it’s off to At- 
lantic City for NADA convention this week, and then on Feb. 14 to 
Los Angeles to cover the Grand Canyon Economy run. 


nounced that the association’s 
counsel has ruled illegal the cur- 
rent practice of “most factories of 
shipping automobiles to their deal- 
ers without definite orders and 
drawing upon the finance company 
or bank for payment of the ship- 
ment.” 

The association’s legal adviser 
held that the practice is illegal 
under present laws, and further 
suggested to the organization that 
the Federal Trade Commission 
and the Wisconsin motor vehicle 
department have the power to 
investigate trade relations and 
make rulings on unfair practices. 
In a statement, Milan declared 

that his office has had numerous 
complaints from Wisconsin dealers 
about some practices of auto mak- 
ers and the reports indicate that 
“practically all of the prewar trade 
problems have returned and several 
new problems will make -automo- 
bile retailing even more hazardous.” 

Proposing association action, the 

details of which he did not describe, 
Milan said such problems left un- 
checked would be detrimental to 
the whole automobile industry. 


The association’s counsel is L. L. 
Rieselbach, of Milwaukee. 

He advised that dealers should 
report to the state motor vehicle 
department, which licenses both 
manufacturers and dealers for 
business in Wisconsin, the alleged 
coercive practices about which 
some of them had complained, in- 
cluding shipment of less saleable 
models, styles or types of cars 
than those ordered, 

“Under this regulatory power, 
the motor vehicle commissioner 
could determine the fairness and 
equity of dealers paying for mer- 
chandise before it is received, this 
tying up dealers’ working capital 
and incurring interest costs, a prac- 
tice almost unknown in other 
fields of merchandising,” he said. 


La. Parley Set 
For March 6 


NEW ORLEANS.—March 6 has 
been selected for the annual con- 
vention of the Louisiana Automo- 
bile Dealers Assn., Inc., to be held 
here at the Jung hotel, announces 
Brown A. Fortier, president. 

Claude J. LeDoux, Acme Chey- 
rolet Co., of DeRidder, is vice- 
president, and Joseph A. Paretti, 
Paretti Pontiac Co. Inc, New 
Orleans, is secretary. 





Snow Curtails Turnouts 


At Oregon ’50 Debuts . . 

PORTLAND, Ore. — Pacific 
Northwest blizzards last month 
seriously interfered with busi- 
ness here and reduced attend- 
ance at 1950 model showings 
along auto row. 













or within a few days after new- 








Incidentally, some metropolitan 








. Don’t believe the reports 
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—Prte WEMHOFF, 
Editor 
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Capsule Comment 


A Detroit daily quotes a Chrysler worker as approving 
the strike. The “survey” was devoted to one person. 
He’s one in a million, from all reports we hear. 
a . + 


A breakdown of 1949 new-car production shows that the 
“Big Three” companies increased their share of the auto 
pie from 80.34 percent of the total in 1948 to 85.99 percent 
in the past year. 

But don’t count the independent makers out, by any 
means. 
a 7 * 


President Truman’s request for permanent credit controls, 
after singling out the 60 percent rise in auto installment 
credit in 1949, raises the question: Is Regulation W on the 
way back? 

The answer: Not unless dealers and finance com- 
panies go hog-wild on terms. 


o * * 


Average used-car prices during 1949 dropped 35.7 percent, 
with prewar models leading the way with 53 percent, ac- 
cording to a tabulation by AUTOMOTIVE NEws. 

And some people still think they’re too high. 


Sixteen states boosted gasoline taxes from one-half cent 
to two cents each, the National Highway Users Conference 
reports. But tax-increase proposals were defeated in 17 
states. 

Not too good, not too bad. 


- * * 


AUTOMOTIVE News’ poll of leading dealers across the na- | 


tion reveals about 60 percent of them opposed to the impo- 
sition of FTC’s proposed anti-pack regulations. Those in 
favor declare it wouldn’t affect their long-standing opera- 
tions. 
But everyone, to a man, is violently opposed to fur- 
ther government controls in any form. 
* * * 


A new oil filter, using activated alumina, is said to elim- 


inate the need for ever changing engine motor oil. 
We'll wait and see. 














Dealer 
Forum 


Epiror’s Note: Believing that 
dealers in every state have their 
peculiar problems and outlook, 
Automotive News has made avail- 
able the facilities of this column 
to the president of each state 
association (in alphabetical order 
of states) for his personal obser- 
vations on the situation in his 
area. 

By Spencer T. Honig 
President, S. California Dealers 

BOUT this time last year, I had 
‘\ the privilege of conducting a 
Used Car clinic at the NADA Con- 
vention in San Francisco. The 


timing of that clinic was right, 


ae" 


because since 
then the automo- 
bile business has 
become __increas- 
ingly competitive, 
and the _ dealer 
who has not or- 
ganized his used- 
car department 
will be at a disad- 
vantage in his 
struggle for vol- 
ume in 1950. 

We are rapidly 
returning to the prewar normal 
when it was necessary to sell two 
to three used cars for each new 
one, and to do this profitably re- 
quires a high degree of planning 
and sales management. 

From now on the matter of fixed 
expense necessary to operate the 
dealership will determine whether 
a dealer will be able to remain in 
the business and operate profitably. 
During the lush postwar years, a 
great many dealers did not give 
serious thought to their mounting 
fixed expense and now find them- 
selves confronted with an overhead 
all out of proportion to the gross 
profit now available in the business. 

4 * * 

C IS easy to increase expense, but 

it becomes another matter when 
circumstances force a reduction of 
expense to a level that will permit 
the retention of a reasonable per- 
centage of the gross profit and 
enable the dealer to expand his 
gross sales. 

The writer is just now in the 
middle of such a program and 
can frankly say from experience 
that it is not an easy task. I was 
surprised, however, to learn that 
I could reduce my fixed expense 
approximately $7,000 per month 
without interfering with essen- 
tial services. 

The first step in an expense re- 
duction program is to examine all 
salaries and wages and to deter- 
mine a basic wage or salary for 
each position. This should be as low 
as possible in order to maintain a 
low fixed expense, but supplemented 
with an incentive program that will 
enable the employe to develop in- 
creased earnings through increased 
sales and gross profits. The salary 
established is not as important as 
the incentive plan, because the re- 
duction in fixed expense places the 
dealer in a better position to secure 
a@ greater volume of sales, which 
results in greater earnings to the 
employes, 





< 


Spencer Honig 


+ * + 
[Hs next step is to examine care- 
fully and be in a position to 
control all items of operating ex- 


pense such as other supplies, dem- | 


(See FORUM, Page 62, Col, 4) 
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‘Excise Pressure ...... 


9 


This is an open forum for the discussion of any subject of interest to our 


readers, 


and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





Postal Cards 


I should like to offer a sugges- 
tion to the automobile industry, 
and particularly to the dealers, re- 
garding a means of effectively 
bringing pressure to bear on 
Washington for removal of auto- 
motive excise taxes. , 


If each dealer, when making a 
retail sale, would give his cus- 
tomer a postal card with printed 
address to the local congressional 
representative and one also to the 
senator, and would suggest that 
he write a brief message, the card 
to be mailed by the dealer, the 
subsequent deluge on the unsus- 
pecting public servants would be 
considerable, and might have some 
effect.—Cuar.Les E. McCormick, De- 
troit. 

* * * 


| 
| Doctors and Cars 

Having read the article, “Are 
New Cars Safe,” I recall that upon 
driving past our leading local hos- 
pital on my way to work every 
‘morning, I cannot help note a con- 





Joseph D. Burke 


One of the 
Flanders—Joe 


oldtimers in the 
Burke maintains 


there will be a 


The Flanders 
the Studebaker 


for many years. 


section for the 





business—he 


in 1909 with 
in the auto 


started 


an active interest 


business, Always a salesman, he sums up advice 
for ’50 this way: “Sell, don’t give.” Burke believes 


real need this year for real sales- 


men who will go out and get the business, backed 
up by an organized sales effort. 


car became the EMF and then 
in rapid order. Burke left Stude- 


baker in 1916 to join Packard, went with Dodge 
in 1921. He was truck sales manager at Dodge 


During the war he was chief of the production 


Army Civilian Engineers in the 


Great Lakes region. 








spicuous number of flashy convert- 
ibles (many bedecked with sharp 
and protruding accessories), tagged 
with the A.M.A. Caduceus. 

I also bear recollection of such 
identified cars swinging out and 
around me, at dangerous points of 
traffic, on our city streets, during 
rush hours, in the manner in which 
a proverbial paycar would pass a 
tramp. , 

My pocketbook has been swelled 
at times with the commissions of 
sales to doctors (God keep them) 
but have not as yet had a single 
request for governors to be in- 
stalled on such _ cars. — Rosert 
en, Allied Motors, Rockford, 


It Was Fitch 


You have your camshafts mixed! 
Robert Keller did not win his class 
in the recent Florida race and 
there is no such thing as a “75- 
mile-an-hour” class—the class was 
up to 1500 cc’s. 


I am enclosing a picture of the 
winner of that class at Palm Beach 


* * 





THE WINNER—John Fitch with his M.G. 


Shores— John Fitch, driving an 
M.G., number 17. Mr. Fitch is pres- 
ident of Sports and Utility Motors 
in White Plains, N. Y. His award 
(See LETTERBOX, Page 68, Col. 1) 
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"This is our normal slack season," said the Service Manager of a highly 
successful dealership recently, "and my Control Board has been showing 
mostly yellows and greens. All except Porcelainize—by golly, it's 
ALWAYS 'in the red.’ " 


Nice to hear? Sure. But not unusual. Control Board lights the 











vert- country over tell the same story: Porcelainize Departments can be kept 
harp ° ° ° ° 
at busy all the time—making big profits regardless of season. 
With Porcelainize, appearance maintenance can become your 
ys 3rd largest year-round source of Service Revenue—grossing 50% or 
ts of better on every job—and paying added dividends of outstanding 
irin . . e 
hich customer satisfaction. Thousands of New Car Dealers already know this 
8 and are proving it to their daily profit. Are you? 
elled 4 
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= the Facts 
ol tthe Mailman Bring You ac 
} in- 
ford. Without obligation, we will send you a copy of "Service Guide to 
; Porcelainize Profits." Written from actual New Car Dealer experience 
records, it gives the "how," "when" and “where"™ of establishing and 
maintaining a profitable Porcelainize Department. This informative booklet, 
ixed! plus samples of current Porcelainize advertising and sales helps and an fT 2 e 
class outline of the many ways Porcelainize helps build your business, is yours 
and for the asking. Send the coupon NOW. e 
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Judge e Queri es Stockholders ce 
K-F Claimants Asked 


To Name ‘Backers’ 


| 
| 
| 








Dealer Conventions 


Feb. 5-8—National $ 
fy ge and exposition, Atlantic City, 
J. 


Coming Events 


Auto Dealers Assn. 
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Mar. 28-3i1—Fourth National Plastics Ex- 
position (Society of the Plastics Indus- 
try), Navy Pier, Chicago. 

Mar. 29-31—American Petroleum Inst. (Di 
vision of Production, mid-continent dis 





2 Bills Offered 
In Senate for 
‘Small-Firm Aid 


| WASHINGTON. — Two bills de- 
| Signed to aid small-business expan- 
| sion were introduced in the Senate 


Mar, é=Lovisiene Auto Deslers Assn. trict), Skirvin hotel, Oklahoma City. last week 
DETROIT. — Attorneys opposing| stockholders’ claims when Milton dung hotel, New Orleans, Apr. 26-28—-American Petroleum Inst. (Di Scott Lucas, Senate majority 
a proposed settlement of stockhold-| Lacks, a K-F stockholder, takes — {2122 lowe Auto Declere, Acge. ons. ae Soden td Came. | oie eileees oe seeneuse eivies 
ers’ suits involving claims of $50,-| the stand. Mar. 30 — Nebraska New Car Dealers | May |-4—American Petroleum Inst. (Divi: | government backing to loans for 


000,000 against Kaiser-Frazer Corp. 
and various of its officers were 
asked last week by Federal Judge 
Frank A. Picard to state exactly 


who they are representing. 
“I've been hearing a 


lot of 


Lacks, constant and often bellig- 
erent spectator since the hearing 
began, has been threatened with 
contempt of court by Picard. 

The threat came when the judge 
asked Lacks if he had received 


Assn., Hotel Fontenelle, Omaha. 

Apr. 21-22—Washington State Auto Deal- 
ers Assn., Spokane. 

May 14-17—North Carolina Auto Dealers 
Assn., Pinehurst, N. C 


May 23— Missouri Automobile Dealers 


sion of Refining, mid-year meeting), 


Hotel Cleveland, Cleveland. 

May !!-12—American Petroleum Inst. (Di- 
vision of Production, Pacific Coast dis- 
trict), Biltmore hotel, Los Angeles. 


Sept. 13-15—National Petroleum Assn., 
tel Traymore, Atlantic City, N. J 


Ho 


individuals and small enterprises. 
Chairman Burnet Maybank of the 
Senate banking committee handed 
| in a bill providing for the appoint- 
|ment of a small business coordi- 
nator to work directly under the 








” : : A Hotel President, Kansas Cit ‘ 
things,” Pieard said. money from anyone with which to Mey 23 gel said ie. ao inte Nov. 13-16—American Petroleum Institute | President. 

All through the hearing on the | run newspaper ads concerning the bile Dealers Assn., Hotel Statler, Bos 30th annual meeting, Los Angeles. | The coordinator would receive 
settlement, which continued here | hearing. Lacks replied: “That’s my ton. . oo = | $15,000 a year to dovetail the ac- 
last week, K-F officials’ counsel | business.” Sept. oats fate Destors Assn. General | tivities of all government agencies 

o + prings. “ag a 

have held that the suits are in Angered, Judge Picard ordered — te + alll ptiees eae rane Pils ie, ts pi Rae “in furtherance of the interests of 

spired by Cyrus Eaton, of Otis | Lacks sworn in as a_ witness. . 6—G y y Run, d d ll busi . 
Assn., Bismarck, N. D. sponsored by General Petroleum Corp. independent sma usiness con 

& Co., Cleveland. Lacks then said he ordered the Oct. 1$17—Tennessee Automotive Assn. Feb. 22-24—British Auto Show, Hussar’, | Cerns.” 

Judge Picard is expected to delve| ad placed in 500 papers through- Memphis. Armory, Montreal, Canada. Sen. Maybank said the small 
further into the merits of the ee hn aan oan a. Re eee Assn, meet- Feb. 2a: Mar. 2—American Society for business coordinator also would 
ee ae nin abou 500 ro a : ‘ . VV. esting aterials, illiam Penn hotel, ; ; ie 
Anderson Heads _| “tem” Metter. ie Gain tae isd, We a ee same “Wisin & te suse of 

‘ ‘ Assn. tion, er hotel, allas = . 

e A oe ame oo a itr atkotiog) total Stetion "Nes You | government contracts and to cut 
cks refe o a Five Bie . ; 7 
Dec. 1-2—Mont Auto Dealers Assn ’ through bureaucratic red tape in 

Association in Motter, a former K-F director and| ‘Rainbow hotel. Great Falls, Mont. “nls Sak Gees oaeeeien, ee dune oo” . 
P l d Or close associate of Joseph Frazer, os #* .% Edward hotel, Toronto, Ont. The Lucas bill in effect author- 
ort an . e. former K-F president. Decler Auto Sh Apr. 15-23—British auto makers show, |izes the RFC to guarantee up to 

Lacks .said he thought the first ealer Auto shows sponsored by Society of Motor Manu- ; 

PORTLAND, Ore. — William M. rag ” facturers, Grand Central Palace, New | 90 percent loans made by private 
Anderson, of Cohen-Anéerson Mo- | "*,“"* Tom. Feb. He i — es — York City. banking institutions to individuals 

; (Later Lacks told an AUTOMOTIVE AU., HERG FUG. FEMS, TUNIS Apr. 24-27—I19th Nationa! packaging Expo- | and small enterprises “to encourage 


tor Co. Oregon Willys-Overl 


and 


News writer that the Tom Motter 


Feb. 18-25—Washington Automotive Trade 
how. National Guard 


American Manage- 


sition, sponsored % ai 
ier, icago. 


the growth of new enterprises on 


distributor, is the : Assn. 22nd annua ; : ei 
new president of he mentioned was really Tony Mot- Armory, Washington, D.C. a” tao din a , |@ sound basis and provide existing 
the Automobile | ‘®t:, He declined to expand on the) ¢44, 1:26 — Chicago Automobile Trade Phow, Book-Cadillac hotel. Detroit,» ~—s«| Small business firms with long-term 
subject, however.) Assn. 42nd annual auto show, Interna- : : . ; ai capital when it is needed and when 

Apr. 26-27—Third Highway Transportation 


Dealers Assn. 


ceeds Warren 





of 


Portland. He suc- 


w. 


Braley (Buick), 
of Braley & Gra- 


inconnection 
with the 36th 





Lacks was expected to follow 
Edgar K. Kaiser, now K-F presi- 
dent, to the stand. Kaiser spent 
most of last week on the stand. 


since the firm’s entry into the auto 





tional Amphitheater, Chicago. 


Feb. 27-Mar. 4 — Syracuse Automobile 
Dealers Assn. 3rd Postwar Auto Show, 
New York State Armory, Syracuse. 


Mar. 2-86—Des Moines Automobile Dealers 


Mar. 17-23—Auto Dealers Assn. of Greater 
Kansas City, Municipal Auditorium, Kan- 


Congress, sponsored by National High- 
way Users Conference, Hotel Mayflower. 
Washington. 

May 4-14—International Motor Show, Turin, 
Italy. 


Sales Executives, Detroit. 


May 3!-June 2—Advertising Federation of 


it cannot be obtained from any 
other source.” 


Insurance Fi irm 


| Cross-examination by Lemuel B. i 
ham. field, chief 7 bi Assn., lowe State Fairgrounds, Des May 18-20—Automotive Engine Rebuilders 
The annual Seoteld, chet counsel for © yectors Moines. Assn. convention, Hotel New Jefferson, 
secti held | t° the proposed settlement, Kaiser | Maer. 11-18—Pittsburgh Automobile Deal og Drops Nonbusiness 
i iinhee ett reviewed K-F’s business activities ors Aaen., Hunt Armory, Pittsburgh, Pe. May 22-24—1950 National Convention of 


Risk Premium 


W. M. Anderson’ birthday dinner industry. sas City. | tion, Detroit. : 
. M. An y Kaiser, in effect, denied that Mar. 27-Apr. 1 —Rochester Automot ile America, national convention, Detroi ST. LOUIS.—The extra premium 
of the association.| mismanagement had ever result- Dealers Assn., East Main Street Ar.sory June 26-30—American Society for Testing | charge for non-business risks for 
Other officers are: Vice-president, ed in a loss of funds for K-F Rochester, N.Y. ’ Materials, 53rd annual meeting, Chal h iv caiiiiite epvenian 
C. Edwin Francis, of Hopkins &| ° A 8-16 we a fonte-Haddon Hall, Atlantic City. comprehensive automobile erag 
. » stockholders. He reaffirmed his pr. 7 ‘ Seattle Aug. 7-19—First U. S. International Trade |has been dropped by American 


Field Artillery Armory, 


me ee en has en and his father’s oft-expressed de- — Fair, Chicago. Automobile Insurance Co, in all 
— ecost Wai Co “(Dod sire to ultimately make K-F a a 7 . Oct. 16-20—National Safety Congress and states where authorized, the firm 
Sermauth): directors, Arthur 7 potent factor in the highly com- Aftermarket Shows — Safety Council exposition, Chi- | announced last week. 
Fields, of Fields Chevrolet Co.; ee d Feb. 6!0—National Astomobile Acces- fot The company’s broad form of 
Rudy Taggesell, of Rudy Taggesell ~ a ovee © the stand, sories Manufacturers Assn. annual ex- - ‘ contract is also being adopted as 
Motors (Chrysler-Plymouth); How- |*ttomeys are expected to try and position, New York City. Engineering standard for all individually-owned 
y + k M t draw out whether his “Tom” Mot- Feb. 16-19—1950 Pacific Automotive Show, Mar. 14-16—Society of Automotive Engi- private passenger cars. 
ard Marks, of MERS OvOrS | ter is not really Tony Motter, who Civic Auditorium, San Francisco. neers (passenger car, body and pro- American said the comprehensive 
of : duction), Hotel Book-Cadillac, Detroit. 


(Studebaker) ; 


Harvey Barnard, 


Barnard Motors (Cadillac-Oldsmo- 


bile); 
B. Wallace.Co. (Studebaker), 
past President Braley. 


George B. Wallace, of George 


and 


now operates a public relations firm 
in New York City. 

Automotive News was told by a 
K-F director that Tony Motter has 
or at one time has had as a public 


Mar. 23-26—Eighth annual Southwest Au- 
tomotive Show, County Coliseum, San 
Antonio. 

Mar. 28-31—Canadian Automotive Service 
Show, Toronto, Ont. 


Apr. 25-28—New England Regional Auto- 


Apr. 10-14—American Society of Mechani- 
cal Engineers, Hotel Statler, Washing- 
ton, D.C 

June 12-l6—American Society of Mechani 
cal Engineers fourth national materials 


form had been adopted in 1942 as 
a deluxe contract for non-business 
risk. An additional premium had 
been charged in view of the ex- 
tended coverage. The amount de- 


oe ee relations client, Otis & Co, motive Show, Mechanics Blidg., Boston. ae dee International Amphi- | Danded on coverage and could have 
Harvester Opens Queried on this, counsel repre-| May |I1-1¢—Midwest Automotive Show, j.00"195 “Armerican Society of Mechan. |Deen as much as $3. 
senting Otis at the hearing re- ical Engineers, Hotel Statler, St. Louis. This broad form is now stand- 


May 29- June 9—Third Canadian Interna- 


ard with no extra cost in Illinois, 


plied: “I don’t know. It is pos- June 26-30—American Society for Testing 
New Pa. Branch sible.” tional Trade Fair, Toronto. ' "Materials 53rd annual meeting (Exhibit Californi ad Mi eteet f li : 
Dec. 4-8—Automotive Service Industries a tentin aratus and equipment) aa Ss pplica 

CHICAGO. — International Harv- —Bernir THomas show, Navy Pier, Chicago. eT: tions are pending in all other 

— onto a ae ok —— Ss h en Calif. to M k ° . . Oct. 16-18—Society of Automotive ae — where approval is manda- 

announce e opening a outhern if. > : i neers transportation meeting, Hote ory 

branch at Castle Shannon, Pa., Tag aici f R =e Allied Industries “ Statler, New York. oe a 

offering sales, parts and service to | rames tor hun Mar. 8-10—American Petroleum Inst. (Di- Nov. 26-Dec. 1— American Society o 

truck users there, the South Hills} LOS ANGELES.—Southern Cali- | wr Dir es, —- is- proenenee Engineers, Hotel Statler, Hampton Show 


and South Side Pittsburgh areas. 
More than 1,800 invitations were 
issued for the opening ceremones. 

The new branch is located on 


|fornia Plating Co. reports it has 
received permission from General | 
Petroleum to supply all of the cars 
in the Grand Canyon Economy Run 





Set Next Week 


HAMPTON, Va.—An automobile 
show featuring every 1950 make 


GM Motorama Exhibits 


Route 88, a mile south of the Castle| with a  special-designed license | ; 
, , ll be staged by Post 31 of the 

Shannon business district. Edward | plate frame. h . Sh po all 

M. Binder is branch manager; Leonard De Bell, owner of ne Slated for C icago OW omeneen oul te oe badd 


Forbes S. Holton, parts manager, | plating concern, will sponsor a 1950 | 
and Paul J. Och, service station | Chevrolet Fleetline four-door sedan | 
foreman. Binder has served in vari-;as an entry in the run. O. J. 
ous capacitics with the Pittsburgh | Wedgeworth will drive it, according | ; 
International motor truck district|to FE. Wallace Titzell, Southern 
for more than 14 years. Ca I'fornia sales manager, 


dugout, according to Chairman W 
CHICAGO.—The five General Mo-, chairman, announced that among | J. Gandy, 

‘tors car divisions will display por-|such displays will be those of the} An entertainment highlight will 
tions of their “Midcentury Motor-/|Inter-Industry Highway Safety|be a talent show by Tiny Hutton 


ama” exhibits at the 42nd Chicago| Committee, the Oil Industry Infor- 
Automobile Show, Feb. 18-26 at the| mation Committee and state and| Shields Opens Olds Deal 














International amphitheater. local groups, including the Illinois William Shields, general sales 
Cadillac will bring in its leop- | department of state, Chicago Safety | manager of Hoskins, Inc. (Oldsmo- 
ard-skin Debutante convertible, | Information Committee, Chicago|bile), Akron, for the past three 


Park District, and Chicago Motor 
Club, 


years, has opened an Oldsmobile 


which is trimmed inside with gold | 
dealership in nearby Ravenna. 


plate, and Oldsmobile will feature 
its Palm Beach hardtop, whose 
seats are alligator skin and whose 
trim is of wicker and chrome. 


Buick will show the Monte Carlo 
Riviera hardtop with a roulette 
rouge body and a black top. The 
seats are of rouge-colored basket- 
weave nylon and trim is in imita- 
tion black fur. A Buick convertible 
painted Venus white with two-tone 
green leather seats and matching 
carpeting will also be on exhibition. 


Chevrolet will show its plexiglas 
truck and cutaway views of Power- 
glide, a chassis and other parts. 
Pontiac will have a chassis and 
Hydra-Matic exhibit along with 
seven standard car models. 

In addition to exhibits of auto 
and parts manufacturers, the 
“Wheels of Freedom” pageant, 
| sponsored by the Chicago Auto- 

mobile Trade Assn., will feature 














the dean of U. S. 
ews, Leon Pinkson of the Chronicle 


FORD OFFICIALS TURN REPORTERS—Surrounded or them, auto 


editors and San Francisco correspondent for Automotive 
(seated, center), finds himself the subject of an interview. The occasion was the visit to 








to the West Coast last week by L. D. Crusoe (seated, right), Ford vice-president, and PAINTING TO BE AWARDED AT NADA SHOW—Frost: Ss 

285 eneral manager, Ford division. Crusoe was on hand fer Ki annual dinner hosted by! educational displays and demon- | give away, at the National Automobile Dealers can nei oe io cee 
ichmond assembly plant manager, Bill Abbott jr. (seated, left) for his supervisors. Flanking | stration | who visits its booth, this painting, which illustrates the spirit of ‘helpfulness. Th 
Pinkson in the rear are Les Lutz, Richmond district sales manager, and Arthur S. Hatch, S. lis insured for $2,500. Left to right are the artist, James Pabian, and M. ws oo 


western regional sales manager, Ford division. James F. McManus jr., show| Frostrom Service offers a sales educational program for automobile salesmen. 
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.| _ Letthe Buick shop 
=) arty your 
=| parts inventory 















jajority 

giving 
ins for 
rprises. 

of the 
handed 
ppoint- 





would 
ll busi- 
are of 
to cut 
ape in 


author- 
up to 


private Wiy tie up scarce cash these days in a big 


viduals 
oon on parts stock? When you’re going to work 
xisting 


\ aie on a Buick, get the parts you’ll need 
from your nearest Buick dealer! 


m any 


) 
tess 


‘emium 
iks for 


erage | 
nerican 
in all 
ie firm 
rm of 
ted as 
-owned 
stand- 


You'll get your regular discount. 


* You'll get real Buick-engineered 
parts—they fit right, they work 
right, they stand up. 


* You'll get the answers to any ques- 
tions you have, from men who know 
Buicks backwards and forwards. 


he ex- 
int de- 


hensive 
1942 as 
usiness 
m had 
id have 
ints, * You'll avoid customer complaints 
.pplica- 

other and comebacks. 


And while you’re at the parts counter, 
ask to see some of the new Buick Parts 
Kits—with all the parts you need for 
a given job, all assembled and packed 
together—to help you do a better job 
quicker. 


»mobile 
make 
of the 
. 14-18. 
p post’s 
nan W 






ht will 
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deal 

| sales 
dsmo- 
. three 
smobile 
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You'll save money—turn out better jobs— 


with... 





ENGINEER APPROVED ACCESSORIES 
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FACTORY ENGINEERED PARTS 





Buy them from your local Buick dealer 
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Sends Shows Average Is 62 Years... 


Dealers’ Life Expectancy 
| 


By George Deery 
Associate Editor 


Auto dealers die younger than 
most men, according to an 
analysis of obituaries published 
weekly by Automotive News last 
year. 

While the average life expec- 
tancy of men is 65-67, according 
to insurance actuaries, the aver- 
age age of the dealers who died 
in 1949 was 62.3. 

It might be pointed out, also, that 
1949 was a good year for dealers as 
far as business went. 


31 to 88 years, with nine being 
of the violent type—attributable 
mainly to auto accidents. The 
youngest fatality in this group 
was 31 and the oldest was 54. 
Available comparisons place the 
average expectancy of steel work- 
ers at 64, while a study of 300 
advertising men and women by 


Advertising Age says that this | 


group had an average of 64. 
+ * * 
O DEATHS of dealers between 
20 and 30 years were reported 
last year. But eight, or 5.16 per- 
cent of the 155 obituaries, were for | 
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MOTOR 5 


three - score -and-10 mark were 
11.61 percent of the total, and the 
12 who had birthdays in the 80s 
but did not live to be 90 were 
7.74 percent of the reported 
deaths. 

Corresponding figures for the 
men and women in the advertising 
profession, as compiled by Adver- 


| tising Age, were: 


Percent 
In the 30s . wisibdedaiilagniiic: aan 
OE ee a 
Be GD UD ev scecccessvesecasets 26.0 
Oh NED sciddberscienstitneeenticnss ae 


| sh 
reveals that from January through | . 


SALES N.Y. Dealers Ask 


Separate Agency 


To Rule Vehicles 


ALBANY. — Establishment of a 
separate state department of motor 
vehicles and transportation was 
urged last week by the New York 
| State Automobile Dealers. 

Urging a change from “the pres- 
ent outmoded set up,” George D. 
Gardner, president, and Carl E. 
Fribley, public-relations committee 
chairman, of the 2,000-member state 
dealers association, said the motor 


“See, I told you terms are more| vehicle bureau “has become too im- 
lenient now. You have 24 months | portant to the people of our state 
to pay the one-third down!” 


|for it to remain in its present 
position as one of the many off- 
oots of the state tax department. 
“We know of no bureau that has 


* * > 
N THIS respect, dealers might| dealers in their 30s. Twenty-six, | = a owe 7-. June there were 74 deaths, while 
a in the last half of the year 81 were | 


find these figures useful in their|or 16.78 percent, were in the wok 
arguments with U. S. Treasury of-| bracket. For its industry, Steel magazine | reported. 
ficials as to how quickly new build-| However, there was less of a | reported the following results: 
ings and other improvements| spread between the record for the Percent 
should be amortized. deceased in their 50s and 60s. In In the 30s , : 
It should be remembered, too,| the former, 42 fatalities accounted In the 40s . 
that .auto dealerships are not|for 27.1 percent, against 49 men In the 50s ..... 
handed down as easily as other|who were in the 60-70 span. The In the 60s ..... 
businesses. percentage rate in this latter classi- In the asieiveies buy and sell automobiles. Principals | Passage of a compulsory motor 
In the last year, the 155 deaths | fication was 31.61 percent. In the 4 are Herbert, Robert and Retha vehicle inspection law similar to 
reported indicated a range from The 18 who had reached the The Automotive News analysis! Williams. | that in operation for over 20 years 
——_—_$———_—$————_—————— jin Pennsylvania, which would as- 
}sure “the most convenience to the 
motorist without taking one cent 
of the taxpayer’s dollar.” 
Use of permanent registration 
plates. 
An adequate program to insure 
7] : | é , proper maintenance of the state’s 
B. nighway system. 
| ; Passage of a motor vehicle title 
law which would offer adequate 
protection to the motorist without 
causing any inconvenience. 


of Protitable He De a ee ee ennai 


Strengthening of the _ present 
dealer registration law. 


All Display Space 
Sold for Feb. 11-18 
Show in Buffalo 


BUFFALO. — Display space for 


(non 
first postwar automobile show in 
DOES BEE eee th, been eompltely old ut Mar 
jorie Ml. axer, show manager an 
STEP UP PROFITS Reseive steretney of the Dutialo 
WITH THIS QUALITY 
ALL-WEATHER 


ALL-PURPOSE 
ee 


closer contact with more people, or 
affects more people in the state,” 
|they added. “It is high time the 
i ae state took cognizance of the auto- 
Williams Motor mobile owner whose second most 
Williams Motor Co., Inc., Rich | Valuable possession is his car.” 
Square, N. C., has been organized | The dealers also went on record 
with capital stock of $100,000 to/| in favor of: 


i j 


Na thn ate ead ~~ 
a 
. 


O 
. 

=~ | 
See « 


| 
D 
Q) 


show in nine years with greater 
enthusiasm than ever before,” she 
declared. “This is the earliest date 
that floor space was sold out for 
any of the previous 39 shows.” 

Eighteen makes of automobiles 
and five makes of trucks will be 
exhibited. There will be 19 dis- 
plays relating to the automobile 
field, including hand-built working 
model automobile engines and 
models of all the automatic trans- 
missions, 

Decoration of the armory will be 


unusually striking and will show off 
cars to their best advantage, ac- 
cording to Miss Baker. 
ca Three colors, gold, red and green, 
will enhance the walls while the 
€E SP Meets S.A.E. 80, TOR and 140. girders and ceiling will be set off 
, in a diamond pattern of dark blue, 
Meets Mita <-in Specifications The contest runs until Feb. 15, 
and winners will be announced 


4p yellow and green with — ruffles. 
Cy é ©O-64 a nd 0-65 ‘ shortly thereafter. 
All cars in the 1900 to 1920 cate- 
og gory are eligible for the contest. 
Entries will be judged according 


Shite at 


¢ 


Foaming. Old-Car Contest 


Syracuse Dealers Seeking 
see Entries for Show 

Qualified under U. S. Army 

Specification 2-105B. 


SYRACUSE.—The Syracuse Auto- 
mobile Dealers Assn. has launched 
a contest in search of early model 
cars dating back to 1900 which will 
be exhibited at an auto show 
scheduled Feb. 27-March 4 at the 
Jefferson St. Armory. 


Fortified against Rusting and —- 
to age and condition. 


Kelley Completes Building 

Kelley Buick Co., 3415 N. High 
St., Columbus, O., has completed 
a building covering 50,000 square 
feet. L. T. Kelley, president and 
sales director, has announced the 
following additions to his staff: 
D. K. Randolph, sales manager; 
D. C. De Ruse, used-car manager; 
Peter Brindle, Urton Temple and 
Glen Oshmer, sales, and Nellie 
Weibel, office. 


PRODUCTS OF AN INDEPENDENT REFINER 
SOLD THROUGH INDEPENDENT DISTRIBUTORS BY INDEPENDENT DEALERS 





k { Guide to Automobile Selling’ . . . 
; Developing a Clientele 


they are always sure to be pro- 
ductive. Put the emphasis on 
“Man” in salesmanship. 

Sheldon says in the “Science of 
Salesmanship”: “Make the man 
right and the sale will be right 
and all that follows will be right.” 


































t of a Eprror’s Note: This is the |if the automobile is to operate 
motor fourth installment of John O. |smoothly and efficiently. Man’s effort will be misdirected un- 
| was Munn’s book, comprising Chapter 1. Knowledge of your car and of less his attitude and his ideals are 
York VI entitled Developing a Cli- | competitive cars. right. Nobody can establish these 
entele”: 2. Knowledge of the customer high principles for him, It must 
~ By John O. Munn and his needs. be — ~ ac e eae 
ge D. 3. Ability to show why your car one bu mself can Keep his Hag 
leted ] ld be yy c : 
aaa Cooaeee cre oo ao a q|#nd your dealer's service facilities oe — oo yan ea — 
e ’ rien or Vv a cli- 
oe journey, and not your ultimate best meet the customer’s needs. aa r develop 
motor destination. Every sale adds to the| *& oer ag to omnes yous ideas | Sime ‘Wen: “feteraal Mele 
0 im- salesman’s experience in handling} concisely, in plain words and in | inp poLiceMAN RECEIVES SCHOLARSHIP—Sgt, R. Max Branch, assigned to the Indiana | tionships.” ' 
state people, and offers| ® -_ impressive voice. state police post at Pendleton, has been named winner of a scholarship to the North- pie ae bs 
resent an opportunity to| 5. Ability to develop interest and | western university traffic institute in a nationwide traffic police competition. He has begun e 
y off- develop and ce- enthusiasm in your daily work and | the 4'/-months course on the Automotive Safety Foundation award. Presentation was made Exide Slashes 
ment ment a friendship | t© — o interest and enthusiasm | in the office of Gov. Henry F. Schricker by Paul A. Kuhn of Indianapolis, a director of ; 
. : .|in face of discouragements. the Automobile Dealers Assn. of Indiana, Inc., in behalf of G. L. Schaus, of South Bend, ® * 
at has es beralhs 6. An soiemiediie attitude to- chairman of the Indiana Inter-Industry Highway Safety Committee. Also present were Gov. Battery Prices 
le, or u in e : 8g ward your job. It should be looked Schricker and Herman Schaefer, Indianapolis, executive secretary of the dealers’ group and 
tate,” his a “4 — pen not merely as something to| a member of the Indiana traffic safety council. PHILADELPHIA.—Electric Stor- 
e the —— se a ses sl... a - ——— |age Battery Co. last week reduced 
auto- oe chs living, but as an esportunity to|Magic formula to success—some work and toward life is not some- tone om aie es ee 
most salesman. serve your community, and as a/| short-cut as a substitute for hard| thing that was established for you O The price of one of the more 
.|means of developing your native| work and intelligent planning. It’s| by fate or circumstance. 
scord Every sales am . | : . = popular types is now $17.95 as com- 
a co man, to expand abilities and directing them to con- an ill-omened day in a man’s life It is your privilege to adopt a | pared to the former price of $19.95. 
saber oS his field of oper- structive Pe ‘ | when he first attempts to figure| congenial attitude toward your | Reductions on other Exide auto- 
> ts. ations, gain experience, and de- : |out a way to acquire money with-| work and your surroundings. If | motive replacement batteries aver- 
ears velop prospects, should adopt a pro- - EARLY life there is always a| out effort. your attitude is right your efforts |age approximately 9 percent, the 
: ro gram for himself that will serve tendency to search for some! Your mental attitude toward your; are quite sure to be right. And ’ company stated. 
7" i ffect as an educational exten- te ee ae os oT a oa ’ ne 
o the or 
cont sion course. 
In this manner he can develop 
> in himself, gain 
ation more confidence . 
more respect from his coworkers 
nsure and customers, and increase his 
, sales. 
tate’s 
To make some specific sugges- 
title tions rather than rest this plea for 
quate a promotion of an educational pro- 
thout gram on generalities, we suggest 
that he use the means for this ac- 
ation complishment that are always close 
at hand, including manufacturers’ 
esent sales material, automobile trade 
papers, books on salesmanship, and 
sales meetings. 
ae * * * 
ce Best Teachers 
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e for help. Those whom you ask for 
w in such assistance will become inter- 
3 has ested in you and your success, 
Mar - An automobile salesman is more 
and than a salesman. He is an am- 
iffalo bassador for the dealer. Our coun- 
rted. try sends an ambassador to each 
ile foreign country of importance. It 
obile is his duty to develop and preserve 
pater friendly relations; to adjust any 
she difficulties between the two coun- 
date tries; to open up opportunities for 
| for profitable trade. 
biles An ambassador must be a man 
il be who can inspire confidence and 
dis- build good will. He must also 
obile have the breadth of vision to be 
king able to discern future potentiali- 
and ties as well as present oppor- 
ans- tunities. 
A salesman for a dealer who Contacts the Car Frame ... Not the 
ll be thinks of himself only as a sales- | z at : 9 
y off man, or who assumes no responsi- W ° 
ac- bility beyond direct sales contacts, Ax es... Gives ide Open Access 
is surely restricting his opportun- ' 
reen, ity for achievement. The salesmen to Everything Under the Car 2 
' = Maas tasis aoe take on - = Globe now brings to the automotive industry its latest great improve- 
blue, come business ambassadors. — in Lifts .. . a Hoist which leaves under-car parts free and clear 
ffles. a ae ae pa easier, faster work. Here are just a few of its remarkable fea- 
ures: 
Sell Self a 
t (THEY know that the product 1 GREATER ACCESSIBILITY ,. , Frer7 part. front to rear, at 
, they sell is also for sale else- your fingertips. Raises from the car FRAME, not the axles No bolster 
2 where—often nearby. Products Cee 
nearly like them may be sold as “2 ALL WHEELBASES .... Because passenger car is raised by 
close as across the street. So to Frame-Kontact, length between axles, within range. requires no adjust- 
uto- sell his merchandise he must con- ~T 
ched stantly sell himself, and then sell __——3 VISIBLE SAFETY BAR... Available if desired, through each 
odel his dealership in terms of owner synchronizing tube. 
will benefit. : 
how Briefly, he must constantly sell EASY SPOTTING . .. Wheel wells. permanently positioned spot 
the the policies of his dealership and 
its facilities for rendering com- —S5S LOW COST INSTALLATION .. . Only ONE excavation. Min- 
15, pletely what each customer really imum hydraulic connections 
nced buys—satisfactory miles of trans- 6 SIMPLE OPERATION ...... One oi! contro} valve operates the 2 
portation. parellel self-synchronizing cylinders 
ate- Complete success in selling auto- 7 . ° . eo 
test. mobiles depends upon a number of . + Ment ones Aate ia chaenaete Ge re 
ding different factors. There is no single 
qualification that alone will assure WRITE TODAY for full details on this newest Globe “First”, pro- 
a successful career. On the con- viding unusual accessibility to all underside parts of the automobile. 
1g trary, a useful career may be re- 
ligh stricted or even blighted by the 
eted lack of any one of these essential 
: factors. ‘ 
are ae ge oe 
and iF 
the Sales Formula me he ad ce 
aft : PECIFICALLY, the following Boone haa es a 
ger; qualifications are equal and nec- THE “BEST” LIFT” SAFER, SMOOTHER, QUICKER 
ger; essary in a sales formula. They are 2 GLOBE HOIST COMPANY ee : a ies te é eee ‘ 
and like the cylinders in an automobile ‘America’s most complete ilee of Sees 7 3. * : Wee: Melane, Seeecsrcbesibies hake cS 
ellie engine—each must be capable of ng ey ce oe Nepeete Settle Ln Hey ONE? Te hs SE ER ease ree 
























fo VENtUALLY you will find that 

people to whom you sell cars 
are your best teachers. They will 
give you much helpful information 
if you solicit and appreciate such 


delivering its full share of power 
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DENVER FORD DEALERS GIVEN SALES SLANT—They gathered recently at a luncheon to 
meet with Walker Williams, sales manager of the Ford division, on his return from a three- 
region conference in Colorado Springs, Colo. At the regional meeting Williams announced 
the 1950 Ford production schedule to be the highest in the company's history. Seated (left 
to right): Joe Marsh, veteran Denver Ford dealer; J. M. Murphy, Denver district manager; 
Williams, Arthur S. Hatch, western regional sales manager, and Walter J. Cooper, assistant 


western regional sales manager. 


Pa. Truckers Condemn 


Action Against A & P 

HARRISBURG, Pa. — (UTPS) —| 
Pennsylvania’s trucking industry 
last week condemned federal action 
seeking to force dissolution of 
Great Atlantic and Pacific Tea Co. 

In a resolution adopted by the 
Pennsylvania Motor Truck Assn., 
it was pointed out that the public 
benefits greatly from the present 
A. & P. business methods, with the 
trucking industry’s substantial con- 
tribution by reason of the flexi- 
bility and efficiency of private, con- 
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Bruce C. Kixmiller, Inc. 
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known before. 
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|tract and common motor carrier | 
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O’Hara’s Son Succeeds Him 

William J. O’Hara has been 
appointed a Chevrolet dealer in 
Pleasant Mount, Pa., succeeding 
his father, the late William F. 
O’Hara, Eldest of O’Hara’s six 
surviving sons, he will retain his 
father’s name to identify the 
dealership. The elder O’Hara had 
operated the firm from Apr. 13, 
1931, until his death last Nov. 2. 
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Mediators Tackle Deadlock .. . 


Chrysler Peace Talks 
Sought This Week 


(Continued from Page 1) 


a lengthy strike might have on 
|their 1950 sales positions. 

Dodge officials conceded that 
their drive for fourth place in na- 
tional sales this year would be 


|length of the shutdown. 

At Plymouth, division execu- 
| tives feared their defense of 
| third place against Buick’s chal- 
| lenge would suffer by a similar 
ratio. 

The Chrysler tieup is likewise 
expected to give Oldsmobile and 
Pontiac a headstart in their cam- 
paigns for higher rungs on the 
1950 sales ladder. 


. + * 


LTHOUGH the UAW was tak- 
ing steps pointing towards a 
long strike siege of Chrysler, rum- 
ors were rampant in Detroit of 
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National Bookkeeping 


| behind-the- scenes dickering on the 
pension issue. 

| Should the strike continue 
| through this Wednesday, every non- 
|striking member of the UAW will 
| be assessed the first of a possible 
| series of 12 $1-a-week strike levies. 
The UAW International Executive 
| Board voted last week to clamp the 
“war chest” tax on its working 
members. 

The union, moreover, was in- 
| sisting that all provisions of the 
Chrysler contract be open for dis- 
cussion when negotiations are 
resumed. Except for economic 
matters, including pensions, the 
contract does not expire until 
Aug. 1. 

In other developments along the 
labor front, Goodyear and _ the 
United Rubber Workers (CIO) 
reached agreement on a noncon- 
tributory pension plan giving re- 





Another Dealer Profits 
by National Mechanized 
Accounting 
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You, too, can save Time, Money, Effort with National Mechanized Accounting 


The National Cash Register Company has prepared an interesting and 
helpful booklet, National Comptete Accounting Machine System for 
Auto Dealers. Ask your local National representative for a copy, FREE, 
and without obligation. Or write to the Company, Dayton 9, Obio. 


You can eliminate duplication of record-keeping... keep your 
daily transactions posted accurately and balanced with speed, be- 
cause they are always under control. Each line of posting is me- 
chanically proved. Customer statements are kept up to date, posted 
and ready for mailing on the first day of each month. All journals 
are balanced daily. Sales and cost-of-sales figures are always available. 
and desired financial statements are prepared 
eed and accuracy. Day-to-day operating figures are always 


Month-end closing 
with s 
ready for management. 


THE NATIONAL CASH REGISTER 


| 
| 


| 
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tired workers $100-a-month pay- 
ments, including federal social 
security. 

The agreement was the first to 
be reached in the rubber industry 
since last fall when B. F. Goodrich 
settled a five-week URW strike 
with a pension pact. Both company 
and employes contribute towards 
the Goodrich retirement fund. 


the independent International 
Assn. of Machinists, both active in 
garage mechanics’ organizing, 
signed an agreement to refrain 
from raiding each other’s member- 
ships. Unorganized plants or serv- 
will not be 


ice shops, however, 


affected. 

At least 10 Chrysler suppliers re- 
ported layoffs in the wake of the 
shutdown. They are Briggs Mfg.. 
bodies and stampings, 25,000 laid 
off; Budd Co. stampings and 
wheels, 3,000; Electric Auto-Lite, 
ee equipment, 2,000; Doeh- 


* * *® 
| EANTIME the UAW-CIO and 


ler-Jarvis, die castings, 600; City 
Auto Stamping of Toledo, stamp- 
‘ngs, 100; L. A. Young Spring & 
Wire, springs, 1,700; Motor Prod- 
ucts, instrument panels and sundry 
parts, 1,000; Midland Steel Prod- 
ucts, frames, 1,500; Fedders-Quigan, 
radiators, 500, and National Auto- 
motive Fibres, Universal Products 
and Timken-Detroit Axle Co. 
Thoroughly debunked last week 
was a rumor early in the strike 
that the UAW was unprecedent- 
edly abstaining from picketing 
Chrysler plant gates, engaging 
| instead in “mass silent action.” 
So militant was union picketing 
at the Dodge Main plant in Ham- 
tramck last week, though, that on 
‘everal days, small groups of office 
employes were prevented from 
entering the plant. 
| The “mass silent action” legend 
was reportedly planted by Commu- 
nist unionists bent on creating dis- 
sension within the ranks. of the 


strikers. 
* * 7 


Welfare, Security Issues 


Aired in 2 Pamphlets 

NEW YORK. — The American 
Management Assn. has published 
' pamphlets on welfare issues in col- 
lective bargaining and _ develop- 
|ments in social security and work- 
|men’s compensation. They are: 

“Welfare Issues in Collective Bar- 
gaining” (Personnel Series No. 131, 
$1) includes papers on pensions and 
| other issues of collective bargaining 
|by Merlyn S. Pitzele, labor editor 
lof Business Week; Abner Brodie, 
| University of Wisconsin law school; 
E. H. van Delden, director of in- 
dustrial relations, Libbey-Owens- 
Ford Glass Co.; Harry Kranz, legis- 
lative director, New Jersey state 
|CIO council, and Burton A. Zorn, 
| Proskauer, Rose, Goetz and Men- 
delsohn. A special section of this 
‘pamphlet is devoted to handling 
layoff problems. 

“Developments in Social Security 
|and Workmen's Compensation” (In- 
surance Series No. 81, $1) includes 
papers on the “Practical Implica- 
| tions of Social Security Legislation” 
|covering state disability legislation, 
federal social security, their effects 
on labor relations and the methods 
of evaluating company insurance 
programs. Authors include George 
Rogers, insurance manager, Robert 
Gair Co.; Richard E. Chislett II, 
Standard Oil Co. of New Jersey; 
E. M. Cushing, director of indus- 
trial relations, U. S. Rubber Co.; 
William Leslie, general manager, 
National Bureau of Casualty Un- 
derwriters, New York; Eugene 
Dougherty, insurance manager, An- 
heuser-Busch, Inc., St. Louis, and 
Winston S. Fliess, group and pen- 
sions department, Johnson & Hig- 
gins, New York. 

Pamphlets are available from the 
association at 330 W. 42nd St., New 
York 18, N. Y. 


Muscle Saver 
Car Can Raise Itself 


With New Jack 


WASHINGTON. — A jack that 
raises an automobile by use of the 
car’s own exhaust gases has been 
patented. 

Resembling a deflated footstool 
with a rubber hose attached, it 
lifts itself off the ground when 
the hose is attached to the exhaust 
and the engine started. 

The jack was invented by John 
H. Cox of Seville, O., and Ralph 
L. Miller, of Akron. 


KE mm ee leans 
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Consumer Credit 


Hits New Peak 
At End of 1949 


WASHINGTON, — Loans out- 
standing on consumer credit pur- 
chases totaled $18,788 million on 
Dec. 31, 1949, an increase of $978 
million from the month before and 
an increase of $2,469 million from 
Dec. 31, 1948, according to the Fed- 
eral Reserve Board. 

The Dec, 31, 1949, total marked a 
new high. 

Installment credit, the board said, 
accounted for $10,912 million of the 
total, a $473 million increase in 
December and a jump of $2,312 
million for the year. 

Of all the installment credit out- 
standing, it was said, $3,149 million 
was owed on automobile purchases, 
up $64 million during the month 
and $1,188 million for the year. 


Knight to East Troy 
The corporate name of Knight 
Motor Sales, Inc., East Troy, Wis., 
has been changed to East Troy 
Motor Co., Inc. 
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MASSACHUSETTS DEALERS STRIKE STRIDE IN SAFETY DRIVE—At a recent safety poets 
sponsored by Massachusetts State Automobile Dealers Assn., President John J. Cahill sai 
that 64 dealers have made training cars available to 7! high schools in the commonwealth. 
Carl J. Collopy, safety director of the association, states that the group is sponsoring the 
man-to-man and dad-to-daughter agreements. Left to right: Dean Albert E. Everett, North- 
eastern university, Boston; Collopy, Ford dealer, New Bedford; Rudolph F. King, registrar 
of motor vehicles of Massachusetts; Cahill, Newtonville, and Dennis Haley, superintendent 
of schools, Boston. 


. trailer servicing station with 60,000 

Montreal Service Spot square feet of parking space. 
ned by Fruehauf The branch is headed by Don 
ONTREAL. — Fruehauf Trailer/ Steel] with 12 mechanics under 

of Canada’s vice-president and gen-| Service Manager Cliff Weir. 
eral manager, R. T. Hazell, has 
announced the opening in suburban 
Montreal of a _ 20,000-square-foot 
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At Private Truckers’ Parley .. . 





Toll on Roads Termed 
A Double Payment 


NEW YORK.—Speaking at the 
annual meeting here of the Na- 
tional Council of Private Motor 
Truck Owners, Charles B. Bowling, 
of the U. S. Department of Agri- 
culture, voiced his opposition“to toll 
roads. 

“We are opposed to toll roads,” 
he said, “since the user pays 
twice for the privilege of using 
them, once for the mileage trav- 
eled and again through gasoline 
tax.” 


Bowling also emphasized the 
need for uniformity throughout the 
nation in motor vehicle laws. .He 
urged states and cities to bring 
their statutes and ordinances into 
harmony as early as possible. 

He said that farm products “are 
of no use to anyone unless they are 
distributed.” A smooth working 
transport system is an _ essential 
distribution factor, he said. 

Karl M. Richards, field services 







For top performance at 
® less cost per mile—I use 


Y SUNOCO DYNAFUEL’ 


That's the Sunoco Dynafuel story in a nutshell as 
oil-burner serviceman Lawrence Bennetzen of 
Ramsey, New Jersey sees it. And backing up his 














Sunoco Dynafuel beats 


gasolines 


in tests for smoother 
anti-knock performance 


There may be a Sunoco Franchise 
available in your neighborhood. Write 
Sun Oil Company, 1608 Walnut St., Phila. 3, Pa. 


manager for the Automobile Manu- 
facturers Assn., pointed to the in- 
crease in U. S. truck facilities as 
marking a new era in transporta- 
tion. 

He said the outlook for further 
growth of highway transportation 
was good, providing that some of 
the roadblocks to increased ve- 
hicle usage are eliminated. 

L. F. Orr, chairman of the coun- 
cil’s highway policies committee, 
told the convention that “unscrupu- 
lous operators” are responsible for 
much highway destruction. 

However, he added, perilous con- 
ditions encountered by motorists in 
many areas are caused by poor 
road construction. 

Because of increasing traffic vol- 
ume, Orr said, there is a great need 
for careful future highway plan- 
ning so that requirements will be 
| met, 

Walter W. Belson, American 
| Trucking Assns.’ director of pub- 
| lic relations, cited continued 

improvement of the trucking 
industry’s courtesy and safety- 
| performance as the best means of 
| solving one of its major problems, 
the public’s attitude toward 
trucks. 

“I know of no other industry in 
America in which it is so easy for 
only a few to bring all into dis- 
repute,” Belson said. 

The council was advised by a 
spokesman for the _ truck-trailer 

|manufacturing industry that “the 
modern truck and truck-trailer un- 
|questionably offers a better value, 
‘dollar for dollar, than any other 
preduct on the market.” 

The speaker was John B. Hulse, 
secretary-manager, Truck-Trailer 
Manufacturers Assn., whose topic 
was “New Developments in the 
Motor Equipment Field.” 

In the trailer field, Hulse called 
the increasing use of light metals 
as “probably the most important 
development in recent years.” 

Reelected to a second term as 
council president was George 
Faunce jr., vice-president and 
general counsel of Continental 
Baking Co., New York, 

Other 1950 officers are: A. B. 
Gorman, eastern vice-president; A. 
H. Kreuder, central vice-president; 
P. H. Ducker, western vice-presi- 
dent; J. J. Riley, southeastern vice- 
president, and R. C. Hibben, treas- 
urer. 

Elected directors for a three-year 
term were L. F, Banigan, C. S. 
Decker, C. J. Fagg, A. B. Gorman, 
H. V. Haley, C. F. Hawkes, H. O. 
Mathews, W. H. Ott jr., J. J. Riley 
and R. S. Robie. 

Directors for a one-year term are 
H. J. Carroll and F. B. Hufnagel. 

The council adopted a resolution 
condemning the trend towards a 
centralized government. 


. 

Spring Show 
Keene, N. H., Planning 
May Display 

KEENE, N. H.—(UTPS)—Plans 
for the first outdoor automobile 
show ever held in this city were 
started at the annual meeting of 
the Monadnock Automobile Dealers 
Assn. The event will be held in 
May. 
| Officers elected at the meeting 
| were: James T. Wyman, president; 
| Arthur F.. Bergeron, vice-president; 
Howard A. Bailey, secretary, and 
| Ellis Robertson, treasurer. Edward 
| A. Lambert, of Peterborough, is the 
retiring president. : 








| 26 New-Car Firms Fold 
In Mass. During 1949 


BOSTON. — Records of the 
Massachusetts State Automobile 
| Dealers Assn. reveal that 26 
new-car dealers in Massachu- 
setts went out of business in 
| 1949, 
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SECTIONAL UNIT CONSTRUCTION — Permits unusual flexibility of 
arrangement to fit your particular service department. Sturdily built. 
Quickly, easily assembled. 

COMPACT, FUNCTIONAL DESIGN—Completely assembled Merchandiser 
measures only 5344” high by 97%” long by 32” wide at bench. And nearly 
every cubic inch is useable storage or working area space! 

CONVENIENT CENTER TOOL PANEL — Perforated to hold tool clips and 
hangers. (Roll-away aluminum curtain with lock, and fluorescent lighting, 
available as optional equipment.) 


LARGE WORKING SURFACE—Measures full 48” long by 30° wide. Bench 
top completely protected by thick tempered Masonite cover. Deadens 
sound! 


COMPLETELY ENCLOSED WORK BENCH—48” x 32” x 34”. Plenty of 


storage space inside with provisions for optional drawers and shelving. 
Locking doors feature exclusive torsion bar hinge and frame construction 
for extra strength and rigidity. 





KENT-MOORE’S 


RVICE MERCHANDISER! 


SPACIOUS END STORAGE CABINETS—With perforated back - cs 


ek ee or ee Ones eee 
door construction. ‘ 





"*+ then loo 


GENERAL MOTORS BUILDING + 





See it on display at the Kent-Moore exhibit 
. . . Booths D116-117-118 . . . NADA 
Exhibition . . . Atlantic City... Feb. 5-8 


Here it is, Dealers! Just what you’ve been looking for 
to snap up appearance and spark increased efficiency 
in your bustling service department. It’s the new 
Kent-Moore Service Merchandiser . . . smartly styled, 
sturdily built, functionally engineered to provide max- 
imum utility for your service operations. Yes, take a 
good look... at its gleaming white baked enamel 
finish, its bright red trim. Bound to make a good im- 
pression on your service customers! Note its compact 
design, its sectional unit construction. Fits in almost any desired location, gives 
you complete flexibility of arrangement in single or continuous line installation. 





13 


Check its rugged construction. Made of heavy gauge metal that'll stand up in use, — 


take lots of abuse. Storage space? Plenty of it... on the center tool panel, in the 
big roomy end cabinets, and in the work bench itself. Doors swing freely, fit 
snugly, lock securely, too. And as for work bench surface area, just measure it. 
48” wide by 30” deep, completely protected by a durable tempered Masonite 
cover. Now for price... the best news of all! So surprisingly low that you 
can’t afford to pass it up. Act now! Write for complete information today! 
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Kent-Moore 


ORGANIZATION, Inc. 


DETROIT 2, MICHIGAN 


Engineers and Manufacturers of Special Automotive Service Tools and Equipment 
Sales and Service Engineering Representatives in Principal Cities Coast-to-Coos? 
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of material in the dies. Cleanliness 
is a big factor, Where at one time 
a flat-rolled steel might tear, gall 
or seize in dies, now it will flow or 
bend uniform to the required shape, 
with scarcely a reject. 

This goes clear back to furnace 
practice, careful checking of raw 
materials charged, more certain 
knowledge of deoxidation practice, 
ability to control grain size and 
the realization of the significance 
of grain size in forming operations. 
- * 2 


Protests Over Scrap 


Wf byesensones is plenty of grumbling 
among scrap dealers these days 
because of the unwillingness of 
many steel mills to accept so- 
called “dealer scrap” as long as 
they can purchase prime industrial 
scrap originating in the automotive 
industry’s fabricating plants. 

Some observers contend that the 
dealers have brought on their own 
difficulties by careless inspection, 
sorting and preparation of collected 
material, and because of the sharp 
practices indulged in by a com- 
parative small number, such as 
loading bundled scrap with con- 
taminants. 

However, the small scrap deal- 
er has always had a place in 
the industrial picture and there 
is no reason to believe he is 
being completely squeezed out. 
The law of supply and demand 
should correct the current situa- 
tion, although it may be that a 
few war-born scrap collectors 
will have to fold their tents. 
-There seem to be too many now 
in business for the collective 
good. Also steps need to be taken 
to insure scrap users of guaran- 
teed quality and uniformity. 


» * . 


No Heat Required 


p= drawing of front fenders, 
particularly at the point of the 
headlamp opening, has been a par- 
ticularly rough operation, almost 
ever since headlamps were stream- 
lined into fenders. Splitting and 
tearing of steel in this area led to 
excessive rejects to the point where 
it became necessary to heat the 
steel in this region to accomplish 
a successful draw. 

Now Buick and Pontiac have 
both evolved methods to lick the 
problem without heating. The fen- 
der blank is pulled into approxi- 
mately conical shape, with the apex 
of the cone about at the peak of 
the headlamp opening. 

The joint is welded — Buick 
uses a heliarc shielded system, 
Pontiac electric seam welding— 
then the final draw is made in 
a double-acting press of 900-ton 
capacity. Next the headlamp 
opening is pierced and the en- 
tire fender embossed and 
trimmed. 

Because the blank is first pulled 
into conical shape, the final draw 
can be accomplished with a rela- 
tively simple set of dies and at 
high speed. It is not a deep draw 
at all and this means less pressure 
is needed on the blankholder and 
less stock under the blankholder. 

Part of the nose section itself 
is used for the blankholder area 
without marring or otherwise dam- 
aging it. Further, no washing or 
annealing and later cleaning is re- 
quired as in the method where 
heat was applied to the critical 
area. 






FOB FACTORY 


New Shifts Require 
Precise Die Work 


By A. H. Allen 
(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 

a R VOLUME of high-precision die work has been placed 

with a few Detroit shops for manufacturers of automatic 
transmissions of the ee neces type which used 
pressed steel vanes in turbines, pumps and stators. That 
would include the Ford-Borg- 
Warner design and the Stu- 
debaker - Borg - Warner unit. 
Chevrolet is of a similar type but 
it is pretty well along into produc- 


IT'S SNOW USE—No use to argue anymore whether Californians Pe: their snow. On| tion at present. Tolerances on these 
those occasions when they don't have the real thing, they call on the Hollywood prop men| intricately shaped elements are ex- 
Se it, as Cee gene *, hoe ¢ oe ae “i Guan we a oe tremely close and not something 
ae rn iornia dealers for bein most unique a ristmas s displa 
was ‘built by one of the leading set builders oF the Hollywood movie studios. The bungaton the ordinary die shop could handle. 
in the rear had lights in the window and smoke coming out of the chimney. A new Pontiac | Progressive-die setups are said to 
set in a scene of "snow" as pictured above. be deficient from the standpoint of 


convertible was 
holding tolerances, cam-die ar- 
Fred A. Fuller automobiles and auto parts, capital. | rangements being preferred. 
Fred A, Fuller, Inc., Greenville, | ized at $50,000. Fred A. Fuller is} At one time it was reported the 
S. C., has been chartered to sell | president. 

















cast aluminum, 
but difficulties 
with this method 
may have dictat- 
ed a change. 
Progressive im- 
provement in 
steel quality over 
the years has 
contributed im- 
portantly to the 
successful tooling 
of precision work 
of this character, 
Ford converter was to be of die-|as well as to the desired behavior 
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Give YOUR Business a L!F 
in 1950 


IS ONE PROVEN WAY TO 
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THE DOLLAR £1 | \ 71 VOLUME IN YOUR SHOP 
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FOR STEAM CLEANING 






AUXILIARY GREASING 
















WORK BRAKE REPAIRS REBUSHING 











SHOCK ABSORBER SERVICE . . » TIGHTENING, ETC. 















BY USING.. PORTABLE 






* * * 


Palletizing Cuts Costs 


K AISER-FRAZER reports a sav- 

ing of 35 percent in materials 
handling overhead, chiefly through 
palletizing. At present approximate- 








PNEUMATIC AUTO-LIFT 







































gee it perfor 


Bay-Lift is an air operated lift — with a 
capacity of 3000 Ibs. Can be moved as 
easily as a jack and used anywhere, in- 
doors, or out by simply attaching an air 
hose. Equipped with automatic safety 
lock, and guaranteed for one year. 
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ly 30 percent of 4,000-odd parts 
handled is palletized, and of this 
almost 80 percent is palletized on 
K-F’s own docks. Vendors are be- 
ing urged to undertake a larger 
amount of this work, even though 
it adds to Parts cost. 









George Fuller asics 

Formal opening of the George 
Fuller Chevrolet Co, plant at 
Fourth and Elgin, Tulsa, Okla., 
has been held. The entire build- 
ing was remodeled and parking 
space on the roof has been built. 

Radiant heating has been in- 





at THE NADA SHOW 
BOOTH D-111-112-113 



















Eastern Distributors Canadian Distributors Overseas Division 
BAY-LIFT DISTRIBUTORS VIC MATHEWSON CO., LTD. ASSOCIATED EXPORTERS ae eee A “spring- 
812 North Miami Ave. 298 Lakeshore Read 145 West 45th Street ed” lubrication department is a 
Miami, Florida Toronte 14, Ontarie, Can New York 19, N. Y. feature with greases stored in 










supply tanks and forced through 


BAY MANUFACTURING COMPANY Aihelods pipes under pressure, and dust- 


TORRANCE proof paint rooms have been 
BOX 405—TORRANCE, CALIFORNIA 16.25 built. 
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will bring you our free booklet entitled the ‘Spirit of Salesmanship.” 
Please ask for booklet ‘‘N.” 
tosttctt 









The original water color painting, ‘The Spirit 


THE \\ “O of Helpfulness,"" by the noted artist, James 
eo, @ Pabian, will be given away at the N.A.D.A. 
convention at Atlantic City. Be sure to register 

at Frostrom Service's booth No. B-105. 


any a mile of muddy road and hard going was negotiated by the Automobile Indus- 















try with the aid of the American people. Americans everywhere helped the industry to 
grow and prosper. They overlooked its errors as those of the head, not the heart. They 
poured their savings into it as invested capital. The Automobile Salesman was accepted 


as part of a respected Service Organization. 
The Automobile Dealer must return to this same “Spirit of Helpfulness” as a major 


tenet—and the desire to be helpful must be expressed in his Selling Creed—if he is going 


to reap the just profit, to which he is entitled, from his business. 


FROSTROM SERVICE offers a sales education program that includes as a basic funda- 
mental, theSpirit of Helpfulness in selling. It is a program that builds toward truly 


Creative Salesmanship and greater profits. If you are interested, a note on your letterhead 


ea as 


SERVICE 


5225 WILSHIRE BLVD. e LOS ANGELES 36, CALIFORNIA 
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Convention Set May 23-24 in Boston .. . 





40 Auto Bills Up in Mass. 


BOSTON.—William A. Plunkett, 
executive vice-president of the Mas- 
sachusetts State Automobile Deal- 
ers Assn., Inc., is analyzing bills 
filed in the state legislature this 
year pertinent to the auto indus- 
try, and bulletins regarding such 
bills are being sent to the asso- 
ciation’s 925 members. 

Last year 3,500 bills were filed 
in the legislature, of which 52 
concerned the auto industry. This 
year, there are about 40 bills for 
the auto industry to eye. 

Among them are: A bill to com- 
pel auto sales firms to post the 
price of new autos; two bills to 
make governors on autos manda- 
tory (one bill calls for a speed 
limit of 40, the other 60); a bill 
seeking to regulate financing of 
conditional sales or mortgages or 
personal property; a bill raising 
minimum wages from 65 cents an 
hour to 75 cents unless cqyered 
by state wage laws; a bill calling 


for the payment of cash sickness 
benefits to employes; several em- 
ployment security bills dealing with 
amendments to the social security 
laws. 

Another bill would provide that 
nothing could be put on an auto- 
mobile in the way of accessories, 
unless it was specifically ordered. 


The Massachusetts association 
is beginning its 10th year, and 
plans are being made to observe 
the anniversary at the annual 
meeting at the Hotel Statler in 
Boston, May 23-24, at which more 
than 1,000 dealers are expected. 
Reviewing the association’s his- 

tory, Plunkett said: 

“We are a closely knit organiza- 
tion, and although located in the 
state’s capital city, we have the 
active support and loyalty of a 
membership of 925 out of 1,051 
dealers from the Berkshires to the 
Cape, and we work as hard for 
them as we do for the greater 
Boston dealers. 





and there are now 30 local dealer 
organizations in the state with new 
ones to be formed this year.” 


Oldest local association is the 


Worcester Auto Dealers Assn., in 


continuous existence since 1909. 
Ben Cohen of Veino Chevrolet is 
president. 


John J. Cahill (Ford), Newton- 


| ville, president of MSADA, and 


other officers visit each local as- 
sociation one or more times dur- 
ing the year. Officers are Harold 
Moye (Chevrolet), Quincy, first 
vice-president; James Hamilton 
(Dodge), Worcester, second vice- 
president; Robert B. Kayser jr. 
(Chevrolet), Boston, treasurer, 
and C. Norman Fay (Chrysler), 
Boston, clerk. 


Local organizations handle their 


own city ordinance problems 
through committees, and help and 
guidance is given by the state asso- 
ciation when asked for. 


“We hope that the local dealer 


“We believe in local associations | organizations stay as strong as they 
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Get the facts on a Federal Franchise 


Mail this coupon today for full details. There may be 
a direct factory franchise available in your area. 





TONS 





» 
PEDERALS BALANCED DESIGN 


MATCHES ANY HAULING JOB 
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HUDSON APPOINTS PRICE—Hudson-Price 


Motors, 2100 Biscayne Bivd., Miami, Fla., held 


@ four-day celebration to mark its appointment as Hudson distributor for South Florida, 
aor Palm Beach, Martin, Broward, Monroe and Dade counties. The affair was attended 
by C. H. Calhoun, division manager for Hudson Sales Corp., and R. W. Straughn, national 


merchandising manager. E Price, 


president and general manager, 


has been in the 


automobile business in Miami for 20 years. Associated with the organization are Ed Ridolph 


retail sales managers; 
rosse! 


and Sparky Adam, 
Funk, parts and accessories, and Jack 
department. 





are now,” Plunkett said, “and that 
new ones will be organized where 
none are at present in existence. 
We believe in local organization.” 


Joy to Christie 
Purchase of Joy Motor Co. 
Spearfish, S. D., from Louis E. Joy 
has been announced by H. P. 
Christie. 








There’s a reason for Federal Truck’s enviable record of satisfactory 
performance. It’s all-truck construction from front to rear that makes 
this reputation for economy, low maintenance cost and long service 
possible. Since 1910 Federal has built motor trucks exclusively. Federal 
engineers know what you operators need to meet today’s hauling 
demands. So, put Federal Trucks to work for you—you’ll see what 
Federal owners mean when they say, “Toss the Tough Jobs to Federal.” 


FEDERAL MOTOR TRUCK COMPANY e Detroit 9, Mich., U.S.A. 


Federals Have Won. . . By Costing Less to Run 
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Ace Brindley, used-car sales manager; Frank 
r, Vic Quint and Gilbert Lichtenstetter, service 


U.S. Asks Advice 
On Its Relations 
With Business 


WASHINGTON. — Secretary of 
Commerce Charles Sawyer, acting 
as chairman of the President’s 
committee on business and govern- 
ment relations, last week invited 
business men to give his commit- 
tee their ideas on strengthening 
federal policies to promote compe- 
tition and prevent monopoly. 

A questionnaire from the com- 
mittee, Sawyer announced, is being 
sent to representative national or- 
ganizations, including trade asso- 
ciations, small business groups, la- 
bor unions, farm organizations and 
consumer groups. It solicits sug- 
gestions in developing a program 
to increase the effectiveness of gov- 
ernment policies dealing with “un. 
fair competition, monopoly and 
other restraints of trade.” 

In letters transmitting the ques- 
tionnaire, Sawyer said, the com- 
mittee wished to obtain “from a 
cross-section of the men who con- 
duct the nation’s commerce,” “from 
representative groups which have 
an interest in federal activities in 
this field,” and “from professional 
students of these problems,” “the 
benefit of their experience and 
ideas to help in framing a sound 
and practical program.” 

The secretary urged that recipi- 
ents of the questionnaire “take ad- 
vantage of this opportunity of pre- 
| senting constructive suggestions for 
| Strengthening our system of free 
competitive enterprise. Any com. 
ments .. . will be given thoughtful 
consideration, and in using them, 
the source will not be disclosed.” 
He asked replies, if possible, be- 
fore March 1, 1950. 





Registrations Up 
'14 Percent in B.C. 


VANCOUVER, B. C.—During the 
first nine months of the 1949 li- 
;}cense year, which ended Nov. 30, 
registrations in British Columbia 
reached an all-time high of 218,791 
passenger and commercial cars—an 
|increase of 26,608 vehicles, or 14 
| percent over the same 1948 period. 
| Included in the total are 159,944 
passenger cars, up 19,982 from last 
year, and 58,847 commercial ve- 
hicles, an increase of 6,626. 

To drive the vehicles, there are 
now 295,473 licensed drivers, an 
increase of 24,100. 





Getting Riskier 
| Bad Debt Rate Up 25% 


| In Kansas City 


KANSAS CITY. — A check of 
magistrate courts here disclosed 
[that there has been a 25 percent 
|raise in bad debts during the last 
three months. 

The report was based on suits 
for debt filed. Most debts sued on 
were for $25 to $40. One magistrate 
said debt suits in his court in- 
creased 500 in 1949 over 1948. 

Credit bureaus are reported ex- 
amining their files more carefully 
jand basing credit more on what 
| the applicant takes home, rather 
than his earning capacity. For in- 
| Stance, a man might earn $10 daily 
| but only work two days a week. 
| While bad debt suits are up, 
| eviction suits are down 50 percent, 
according to the same sources. 


| — i eee 


| AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
}method of reaching the men whe want 
what you have or have what you want! 
See the back pages of this issue. 
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purchasable in chain stores, cut- 
price or catalog houses—or in 
any other outlet. Competition is 
completely eliminated, sales are 
easy—and every sale brings a 
BIG profit. 


The New Sparkling Beauty 
Features Brewster’s Exclu- 
sive Lustrous Nyarn* and 
Duponts Famous Fabrilite* 


They look better . . . feel better... 
they are better! Brewster's new 
exclusive auto seat covers are finely 
made with Satin Twill Trim and 
with Dupont Fabrilite*, the won- 
derful new material that takes 
rough usage. Resists alcohol, grease 
and perspiration. Reinforced at all 
strategic points. 








“Perfecto” Snug-Fitting 
Attachment for 1950 
2-Door and 4-Door Cars 


Its another Brewster Special—ex- 
clusive “Perfecto” snug-fitting at- 
tachment... saves at least 4% hour 
installation time, and assures 
perfect fit for 1950 (Chevrolet, Pon- 
tiac and Oldsmobile 76-88) Buick, 
Cadillac. 

BREWSTER seat covers are abso- 
lutely tops in Beauty, Utility and 
Durability . . . custom tailored to 
assure perfect fit. Never a wrinkle 
—never a sag or bulge. They’re 
installed in a jiffy, and they fit 
perfectly—permanently. From every 
conceivable aspect, Brewster is 
unexcelled, 
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PICTURE OF BREWSTER BEAUTY — AT ITS BEST! 


This new Brewster Custom-Tailored Seat Cover features the miracle 
Plastic coated fabric, LUSTROUS NYARN*. Finely made with Satin 
Twill Trim and plastic piping. The front and rear seats are reinforced 
with Dupont FABRILITE*, Exclusive Brewster method of attaching 
cuts installation time by fully one-third and guarantees perfect fit! 
Illustrated below are some of the outstanding features of NYARN*. 


Nyarn Rates 
Highest in Scott 
Tear Tests 


In tests conducted on the Scott 
Tensile Strength Tester NYARN* 
proved its comparative strength as 
follows: 


NYARN*... 
Breaking Point 96 Pounds 


8 oz. Duck made to government 
specifications. . .Breaking Point 66 Pounds 
OY {os aw Scenes Breaking point 48 Pounds 


— yee 


is the registered trademark 
of the Brewster Mfg. Co. 


WILL NOT 
SNAG STOCKINGS 


WILL NOT FADE 


*FABRILITE 


is Dupont’s registered trademark 
for its plastic upholstery material 


Brewster Mfg. Co., 2262-8 Bedford Ave., Brooklyn 26, N. Y. 





Representatives Wanted — Exclusive Territories Available 


6, 1950 


AMAZING ‘NYARN’ SEAT COVERS 
MAKE HEADLINE PROFIT NEWS! 


EXCLUSIVE! 


MADE EXCLUSIVELY FOR NEW CAR/And Profits Too! 
DEALERS — NO ’ROUND THE 
CORNER COMPETITION! 


The remarkable new Brewster line of LUSTROUS NYARN* Auto Seat 
Covers will be sold by new car dealers exclusively! They will not be 
Oo 





Will Outlast the 
Life of the Car 


The First Cost 
Is the Last! 


The special qualities inherent in 
LUSTROUS NYARN* and Dupont 
Fabrilite* make it absolutely water- 
proof and fade-proof. Moisture will 
not penetrate and the sun will not 
affect the material—longer life and 
lasting beauty are assured. And this 
is particularly important to the fair 
|sex—won’t scuff or roughen, (the 
| surface is sleek and smooth)—won’t 
snag the sheerest hose. 
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No Other Seat 
Cover Offers All 
These Advantages 


These Brewster Auto Seat 
Covers look as good and wear 
as well as seat covers that 
have an established value of 
$50.00 per set and more! 
They’re made of the new 
Brewster plastic coated fab- 
ric, LUSTROUS NYARN*. 
Imagine the sensation they’ll 
create when you offer such 
fine quality far below the 
usual price. 

Never before has the auto- 
motive world seen such an 
amazing seat cover value— 
unsurpassed Beauty . . . per- 
fect Fit . . . exclusive LUS- 
TROUS NYARN* Fabric... 
all this at an incredibly low 
price! Brewster has always 
led the field in the creation of 
top quality seat covers, and 
now Brewster brings you the 
finest at a price that enables 
you to offer the biggest seat 
cover value on the market 
today! 





LOW PRICE CREATES A SENSATION! 


The many advantages of Brewster's new NYARN* line are surpassed 

only by the amazingly low cost! Seat Covers of this type ordinarily 

sell for $50.00 and up per set. Now Brewster brings you this fine quality 

at a cost of only $17.50 for all 6 passenger cars and $9.95 for all 3 

passenger coupes. That means sales volume you never dreamed of .. . 

profits you never thought possible! 

4 0 q 5 Only Brewster could do it .. . only 
Brewster has done it! 

For all 3 passenger coupes 


Available in three colors: 
MAROON, BLUE, GREEN 


$17.50 


For all 6 passenger cars 
With center arm drops......... $1.50 ex 
Suggested retail price...... $35.00 to $50 


All prices F.O.B. Brooklyn subject to 5% Fed. Excise Tax 


SOLD THRU NEW CAR DEALERS ONLY 








Place Your Order Now----Use This Handy Coupon 














” 
Order No Date 
BREWSTER MFG. CO., 2262-8 BEDFORD AVENUE, Brooklyn 26, N. Y. 
Please ship at once LUSTROUS NYARN* Seat Covers as follows: 
| | No. of 
Quan. Car Model Year | Pass. | Doors Color 


| 
| 

| | | | | 
| 


ener canes | Ce a | 


(J Please send us samples of complete BREWSTER line. 


$17.50 
for all 6 passenger cars 
with center arm drops—$!.50 extra 


(Prices subject to 5% Fed. Excise Tax) 


$9.95 
for all 3 passenger coupes 


Colors: MAROON - BLUE - GREEN 
FIRM NAME 
ADDRESS 
CITY ZONE STATE 
ORDERED BY 
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Excise Repeal Champion 
Set to Do Battle 


By William Ullman 


Washington Correspondent 


ITH renewed interest in excise taxes as a result of 
President Truman’s recent tax message to Congress, 
Rep. Thomas Martin, of Iowa, who last March introduced a 
bill in the House calling for outright repeal of the federal 
automotive excise levies, is all geared to do battle for his 


Saas ; “6 
legislative proposal. He is los Cred thi S thls tes 


ing no time in gathering sup- 
port among his colleagues, 
and hopes for success at the critical 
moment. 

Martin is a member of the Ways 
and Means committee, to which his 
bill was referred after being intro- 
duced last year. He will, of course, 
participate in all the hearings 
scheduled to begin last Thursday 
and which likely will continue for 
several weeks. 

The Iowan is very much in earn- 
est about his bill. To reporters he 


‘*‘For years 
there have been 
demands that the 
federal govern- 
ment cease to in- 
trude on estab- 
lished state fields 
of taxation. There 
is no field of tax- 
ation in which 
this intrusion 
presents more 
serious results 
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William Uliman 


consequent overlapping and piling 
up of taxation may gravely affect 
both the seller and the consumer 
in less prosperous times.” 

a7 + + 


No Link to Highway Aid 

T THE time he introduced his 

bill, Rep. Martin issued the fol- 
lowing statement: 

“I have introduced H.R. 4489, 
which is the first bill to end an 
exceedingly unjust and dangerous 
federal tax conflict with the states. 
H.R. 4489 repeals the emergency 
federal automotive taxes, which 
cost the highway users of the na- 
tion more than one billion dollars 
a year. 

“These taxes have no connection 
whatever with federal aid for high- 
ways and were not intended to 
have. They bear heavily on every- 
one who buys or operates an auto- 
mobile, truck or bus, and they are 
reflected in the cost of everything 
one buys. 

“These taxes were initially 
adopted as emergency measures. 
They are not, by any stretch of 
logic, ‘luxury taxes.’ They are 
taxes on basic necessities, such as 
gasoline and oil for the farm 


than the automotive tax field. The| truck and tractor, parts for the 


KELSEY-HAYES WHEEL COMPANY PLANTS: 


MOTOR SALES 
“i. | 


wer 


“I bought this before used cars 
dropped 50 percent, so that drop 
won’t affect me on a new-car deal, 
will it?” 


salesman’s car, tires for the 
workman’s automobile. 

“In the states, special automotive 
taxes are levied for highway use, 
and the states depend on such rev- 
enue for building and maintaining 
roads, These federal taxes, on the 
other hand, go into the general 


| 

fund of the Treasury. As a result 
the farmer who lives 10 miles from 
town may have to pay 10 times a 
much in these special taxes as an- 
other who lives only one mile from 
town, and he gets no special bene 
fit, as he does with state taxes. 

“No one is more alert than I am 
to the necessity of balancing th« 
federal budget. But it should never 
be balanced at the expense of a 
particular group of taxpayers. 

“The millions of highway users in 
America have exhibited great pa- 
tience on these taxes. The ‘emer- 
| gency’ which permitted them in the 
first place has stretched on and on 
I am going to fight for the repeal! 
of these levies, and I invite other 
Congressmen to join me in sup- 
porting H.R. 4489.” 

. * o 
Tire Pricing Hearings 

EGINNING tomorrow (Feb. 7) 

and extending for several days, 
hearings will be held by the Federal 
Trade Commission on its proposed 
rule to fix a carload of 20,000 
pounds as the maximum quantity 
of replacement rubber tires and 
tubes upon which differentials in 
price on account of quantity may 
be granted. 

The start of these hearings was 
delayed while the courts considered 
an injunction suit brought against 
the FTC by several tire makers. 
With court dismissal of the suit 
Jan. 17, the way was cleared for 
action. 

The hearings will start with 35 
briefs in the FTC files. These came 
from manufacturers, distributors, 
independent dealers and a number 
of consumer organizations. 

The proceeding is the result of 
complaints to the FTC and Con- 
gress by small tire dealers who 
charged that they were being 
injured because manufacturers 
were asking them higher prices 
than they were exacting from 
large buyers. 

During the first session of the 
80th Congress the House Commit- 
tee on Small Business conducted 
extensive hearings to consider com- 
plaints of monopolistic practices in 
the rubber tire industry. The com- 
mittee’s report stated the Federal 
Trade Commission would undertake 
to study the matter of the appli- 
cability of the quantity limit pro- 
viso of the Robinson-Patman anti- 
discrimination act to tires and 
tubes. 

This says that the FTC, after 
investigation and hearing, may 
establish quantity limits as to par- 
ticular commodities “where it finds 
that available purchasers in greater 
quantities are so few as to render 
price differentials on account there- 

of unjustly discriminatory or pro- 
motive of monopoly.” 
+. > . 


Still Higher Wage Floor? 


Witt the new wage-hour law 
now in effect, it won’t be long 
before the courts will be busy inter- 
preting the legal language of the 
act that most everybody concerned 
is not sure about. And, too, it seems 
certain that before long there will 
be a new campaign to further in- 
crease the law’s application, and 
boost the minimum. 

President Truman, in a statement 
calling the new law “good,” said 
nevertheless that it would require 
“re-examination in the light of 
subsequent developments.” 

“Our progress in this field,” the 
Chief Executive said, “points the 
way for our future action. We 
shall not relax in our efforts to 
provide a better life for all our 
people.” 

That appeared to leave the door 
open to future upward revision and 
the CIO came out briskly with a 
statement saying it hoped for “an 
eventual advance in the minimum 
wage of $1,” reiterating a position 
taken when the present law was 
in the making by Congress. 

Principal fields still outside the 
federal wage-hour standards are 
retail and service establishments, 
domestic service and federal, state 
and local government. 


Higgins Building 
Frank Higgins, Ltd. (Ford-Mon- 
arch), announces construction has 
begun on a new showroom and 
garage at Kingsway and 17th Ave., 


Vancouver, B. C. The one-story 
structure will occupy a triangular 
piece of property and will contain 
about 6,700 square feet of space. 
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' Te 
Tractor Train 
Mardi Gras Won’t Use 
Mules This Year 
“ » | Of American farms. 
NEW ORLEANS —"Mule Train Louis H. Clay, president of South- 


Car P t List Still High 

NEW YORK.—Demand for new |Crowell-Collier, stated as follows: | log of demand, however, there are a, ae PcsperRiro-m, aa = Pere ay ~ ee — 
cars as 1949 drew to a close showed| “We observe a decrease in the| certainly no signs of saturation in| O:j.ans this year. . oo — os — ein a 
De Se number of families planning to buy| the automobile market in the find- For the first time in the century- éurinn the Mardi Gras parades Feb. 
strong enough to absorb high level | a new car, and especially a narrow- | ings of this survey. old history of the pageant, the tra-|17 to 21. 
production for many months to|ing demand for immediate pur-| “As a matter of fact, the number ditional mules are being replaced 
come, according to a survey by| chases; which is a result, no doubt,|of families wanting and planning| by tractors to propel the floats. Roberts & Bradford Reopen 
Crowell-Collier Publishing Co. of the very high level of car sales|to buy new cars will absorb output) workmen at Ford’s tractor plant| Roberts & Bradford Motor Co. 

The survey found that so far |in the past two years which has|of most cars even at today’s high | in Detroit are putting the finishing | Huntsville, Ala., has opened for 
only the needs of the most avid | satisfied the more avid prospects. | jevel of production. Such was the| touches on a fleet of 35 vermillion| business again at its old location 
prospects had been satisfied. Al- ’ 
though their buying plans might 
not be of a “right now” nature, 
plenty of families still want and 
need new cars, it concluded. 

It was indicated that plants 
would have to produce in record 
volume all through 1950 and well 
into 1951 before demands of exist- 
ing prospects are met. 

As of Sept. 1, 1949, according to 
the survey, there were still 11,730,- 
000 prospects for new cars in the 
balance of 1949, 1950 and 1951. 

The prospect list was said to in- 
clude 10,064,000 people who already 
owned cars, plus 1,666,000 non- 
owners. Higher income groups ac- 
counted for most of the prospects. 

Despite this, the average pros- 
pect was found to have made a 
complete about-face from a year 
previous regarding prices. 

Back in 1948, most prospects, 59 
percent of them, thought prices on 
1949 models would be higher. In 
general, they turned out to be 
right. 

However, 64 percent of the pros- 
pects turned up in the latest Cro- 
well-Collier survey expect price tags 
to be lower on 1950 models. 

The average prospect is different 
in more ways than one from what 
he was a year before, the survey 
found. He may still have plans to 
buy a new car, but he isn’t nearly 
as likely to have an order on file 
with a dealer. 

In July, 1948, 59 percent of 
those expecting to buy a car be- 
fore the year was out had placed 
formal orders. In September, 1949, 
only 33 percent of those with im- 
mediate buying plans had taken 
similar action. 

Those who planned to buy new 
cars in 1949, 1950 and 1951, had 
pretty well made up their minds 
about which makes they wanted. 
Instead of 18 percent as in 1948, 
the latest survey found only 2 per- 
cent in the “undecided” category. 

Among the major reasons given 
by prospects for having their heart 
set on a particular make were: | 
maintenance and operating costs, 
durability and serviceability. 

More than half of all car owners, 
54 percent, still go to a car dealer 
for major repairs, 49 percent go to 
a dealer for adjustments and tune- 
ups. However, filling stations still 
get a major portion of a car own- 
er’s lubrication business. 

The survey found again that 
where a dealer handles a cus- 
tomer’s service business, he is 
more likely to sell that customer 
@ new car when he is in the 
market, 


shipped to New Orleans for the 
parades. 

Except for some “extra polish,” 
the tractors will be standard units 
familiar on hundreds of thousands 


Latest Crowell-Collier Survey Says: 


“In spite of a diminishing back- | outlook as 1949 drew to a close.” | red and forest gray tractors to be| 124 W. Holmes St. 


















PLEXIGLAS crests ride fore and aft on 
Ford’s new cars for 1950. First coat of arms 
mounted by Ford, the new emblems are 
molded of transparent PLExicLAs V with 
metallic inlay applied on back of the finished 
molding. The design, molded in intaglio, 
stands out so realistically that it appears 
to be embedded in the sparkling plastic. 


Molders: Gits Molding Corporation, 
4600 W. Huron Street, Chicago. 
Hoosier Cardinal Corporation, 
Evansville, Ind. 


According to the survey, total 
service business in 1949 slumped 
off 19 percent from what it was in 
1948. The wholesale value of parts 
declined an estimated 20 percent. 


The survey found that of all the 
families in the U. S., 71.3 owned 
cars, and that 4.4 percent (6.2 per- 
cent of all car owners) owned two 
or more cars. 


Increases in car ownership, it was 
said, have been outstanding in the 
higher income groups, in the larger 
cities and in the East and Far 
West. 


According to owners’ informa- 
tion, the average total mileage on 
cars at the time of the survey 
was 51,100 miles, compared with 
55,700 miles 14 months before. 
The average driver drove 9,300 
miles in 1949, compared with 9,200 
in 1948, 

In July, 1948, only 25 percent of 
the cars on the road were postwar 
models. By September, 1949, post- 
war cars made up 42 percent of 
the total. At the time of the survey, 
1948 and 1949 models alone ac- 
counted for 25 percent of all the 
cars in use. 


Commenting on the survey, Ray 
Robinson, research director for 


PLEXIGLAS V injection molding powder com- 


bines all the traditional advantages of acrylic plas- 
tics—plus exceptional ease of molding. PLExIcLas 
V products have lustrous beauty, great dimensional 
stability, high heat distortion temperature, and out- 
standing resistance to age and weather. 


More and more PLExicLAs V is going into automotive 


Detroit representatives: W. E. Biggers and R. C. Oglesby, 
728 Fisher Bldg., Detroit 2, Michigan. Telephone: Trinity 3-3200 


Piexia.as is a trade-mark, Reg. U. S. Pal. Off. 
and in principal foreign countries. 

Canadian Distributor: Crystal Glass § Plastics, 
Lid., 282 St. Helens Avenue, Toronto, Ont. 


appointments and decorations. Steering wheel 
medallions, lenses, radiator ornaments, radio panels, 
escutcheons, and a score of other long-lived parts 
are being molded from this sparkling acrylic powder. 
For products of lasting beauty, get the complete 
story of PLexictas V today. We'll be glad to send 
you free literature giving full information. 


CHEMICALS FOR INDUSTRY 


ROHM ¢ HAAS 
COMPANY 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 
Representatives in principal foreign countries 














NEW YORK. — Expanded public 
relations efforts by trade associa- 
tions to overcome public suspicion 
and promote better understanding 
by all segments of the community 
are urged by Charles E. Boyd, 
newly elected president of the 
American Trade Assn. Executives. 

In addressing the assn. here, 
Boyd, who is also secretary of 
the Retail Merchants Assn. of 
Detroit, declared that trade as- 
sociations have been unjustly 
attacked and have become sus- 
pect in the eyes of the public. 

Because, he said, their purposes 
and functions have not been fully 
understood or have been misinter- 
preted. 

Decrying the “false” impression 
created by publicized charges 
against trade associations that they 
are centers of conspiracy in re- 
straint of trade, Boyd emphasized 
that trade associations, through 
research, exchange of ideas and 


Trade Groups Upheld 


Executives’ President Calls Them Progressive, 
But Urges Better Public Relations 
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technical information, and pooled 
resources. have made a major con- 
tribution to U. S. commerce and 
industry. 

Rather than encouraging mon- 
opoly, he said, trade associations 
are the one medium through which 
the knowledge and experiences of 
certain members could be made 
available to an entire industry. 

Boyd said his primary interest 
as head of the American Trade 
Assn. Executives was to encour- 
age greater public relations ef- 
forts on the part of trade as- 
sociations, particularly at the 
community level. 

Regardless of the types of groups 
served, Boyd said, trade association 
executives should be outstanding in 
community relations with the gen- 
eral public, schools, homes and the 
press. 


Midwest Motors Moves 
Midwest Motors, Inc, (Oldsmo- 
bile-GMC), Winona, Minn., has 
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SHOWS HOW CHEVROLET POWERGLIDE WORKS—in the most elaborate progiam of 
its kind since the war Chevrolet has sent to its eight sales regions cutaway exhibits revealing 
features of the new 1!05-horsepower engine and Powerglide automatic transmission. The 
displays are so arranged that after making a complete revolution, the power-team separates 
at the torque converter and each half rotates. This permits an inner view of the turbine, 
pump and stators which create the driving force. Above, a Chevrolet employe points to 
the rear section of the converter display. 


is headed by George E, Pelowski, 
Mrs. Pelowski and George Graham. 


moved into its new 95 by 83 foot 
building at 219 W. Third St. A 33 
by 29-foot showroom and storage 
for 30 cars and adjoining 75-car 
parking lot are features. The firm 





AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 








In Philadelphia nearly everybody reads The Bulletin 





ADVERTISING Orrices: Philadelphia, Filbert, and Juniper Streets * New York, 285 Madison Avenue 


National, Advertising Representatives: .Sawyer-Ferguson-Walker Company 


Evening and Sunday 





Chicago * Detroit * Atlante ¢ Los Angeles °* San Francisco 








10.4 Pet. Slash 
Instituted in Pa. 


Auto Insurance 


HARRISBURG, Pa. — (UTPS).— 
An average 10.4 percent reduction 
in fire, theft and collision insur- 
ance rates for Pennsylvania auto- 
mobile and truck owners went into 
effect Jan. 9, it is announced by 
James F. Malone jr., state insur- 
ance commissioner, who estimated 
the new rates would save about 
$4,500,000 annually on insurance 
premiums, 

Malone said the reductions will 


|apply throughout the state, except 


on private cars in Philadelphia, 
where fire and theft rates will drop 
3.8 percent, but comprehensive 
rates will go up 8.6 percent, and 
collision, 10 percent. 

The state-wide average reduction 
for both private passenger and 
commercial vehicles is 8.6 percent 
for comprehensive coverage, 12.5 
percent for fire and theft and 10.2 
percent for collision. 

Malone explained comprehensive 
coverage includes fire and theft 
and all damage except collision 
and upset. 

He said the rate revision is a 
further step in his program to 
bring insurance rates in line with 
the statistical records on which 
they are based, and stated that 
further revisions will be ordered as 
additional statistical data become 
available, 

Malone credited the reductions to 
“better experience on losses” by the 
various insurance companies. He 
said there would be no refunds on 
insurance written prior to Jan. 7. 


Highway Trailer 
Buys Davisbilt 


CHICAGO.—Henry L. Charlton, 
president of Highway Trailer Co., 
Edgerton, Wis., announced at a 
meeting here last week that the 
33-year-old firm he heads has pur- 
chased Davisbilt Products Co., Cin- 
cinnati. 

Charlton added that acquisition 
of the Davisbilt plants will enable 
Highway Trailer to add a complete 
line of trailerized tanks and tank 
trucks to its present commercial 
trailer, utility truck body and oil 


field trucking equipment lines. 


Gold Brick 


‘Misconduct’ Upheld 


In Idle-Pay Case 


PROVIDENCE. An opinion 
handed down here by Superior 
Court Judge G. Frederick Frost 
holds that deliberate failure to per- 
form as much work as one is cap- 
able of doing is “misconduct” 
within the meaning of Rhode Is- 
land’s employment security law and 
a valid ground for denying benefits 


|to such an employe when he is 


discharged. 

The court affirmed action of the 
department of employment security 
in refusing benefit payments to 
Guido Roselli, a painter, for several 
weeks’ unemployment following his 
discharge by the Brown Body Co., 
433 Broadway, Pawtucket. 

“If a workman through age or 


jillness was slowing down and was 


not accomplishing what his super- 
ior thought he should,” Judge Frost 
stated, “that would not be miscon- 
duct; but in the instant case, ac- 
cording to the testimony given and 
which evidently the board believed, 
Roselli consciously and _ wilfully 
wasted his employer’s time, for 
which he was paid, and failed to 
produce the work of which he was 
capable and which might reason- 


jably be expected of him... . 


“Conscious, intentional and wil- 
ful failure to work is, in the opinion 
of the court, within the meaning of 


|the word ‘misconduct’ as used in 


the section of the law to which 
reference has been made.” 


New Stolper Plant Slated 


In Milwaukee Suburb 


MILWAUKEE. — Stolper Steel 
Products Corp., of Milwaukee, will 
move from the city proper to a 
plant in Menominee Falls, a Mil- 
waukee suburb, according to Del- 
mar D. Wensink, president. 

Wensink said the move was 
necessary to solve a “pressing” need 
for additional space and modern 
manufacturing facilities, 
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Ways to Protect Cars in Winter Listed . . . 


Salt Called Best Ice Remover 


DETROIT.—Rock salt is the most 
effective means of removing ice 
and the least expensive to the over- 
all economy, according to a report 
of the Engineering Society of De- 
troit. 

Noting that many believe salt 
causes -rust on cars, the report 
said: 

“There is no real evidence that 
the use of rock salt for ice con- 
trol has any material effect upon 
corrosion of automobiles. 

“Abrasion and the presence of 
moisture, with or without salt con- 

tent, are the prime factors in 
accelerating corrosion.” 

The committee which compiled 
the report checked sand and cind- 
ers, chloride salts, calcium chloride, 
by-product of salt and rock salt. 

It was said that the abrasives 
merely aid in traction but do not 
melt ice and that they clog sewage 
systems. 

The other products are more ex- | 
pensive and not as efficient as rock 
salt, the report said. 

Use of inhibitors with rock salt 
has merit, ESD stated, but this | 
adds a cost of about $4 a ton plus 
mixing charges. Some chemicals 
are also toxic and their colors 
when oxidized lead to public ob- 
jections, the committee claimed. 

“There is concern over possibility 
of skin sores that may be experi- | 
enced by persons allergic to chrome 
chemicals, These salts will like- | 
wise enter the sewage system and 
be dumped into streams, causing a 
pollution problem,” according to the 
findings. 

It was further said that salt 
“does not damage tires, clothing, | 
footwear, carpets, rugs or furni- 
ture.” 

Admitting that salt, along with 


1949 Plastics Use 


In Autos Up 86%, 


Magazine Says 

NEW YORK.—Almost twice as 
much plastic was used in the aver- 
age 1949 automobile as in its pre- 
war predecessor, according’ to 
Modern Plastics Magazine. 

“In 1941, when 3,800,000 cars were 
produced by U. S. manufacturers,” 
said the magazine, “the average 
amount of plastics per car was 
7% pounds. 

In 1949, when output exceeded | 
5,000,000 cars, the average amount | 
of plastics per unit had risen to an 
estimated 14 pounds.” 

Modern Plastics said that the| 
earliest recorded use of plastic by 
the automobile industry was a front 
storm window with a _ celluloid 
windshield on the one-cylinder Olds 
runabout in 1905. 

Subsequently, celluloid was also 
employed for demountable side 
curtains, which continued to be the 
only major use for plastic materials 
until 1911 when Charles Kettering’s 
electric starter made its debut on 
Cadillac cars. 





Hotel Study 
ECA Group Examining 


American Methods 


WASHINGTON.—How the Amer- 
ican hotel and tourist industry 
operates—from kitchens to cash} 
registers in rural, urban and resort | 
centers—is being studied by 18 spe- 
cialists from six western European | 
countries for 5% weeks, the Eco-| 
nomic Cooperation Administration | 
reports. 

The group is the first of a series | 
from western Europe’s tourist in- | 
dustry making studies under an} 
ECA technical assistance project | 
to help Marshall plan countries | 
provide better accommodations and | 
service at lower costs for travelers | 
in Europe. 

ECA pointed out that a modern- | 
ized European tourist industry 
would help Marshall plan countries 
to earn more dollars, and that in- 
creased American travel to Europe 
would also stimulate activity in 
U. S. industries which service 
American travelers going abroad. 

Among American industries 
which would benefit, ECA said, are 
clothing manufacturers, camera 
suppliers, travel agencies, hotels at 
ports of embarkation and transpor- 
tation facilities to the ports. 


other elements, may have an effect 
on speeding corrosion, the ESD re- 
port listed six rules for car owners 
to follow: 

1. Have a heavy undercoating 
applied to the chassis and under- 
carriage, especially those areas 
where corrosive solutions can 
penetrate and remain stagnant. 

2. Wax a new automobile during 
the third or fourth week of owner- 
ship. Liquid wax is preferable for 
chrome in order to reach the bot- 
tom of minute cracks. 

3. Rewax every two or three 
months so as to eliminate the need 





for a cleaner which will remove 
a part of the finish film when used. 

4. Touch up chipped or scratched 
areas at once where metal is ex- 
posed. 

5. Unless exposure to salt is 
frequent or severe, do not wash 
frequently in the winter, for such 
washing removes the wax. 

6. In summer, do not wash the 
finish in the sun. 


“All these recommendations 


should be included by the manu- 
facturers in the owner’s handbook 
delivered with the car,” the report 
added. 









Fruehauf’s Reid 
Assails Gripes 


On Road Wear 


DETROIT. — Unless highways 
were built to be preserved as mon- 
uments, it is pointless to lament 
that a combination of heavy traffic 
and elements may be reducing some 
of them to a condition of near 
uselessness, in the view of F. M. 
Reid, engineering vice-president for 
Fruehauf Trailer Co. 

Reid says the highway, like a 
factory machine, is of no value un- 
less it is used to the peak of its 
capacity. 

“A milling machine in an indus- 
trial plant,” he said, “earns nothing 
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|for the company unless it is used. 


If is is used intensively it will wear 
out. The more it is used the faster 
it will wear and the greater will be 
its value in production. 

“A highway ought to be regarded 
in the same light. The more traffic 
—the more wheels which pass over 
it—the more gasoline tax income 
for the state, 

“Highways were built to be used. 
They ought to be used, worn out 
and replaced. I'd hate to think our 
states build roads merely as monu- 
ments to be preserved in new con- 
dition. 


Kurtz Reconditions 
S. C. Kurtz, Los Angeles Pontiac 


| dealer, has opened a reconditioning 
| plant for tradeins. A. J. Von Achen 


heads the department. 


INSUL-MASTIC 


KAR KOTE 


UNDERCOATING 


IT’S BETTER... and that’s important! It is 


not an unproved by-product hastily thrown 
together to tap a new market. It is the result 
of many years of experience of a company 
whose only products are the best protective 
coatings possible to produce. Use of Insul- 
Mastic undercoatings by the railroads to pro- 
tect the bottoms of their Streamliners; and 


the specifying of a similar Insul-Mastic coating, 
to the exclusion of all others, in the original 


long-term storage of war materiel constitute 


certification. 


IT’S PROFITABLE ... and it’s saleable! 


it’s not just another “knick-knack”’’— as so 


many accessories are—to merely increase the 
already high price of cars; but rather it is 
insurance against rapid and unnecessary de- 


terioration of the owner’s high investment in 


his car. Added owner values are... The 


pleasure of driving a quieter and more sub- 
stantial feeling car... The additional seal 
against dust and fumes... Increased insula- 
tion against summer heat and winter cold... 


Added resale value. 


is a difference. 


INSUL-MASTIC CORPORATION OF AMERICA 


Karkote Division Branches at: 





The valuable underslung equipment on these Streamliners protected 
by a coating of Insul-Mastic. 





Insul-Mastic provides the 50 year moisture barrier on these B-29's in 
LONG TERM STORAGE. 


Be sure it’s KARKOTE. 


Many other underbody coat- 
ings may look like Karkote. 


Paste diamonds look like real 
diamonds, too . . . but there 








Columbus, Ohio Indianapolis 
Chicago Denver Kansas City, Mo. 
Cincinnati Detroit Los Angeles 
Cleveland Houston, Texas 


Newark, NJ. Portland, Ore. 
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V/S-O-SHADE 
TE Mal halal im 


TR rT on aaeall o- 
rr ye ‘iad 


WITH THE WORLD'S 


the greatest Visor ever built! AN 


COMPARE! See them all —then see the beautiful new Vis-O-Shade 
Custom “50”! First glance will tell you here’s the visor you want 
for 1950 profits! The sweetest visor ever designed—sleeker—trimmer— 
custom made to blend with every body style! See the new Custom “50” in 
Booth G-104 now! COMPARISON TELLS THE STORY! 


Fits every 1950 car! New patented adapter for all one-piece windshields. 


SPECIAL NOTE: The Vis-O-Shade method of clamping visors to vehicle rain-gutters is warranted 
to be clear of infringement of any unexpired valid U.S. Patents. Correspondence with your 
attorney is invited to verify this statement. 


COMPARE thew all then see the new CUSTOM 50 Zh 


2430 SOUTH MICHIGAN AVE. MM BRSIIERY UIT ee CHICAGO 16, ILLINOIS 





AT a new LOW PRicE; 


Special volume discounts. 
See your distributor 


or write direct. 


D’S| MOST BEAUTIFUL VISOR! 





“Ut Ah tle 


N.A.D.A. SHOW 


CONVENTION HALL + ATLANTIC CITY 
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S.F. Seeks More Cars 


By Leon Pinkson 
Staff Correspondent 


With the main entries in the 1950| Packard, 81; Plymouth, 656; Pon- 


new-model parade on display in| 
local auto dealer showrooms, most | 
auto men in San Francisco appear 
to have one initial problem for the 
coming weeks—to get enough cars 
from the factories to keep up with 
demand. 

This remains true in most lines, 
with the usual emphasis on the 
retailers of the lower-priced popu- 
lar makes. 

As factory production rolls into 
high gear, auto dealers in this 
area stand ready to take care of 
the volume units which they ex- 
pect to receive. New-car sales 
organizations are all set for the 
competition expected locally be- 
fore midsummer. 

Outlook for business in 1950 con- 
tinues to be optimistic in the auto- 
motive field in this area, and many 
dealers are planning individual 
merchandising and advertising pro- 
grams to dovetail in with national 
factory budgets in these phases. 

The local used-car market re- 
mains steady, with emphasis on 
that “bonus if you bring your used- 
car here” theme. Usual bonus be- 
ing offered is $200—which is to 
stimulate traffic in used-car de- 
partments at new-car dealerships 
in this area. 

However, this means that the 
average motorist is taking quite 
a long time to make up his mind 
before buying, as “shopping 
around” right now could mean 
the $200, $300 or maybe even $400 
difference in his pocketbook. 

Sales during January in the over- 

all new-car picture here are appre- 
ciably higher than in December— 
which bore out the predictions of 
local auto observers. 

As the veterans’ bonus checks 
begin to roll into circulation, this 
will further stimulate the market, 
although not to any great extent. 

+ * + 


Baltimore 

Final figures for Baltimore last 
year disclosed registration of 24,- 
697 new cars and 3,147 new trucks. 

Maryland counties outside Balti- 
more titled 36,871 cars and 6,141 

trucks during the 12-month period. 

Sales by makes in Baltimore for 
1949, cars only, follow: 

Austin, 5; Buick, 1,935; Cadillac, 
414; Chevrolet, 6,148; Chrysler, 
691; Crosley, 54; DeSoto, 512; 
Dodge, 1,224; Ford, 3,564; Frazer, 
45; Hudson, 783; Kaiser, 296; Lin- 
coln, 187; Mercury, 765; Nash, 
628; Oldsmobile, 1,771; Plymouth, 
$3,071; Packard, 467; Pontiac, 1,- 
298; Studebaker, 829; miscellane- 
ous, 15. 

The new-truck totals for the year 
were: 

Autocar, 17; Brockway, 19; Chev- 
rolet, 1,134; Diamond T, 27; Dodge, 
553; Federal, 22; Ford, 512; GMC, 
193; International, 299; Mack, 69; 
Reo, 3; Studebaker, 40; White, 49; 
Willys, 203; miscellaneous, 6. 

There were 155 new trailers 
registered in Baltimore last year. 


(Kate Savage.) 
* * * 


Youngstown-Warren 

New-car sales last year totaled 
8,019 in Mahoning county (Youngs- 
town) and 5,442 in Trumbull county 
(Warren), both in Ohio. 

The final truck totals were 958 
for Youngstown and 447 for War- 
ren. There were 11,540 used-car 
registrations during the year in 
Youngstown. 

New-car and truck sales at 
Youngstown, trucks in parentheses, 
follow: 

Buick, 639; Cadillac, 137; Chevro- | 
let, 2,013 (457); Chrysler, 199; Cros- 
ley, 15 (1); DeSoto, 283; Dodge, 627 
(153); Federal, 3; Ford, 1,024 (156); | 
Frazer, 37; GMC, 54: Hudson, 276; 
International, 59; Kaiser, 130; Lin- | 
coln, 39; Mack, 7; Mercury, 216; 
Nash, 193; Oldsmobile, 339; Pack- 
ard, 157; Plymouth, 997; Pontiac, 
558 Studebaker, 225 (32) White, 16; 
Willys, 17 (8). 

Warren vehicle sales, trucks in 
parentheses, were: 

Buick, 298; Cadillac, 73; Chevro- 
let, 1,325 (177); Chrysler, 160; Cros- 
ley, 6; DeSoto, 200; Diamond T, 7; 
Diveo, 2; Dodge, 315 (84); Ford, 
743 (89); Frazer, 15; GMC, 16; Hud- 
gon, 181; International, 32; Kaiser, 





57; Lincoln, 44; Mack, 2; Mercury, 
195; Nash, 82; Oldsmobile, 302; 
tiac, 467; Studebaker, 113 (27); 
White, 4; Willys, 27 (7). 


* * * 


Chattanooga 

The week ended Jan. 21 proved 
to be the best week for franchised 
dealers in the Chattanooga (Tenn.) 
area in the last three months with 
150 units being registered in Ham- 
ilton county. Prior weeks’ totals 
for the past 90 days have averaged 
around 120 units. 

Rain has hampered most of the 
dealers since the beginning of the 
new year, but it appears as if the 
pessimistic forecast of the first of 
the month is fast going by the 
boards. Most dealers are now as- 
suming an attitude usually found 
around a “high-geared operation.” 

Registrations by makes in the 
Jan. 21 week were as follows: 
Chevrolet cars 31, trucks 11; Ford 















cars 31, trucks 11; Dodge cars 11, 
| trucks 2; Buick, 9; Plymouth, 15; 
Nash, 5; Oldsmobile, 4; Mercury, 
| 4; Hudson, 4; Pontiac, 3; DeSoto, 
2; Packard, 2; Crosley cars 2, 
trucks 1; Cadillac, 1; Studebaker, 


1; Chrysler, 1; GMC, 1, and In- 
ternational, 1. 
* * * 
Washington 


Sales of new cars and trucks in 
1949 set a postwar record for the 
District of Columbia, the Wash- 
ington Automotive Trade Assn. re- 
ports. 

The total was 32,163, an increase 
of 9.6 percent over 1948, when 29,257 
sales were recorded, The 1949 total 
included 29,209 cars. 

December sales of 2,087 were 
somewhat less than the 2,486 
reached in the same month of the 








previous year and at the same time 








Ad campaign includes 2-page spread in Mar. 18 Saturday Evening Post... 


CHECK THE LIGHTS OF 





OUT OF EVERY 6*! DEALERS’ 


" a 
MAL LES A 


CIO 
service manual 


New Manval— 32 pages, 170 illustrations. 





Yee ce Peer emer smeratome oe 


GENERAL @ evectaic 








DEALER SMITH SETS TRUCK SALES RECORD—S & S Chevrolet Co., 


Calif., headed by G. |. 


West Hollywood, 


Smith, formerly assistant general sales manager of Chevrolet, con- 


gratulates the truck manager, Raymond Brown, on the sale of more trucks in December 


than were sold in any full year b 


the former dealer. 


Firm's general manager is H. P 


Streit, formerly a Detroit dentist. Miss Bobbie Rosier, a member of the sales staff, averages 
10 cars a month, Smith states. She was formerly with the American Red Cross in the South 


Pacific. Left to right: Brown, Streit. Smith and G. |. 


monthly reports of the year, the 
WATA points out. 

July was cited as the banner 
month of 1949 when 4,465 new 
cars—passenger and commercial 
—were sold. In that month buyers 
leaped to beat the new sales tax 
which went into effect Aug, 1. 


represented one of the smallest New-truck registrations in the 





Soult ir. s 
totaled 2,954, 
3,987 


District last year 
more than 1,000 below the 
total of the year before. 

Breakdown of new-car sales by 
makes last year follows: 

Buick, 2,214; Cadillac, 654; Chev- 
rolet, 5,883; Chrysler, 791; Crosley, 
46; DeSoto, 535; Dodge, 1,858; Ford, 

(Continued on Page 25, Col. 1) 
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* Survey by Police Chiefs’ Association reveals that one car 
out of every six needs essential lamps. 
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4,302; Frazer, 51; Hudson, 891;! December, and 102 in the first 15 
Kaiser, 166; Lincoln, 285; Mercury,| days of November, 

1,166; Nash, 700; Oldsmobile, 2,028; New-car sales by makes in the 
Packard, 708; Plymouth, 3,724; | first half of January were: Buick, 
Pontiac, 1,934; Studebaker, 1,052;|47; Cadillac, 1; Chevrolet, 132; 
Willys, 90; Anglia-Prefect, 36; Aus-| Chrysler. 19; DeSoto, 12; Dodge, 





tin, 55; miscellaneous, 37. 43; Ford, 132; Frazer, 2; Hudson, 
New-truck registrations in 1949|60; Kaiser, 1; Lincoln, 5; Mercury, 
by makes were: 31; Nash, 18; Oldsmobile, 22; 


Autocar, 28; Brockway, 6; Chev-| Packard, 16; Plymouth, 34; Pon- 
rolet, 974; Crosley, 1; Diamond T,|tiac, 48; Studebaker, 20, and Wil- 
32; Divco, 59; Dodge, 460; Federal, |lys, 1—(Bert D. Strang). 

22; Ford, 600; GMC, 217; Interna- . - 3% 

tional, 285; Mack, 42; Pontiac, 12; 

Reo, 23; Sterling, 5; Studebaker,| some ee in a Kans 
69; White, 37; Willys, 71; miscel-| foe] that Regulation W was very|_ DEALER HORNE WINS FORD FOUR-LETTER AWARD—In its headquarters in Beaufort, 
laneous, 11.—(William Ullman). much the reason for retarding sales S C., Horne Motor Co. (Lincoln-Mercury-Ford), received the plaque. J. S. Snyder, assistant 


. * * * . branch manager for Ford at Charlotte, N. C., presents the citation to J. D. Horne, 
of automobiles in 1949. president of the dealership. 


Columbus, O. One dealer said that sales will . . 
New-car sales in Franklin coun-|be retarded in 1950 also if any|also showed a 10 percent increase, | during December, 1949, compared to 
ty (Columbus), O., got off to a slow|credit regulations are imposed.| but his service department indi- | December, 1948.—(G. M. Hunholz.) 





start in 1950 with just 644 new| Most Topeka dealers think that the | cated a 25 percent decrease. * * «* 

automobiles delivered in the first | car business in 1950 should be about; Other dealers reported an aver- | 

15 days of January. In the similar|the same as last year. age of a 25 percent increase in| Dallas—Fort Worth 
period of December, 792 new cars| One dealer reported his new-car|new-car sales, and from 10 to 30| Final compilations for 1949 reveal 
were sold. sales in December, 1949, the same | percent increases in used-car sales, | 24,769 new-car registrations in Dal- 


New-truck sales also declined. |volume as in the same period a| Service and parts departments /|!as county and 8,898 in Tarrant 
Only 66 new trucks were sold in | year before. His used-car sales| registered a scale from 30 percent |County (Fort Worth). 
the first half of January, com- | showed an increase of 10 percent. decreases to as much as a 35 per-| The Dallas county total fell short 
pared with 72 in the first half of In the parts department, business|cent increase in business volume ' of the year’s new-car total for Har- 
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Big, action-getting poster for inside or out. Handy, Snap-on Memo Card. Aiming Screen and Sign. Screen— $2.50 ( other sales aids free). 


ADVERTISING AND SALES HELPS EVER. 


To get your Spring Auto Lamp Promotion Package, with all the sales aids shown here, call your G-E Lamp supplier. 
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ris county of 26,064 sales. Bexar 
county (San Antonio) led Tarrant 
county in new-car titlings last year 
with 10,765. 

There were 4,521 new trucks sold 
in Dallas county and 2,128 in Tar- 
rant county last year. 

The Dallas county car breakdown 
by makes for the year follows: 

Austin, 67; Buick, 1,927; Cadillac, 
451; Chevrolet, 5,330; Chrysler, 529; 
Crosley, 9; DeSoto, 326; Dodge, 
2,452; Ford, 4,566; Anglia, 98; Pre- 
fect, 24; Frazer, 34; Hudson, 484; 
Jaguar, 1; Kaiser, 70; Lincoln, 277; 
Mercury, 1,497; MG, 6; Morris, 26; 
Nash, 533; Oldsmobile, 1,197; Pack- 
ard, 298; Plymouth, 2,155; Pontiac, 
1,334; Rolls-Royce, 1; Studebaker, 
928; Willys, 148. 

Car sales during 1949 in Tarrant 
county by makes: 

Austin, 1; Buick, 575; Cadillac, 
146; Chevrolet, 2,112; Chrysler, 189; 
DeSoto, 144; Dodge, 547; Ford, 
1,659; Anglia, 3; Prefect, 3; Frazer, 
50; Hudson, 195; Kaiser, 71; Lin- 
coln, 105; Mercury, 503; Nash, 203; 
Oldsmobile, 335; Packard, 114; 
Plymouth, 841; Pontiac, 464; Stude- 
baker, 469; Willys, 169. — (Ruby 


Fenoglio.) 
* . 


* 
Richmond, Va. 

New-car sales in Richmond in 
December were up slightly, with a 
total of 828, as against 791 for the 
preceding December, according to 
the Richmond Business Review, 
monthly publication of the Rich- 
mond chamber of commerce. 

At the same time, sales of used 
cars rose from 1,198 to 1,374, ac- 
cording to the Review. 

* * + 
Akron 

The Akron District Automobile 
| Dealers Assn, reports that new and 
used-car sales in Summit county 
bounded upwards in the week 
}ended Jan, 14. 

The week's new-car registrations 
totaled 326, compared with 221 the 
preceding week and 327 in the 
same week of last year. 

In the Jan. 14 seven-day period, 
422 used cars were sold, against 
353 the week previous and 209 the 
corresponding week of a year ago. 


(Joe Kuebler). 
. * 


* 
Clevelan 

The impact of the auto industry's 
1950 line was reflected in Greater 
Cleveland by a strong upsurge in 
new passenger-car sales. In fact, 
sales led all other business indi- 
cators in this area, according to 
the Federal Reserve Bank of Cleve- 
land. 

Total new-car sales zoomed to 
1,414 the week of Jan. 21, a weekly 
volume seldom exceeded last year 
even at the height of the selling 
season. Sharing in the expansion 
were new-truck sales with 118 sales 
registered. 

Used-vehicle trade was off a little 
as sales of 1,753 used passenger 
cars and 95 used trucks were re- 
ported. New-truck sales of 118 were 
30 above the previous week. 

For the week ending Jan. 21, 
used-car sales were slightly under 
the previous week, in sharp con- 
trast to new-car sales, which al- 
most doubled the previous week. 
| Outlets throughout the area re- 
| ported large numbers of car buyers 
|and indicated that continued high 
}sales would prevail if there were 
| no interruption in production. 
(Sanford Markey.) 

* * 





+ 


Manhattan, Kans. 

One of the Big Three dealers in 
| Manhattan reported December sales 
;of new cars about the same as 
December, 1948, but his used-car 
| sales slumped 20 percent under that 
\e a year before. His new truck 
sales as well as his used truck busi- 
ness declined 30 percent during 
| December, 1949, compared to De- 
| cember, 1948. 

A dealer in the medium-priced 
car class reported his new car sales 
|12 percent over that of December, 
/1948, but said that due to a low 
| stock of used cars, that department 
|showed a loss of 52 percent for the 
| same period. 

Another dealer in the _ higher- 
priced car bracket said that his 
new-car sales were about the same 
as in 1948, but that his used-car 
sales showed a decline of 20 per- 
cent. 

Another dealer in Manhattan re- 
ported a gain of 15 percent in new- 
car sales during December, 1949, 
as compared to December, 1948. 
|His used car sales also showed a 
plus sign of about 20 percent, he 
said.—(G. M. Hunholz). 
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Announcing a new BASIC GROUP 
x 
METROS SUNDAY PICTURE MAGAZINES 


MODERN TABLOID SIZE AND PRINTED 
BY THE CELEBRATED GRAVURE PROCESS 


[5. () () (). () () () circulation 





This unified Group will serve large and small advertisers, 





> alike,in doing a more dramatic advertising and resultful 
selling job in the nation’s richest markets. Fractional color, 
copy changes, lower rates, are in the package, too. Ask the 


| nearest Metro office for details. 


v Maganine Group 
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\survey ... trying to find the an- | 
swers to these questions ... | The Auto Hour 


“How many people are hold- 


Merchandising | 


Memos to Dealers 


ing back from buying a new car 
because the down payment is too | 
big? - 
“How many people don’t want to| 

|dip into their savings to make the 

|down payment on a new car? 

“How many people can pay for a| _--——% 
new car out of their monthly} 
earnings? 

“Perhaps you belong to the select | —— 
group of people who are in just} 
that position. If so, Edwards makes | 
u this genuine offer... | 
“You can be the proud owner 


| of a new, 1950 Dodge or Plym- | 
Asked why she happened to buy | outh ... and you can buy it for | 





By Bob Finlay 











oe dealers might be in-|of the Los Angeles Examiner, tells 
terested in the points on quality | of the woman who finally bought a | yo 
salesmanship by J. W. Burke,|car after visiting eight showrooms. | 
Chevrolet’s truck manager. 


AUTOMOTIVE News 


“And as they round the curve, 
we hear the truck honk back at 


se Summed up the elements this/the particular make, she said: | as little as 20 percent down | the little car.” 
wa “I walked into the showroom! or 10 a. ithout | ~- -- 
' 7 : percent down ... or without 
ee ee fe with a sore finger which was! any down payment at all! | message: “Buy the car you want at 
oe F “Why not stop in and discuss this | $100 to $600 under list. And get 





| bandaged, and this salesman was 
the only one who asked me about| genuine offer with the 
|}my finger and seemed very sym-| folks at Edwards?” 


closely and wisely supervised, 


and be backed up fully by man- .’s bigger, better trade 


friendly sl 
on your old car.” 





agement. are ; C y : 
Great waste of the past, Burke | Pathetic. a oe | cena Pees re er ey 
said, has been in rapid turnover | 7 dit R h | Another Clue a ll n _ one? Ad 
through neglect of the fundamental | “© u KResearc \[PHAT ad contains a few clues on| py oe ee, at FP tae 
elements. yu can usually get a line on| 1 the credit situation. Another ad, |}, y is one te fon 
“The only substitute for price | the auto market by reading the|run by a used-car dealer in Dallas, | ey ee ee ee . 





cutting,” says Burke, “is a higher | auto ads in local papers. gives some indications on another | « R d 
type of salesmanship.” For instance, take the Edwards | phase of the market. Stands on Recor ’ 

ieee Motor ad in Milwaukee. It is head-| It starts like this: “Beat the ((ADILLAC-OLDS dealership on 
Why She Bought lined: “Are You One of These?”| new car market! Save up to $600 Commonwealth Avenue in Bos- 
With respect to salesmanship, | 





Copy goes like this: “Edwards| on any make automobile.” ton’s auto row gets plenty of at- 
we like the story Slim Barnard, |Research Department is making a| Alongside a list of makes is this tention with a regular theater 
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| 1950 B : ee front and rear of: “ 

vick (Speci , 3 

STRONGEST GUARD MADE — withstands a heavier impact Ma. — Super, Roadmaster) [/ 
than any other guard because of its formed metal design and the i ‘oan ae a 
method by which it is braced to the frame. 7 1950 Dodge ; 
19 | 
QUICK INSTALLATION — adds to your profit. is ene fl (. ie 
aie . acemak # 
NO COMPLAINTS ON RUSTING — brilliant chrome plating || pga Mercury “ i 
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Nash (Statesman, 


is identical with new car chrome specifications. ri dsmobile 76 4a) hassador 
The Erie factory is working day and night to give all | 195 en” (98) : 
customers quick delivery. Place your order now for the guard {| 1950 Pontiac 


that's outselling the rest. Profit by stocking and selling the car i ‘7 


owners’ choice. Order from your jobber TODAY, or write for | tudebaker (¢ mma @ 
‘ ° iy and Cry nder, 
further information. |) 4/80 available ae } 


ERIE MANUFACTURING CO., INC. 2635 SOUTH WABASH AVE., CHICAGO 16 
Whorld’s Oldest Grille Guard Manufaclurer 





marquee type of electric sign, which 
says “Come in and See the 1950 
Cadillac and Olds.” 

Underneath a huge signs says: 

“We Sold 2,983 Cars Last Year 
—Our Cars and Prices Must Be 
Right.” 

Streetcar, automobile and foot 
traffic runs into the thousands 
daily past the dealership. 


* + * 


Used-Car Plan 


TILPHEN MOTOR CoO. (Ford), 

Dorchester, Mass., announces a 
new plan for merchandising special 
units in its used-car stock. The 
plan is called the “automatic reduc- 
tion special.” 

A used car is selected from 
stock and offered for sale at the 
prevailing market price. The car 
is guaranteed and reconditioned. 
If the car is not sold at a speci- 
fied time, the price will auto- 
matically be reduced at two-hour 
intervals until it is ultimately 
sold. 

The automatic reduction plan is 
effective only during the specific 
day the car is offered for sale, or 
from 9 a.m. to 7 p.m. If not sold 
during that period, it reverts back 
to stock at its original price. 

A different car is offered the fol- 
lowing day and the same procedure 
is enacted each day. 


Roadster Exhibit 
On Coast Draws 
25,000 in 4 Days 


OAKLAND, Calif.—A paid admis- 
sion of 25,000 crowded into the Oak- 
land exposition building during a 
four-day National Roadster Show 
| which closed here Jan. 22, accord- 
}ing to Richard Bellamy, show man- 
ager. 

The selection of “America’s most 
beautiful roadster,” and the award- 
ing of 45 trophies, including the 
world’s largest loving cup to the 
| grand winner, climaxed the exhibi- 
}tion. The cup went to William A. 
| Nie Kamp, of Long Beach, for his 
| streamlined racer, which will make 
its first speed trial on the dry lake 
|racing course at El Mirage, Calif. 

The exhibition featured several 
classes of hand-built “street” road- 
sters and special racing cars con- 
structed in back yards from used 
parts and engines, mostly Ford and 
Mercury. 

All were expensive—several run- 
ning into the $5,000 to $10,000 class 

and made with an excess of 
chrome engine fittings and special 





refinements in chassis and body 
lines. 
During the four-day show a 


typical “hot-rod” was built on the 
stage in the big exposition building. 

Among the featured exhibits were 
the “world’s fastest roadster,” the 
193.54-mile-an-hour car entered by 
Alex Xydias and Dean Batchelor 
}of Los Angeles, and a _ $27,500 
| Offenhauser which Fred Agabash- 
lian may drive at Indianapolis on 
| Memorial day. 


Judge Bars Shift 
Of du Pont Trial 


CHICAGO.—A motion to move 
the government’s antitrust suit 
lagainst E. I. du Pont de Nemours 
| & Co. from Chicago to Wilmington, 
|Del., has been denied by Federal 
| District Judge Walter J. La Buy, 
in whose court Fred Emich, one- 
| time Chevrolet dealer, won his case 
against General Motors Corp. and 
Preston Tucker and seven other 
defendants were acquitted. 
| Codefendents with duPont in- 
clude General Motors, U. S. Rubber 
Co. and Ethyl Corp. The motion 
for a shift in the duPont trial 
contended that it would be a con- 
venience for the company, since its 
headquarters are in Wilmington 
Willis L. Hotchkiss, special U. S. 
assistant attorney general, argued 
that the case should be tried in 
Chicago where the grand jury in- 
vestigation was made before filing 
of the suit. 

Houlding Sales Chief 

J. Gordon Houlding has been ap 
|pointed general sales manager of 
| Rolls-Royce division of James L. 
Cooke Motors, Ltd., 2489 Bloor St. 
| West, Toronto. The division han- 
dles Morris, M. G., Wolseley, Ja- 
| guar, Riley, Rolls-Royce and Bent- 
‘ley cars. 


Another Salesmen’s Plan 


Columbus Dealer Pays $150 Monthly Salary 
Plus Three Types of Commissions 


COLUMBUS, O. — A prominent 
automobile dealer here has devised 
a plan for salesmen’s compensation 
which has proved very successful 
both from the dealer’s and sales- 
men’s standpoints, it is reported. 

Under this plan, new-car sales- 
men are paid a salary of $150 a 
month plus the following com- 
missions: 

1. One percent on the FOB price 


(delivered price of the car and/or |terested in securing saleable used | later,” 
less | cars and they put forth much effort 


accessories at the factory, 
freight, handling and taxes). 


2. Two percent of the washed-out 
net gross profit (gross profit plus 
or minus gross profit or loss on 
used cars taken in trade, less re- 
conditioning cost and sales com- 
mission on the used car). 

3. Two percent of the selling 
price of the used car less the 
tradein allowance. 

The dealer reports that the 
salary enables the dealer to prop- 
erly direct and control the sales- 


Ford Shuffles 
5 in Southwest 


District Sales 


DETROIT. — Five top-level 
changes in the Southwestern re- 
gional sales staff of Ford division 
have been announced by Walker 
A. Williams, division sales manager. 

The changes are part of an over- 
all realignment of the Ford divi- 
sion’s sales operations, Williams 
said in announcing the following 
appointments: 

George P. Montagnet becomes 
assistant sales manager of the 
Southwestern region, Kansas City, 
with new responsibilities attached 
to the position. He has been district 
sales manager at New Orleans. 

David R. Crandall jr., who has 
been assistant Southwestern re- 
gional manager, will become dis- 
trict sales manager at Dallas. 

Earle S. Alexander becomes Kan- 
sas City district sales manager. He 
held a similar position at Houston. 

Claiborne H. Weigand succeeds 
Montagnet as New Orleans district 
sales manager. He has been as- 
sistant district sales manager there. 

Eric Williamson, who has been 
assistant sales manager for the De- 
troit district, succeeds Alexander as 
district sales manager at Houston. 


Sitting on Style 


Twitchell Engages Platt 


To Design Seat Covers 


PHILADELPHIA. — Believing 
that auto seat covers should be 
modernly designed with original 
patterns, E. W. Twitchell, Inc., 
Philadelphia, has engaged Joseph 
B. Platt, a New York industrial 
designer, to give its line added 
style. 

Platt feels that seat-cover mak- 
ers, up to now, have been too brash 
and gaudy in their designs. 

Some of his new designs will 
retain such popular features as 
small checks and plaids, while 
others “will be standardbearers for 
a new look in seat-cover patterns.” 

Platt emphasized that style and 
color trends, which change each 
year, are set by feminine fashion 
and interior furnishings. He said 
Twitchell designs will now follow 
the new anys. 


Ineuniaeie Rates Cut 
For Nebraska Motorists 


men while the commission part 
provides an incentive for volume. 
The commission part is also said | 
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to urge profitable deals for both | 


|the firm and the salesman. 
|cars as the new-car salesman is 
jnot fully paid until the last used 
car involved in the new-car sale 
|has been sold,” says the dealer, 

| “Naturally the salesmen are in-| 


to sell their own trades as well 
as promoting the sale of them with 
| the used-car salesmen.” 


| 
| “It induces fast turnover on used 


| GEM CITY MOTOR CO. REBUILDS FROM ASHES—This Chevrolet dealership in Sidney, 
Mont., was destroyed by fire Jan. 5, 1949. The new building, completed about nine months 
is 105 feet by 140 feet. Construction is of reinforced concrete, cinder block and 
stucco. The firm is a partnership composed of Roy and Harold Rounce. Starting in 1914, 
| the company has _been with _Chevrolet since 1915. 
William Ullman, Washington correspondent, keeps AUTOMOTIVE NEWS readers up 
to date on political and economic trends in the nation’s capital every week. 


BRASS AND COPPER LOCKSEAM 


BRASS METALFLO 


BRASS AND COPPER STRIP 


BRASS AND COPPER 
SEAMLESS TUBING 


BRASS AND COPPER 
TUBING IN COILS 


OMAHA.—Nebraska State Insur- |} 


ance Director Bernard R. Stone 
announced revised insurance rates, 
effective Jan. 2, under which motor 
vehicle owners will save an esti- 
mated $500,000 a year. Fire, theft, 
collision and comprehensive insur- 
ance rates for private cars were 
cut an average of 12.5 percent. 

Truck collision rates were in- 
creased in some instances, Stone 
said, but truck fire, theft and com- 
prehensive rates were cut 5 to 22 
percent. The over-all change for 
both private cars and trucks was 
a decrease of 10.3 percent, accord- 
ing to Stone, who attributed the 
reduction to safer driving and 
lower cost of repairs. 


Levy on Cars 


ROANOKE, Va. — City officials 
here anticipate a decline in revenue 
from local personal property taxes 
as a result of a drop in automobile 
values listed in this year’s “Blue 
Book.” 

The book’s figures, which serve 
as a basis for such taxation, show 
declines of 25 to 40 percent below 
last year on some cars. 


City Commissioner of Revenue 
John M. Hart said he still had no 
way of estimating how much Roan- 
oke might suffer in loss of revenue. 

However, he said, figures on cars 
have been “too high” in the past. 


BRASS AND COPPER 
FABRICATED PARTS 


Which one of these quality products can you use? 


@ |s it Metalflo, the low cost tubing that's parts, 
ideal where pressure is not a factor? Or 
is it lockseam, seamless, or strip in coils—- 
quality tubings made in a variety of 
diameters, lengths and wall thicknesses to 


suit most purposes? And if special tubular 


such as the 


are one of your requirements, 


one illustrated above 


Tamed 


get in touch with us today? Ask any 
aM: Mame Tolle 
H & H stands for quality, prompt delivery 


Tem Med Ze] M alma Te Tul 


and the lowest prevailing price, always. 


bd p 4 a TUBE AND MANUFACTURING COMPANY 
245-275 N. Forman Avenue * Detroit 17, Michigan * Vinewood 2-3600 


METALFLO LOCKSEAM - 


COIL STRIP AND SEAMLESS TUBING 


TUBULAR PARTS 
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Dealer Business Counsel 





Percentage of Absorption Figure Held Valueless || 
| 


| 


As Guide to Key Profit 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel 


[HERS are some 1,200 figures | will lose, in addition to the above | 
shown on the most popular! expenses the loss you take on 


forms of factory-dealer financial | handling a used-car trade on which 
and operating statements, yet the|there ig no gross profit. 


average dealer 
will only check a 
few of these fig- 
ures on his copy. 

Here are the 
most common fig- 
ures that a dealer 
will check each 
month: cash on 
hand and in bank, 
net profit from all 
departments and 
the percentage of 

absorption or 
overhead recovery. This percentage 
of absorption figure seems to be by 
far the most popular operating con- 
trol figure when it comes to check- 
ing a statement. 

However, to my way of thinking, 
it is one of the most misleading 
guide figures a dealer can use to 
check his operations. The sole use 
of this figure as the controlling 
factor in your business will eventu- 
ally prove very costly, because it 
distracts attention from the impor- 
tance of controlling your business 
on the basis of a balanced opera- 
tion. 

In order for you to make the 
most money in your business as 
a whole, each and every depart- 
ment in your business must stand 
on its own and produce a net 
profit (after building and admin- 
istration expenses have been pro- 
rated) in proportion to the money, 
manpower and merchandise you 
may have invested in these de- 
partments. 

When you only use the percent- 
age of absorption figure to check 
the results of expense control in 
all departments of your business 
and the combined stockroom and 
service gross income, you can never 
hope to obtain a balanced operation. 

+ * * 


Of Little Value 


a~ the only information the 
percentage of absorption figure 
will furnish a dealer is how far 
on a percentage basis he must go 
in decreasing total expense and in- 
creasing total service and stock- 
room income in order to break 
even and start giving new cars 
away. 

In other words, it tells the dealer 
when the nut has been cracked 
so that he may start shooting the 
works in order to get plus new-car 
sales. However, every time you sell 
a new car and don’t realize enough 
gross profit on the deal to pay at 
least both new and used-car com- 
missions, fitting and delivery ex- 
pense, guaranty and policy expense, 
cooperative advertising and other 





4. B. Van Tassel 


miscellaneous selling expenses, you | 


Dealers and their business 
managers should start right now 
discontinuing the exclus.ve use 
of the percentage of absorption 
figures as the key guide figure to 
greater profits, . 


It probably is the key figure to| 
use in getting more new-car sales 
at a reduced profit or at no profit 
at all, but it definitely is not the 
key profit guide figure. 


There is no one figure that you 
can use to control the 1,200 finan- 
cial, operating and expense figures 
as shown on your financial and 
operating statement each month. 
There are no magic figures that 
you can use in this business to 
help you to make more money, nor 
do I know of where you might 








purchase an Aladdin lamp or a 
magic wand. 
> * + 


Constant Check Needed 


1 only way to increase profits 
and financial security in this 
business is to keep 100 percent 
liquid and keep a constant budget 
and check on every item of income 
and outgo at all times. 

The only way to do this is to be 
sure your ratio of quick cash assets 
(cash and new cars less floor plan) 
to other cash assets (receivables, 
used-car and stockroom inventory, 
less past due receivables and obso- 
lete stocks) is maintained on a 
dollar-for-dollar basis. 

Also to be recommended are 
budget and control costs in each 
and every department in line with 
maximum discounts and expenses 
in each and every department in 
line with departmental incomes so 
as to show a net profit in each 
department. 

Avoid expense structures that 
have to be justified by increased 
sales goals you have never reached 
or probably never will reach unless 
you give your shirt away. 

Epiror’s Nore: Any questions 


6, 1950 


Licenses Steady, 
But Owner Taxes 


‘Zoom in Denver 


DENVER.—Although license 
| plate issuance increased less than 
1 percent in Denver during 1949, 
ownership taxes on automobiles 
jumped 40.52 percent over 1948, 
according to Charles Grant, direc- 
tor of the city motor vehicle de- 
partment. 

The sharp gain in taxes reflected 
increased sales of new automobiles 
as they became readily purchase- 
able for the first year since the 
war. Grant offered the following 
statistics on business done by his 
department during the past year: 

License plates, passenger and 
commercial cars, trucks and trac- 
tors, totaled 130,510, compared with 
129,724 in 1948, a gain of 786 or 
0.60 percent. 

Specific ownership taxes were 
$1,154,525 against $819,809 in 1948, 
an increase of $334,716, or 40.52 
percent. 

License fees were $957,676, com- 





on business management will be | pared with $888,981 in 1948, an in- 


gladly answered by J. B. Van 
Tassel, care of Automotive News. 
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Diet Sei ce eee 


crease of $68,774 or 7.73 percent. 
The department issued 76,991 


ss 
ar 
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right machines and system 


We make them all 





| titles compared with 64,422 in 1948, 
a gain of 12,569 or 19.51 percent. 
Total cash receipts were $2,190,- 
840 compared with $1,796,282, for 
a gain of $394,557 or 21.96 percent. 





Space Sale Brisk 
For Package Show 


CHICAGO.—The American Man- 
agement Assn. announced last week 
that more space for its 1950 Na- 
tional Packaging Exposition, set for 
the Navy Pier here Apr. 24-27, had 
already been contracted for than 
the total of all space taken at the 
1949 show. 

The exposition is the annual 
market place for machines, supplies 
and services for packaging and 
shipping in industry. In 1949, at 
Atlantic City, 207 exhibits utilized 
115,000 square feet of display space. 
The association expects total space 
to run 140,000 square feet for this 
year’s show. 


Blytheville Willys Co. 


Blytheville Willys Sales Co., Inc., 
Blytheville, Ark., has been organ- 
ized with capital stock of $10,000. 
Principals are Phillip and Freeman 
Robinson and Frank H. Ashby. 


— 
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When it comes to the automotive business 








RUNS UNDER WATER—Reo's Gold Comet 
gasoline engine can do more than pull a 
truck fast—it's not afraid of water, either. 
The photos above show three stages in an 
unusual water test. While running, the engine 
was completely submerged in a six-foot tank 
of water, shut off while below the surface, 
and started again, several times. Air intake 
and exhaust pipes were the only parts above 
water level. The engine was equipped with 
aircraft-type, waterproof spark plugs, and 
waterproofed distributor, generator and 
starter. \ 


Remington Rand, with its more-than-twenty thousand business products, has 
20,000 tools to help save money for auto dealers. For we have found that most 
“overhead” costs can be reduced . . . by examining time-worn methods . . . plan- 
ning new procedures . .. integrating systems and equipment. And we can imple- 
ment our recommendations by actually installing the equipment suggested, even 
training your personnel to use it. 

We'll have a complete display of our products and services at the N.A.D.A. 
show, where you'll find demonstrations and full descriptive literature. Pay us a 
visit . .. and if you’re not at the show, remember . . . there’s a similar “display” at 
the Remington Rand office or exclusive agency right in your own home town. 
In either case, there is no obligation, of course. 


Visit Us—Booths C-101—102—103—104-—at the SHOW! 








» 
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assaulted by an unknown person. 
The mechanic was seriously in- 




























































1 1948, . ° 
sent. Lawsuits Affecting Dealers... jured. The higher court refused to 
32,190,- . é award compensation under the 
2, for state workmen’s compensation act, 
rcent. C ourt D ecision S and said: “There is no casual con- 
nection whatever between the in- 
kK By Leo T. Parker | verdict saying that the contractor jury in the case at bar and the 
Attorney at Law |was under the duty to not only; employment.” 
: ds, but 7 
G to a recent higher | erect reasonable safeguards, 
Ow Ae tc whe Goes | al80 was under the further duty N. J. Old Timers 
Man- work on city streets is liable for|to maintain them. 
, week injuries to automobile drivers “Gc Plan Reunion 
0 Na- caused by negligence in maintain- @qrageman Liable 
set for ing barricades or warning lights.| 4 «oneRN higher courts consis- At NADA Parle 
7, had xam in Morri M Z. 
‘than For ¢ pie, in oe ae tently hold that the operator 
Quincy, 83 N. E. (2d) 173, the | o¢ 4 garage is liable in damages NEW YORK.—The New Jersey 
at the testimony showed that a contrac- |i¢ 2, automobile is parked by an ‘ . oye State Council of Automobile Old | 
tor received from a city @ per- employe with the keys in the igni-| WHOLE TOWN VISITS PRISTOW'S—Although pMindber, Pe. ot o pepeenn e Olds, | Timers will hold its fourth annual i 
nnual =| mit to make an excavation in |; d later stolen. 10,000, between 9,000 and 10,000 persons visited Pristow's Motor Sales when the, Its Oi%s;| reunion and luncheon Feb, 8 at the 
ipplies | in: the | tion an a mobile was shown. reports Owner Frank Pristow. The showroo’ Pp a 
and the street. In the even r | In Firestone v. Hill, 65 Atl. (2d) | closed at 9 p.m. During mid-day, the crowd became so large that even the garage was Seaview country club, Atlantic City. | 
HD contractor's — aa oat let |338, the testimony showed that an| converted into @ show place. | This event will occur during the { 
tifised — er Pag we A = ging on |oWner left his automobile at a/| e- ae convention of the National Auto- 
space. | a a — ” garage for repairs and installation | the keys in the ignition is a degree| sation act for an injury received| mobile Dealers Assn. and a large | 
space — ae aan an automobile deal-|0f seat covers. The car was stolen.|of negligence which renders the! not within the scope of his em-|attendance is expected. Many of 
eas | er’s automobile went into the hole,|In holding the operator of the | proprietor of a garage liable if the | ployment. the 300 members of the council are 
wrecking the car. The testimony service station liable the higher! car igs stolen. Fer iflustration, in Ries v. ae be in Atlantic City 
showed that at this time there ve court said: > ‘i. a os.) /e | Board, 186 S. W. (2d) 488, the Quests upon ne 
. no lighted lanterns near the hole. “The work on car was | ooh t howed that after com- |. 
What became of them no one| completed until about 4 or 4:30 | Not Within Scope _ | testimony s ae hanic |i2Clude William L. Hughson, San 
» Inc., knew. in the afternoon when defen- | \JODERN higher courts consis- pleting a day’s work a mechanic | Francisco, third vice-president of : 
saa0e. The lower court held the con-| dant’s employe then parked it tently hold that an employe; was walking through a hallway (the pioneers’ national organization 
a. tractor not liable in damages. How-| with the key in the ignition.” cannot receive compensation un-\ ae = a <a ee and -— the —— a dealer; j 
peman ‘ ,; -| too en he was illiam Mallon ewark - 
Thus parking an automobile with der the State Workmen’s Compen-' carrying his is, : . , sec 
by. Gves, the higher court reversed the | P & ies scnsiemapsinabienpmasigninagaenidnasiacientinnatuasitenentnsits ————| retary, New Jersey Automotive j 
pease Trade Assn., and director of Auto- | 
mobile Old Timers. { 
Qo | Frederick H. Elliott, founder and | 
| secretary of Automobile Old Timers 
| will also attend. | 
W. Chandler Stewart, president, j 
Atlantic Cadillac-Pontiac Co., At- i 
i |lantic City, is chairman of the 
to insure | luncheon committee. 
YOUR OPERATING EFFICIENCY mai af te sees ona Ge 
ident of the state council, will pre- 
side at the luncheon and brief i 
business session to follow. } 
ELECTRIC TYPEWRITERS PRINTING CALCULATORS ADDING MACHINES | Double T. ‘alk 
for letters & multiple forms for computing & proving to speed figure work c 
International Jumps 
Language Barrier 
HAVANA, Cuba.—A radio elec- 
tronic device, new to international 
business conferences, removed lan- 
s guage barriers and assisted materi- 
to increase ally in the introduction of new 
International L-Line truck models 
9 YOUR SALES VOLUME |and International Harvester refrig- 
|}erators to Latin American sales 
|representatives at a _ three-day 
|meeting staged here by Chicago 
| foreign operations officials of Inter- 
PUNCHED-CARD DUPLICATOR STENCILS KARDEX VISIBLE national Harvester Co. 
prospect analysis parts inventory control ‘ | Communication during the prece- 
|dent-setting conference, involving 
puenenemmmemmenh | English-speaking managerial per- 


/sonnel from the firm’s Chicago of- 
|fice and Spanish-speaking repre- 
|sentatives from South and Central 
America, was conducted by means 
of multi-iingual broadcast-receiving 
equipment of the _ International 
Business Machines Corp. 

The wireless translating system 
allows the speaker to transmit in 
his own language on one wave- 
length while a translator in a sepa- 
rate booth speaks simultaneously 

SAFE-FILES on the wave-length assigned to an- 
for record protection other language. 

Each conferee had a miniature 
|receiving set and headphone, and 
thus could tune in on the speaker's 
remarks in either English or 
Spanish. 


to build 
YOUR SERVICE PROFITS 






VISIBLE FOLDERS 
for customer follow-up 





Mergens Ups Peckman 
Joseph A. Peckman has been 
named vice-president and general 
manager of Al Mergens Motor Co. 
(Studebaker), St. Paul. Peckman 
has been with the firm for 16 years 
starting as a mechanic in January, 


KOLECT-A-MATIC 1934, 
collection control 


to strengthen 
YOUR ACCOUNTING CONTROL 









MULTI-MATIC 
payroll system 


ACCOUNTING MACHINES 
for all accounting purposes 








Official Assails Upkeep 


< On Little Rock Cars 
J “a, LITTLE ROCK, Ark.—Money 
/ OH being spent by Little Rock to 
/ maintain the city’s present 125 
vehicles would buy 70 new ones 
at $1,500 each, Drew Lander, 
/ alderman, has charged here. He 
/ said $100,000 had been allocated 
i. for 1950 maintenance on _ the 


to serve 
YOUR ENTIRE ORGANIZATION 
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units, plus others operated by 
the waterworks, fire department 





RIBBONS & CARBONS CATALOG BINDERS OFFSET DUPLICATOR SUPPLIES SS ee ee a ee 

for long hard use for parts price lists for price & parts catalogs der said. “In addition, we are 

( | planning on spending $53,000 for 
| gas and oil. I don’t see how we 

can reduce expenses without a 
major upheaval. A good way to 
start would be to cut off some 
| of the 57 cars for each of which 


, band |_of $00 o month.” 
yi SALES AND SERVICE OFFICES IN PRINCIPAL CITIES OF THE WORLD ! 


Copyright 1950 by Remington Rand Inc. 
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With its bay, bridges, and cable-car hills, San Francisco is unique; it looks 
completely unlike any other American city. But in the matter of LIFE’s influence 
—on readers, consumers and merchants—it is typical of a// American cities. In 
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San Francisco, as in every other city across the nation, LIFE is read in one out of 
every three families; has a penetrating effect on what people think and do, what 
stores they shop in, and on what they buy in those stores. 


What happens when 
its San Francisco? 


a3 h 


In San Francisco and the Bay Area, LIFE has 
508,700 readers, 29% of the total population. 

This is by far the largest readership of any 
weekly magazine. 

To try to assess LIFE’s impact on San Fran- 
cisco, LIFE sent a team of interviewers and a 
photographer there. 

After just two days they came back with a 
mass of evidence to show how deeply LIFE 
has penetrated into the very fibre of this West- 
ern metropolis .. . 


--« how it doubled the attendance at a local 
museum 


- « - howit jammed San Francisco's lively “365” 
Club with new customers 


- +. how it changed teaching methods in a Chi- 
nese Mission School 


«+ + how it helped Frank Jackson, bank detec- 


tive, track down a feminine forger 
- how it increased sales for local merchants 
. - how, in short, it affects the way San Fran- 
ciscans think, eat, liveandenjoythemselves. 


On these pages you'll see a mere suggestion of 


our findings—many of which will surprise you. 

Was there any special reason, you may 
wonder, why we picked San Francisco for 
this study? 

None whatever. In city after city, town after 
town, village after village, LIFE has the same 
sort of influence that it has in San Francisco; 
and, from time to time, we expect to show 
you similar specific evidence of its effect on 
people’s lives in other U.S. cities. 

This /ocal impact of LIFE—the impact on 
readers and retailers across the nation—makes 
LIFE beyond comparison the most powerful 
and complete selling medium in the nation. 


The LIFEs that San Francisco mailmen carry are a big 
load, the biggest magazine load of the week. Approx- 
imately a third more San Franciscans subscribe to LIFE 
than subscribe to the next biggest we2kly. 
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ONLY LIFE HAS THIS KIND OF LOCAL IMPACT— 


on people, on places, on sales...across the nation 








Many a San Franciscan has saved every issue of 
LIFE since the first. Mrs. Katherine Bridges has clipped 
from LIFE “enough articles of lasting interest to fill a 
16-volume encyclopedia,” ranging from such subjects 
as cultural development to civil engineering. 





In San Francisco’s Lowell High School civics in- 
structor Norval C. Fast states: “As soon as an essay 
appears in LIFE that has any bearing on civics, I strip 
it and mount it on the blackboards as flashbacks.” 
Mr. Fast has used LIFE as one of his texts since 1939, 
just a short time after LIFE was first published. 





Sporting-car distributors, the Ovalle Brothers can 
testify to the LIFE-effect in San Francisco. After a LIFE 
story on these cars appeared, they had to move their 
showroom. As Kjel Ovyalle put it: “Business boomed 
so we had to get bigger space!” 





LIFE readers saw this picture of a Verrocchio statue 








Jone Pedersen, who appeared on a LIFE cover August 
23, 1948, illustrates LIFE’s influence on one San Fran- 
cisco career. By August 1949, Jone had become a fa- 
mous photographers’ model, had won the title of Miss 
California, and was a candidate for Miss America. 





This picture of the Top of the Mark in San Francisco 
appeared in a LIFE story three years ago. LIFE’s in- 
fluence is still evident to Manager Johnny Hensley who 
says: “‘People from all over the world came and claimed 
they visited the Top of the Mark because they saw it in 
LIFE.” 





iain a liste 


from the De Young Memorial Museum in Golden Gate 
Park in the March 21, 1949 issue. The very next week, 
attendance in the museum was almost doubled by eager 
San Franciscans who came to see firsthand the statue 
they had read about in LIFE. 


A recent survey by the Market Research Company 
of America disclosed the tremendous purchasing 
power of the families influenced by LIFE in San 
Francisco. 


LIFE FAMILIES OWN 
36% of all San Francisco automobiles 


LIFE FAMILIES BOUGHT 
38% of all passenger car tires 
37% of all gasoline 
39% of all washing machines 
35% of all vacuum cleaners 
36% of all electric toasters 








wT 


“The business interests and all the people of San 
Francisco should be grateful for LIFE’s faithful report- 
ing of events,” says George Killion, president of the 
American President Line—a line which helps make San 
Francisco one of America’s great ports. 





moves people... 
moves goods 
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This Year Expected to Beat °49 Season .. . 





Stock-Car Racing Tops Record 


DAYTONA BEACH, Fla.—With 
87 stock-car races run on 25 speed- 
ways, the National Assn. for Stock 
Car Auto Racing, Inc. had a 
record-breaking year in 1949. 

More than third of a million per- 
sons paid to witness the races, 
which were run on tracks from Ft. 
Lauderdale, Fla., to Buffalo, Com- 
peting drivers received prize money 
of $181,289, in addition to cham- 
pionship point money of $6,775, the 
association revealed last week. 

NASCAR officials. estimate that 
200 race meets will be sanctioned 
this year, and that many new 
circuits will be formed. 












G 


Most important developments of 
1949 came with the introduction of 


|Grand National circuit racing for 


late model cars in June and the 
formation of a NASCAR circuit in 
New York state in July. Eight 
races were run on the Grand Na- 
tional circuit, starting with Bill 
France’s 150-mile contest at the 
new Charlotte (N. C.) Speedway 
June 19. 

France also staged races in this 
division at North Wilkesboro, N. C., 
Hillsboro, N. C., Daytona Beach, 
Fla., Martinsville, Va., and Lang- 
horne, Pa, Ed Otto rounded out 
the season with similar events at 








Hamburg, N. Y. and Pittsburgh. 
Prize and point money for the 
eight events totaled $40,000 with 
Bob Byron, Atlanta, scoring enough 
points to emerge as national cham- 
pion in that division. 

France ran 46 races of all types 
and paid out in excess of $100,000 


in prize money. His activities ex-| 


tended through four states, Florida, 
North Carolina, Virginia and Penn- 
sylvania and included many types 
of speedway—the four-mile Day- 
ton Beach road course, the two- 
mile circular track at Ft. Lauder- 
dale, 1%-mile dirt tracks, and the 
quarter-mile paved Bowman Gray 


stadium oval in Winsten-Gaiem, | stuct, tracks in New York state 


N. C. 


The biggest stock-car race of 
1949, from all standpoints, was 
the 200-mile event on the one- 
mile track in Langhorne, Pa., 
which was run under France’s 
guidance. This race attracted a 
field of 47 cars from all sections 
of the country and was won in 

record-breaking time by Curtis 
Turner, Roanoke, Va. 
| The bulk of France’s events were 
|in the championship modified divi- 
sion for “souped-up” cars and 
| Fonty Flock won the championship 
|in that class for the second time in 
| three seasons. 
| Fonty gets possession of the 
Nash Motor Co. trophy for a year 


Dealers of America. 
| Although getting off to a late 





5 oe eo THE WORLD’S LARGEST 
INDEPENDENT BODY BUILDER 





us Briggs Manufacturing Company which last year fabricated nearly a billion pounds 
of steel into auto bodies and body parts, as well as Beautyware Plumbing Fixtures, is the 


same company that does business with you in automotive paint and refinishing materials. 


It means something to you—in service, in quality of products, and in understanding your 


needs and problems. Your Briggs distributor has behind him, backing him up, the tremendous 


resources of the world’s largest independent builder of automobile bodies. 


In supplying the nation with hundreds of thousands of essential products, in providing 


employment for many thousands of men and women, in being a good customer to hundreds 


of smaller business concerns throughout the world, Briggs Manufacturing Company has 


consistently demonstrated that it is a useful business citizen and good neighbor. 


Automobile Body Builders And Finishers Since 1909 


BRIGGS MANUFACTURING COMPANY 
REFINISHING MATERIALS DIVISION 


DETROIT 11, 


| and a $500 cash award by the Nash | 


were formed into a successful cir- 
cuit by NASCAR Secretary Bill 
Tuthill and paid out prize and 
point money of $62,500. 

Most successful track in New 
York was the Civic stadium in 
Buffalo, operated by Otto, Races 
there were featured on television 
each week over station WBEN. 
One of the severest tests of 
stock car racing’s popularity 
came one evening there when 
the roller derby opened and the 
league champion Buffalo ball 
club returned for the playoffs. 
It’s a matter of record that the 
races drew approximately the 
same attendance as the other 
two events combined, says the 
association. 

Other races under the Otto ban- 
ner were held at Vernon, Roches- 
ter, and Dunkirk for a season total 
of 34 meets. 

Other races on the NASCAR 
schedule under various other pro- 
moters were held in Ohio, North 
Carolina, South Carolina and New 
York. Working agreements with 
other associations were in effect 
during the year in other parts of 
the country. 

Despite the fact that more than 
500 NASCAR drivers raced on all 
types of speedways over a 10- 
month period and in many in- 
stances recorded the fastest speeds 
ever attained in stock-car racing, 
there was not a single driver 


fatality in 1949 on a NASCAR- 
sanctioned track, reports the as- 
sociation. 


This was due primarily to NAS- 
CAR’s strict safety requirements. 
Not only were the cars and drivers 
subject to safety inspection but 
sanctioned tracks were also in the 
best possible racing condition. 
Officials also insisted on the great- 
est precaution in treating drivers 
for possible injuries as the result 
of any mishaps. 

National Commissioner E. G. 
Baker personally checked events 
at Daytona Beach, Ft. Lauderdale, 
Charlotte, Langhorne, Buffalo and 
Hamburg. 

One sanctioned speed trial was 
held at Daytona Beach in March 
and produced a new record in its 
class for a Hudson automobile. 

Sara Christian, of Atlanta, stands 
out as the champion lady driver of 
1949 with a sixth place at Lang- 
horne against 45 men drivers; a 
fifth at Pittsburgh against 22 men; 
and a fourth at Syracuse with 44 
men competitors, in addition to 
winning a qualifying race at the 
| same track, 





Ford Cites 5 Employes 


At Long Beach Plant 

LONG BEACH, Calif.—Five em- 
|ployes of the Long Beach assembly 
plant of Ford Motor Co. celebrated 
an employment total of 175 years 
with the company last month, The 
;occasion was the observance of 
| their 35th anniversary with Ford. 

Each of the five received an 
engraved gold watch marked with 
& personal message from Henry 
Ford II, indicative of the company’s 
}regard and appreciation for their 
| years of service. Receiving watches 
at a banquet were Alfred C. Miller, 
James W. Saunders, Herbert W. 
|Richman, Clarence W. Deister and 
Robert W. Tobin. 





Boost to Driver Training 

BOSTON.—A bill to add an au- 
tomobile driving course to high 
| school curricula in Massachusetts 
j}has been filed in the state legis- 
| lature. 








POLIO VICTIM USES POWERGLIDE—L. O. 


Gates Chevrolet Corp., South Bend, sold a 
car with automatic transmission to Dr. Ber- 
nard E. Vodnoy, optometrist in that city. 
Dealer Gates holds Vodnoy's crutches while 
the latter familiarizes himself with the car. 
He has fairly good use of his right leg so 
that he can work the brake pedal, but his 
left leg is still too weak to operate the 
auch pedal used with a conventional gear 
shift. 
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Five members of the Studebaker 
sales organization have been ap- 
pointed district managers and as- 
signed to as many of the com-| 
pany’s regional offices, according to | 





K. B. Elliott, sales vice-president. 
The appointees and assignments | 


are: R. L. Stevens, Dallas; R. T.| pointed general sales manager for | 


+ + * 


McManus Heads Up 


| Simplex Jacks Sales 


ton O. Heinrich to the position of | 
assistant plant manager. 


manager, and promoted S. F. Dav- 
ies jr. to manage the light'ng divi- 
sion’s commercial, industrial 
floodlighting section. | 

+ + 


Allen Industries Appoints 


Division Sales Manager 
Robert Kemp has been appoint- 


|ed sales manager of Automotive 


P. H. McManus has been ap-| 


Reynolds, New York; Alfred Gryn- | Templeton, Kenly and Co., Chicago 


chal, Atlanta; R. D. Skillman, Mem- 
phis, and R. D. Neuman, Minne- 
apolis, 

* * * 


Johnson Takes Bank Post 


Gordon E. Jolinson, president of 
Auto Spring & Bearing Co., Roan- 
oke, Va. has been elected to the 
board of directors of the Colonial- 
American National Bank there. | 

7 + 7 
Willys Moves Stone Up 
To Power Plant Engineer 


manufacturer of Simplex jacks, ac- 
cording to J. B. Templeton, presi- 
dent. 


McManus, a veteran of 31 years’ 


service with the company, has been 
active as salesman, district sales 


manager and assistant general 
sales manager. 
* * * 


Packard Ups Price 
Robert B. Price has been ap- 


pointed sales promotion manager 
for the Dallas zone of Packard. 
He joined Packard last March as 


Donald D. Stone has been named | manager of the Dallas district. 


autOmotive power plant engitieer at 
Willys-Overland Motors, according | 
to W. F. Benning, chief engineer. 
Stone joined Willys in 1939 as a 
research engineer. 

Later, he was appointed director 
of research, a post he held until 
1947 when he was assigned the 
duties of @quipment efigineer. In) 
the research department, Sténe| 
aided in the development of the| 
four-cylinder Jeep “Go-Devil” en- 
gine. 

+ * * 


Culp Moves to Detroit 


To Represent Ammco 


Roy Culp has been appointed | 
Detroit car-factory liaison for) 
Ammco Tools, 
Inc., North Chi- 
cago, Il. 

Culp has been 
in the automotive 
service industry | 
for over 20 years, 
the last eight of 
which he worked | 
as a Midwest dis- | 
trict sales man-| 
ager for Ammco. | 
His duties in De-| 
troit will be con- | 
tacting factory service executives | 
on engine rebuilding and brake | 
service equipment, 

* * * 


Sealed Power Picks Gray 


And Ward for Promotion 


Promotion of Ed Gray to as- 
sistant sales manager, and Cy D. 
Ward to Western regional man- 
ager of Sealed Power Corp. has 
been announced by John E. Nor- 
wood, sales manager, Replace- | 
ment Sales division. 

Gray started with Sealed Power 
in 1933 as a salesman. In 1946 
he was appointed special sales 
representative and served in this 
capacity until 1948 when he be- 
came a district manager. Ward 
has been with Sealed Power since 
1924 and has been district man- 
ager of the Pacific Northwest 
with headquarters in Portland, | 
Ore., since 1932. 


General Tire Names 2 


In Eastern Division 

General Tire & Rubber Co., Ak-| 
ron, has announced two appoint- | 
ments in the eastern division. | 

Herbert R. Jordan has_ been} 
named assistant in charge of sales | 
promotion to the eastern division 
manager, Howard A. Bellows, and 
Alex F. Durand has been named! 
territory manager in Washington | 
— portions of Virginia and Mary- 
and. 





Roy Culp 


* - * 


Palmer on I-H Board 


James L. Palmer, president of 
Marshall Field & Co., has been| 
elected a director of International | 
Harvester Co. Palmer was elected | 
to fill the unexpired term of | 
Thomas E. Donnelley, chairman of | 
R. R. Donnelley & Sons Co., who | 
resigned for health reasons. 

. * © | 


Ford Plant Heads 


Appointment of Maynard T. Mur- 
ray as acting plant manager of 
Ford Motor Co.’s Canton forge 
plant has been announced by John 
Dykstra, general manager of the 
company’s General Manufacturing 
division. Murray succeeds Harry G, 
Howell, resigned. Dykstra also an- 
nounced the appointment of Bur- 


* * * 


Westinghouse Names Two 


Westinghouse Electric Corp., 
Pittsburgh, has appointed Frank E. 
Heikkila assistant industrial sales 











Products division, 
Allen Industries, 
Inc., Detroit, ac- 
cording to Jerry 
J. Tobias, vice- 
president. 

Tobias also said 
that Arthur Dul- 
zo has been 
named assistant 
to Kemp, and Au- 
gust DeCarey is 
now chief engi- 
neer. 

+ + * 
American Bosch Ups Young 

Sumner L. Young has been ap- 
pointed purchasing agent of Amer- 
ican Bosch Corp., Springfield, Mass. 
Young has been associated with 
the firm since 1942. 

* * 


Robert Kemp 


* 


FWD Adds Director 


Richard Milbauer has been 
named a director of Four Wheel 


and | 











MAP FORD TRUCK SALES PROGRAM—At a week-long meeting in Dearborn, this group 
of field truck and fleet sales managers, regional sales training specialists and officials of 


the sales training department, 


Ford division, 


inaugurated a new continuous truck sales 


training program. The meeting was conducted under the supervision of William C. Scott, 


manager of the sales training department. Th 2 
eet sales managers in a series of two-day meetin 
16, the program will 
60 district meetings across the country. The Ford 1950 schedule 


and 
weeks. During the week of Feb. 
their salés managers at 


@ program will be outlined to district truck 
s to be held during the next few 
be presented to Ford dealers and 


of stepped-up truck production, details of expanded manufacturing facilities and general 


truck merchandising activities will be outlined at these meetings. 


Drive Auto Co., Milwaukee. One of | chemicals department, has been 


the firm’s early investors, Milbauer 
is now a major stockholder. 
+ * * 
Pennsalt Ups Hampson 
John C. Hampson, former Indi- 
ana field representative for Penn- 
sylvania Salt Mfg. Co.’s_ special 


named sales manager for the de- 
partment’s newly-formed Chicago 
district, according to Joseph J. 
Duffy jr., departmental manager of 
sales. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 





Whatever you sell—wherever you sell it, 


nationally or regionally—if you want to talk to } 


prospects on their way to market, at a very low 


cost per impression there simply is no better 


buy in all outdoors than National Highway Dis- 
plays with ‘Scotchlite 





"Reg. Trademark of Minnesota 
Mining & Mfg. Co., St. Paul, Minn. 


‘t* 


Reflective Sheeting. 








National Advertising Co. now offers the only truly 


national organization for the planning, installation 


and maintenance of highway displays anywhere in 


America! You can sell more products—at lower cost— 


with far less effort—on National Highway Displays. 


Write, wire or ‘phone for complete details. 


WAUKESHA, WISCONSIN 


ional Advertising Co. 


NAMES THAT GO NATIONAL—Alemite © American Broadcasting Company © Auto-Lite © Buick © Burd Piston Rings © Chevrolet ¢ Chrysler 

Cooper Tire ¢ Dayton Tires © Devoe & Raynolds Paint ¢ Dodge-Plymouth ¢ Du Pont ¢ Evinrude Motors ¢ Fisk Tires © Ford © Fox Head Brewery 

Glidden Paints ¢ Hudson @ International Shoe Company © Kaiser-Frazer @ kincoln-Mercury © Martin-Senour Paints @ Miller Brewing ¢ Mohawk 

Tires ¢ Nash e¢ Oldsmobile © Pennzoil © Pepsi-Cola ¢ Philco © Pontiac © Pyrofax @ Quality Bakers of America © Seiberling Tires © Society 
Brand Clothes © Studebaker @ U.S. Tires © Willys-Overland, and other sectional and local advertisers. 
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For the Second 
Straight Year... 





-ee Ford receives the Gold Medal 
Award of the Fashion Academy! 


Yes, Ford has done it again! For the second successive year the Ford Car 
has been selected by the Fashion Academy’s expert stylists to be 
awarded the Gold Medal as the ‘'Fashion Car of the Year.’’ We are proud 
of this distinctive honor and we know that Ford Dealers will be proud of 


it too! Now more than ever, it’s great to be a Ford Dealer. 


FORD Division of FORD MOTOR COMPANY 
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ODAY’S automobiles have an 

average of 50 square feet of 
electroplating on them, much of 
which is hidden but which is more 
functional than that on the appar- 
ent parts. 

According to W. M. Phillips, 
director of the electro-chemical 
department of General Motors 
research laboratories, the 1949 
output of 6,000,000 vehicles had a 
plating value exceeding $300,000,- 
000. 

The chromium plating alone on 
those units would cover a strip 
three-feet wide that would encircle 
the earth at the equater, the GM 
scientist said. 

The auto industry has $170,000,- 
000 invested in electroplating 
plants and equipment, exclusive of 


Lost Spare Tires Held 


Delaving Illinois Trains 

SPRINGFIELD, Ill. — (UTPS) 
—The Illinois division of motor 
carriers has ordered a special 
rear-wheel examination added 
to its regular semi-annual safety 
checkup on _ trucks. Several 
trucks reportedly have lost extra 
tires along a railroad right of 
way. 

In two cases, trains were 
stopped when tires lying on the 
tracks cut the air connections. 





Plating Protects Vehicles 


Cars Average 50 Square Feet of Electroplating; 
Much Is Hidden but Highly Valuable 
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'the building values housing the 


operations, said Phillips. 
+ o + 


HILE every car owner is fa-| 


| miliar with the chrome plating 


exposed hardware of tcday’s car, 
it is on the hidden parts that the 
most important electroplating ap- 
plications are made, he said. 

Such coatings include those of 
nickel, copper, zinc, cadmium, 
tin, brass, lead and silver, in 
addition to chromium, Each is 
applied under rigid quality con- 
trol to specified thickness, each 
having an important functional 
purpose. 

Mentioned by Phillips in his re- 
port, among some of the more im- 
portant applications on _ hidden 
parts, is the growing use of electro- 
lytically-deposited tin on pistons 
and piston rings by some manufac- 
turers, having as its function the 
retarding of corrosion and the pro- 
viding of better lubrication. 

An important application also 
touched upon is the electroplating 
of exposed nuts and bolts and such 
small parts as door locks, 

* + * 
Or uses which provide bet- 
ter performance of the car in- 
clude the electrolytic deposition of 
brass to one section of the vibra- 


tion damper in order that rubber 





Five emergency stops have been 
made recently due to this type 
of obstruction, it was said. 





may be satisfactorily bonded to it. 
Another deals with the plating 


| of one of two mating parts, 


which are under heavy vibration, 






seen on bumpers, grilles, trim and | 











PROTECTING AUTO PARTS BY PLATING—At an electroplating plant, small steel parts— 
door lock fixtures—are being barrel-plated with zinc to prevent corrosion. Many millions of 
underbody nuts, bolts, and other exposed parts, are thus treated in some of today's cars. 
Many other auto parts, including bumper and grilles are given protection by plating. 


* * * 


with tin, in order that “fretting” 
or contact wear may be retarded. 

All the metals applied to the base 
metal are corrosion-resistant as 
well as having other functional 
| value, it is said. 

New fields of plating that re- 
search is busy developing include 
the plating of plastics. It is indi- 
cated that such plated plastic 
hardware and other parts may ap- 
pear in the not too distant future. 

* * * 


io IS in large part due to the 
constant research carried on by 
the electro-chemical engineers of 
laboratories, working in close rela- 
tionship with similar research ac- 
tivities of the American Electro- 


platers’ Society, that quality con- 
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able in 1-gal cans, as well 
as 5-gal pails and 53-gal 
drums. Ask your jobber. 







VY WITCO CHEMICAL COMPANY 


Offices in 


Principal Cities 


* + * 


trol of precision plating has now 
become reality. 


As a result of this research, 
better techniques and widened 
plating applications have been 
developed. 


Another factor that has proved 
revolutionary, and which the auto 
industry first developed, is the 
fully automatic conveyorized plat- 
ing line. This for the first time 
made possible precision plating in 
mass production, AES reports. 


Rickenbaugh to Expand 


R. L. Rickenbaugh, president and 
general manager of Rickenbaugh 
Cadillac Co. Denver, has an- 
nounced plans for expansion of the 
present quarters of the firm at 
777 Broadway. The announcement 
was made following the purchase 
of an adjoining building at 781 
Broadway and the leasing of addi- 
tional ground at 795 Broadway, 
which will provide a total frontage 
of 180 feet. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 





Cronin Counts Up 
Items in 2 Million 
"49 Fisher Bodies 


NEW YORK.—Fisher Body in 
1949 built more than 2,000,000 auto- 
mobile bodies, according to J. J. 
Cronin, general manager of the 
General Motors’ body-building di- 
vision. 

Cronin said an idea of the large 
quantities of material required 
could be obtained from the follow- 
ing data: 

1,160,000 net tons of steel—enough 
to form the structural steel frame- 
work for 19 Empire State buildings, 
or build 14 ocean liners like the 
Queen Mary. In area the sheet steel 
used by Fisher Body—1,500,000,000 
square feet—was enough to provide 
a steel curtain 26 feet high around 
the borders and general coastlines 
of the U. S. 

51,000,000 square feet of glass— 
sufficient to reglaze every one of 
the 16,500 windows in New York’s 
gigantic Radio City 100 times over, 

17 square miles of upholstery 
fabrics—enough to blanket almost 
all of Manhattan island. More than 
6,800,000 sheep were sheared to 
supply wool for these trim ma- 
terials, which required 16,639,758 
pounds of finished wool—enough to 
make a uniform for every soldier 
in the U. S. Army during World 
War II. 

78,000,000 pounds of cotton - 
enough to provide eight dressés 
each for every woman and girl in 
the U.S. 

Nine million square feet of 
leather from approximately 189,000 
cows—enough to make a new pair 
of shoes for every man in Texas 
and Wisconsin. 

150,000,000 feet of copper wire for 
electrical circuits contained within 
the bodies of General Motors cars, 
more than enough to stretch 
around the world at the equator. 

169,493,000 lineal feet of rubber 
weatherstripping, enough to reach 
from New York to San Francisco 
and back six times. 





Gasoline Octane Ratings 
On Rise, U. S. 


WASHINGTON — Octane num- 
bers of regular and premium-price 
gasolines bought by American mo- 
torists last summer were one to two 
points higher than during the two 
previous summers, according to the 
Bureau of Mines’ semi-annual sur- 
vey of motor gasolines. 

The average octane rating of 
regular-price gasoline tested by the 


Stringent Rules 
AAA to Crack Down 


For Canyon Run 


LOS ANGELES.—Another exam- 
ple of the stringent control exer- 
cised by the American Automobile 
| Assn. on the competing cars in the 
|1950 Mobilgas Grand Canyon Run 
was released last week by A. C. 
Pillsbury, regional director of the 
contest board. 

In releasing the “Observer’s Re- 
port,” Pillsbury said that never be- 
fore in the history of the runs has 
such a stringent control been en- 
forced. 

According to the rules set up for 
the event, all observers on the run 
must be paid employes of the en- 
trants or an individual appointed 
by the contest board. 

Observers appointed cannot ride 
in the appointee’s car, but must 
jtravel in a competing car. All 
observers riding in the cars must 
| see that the rigid rules of the event 
jare adhered to. 
or coasting will be permitted. 








Post Office Buys 
1,800 Ford Trucks 


DEARBORN.—J. D. Ball, mana- 
|ger of the Ford truck and fleet 
|sales department, has announced 
the purchase award by the U. S. 


Post Office for 1,800 Ford trucks to | 


| be used in delivery service by post 
offices in all parts of the country. 

All the trucks, Ball said, are of 
the Ford F-3 series, powered with 
a six-cylinder engine and equipped 
with a special Post Office body, De- 
livery of the trucks will begin 
about March 1. 


Reports 


| research method was 81.9 last sum- 
mer, it was said, compared with 
80.1 in 1948 and 80.2 in 1947. 

The average for premium-price 
gasolines tested was 88 last sum- 
mer, compared with 86.1 and 85.9 in 
the two previous summers, the sur- 
vey showed. Corresponding motor 
method octane numbers for the 
past three summers were 76.4, 75.2, 
and 75.1 for regular gasolines, and 
80.4, 79.5, and 79.2 for premium gas- 
olines. The 1949 summer averages 
are considerably higher than the 
ratings of wartime summer gaso- 
lines, it was said. 

Based on tests of gasolines col- 
lected during July and August from 
200 cities in 17 marketing areas of 
the U. S., the 1949 summer survey 
included 2,911 samples obtained at 
service stations of about 115 major 
and minor companies. It was con- 


|ducted under a cooperative agree- 


ment with the American Petroleum 
Institute. 


In addition to research and motor 
octane numbers, the report shows 
volatility characteristics, distilla- 
tion range, gravity, corrosion prop- 
erties, sulfur content and tetra- 
ethyl lead content. 





No trick driving | 





A car guaranteed for life! Yes, a 
buyer once received such a promise 
when he purchased a French Bu- 
gatti. 
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Autumn Pace Returns to Market... 





Memphis Hopeful After Good ’49 & 


MEMPHIS.—New-car dealers in 
this southern city came up with 
their year-end tabulations on new 
unit sales indicating good results. 
Total new unit sales registered in 
Shelby county for 1949 were 19,221 
cars and trucks sold, compared 
with 14,855 in 1948. 

Chevrolet, as in 1948, again led 
the parade with a total of 4,539 
units sold, followed closely by Ford, 
which tallied 4,154 passenger units 
and trucks. 

Every American-made car with 
the exception of five showed in- 
creases over their 1948 perform- 
ances, The biggest decrease was 
in the Crosley line, which showed 
a decline in new passenger-car 
sales of over 200 percent, This 
was followed by Kaiser with ap- 
proximately a 100 percent dip, 
and Frazer with 50 percent fewer 
sales. Both Hudson and Willys 
showed only very slight declines. 

As was prevalent prior to the 
war, most dealers are beginning 
to. give large over-allowances on 
tradeins and in many cases dis- 
counts for straight sales. Many 
new used-car lots have been opened 
by dealers who haven’t had what 
could be called a used-car opera- 
tion since long before the war. 
Most of the dealers have had 
their used-car departments in the 
making and operating for quite 
some time now, so they are ready 
for the change from a seller’s to 
a buyer’s market. 

Finance companies are pulling in 


car transactions are being financed. 

This section of Tennessee has 
been affected least of all by the 
labor unrest that has affected the 
South. Memphis is principally a 
cotton brokerage and lumber city} 
and labor in these industries has 
produced practically no trouble. 

Memphis registered almost 
twice as many new units during | 
this last year as were totaled in 
1939, at which time 10,417 cars 
and trucks were sold. 

DeSoto, Dodge, Nash, Packard | 
and Studebaker showed the biggest | 
unit sales percentage increase over | 
their 1948 showings. 

According to the consensus of | 
dealers, a much better year than| 
they first anticipated was shown | 
in the final figures. It was near 
the middle of the summer before} 
most dealers began hitting their 
strides and almost two-thirds of the 
business transacted for the entire 
12-month period took place after 
July 1. 

New trucks, which started ex- 
tremely slow, came in for a fast 
finish before the curtain fell on 
one of the most prosperous years 
the Memphis automobile dealers 
have experienced. 

In the year just completed, 2,264 
new trucks were sold. This com- 
pares with 2,371 for 1948. 

Prospects for the new year look 











White Summons 
Distributor Board 
To Feb. Meeting 


CLEVELAND.—The first meeting | 
of the newly developed national 
distributor council of White Motor 
Co. will be held Feb. 13 and 14 in 
Cleveland, it is announced by J. 
N. Bauman, sales vice-president. 

The meeting will climax a six-| 
month organizational period for the 
new White distributor council pro- 
gram, 

Members of the first national 
distributor council, who are all co- 
chairmen of regional councils, are: 

Jack Erickson, Gary, Ind.; R. D. 
Hughes, Dayton, O.; E. B. Kennedy, | 
Springfield, Mo.; W. F. Scott, Provi- 
dence, R. I.; W. G. Taylor, Bing- 
hamton, N. Y.; G. R. Parks, Knox- 
ville, Tenn.; W. C. Strickland, 
El Paso, Tex.; Paul Fuhs, Moun- 
tainside, N. J.. and Frank Sawyer, 
Long Beach, Calif. 

The meeting Feb. 13 and 14 will | 
be at the White plant and at the| 
Statler hotel, The committee meets | 
first as a group, then joins with| 
the factory management and policy | 
committee of the company. 


bright despite some not-so-good 
forecasts for 1950. Most of the 
dealers anticipated a very slow 
winter and early spring, follow- 
ing the Christmas and New Year 
holidays, but they have been 
pleasantly surprised with but a 
short slack period of approxi- 
mately a week or 10 days, Then 
the situation assumed the same 
proportions as it did during Oc- 
tober, November and December. 


Total registrations for 1949 are 
as follows, with the 1948 figures 
in parentheses: 

Passenger cars: Austin, 17 (3); 
Buick, 1,036 (592); Cadillac, 242 
(193); Chevrolet, 2,952 (3,000); 
Chrysler, 324 (279); Crosley, 42 
(180); DeSoto, 336 (181); Dodge, 
980 (599); English Ford, 35 (76); 
Ford, 3,587 (2,707); Frazer, 63 (92); 
Hudson, 419 (475); Kaiser, 97 (187); 
Lincoln, 154 (88); Mercury, 582 
(395); Oldsmobile, 685 (511); Pack- 
ard, 294 (148); Plymouth, 1,863 
(1,187); Pontiac, 742 (625); Renault, 
30 (10); Studebaker, 510 (376); 


NOTHING TAKES THE PLACE OF 


their reins by a much closer in-| 
vestigation of finance applicants, | 
while the dealers in many in-| 
stances are pulling in the opposite 
direction, drumming for lower down 
payments as the majority of new- 
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Willys, 138 (142); Morris, 2; totals, 
16,957 (12,484). 
| Trucks: Chevrolet, 587 (521); 


|Crosley, 2 (11); Diamond T, 7 (1); 
| Dodge, 200 (285); Federal, 4 (17); 
| English Ford, 4 (3); Ford, 567 
(501); International, 231 (398); 
Mack, 14 (28); Pontiac, 3 (2); 
Plymouth, 9 (9); Reo, 6 (11); Stu- 
debaker, 48 (53); White, 16 (27); 
Willys, 38 (37); Divco, 2 (12); GMC, 
265 (193); Harley-Davidson, 93 (39); 
totals, 2,264 (2,371). 


Canada Dealers 
See Car Prices 


Holding Steady 


OTTAWA.—Despite the fact that 
manufacturers are burdened with 
higher freight, labor and transpor- 
tation costs, Canadian dealers don’t 
expect any price hikes on new cars. 
| If anything, a few say, a down- 
|ward price trend may get under 
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_CHEAPER BY THE HALF-DOZEN—Passaic Motors (Ford), Passaic, N. J., sold a fleet of 
six Ford trucks to Advance Television Service which operates in several cities in that state. 
It is important for automotive people ''to recognize the tremendous effect of the television 
business as it will directly affect the automotive industry as it spreads across the nation," 
Robert J. Russel, secretary of the dealership, points gut. "It is definitely established that 
the servicing of television units in the field requires satisfactory automotive equipment,” he 
adds. M. Patrisso, president of Advance, accepts the keys from E. S. Gillingham, Passaic's 


sales manager, while his brother, Eddie, looks on. 








way in 1950, with manufacturers | 
absorbing more and more of higher | 


production expenses. 


As in the U. S., demand for vehi- 
cles in Canada is still strong. How- 
ever, foreign markets continue to 
fade out. Many dealers don’t think 
it will be long before the gap 
between supply and demand in 


| Canada has been bridged. 
| They say a competitive sales sit- 
uation is an early prospect. 


Now Jones Chevrolet 

Pate Chevrolet Co., Eastman, 
Ga., has been moved to its new 
steel and brick structure on Sec- 
ond and W. Railroad Aves., and 
the name has been changed to 
Jones Chevrolet Co. Curtis Jones is 
manager; Ellis B. Cofield, sales 
manager; James Dyal, parts man- 
ager, and Charles S. Rowell, serv- 
ice manager. 


FOR DISTINCTION AND DURABILITY 


There is no substitute for genuine leather with those who want both style and service .... smartness and economy 


..-+ for no other upholstery material can give a car such distinction . .. . nor its owner such satisfaction in its possession 


and use. + The long-lasting beauty of leather is matched by its serviceable qualities as is no substitute, for leather is 


both fire and stain resistant; it is washable, sanitary and mothproof; it asks no upkeep. . . 


. needs no seat covers. + To 


the designer and maker of motor-cars, leather affords a choice of colors and finishes that enhance any model and 
gain for it an acceptance with buyers who have an eye for both beauty and value. + We suggest you look to leather . . . . 


smart, colorful leather... . long-lasting leather ....to give your cars the complete look of quality and distinction. 


Mhtttt ttt 














THE UPHOLSTERY LEATHER GROUP 
TANNERS’ COUNCIL OF AMERICA 
100 GOLD STREET - NEW YORK 7 


The Ashtabula Hide & Leather Company, Ashtabula, Ohio 
Blanchard Bro. & Lane, Nework, N. J. 
Conneout Leather Company, Conneaut, Chio 
Delaware Tanning Inc., New York, N.Y. 
Eagle-Ottawa Leather Company, Grand Haven, Michigan 
The Lackawanna Leather Company, Hackettstown, N. J. 
Rodel Leather Manufacturing Company, Newark, N. J. 


| 
| 
| 
| 
| 





Dealer 


The legislation committee of the 
Buffalo common council has tabled 
for further study an application by 
South Park Chevrolet, 1545 S. Park 
Ave., to rezone premises at 92 and 
94 Good Ave. from residence to 


business. 


* * * 


Campbell-Davis Opens 
Opening of Campbell-Davis Mo- 
tors, Inc. (DeSoto), Sarasota, Fla., 
has been announced by partners 
Roland Davis and Grady Campbell. 


* > * 


Bobb Opens Lot 
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Doings 


and opened Tallmadge Motors, a 
Ford dealership. The granting of 
the Ford franchise to him marks 
the first time that one of the Big 


Three has been represented in the | 


village, five miles from Akron. 
* o * 


Knight to Incorporate 


L. B. Knight Motor Co., Green- | 


ville, Ky., has filed articles of in- 
corporation with capital stock of 
$75,000. Principals are L. B, Knight, 
Frances K. Claney and L. Wayne 
Claney. 


* * cs 


Arthur, however, is retiring from 
| active connection with the business. 
| * + . 


Felz Opens Calif. Branch 
Felz Motors, of Chicago and’ 
Aurora, IIL, has opened a new 
retail outlet at 5858 Van Nuys 
Bivd., Van Nuys, Calif. The 
operation will be supervised by 
Burt Felz. 


* * * 


Dill-Wood to Build 
Dill-Wood Motor Co., 1805 Fred- 
|erick St., St. Joseph, Mo., plans a 
new sales and service building. 
Approximate cost has been esti- 
mated at $100,000. 


* * * 


Twin City Builds 


WEBB MOTOR GIVES CHRISTMAS TREES—This Buick-Willys dealership in Demopolis, Ala.. 
| has distributed Christmas trees during the past holidays, the firm reports. 


| 
G. H. Carriers Formed | Twin City Motor Co. Monroe, 

G. H. Carriers, Frankfort, Ky.,|La., headed by L. P. Landry, has| Germaine, Bexley Mercury, treas-|to J. A. Bishop, owner, who has 
has been chartered with $100,000) started construction of a $40,000|/urer, and Virginia Gulden, Earl | leased the proposed building to Oak 
capital stock. Incorporators are| garage and service building. Sarver, Inc., secretary. | Cliff Nash Co., 1000 W. Jefferson 
on — F. Pieléer ane | a i The society is composed of the|St., Dallas. 

* Columbus Accountants Elect | accountants from new-car dealers | 
Keeley P. Sprouse, accountant of | in Columbus and central Ohio, Dealers Give Safety Signs 


Bobb Chevrolet Co., Columbus, O., | Le Pe To Marion (O.) Schools 
has been elected president of the| Bishop Gets Low Bid The Marion County Automobile 


Bobb Chevrolet Co., Columbus, 
O., has opened a used-car lot at} 


621 Parsons Ave. 
* * 


. 


Corbin Heads Chamber 


David C. Corbin, president of 
City Chevrolet Co., Akron, has 
been elected president of the 
Akron chamber of commerce for | 


* * * 


ca * 


F. M. S. Reorganizes 
F. M. S. Motors Co., Potsdam, 


ciated with Chevrolet, serving as 

zone manager at Philadelphia 

and Cleveland. 
* 


1950. Corbin formerly was asso- | 
| 


| 
* * | 


Fisher Opens Firm 
Fisher Garage and Pontiac, Hot | 
Springs, S. D., has held its open 
house. Owned by William Fisher, 
the 48-by-80-foot building contains 
offices, showroom and service de- 


partment. 


* * * 


Howe Is Elected President | 
Of Sullivan (N. H.) Assn. 


John E. Howe of Claremont, N.| 
H., was elected president of the| 
Sullivan County Automobile Deal- | 
ers Assn. at the annual meeting in 
Goshen, N. H. 

Other officers were named as fol- 
lows. Briscoe P. Spencer of Clare- 
mont, vice-president; John Graham | 
of Claremont, secretary-treasurer, 
and George Irwin of Claremont and 
John I. Avery sr. of Newport, di- 
rectors. 

+ + 


| 
Good Driver Pledges Offered | 


By Yakima (Wash.) Dealers 

Good driving agreements which | 
pledge boy and girl drivers to fol-| 
low eight basic laws of safe driv- 
ing have been inaugurated by the 
Yakima Automobile Dealers Assn., 
according to W. H. Wagner, presi- 
dent. 

The boys and girls sign the 
agreements for safe driving, in ex- 
change for the privilege of using 
the family car, Wagner said. 

+ * - 


Grody Ups Landsberg 
Israel Grody, president of Grody 
Chevrolet Co., Hartford, Conn., has 
appointed Albert Landsberg as 


used-car manager. 
t * 


+ 


Engle—Lewiston 


Articles of incorporation have 
been filed by Engle Motor Co., 
Lewiston, Ida. Capital is $150,000. 
Incorporators are Howard E. En- 
gle, Alma Engle, M. L. Horton, C. 
A. Sanders, Everett H. Nichols and 
Ira Erickson. | 

a 


+ * 


Pelunis Formed 


| 

| 

A. D. Pelunis, Inc., Lakewood, | 
O., has been granted a charter. 
Incorporators are Herbert L 
Wright, F. E. Ingersoll and H. T. 
Crockett. | 


* * * 


Hoak Chartered 


Neil K. Hoak Motor Sales, Hu- | 
ron, O., has received a charter. 
Incorporators are Neil K., E. R.| 
and Lynn Hoak. 

* 


* ” 


Schenke to Fenker 


Fred Schenke, president of Fred 
Schenke Motor Sales, 6114 Mont- 
gomwey Rd., Cincinnati, has sold 
the business to Fred Fenker, for | 
10 years general manager of the| 
concern, 

* 7 * 


Holiday Files Papers 
Incorporation papers for Holiday 
Motor Co., Inc., Elizabethtown, Ky., 
have been filed by Thomas Rogers, 
Cuba Lee Rokers and Henry B./| 
Schene. Capital is $40,000. 
cz & a 


Tallmadge Ford Deal 
William J. Knafel, owner of L. & | 
K. Willys Co., Tallmadge, O., has | 
discontinued his Willys franchise | 


has been reorganized as 
S. Motors, Inc., with W. J. 


i wy 
F. M. Automobile Accountants Society. 
McArt 

B. Clarkson as vice-president. Mac- 


Hudson Co., vice-president; Dolores 


| J. O. Everett, builder, has sub-| Dealers Assn. has presented the 


hur as president and Leslie | Other officers are Nell Wile, Wile | mitted the low bid for a one-story | Marion (O.) school authorities with 


| building at Seventh and Davis Sts., 


(Continued on Page 41, Col, 1) 
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Doings 


(Continued from Page 40) 


19 new-type revolving safety signs. 
Jack Danner, association presi- 
dent, made the presentation. The 


revolving signs, which turn at the | 


slightest breeze, were said to be 
the first of their kind to be used 
in Ohio. 


* * * 


Pearson Building 


Construction has been started on 
a new building for Pearson Motors, 
Inc., Homer, La. A smaller separate 
building is to be built for a body 
shop. 


® * * 


Stephens to Build 
A contract for a new sales and 
service building, to cost $399,929 
and to be built at 830 Cardondelet 
St., has been let by Stephens Buick 
Co., New Orleans. 
> + Ed 


Carlson to Dingman 


Paul Dingman, Minneapolis 
Dodge regional manager for 12 





from 


tor Co. Superior, Wis., 


Charles B. Carlson. 
* o * 
Cover-Sauvageau 
J. D. Cover and L. J. Sauvageau 


have established an Oldsmobile | 


dealership at Stillwater, Minn. The 
firm is known as Cover-Sauvageau 
Moter Co. 


> * * 


Bradsky, Thomas Part 


Charles Bradsky and Paul Thom- 
as have dissolved their partnership 


|}in Packard Rapid City Co., Rapid | 


City, S. D., with Thomas taking 
over the dealership at a new loca- 
tion, 511 St. Joe St. A Hudson fran- 
chise formerly at that location is 
being moved to 927 Main and will 
be operated by Bradsky. 


* > * 


Hamm Marks 35th Year 


The Weatherly Garage, (Chevro- 
let), Weatherly, Pa., has started its 
35th year of business, Lewis Hamm, 


years, has purchased Carlson Mo-' owner, began to repair automobiles 


ite 


Don't Doley . . . Teday’s the dey 
. . . Contact Your Distributor 


eretmenrise 
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WILL COST DALLAS DEALERSHIP $200,000—Big plant facilities in minimum space have been achieved 7 Strayhorn-Lacey Buick Co. 
$ 


| in the above dealership with building specifications that call for 25,000-square-foot building. The structure 1 I 
| of 200 by 185 feet to occupy a lot of the same dimensions, but leaving an open court 136 by 85 feet in the center and situated imme- 


being built to dimensions 


diately behind a canopy covering extending across the front of the building and forming an integral part of the structure. The paved 


| court, preserving a large tree as part of the landscaping, serves both as a parking area and part of the facilities for dispatching cars 


from various shop stalls in two wings of the building that extend back on either side. The front canopy actually forms wide service 


entrances and exits to and from the court. 


in Jan., 1916, and either he or his | finish, a parts department, new| were sold to W. C, Lawler and 


son, Gilbert, has since operated a| floors, a modern heating system 


garage continuously at the same | #nd a new roof. 


location. Hamm was granted a 
Chevrolet franchise July 15, 1924. 


Murphy Refinished 


Exterior and interior alterations 
at Murphy Motor Co., Winnebago, 
Minn., have been _ completed. 
Changes include a new two-story 
front, a display room in knotty-pine 


* * * 


Smith-Utterback Sold 
To Lawler-Herring 


Sale of Smith-Utterback, Inc. 
(Dodge-Plymouth), Richmond, 
Va., for an undisclosed amount is 
announced by C. Archer Smith 
and Thomas C. Utterback. 

The sales and service sections 


8 


Nowadays new car buyers consider auto radios as essential as spare tires — 

and rare is the radio-minded customer who doesn’t instantly think of 

Motorola the minute he sees his new car! You'll profit aplenty from the 
_ tremendous advantage carried by the Motorola name — an everyday word 
_ > ‘when discussing auto radios —a brand name of unparalleled quality that has 
_ distinguished Motorola as America’s favorite auto radio by far! Build 
_ dynamic new power, Golden Voice tone and Motorola's traditional —_ 





Gray Herring, who will operate 
as Lawler-Herring Motors, The 
wholesale parts division was sold 
to State Motor Parts Corp, and 
Lawrence Motor Co., Inc. 

+ o * 


Elmira Parts Managers 


Elect Roe President 

Philip Roe has been elected presi- 
dent of the Elmira (N. Y.) Parts 
and Service Managers Assn, He 
succeeds Arthur Haese. 

Robert Haines was elected vice- 
president, and Francis Hoffman, 


secretary-treasurer. 
+ * * 


Rinkel Buys Wolf 

Wolf Chevrolet, St. Paul, has 
been purchased by Chris Rinkel, 
who also operates Northern Chev- 
rolet at Thief River Falls, Minn. 
He is a director of the Minnesota 
Automobile Dealers Assn. 

* * . 

Lewis Decides to Dissolve 


Nash Deal in Seattle 


Lewis Motors Nash, Inc., Se- 
attle, statewide distributor for 
many years prior to 1946, will be 
voluntarily dissolved March 15, 
and the franchise surrendered, 
according to Richard P. Lewis, 
president, 

The firm will be discontinued 
on that date unless negotiations 
for sale of the business are con- 
summated in the interim, he said. 
Lewis has headed the dealership 
since 1982. 


+ * * 
Hagens’ to Hilligoss 

Hagens’ Chevrolet Co., Hibbing, 
Minn., has been purchased by O. E. 
Hilligoss, and his son, William. 
Plans call for complete rearrange- 
ment and redecoration with the 
name changed to Hilligoss Chevro- 
let. 


* * * 


Krueger to Brown 


Frank Brown, formerly with Al 
Mergens Motor Co., St. Paul, has 
purchased Krueger Motors, (Stude- 
baker), Forest Lake, Minn., and 
changed the name to Frank Brown 
Motor Co, 

. > 7 
Godwin-Wilkes Opens 
Godwin - Wilkes Motors, Inc. 
(Chrysler-Plymouth), 300 Roan- 
oke Ave., Roanoke Rapids, N. C., 
has opened its new 60-by-140- 
foot building. The modern serv- 
ice shop has 5,000 square feet of 
floor space. Officers are Hugh A. 
Godwin, president; Betty Godwin, 
first vice-president; Blonnie 
Wilkes, second vice - president, 
and George B, Wilkes jr., secre- 
tary-treasurer. 

a + * 


Maki Buys Firm 
Layman Motors, Eveleth, Minn., 
has been sold by Art L. Mattson 
and Russell Layman to Toivo Maki, 
who will operate the dealership as 
Eveleth Buick Sales. 
+ * 


+ 


Nelson Takes Pontiac 


R. E. Nelson, has been named a 
Pontiac dealer at Crystal Bay, 
Minn., through arrangement with 
A, T. Hansord Co., distributor in 
Minneapolis. 

* * * 


Plumley Sells Olds 


Plumley Motor @o, has _ been 
named Oldsmobile dealer in St. 
James, Minn. Owner Wayne Plum- 
ley is building a new sales and 
service building. 

* * +. 


Bloodhart Ups Morrison 


George Bloodhart, Bloodhart 
Motors, Inc, (Packard), Minneapo- 
lis, has promoted James H. Morri- 
son to general manager. 











DEALER PRESENTS 


superintendent of schools, Jefferson City, Mo.; Don F. I , rol ; 
Nichols jr., dean of the Junior college, and James E. Gibbs, driver training instructor. 


Wis. Pedestrian Deaths 
Hit 5-Year Low in ’49 
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CAR FOR STUDENT AND ADULT CLASSES—This car from Riley 
Chevrolet, Inc., Jefferson City, Mo., will be used for an adult class with an enrollment of 
41 as well as for the high school and junior college in that city, according to James A. 
Gorman, manager of the Missouri Automobile Dealers Assn. Left to right: A. L. Crow, 


Riley, Riley Chevrolet, 


1947, 233 in 1946, and 208 in 1945. 
Lowest pedestrian death toll in the 
past decade was in 1943, when 141 


Wisconsin's lowest annual pedes- | walkers met death in traffic. 


trian death toll in five years was 
recorded last year, according to the 
safety division of the motor vehicle 
department. 

Of 737 traffic-accident victims in 
1949, 191 were pedestrians, accident 
records show. In 1948, Wisconsin 


had 205 pedestrian fatalities, 226 in 




























Hibbing Nash Formed 


Hibbing Nash Co. has been in- 
corporated at 1919 E. Fifth Ave., 
Hibbing, Minn. by Adolph A. Ven- 
tura, Emidao Ventura and Louise 
E. Ventura. 
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for passenger cars, buses, light and heavy trucks. 


Highways & Safety... 


To Modernize Roads 


By Tom Hewitt 
Staff Writer 


want to pay more taxes. 


HAT 


too outdated for traffic 
movement? 


Many motorists have clamored 


roper 
we phalt Institute. 
* 


. + 


system is obsolete 
and that in an-| 
roads will have to 
be replaced. But 
others answer: 


the opposite direction. 
Gray also believes that in roll- 





“Where will the| ing or mountainous country a 
money come| third lane on up-grades should be 
from?” built. Then, he said, slow-moving 


vehicles could move over to let 


If the . as obtainable, it 
tome Mon . others pass, thus speeding up the 


| 

| 

| would certainly be paid by motor- 
| ists and all connected with the | traffic movement. 

| auto and transport industry, but | “This is smart engineering, util- 
it is apparent that few persons | izing existing facilities to the maxi- 
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RIDE CONTROL 


Smooth is the word for Delco direct-acting shock 
absorbers. But there is much more to it than 
that! You can count on Delco’s sealed-in ride 
control to retain superior riding qualities for 
many extra thousands of miles. 


Two important developments account for Delco 
direct-acting shock absorbers’ better design and 
Delco’s impressive record for better performance 
in action. Correct calibration is maintained by 
Delco’s improved, self-cleaning compression 
valve. Delco’s multi-lip seal gives a combined 
sealing and scavenging action to assure lasting 
leak-proof operation. 


Only Delco direct-acting shock absorbers offer 
these two important features. Only Delco can 
offer the lasting, cushioned comfort of sealed- 
in ride control. Delco Products, Division of 
General Motors Corporation, Dayton, Ohio. 


Delco alone offers a complete line of shock ab- 
sorbers—in a full range of sizes and capacities 





Inexpensive Plan Cited 


other 10 years all|® mile or two and building a 
parallel strip for traffic going in 


mum .. . yet obtaining as a final 
result all the benefits that possibly 
could be derived from an entirely 
new dual highway at two or three 
times the cost...” 

Gray’s plan might be the answer 
to a fast-growing problem, some 
observers believe, and it could be 
accomplished at a fraction of com- 
plete road replacement costs, it is 
believed. 


* * * 
One proposed plan, which would | ° 
is going to happen to|speed up traffic and modernize | Police, Road Men 
many of the country’s narrow | roads without complete replace- 


highways that are fast becoming | ment, has been offered by Bernard 
Gray, general manager of the As- 


Of Ten Groups 
Pool Safety Plans 


Ten national associations of state 


that the highway H® SAID there is often the pos” and local officials have made plans 


sibility of making a present) fo, more intensive efforts in 1950 
road into a one-way highway for 


to develop coordinated highway 
safety programs in states and 
communities in accordance with the 
action program of the President’s 
Highway Safety Conference, it has 
been announced in Washington by 
Wainwright Bridges, executive sec- 
retary of the organization. 


The drive will be under the lead- 
ership of John M. Gleason, of 
Greenwich, Conn., president of the 
International Assn, of Chiefs of 
Police, Vice-chairman of the offici- 
als’ committee is Earl T. Newbry, 
of Salem, Ore., president of the 
American Assn. of Motor Vehicle 
Administrators. 


These are the 10 national organi- 
zations comprising the State and 
| Local Officials’ National Highway 
| Safety Committee, as follows: 

American Assn, of Motor Vehicle 
Administrators, American Assn. of 


Gas-O-Line 

Driver: A person who speeds 
| up to get in front of you so he 
can slow down. 

State Highway Officials, American 
Municipal Assn., Assn. of State and 
Territorial Health Officers, Council 
of State Governments, Interna- 
tional Assn. of Chiefs of Police, 
National Assn. of County Officials, 
National Assn, of Railroad and 
Utilities Commissioners, National 
Council of Chief State School Offi- 
cers and United States Conference 
of Mayors. 


Gotham Weighs 
Toll Highway 


That the toll-road financing trend 
may spread to major cities as well 
jas states has been indicated when 
construction of an elevated cross- 
town toll highway in Manhattan, 
N. Y., was proposed by Robert 
Moses, chairman of the triborough 
bridge and tunnel authority. 

Moses estimated the cost of build- 
ing such a highway at $26,000,000, 
with the cost of the land needed 
for the project listed on the tax 
rolls as having an accessible value 
of more than $23,000,000. 

* am 


Illinois Outlay 
°49 Maintenance Costs 
Near $17 Million 


Highway maintenance cost IIli- 
nois approximately $16,722,000 dur- 
ing 1949, according to a summary 
| released by Charles P. Casey, state 
public works director. Of this 
amount, some $3,721,000 was ex- 
pended for patching wornout sec- 
tions of the road system. 

The year’s maintenance required 
an. average expenditure of $1,181 a 
mile on the 14,156-mile network, 
which includes the state primary 
system, plus connecting streets 
within cities and other roads for 
which the state is responsible, 
| Casey said. 

This is almost three times the 
total amount spent 10 years ago, 
when maintenance cost only $5,- 
986,000. 

For the current year, Casey pre- 
dicted, the maintenance bill will 
approach $21,000,000, or $1,476 per 
mile of road. The director added 
that maintenance will continue to 
take an ever-increasing percentage 
of state funds as long as revenue 








remains inadequate to meet the 
state’s mounting construction 
needs. 

: * * 


Dealer Assn. Officials Head 


Salt Lake Traffic Group 


Salt Lake City has created a 22- 
member committee to solve the 
city’s traffic problems. 

Heading the group are Frank B. 


(Continued on Page 43, Col, 1) 
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Highways and Safety 


(Continued from Page 42) 





* 








Streator and Elias A. Strong, presi-|for the state highway commission, | 
dent and executive-secretary, re-| has estimated. | 
spectively, of the Utah Automobile White reported that $16,000,000 
Dealers Assn. - of primary road contracts were let 
Ili ‘ P I b 2 in - eight months ne 
pril, 1949, following 10 months in 
tunols ane Fd no contracts could be let 
Headed by Dealer | Water TY toed fans 
In an effort to reduce Illinois’ | , ee, 
highway death toll, Gov. Stevenson| Ga. Pike May Ask Tolls 
has appointed a committee, headed 
by B. B. Burns, Dodge-Plymouth | has said that the four-lane multi- 
dealer in Decatur, to work out &| million dollar highway from At- 
safety program. lanta to Chattanooga, now under 
The governor said that incom-| construction, will probably be 
plete figures indicate the 1949 death | financed as a toll turnpike, with 
toll was nearly as great as the/the aid of Reconstruction Finance 
1948 mark of 1,939. In addition,| Corp. funds, if Georgia is unable 
there were more than 60,000 per- = 
sons injured last year. Economic | 
loss is estimated at more than| 
$10,000,000. 
* * «* 
* 
Traffic Handling | 
. o 
Ups Louisville’s 
Car Movement | 
Proper handling of traffic in| 
Louisville’s central section allowed 
51,000 more cars to go in and out 
of the area last year than in 1946, 
reports Traffic Engineer W. F. 
Watkins. 
He said more cars can now be| 
handled because of extension of) 
one-way streets, traffic-signal syn- | 
chronization, installation of park- 
ing meters, better parking regula- | 
tions and better police enforcement. 
“All of this has speeded the in-'| 
creased traffic and eased conges- | 
tion,” Watkins said. “In many| 
other cities, the amount of traffic | 
handled has remained static, which | 
eventually will lead to decay of 
the central core.” 
In his report, Watkins said that 
221,000 cars entered and left the 
district in 1949, compared with 207,- | 
000 in 1948 and 170,000 in 1946. | 
* * * } 


e 7” | 
Drug Intoxication | 
N. H. AAA Warns Against 
Use of Anti-Histamine 
New Hampshire’s motor vehicle | 
department has warned that any 
drivers involved in accidents, re- 
sulting from drowsiness brought on 
by anti-histamine drugs, will be 
liable to prosecution under its} 
drunk-driving law. | 
At the same time, the American 
Automobile Assn. also urged cau- 
tion in the use of sedatives and 
“miracle” drugs. 
“Certain of the currently-popular | 
anti-histamine drugs and a number | 
of sedatives are known to affect | 
the alertness and reaction time of | 
motorists,” Lou A. Holland, AAA| 
president, stated. “In so doing, they 
increase markedly the chances of 
an accident for the driver who is | 
under their influence.” 
* 7 . | 


N. C. Accident Toll 

Highway deaths, injuries, and 
property damage cost North Caro- | 
lina approximately $74,000,000 dur- 
ing 1949, the department of motor 
vehicles estimates. The unofficial | 
death toll last year was 842. 
+ * * | 


lowa’s ’50 Road Spending 


May Total $16 Million 


Iowa can let $16,000,000 worth of | 
primary road contracts in 1950, and 
from $20,600,000 to $26,450,000 in 
1951, Fred R. White, chief engineer 








RFC Loan Reported 


For Oklahoma Pike 


As a step in his program for | 
self-liquidating public works, 
President Truman is approving 
a $30,000,000 Reconstruction Fi- 
nance Corp. loan to the Okla- 
homa turnpike authority, reports 
Newsweek magazine. 

RFC, however, revealed that 
Truman has not yet authorized 
the loan for the super toll high- | 
way from Tulsa to Oklahoma | 
City. | 

| 
| 





“The President believes this 
method of financing public 
works might help solve any fu- 
ture regional unemployment,” 
Newsweek said. 











Georgia’s Gov. Herman Talmadge | complete the project. 


°49’s Traffic Deaths Hit 


New Low on Mile Basis 

The traffic death toll in 1949 
established a record low of 7.6 
deaths per 100 billion vehicle 
miles of travel, the National 
Safety Council reports. 

This compares with rates of 
eight in 1948, 12 in 1941 and 13.9 
in 1935. 

Reporting that last year’s toll 
would reach 31,500 lives, com- 
pared with 32,000 in 1948, the 
council thus arrived at the 7.6 


figure. 


A Pedestrian? 
Non-Driver Receives 
N. Y. Vehicle Post 


commissioner 
New York city offices of 
reau of motor vehicles. 


— en ee 


in charge 


for the finest carburetion 


ECLIPSE-MACHINE DIVISION OF 
¢ Standard Equipment Sales: Elmira, N. Y. 
© Service Sales: South Bend, ind. 


AVIATION CoRPORATION 


of the} 
the bu-| 





O'ROURKE CHEVROLET PRESENTS AUTO—A new Chevrolet has been donated by this 
. Wareham (Mass.) dealership to Wareham high school. Left to right at the ceremony are 
to raise the necessary money to Rudolph F. King, Massachusetts’ registrar of motor vehicles; David Adair, superintendent 
of schools; Charles O'Rourke, of the dealership, and Brenton C. Patterson, school principal. 


| owns a car has been named deputy| New York, resigned as secretary 
of the Republican state committee 


|to accept the new position. It car- 
A man who neither drives nor Niles R. Becker, 243 W. 70th St.,| ries a $9,325 yearly salary. 





You Can Depend on the Name 


STROMBERG 


REG. U. S. PAT. OFF 
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Helper Process 
Removes Paint 


With Chemicals 


DETROIT.—A chemical process 
for removing paint from automo- 
biles was demonstrated here in the 
shop of Dix Auto Electric Co., by 
Helper Paint Removing Service, 
Inc., of Cleveland. 

The Helperize process, according‘ 
to Ben Helper, president of the 
firm, completely removes all paint 
to the bare metal. He said that it 
is not harmful to chrome or rubber, 
and no residual effects are left on 
the car. 

Helper explained the process as 
follows: After putty is applied to 
windows and doors of the car, the 
solution is either brushed or 
sprayed on. A second application of 
the solution is applied, and the fol- 
lowing morning, the solutions and 





paint are removed with hot or cold 
water by means of a hose applied 
at low pressure. 

Helper said his firm is mainly 
concerned at this time with setting 
up franchise holders in every major 
city in the country. He said the 
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Word to 





LAFAYETTE, R. I.—Seeking to 
help dealers develop some good 
ideas on how to keep business roll- 
ing, Henry J. Crepeau, service man- 
ager of Bailey’s Motor Sales (De- 
Soto-Plymouth), has offered a list 
of tips. 

He said that all departments 
should be well organized, good 
advertising should be used, door- 
bell ringing is a must and demon- 
strations should be given. 

His dealer hints were broken 
down for the various departments 
as follows: 

For the service department: 

1. Proper equipment. 

2. Trained personnel. 





CHEMICAL PAINT-REMOVING PROCESS—Ben Helper (right), president of Helper Paint 
Removing Service, Inc., Cleveland, points to the bare metal on the hood of an automobile 
treated with his firm's paint-removing solution, while J. C. Garney, president of Dix Auto 


Electric Co., Detroit holder of the franchise for the product, looks on. a says his 3. Correct diagnosis and esti- 
process is non-injurious to chrome or rubber, leaves no residual effect on the car, and t 
removes paint overnight. mates, , . 
-* @ ok = 4. Clean and efficient service de- 
partment. 


franchise for Detroit. The Helper 
firm’s home office is in the Finance 
Bldg., Cleveland, 


franchise holders would provide 
one-day paint-removing service for 
a flat fee of $20 per passenger car. 

Dix Auto Electric Co., which is 
headed by J. C. Garney, holds the 


5. Promises or commitments car- 
ried out on time. 

6. Fair prices. 

7. Personal contacts by service 
manager. 


Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? 





Boulevard's Lincoln Equipped 


glass background, effused with 
to special advantage. 


“LINCOLN LUBRICATING EQUIPMENT HAS 
ENABLED US TO INCREASE EFFICIENCY, 
SAVE TIME AND MATERIALS IN OUR 
LUBRICATING DEPARTMENT!” 





Knowing that modern equipment results in 
satisfactory work and repeat business from satis- 
fied customers, Boulevard Buick Company, Chica- 
go, selected Lincoln Lubricating Equipment for 
‘use in its Lubrication Department. 


You, too, can increase the sales and profits from 
your Lubrication Department through a properly 
planned and equipped, modern Lincoln Depart- 
ment. When you increase your lubrication business, 
your over-all volume is also increased. The time 
to sell repair services is when you have the car 


on the rack. 


LINCOLN Eq 
by over 25 


Well-equipped: 
lets are strategic 





Lincoln user. 


2-post Lifts and two Masterlubers. The red tile floor, and blue paneled 





J. H. MAYOTTE, Service Manager, 





yours 
factory-staffe 
ally located to serv’ 


lubrication Department contains three 





special lighting, sets off the department 


Engine and Dynaflow oils and chassis lubricants are pumped automat- 
ically by Lincoln Equipment from the 2,000 gallon steel storage tanks 
direct into the customer's car. The storage tanks are submerged in a 
concrete pit located in the oil room directly behind the paneled wall. 


Boulevard Buick Co., Chicago 


more 


Linco/n 


ae 


Bailey’s Service Manager Offers Suggestions 
To Better Various Departments 





the Wise 










8. Up-to-date follow-up system 
kept by trained operator. 

9. Weekly sales and service meet- 
ings. 

10. Customer courtesy car. 

For the parts department: 

| 7%. Adequate stock at all time. 

| 2. Weekly parts or accessories at 
| bargain prices. 

3. Quick service at parts counter. 

For the sales department: 

1. Adequate cars on showroom 
floor, cleaned and spotless at all 
times. 

2. New cars to be readied for 
delivery as soon as received, and a 
final check by inspector so the 
salesman doesn’t have to alibi for 
defects. 

3. Courteous and trained sales- 
men. 

4. Weekly sales meetings con- 
ducted by sales manager and a 
15-minute period presided over by 
jan alternate salesman every week 
to bring out different ideas. 

5. Night showroom time, 

6. Proper compensation for sales- 
men to attract the best men. 

For the used-car department: 

1. Cars to be readied and re- 
paired as soon as received. 

2. Adequate and clean cars with 
good tires and battery ready for 
|demonstration on _ used-car lot, 
wiped clean every day. 

3. Cars sold with guarantee. 


Chrysler Export 
‘Sets Sessions in 


Mexico, India 


DETROIT. — Seven officials of 
Chrysler Export left last week for 
visits to Mexico and India. 

Executives of 46 Mexican dis- 
tributorships met with four of the 
officials at a preview of 1950 Chrys- 
ler Corp. cars in Monterrey, A new 
parts depot is also to be opened at 
Monterrey to serve northern Mex- 
ico, 

Making the trip to Mexico were 
Philip K. Hills, sales promotion 
manager; Harlan E. Mills, regional 
| executive manager of Latin Amer- 
}ica; Ray L. Shaffran, service man- 
jager, and Ralph C. de Zayas jr., 
| special representative. 

The other three factory execu- 
tives are en route to India and 
Pakistan to spend two months 
training distributors’. They are 
Wendell H. Welch, staff manager; 
|H. O. Davideit, truck sales man- 
ager, and George B. Fraumann, 
parts sales manager. 

Joining the India-Pakistan group 
later will be C. B. Thomas, Chrys- 
ler Export president, who will visit 
the Bombay assembly plant. 

Thomas then plans to attend the 
General auto show in Switzerland 
and visit Chrysler Export plants in 
| Belgium and England. 


Perewoed Fire Loss $150,000 


BROWNSFIELD, Tex.—A fire 
has caused estimated damage of 
$150,000 to the plant and facilities 
|of Portwood Motor Co. (Ford) 
here, Aside from complete demol- 
ishment of the building, tools, fix- 
tures and three trucks were de- 
stroyed, according to C. L. Truly, 
co-owner, 








AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America's No. 1 Industry . . . an esti- 
mated more than 100,000 readers weekly! 









DRIVE IT 
YOURSELF 

















For More Information on Lincoln Business Building 
Equipment ask your Lincoln Wholesaler or write for bro- 
chure “Styl-Engineered Lubrication Departments.” 
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ficial List of Events... 








On Tap at NADA Parley 


Here is the official program for |mobile Dealer Assns. 
the NADA convention and show, | “Both Sides.” 
; Address—W. Walter 
City and continues through Wed- | chairman, Committee for Economic 
Development, president, Continen- 
Sunpay, Fes. 5—2 p.m., formal | tal, Inc., Seattle, Wash., “Free En- 


chich opened Feb. 5 in Atlantic 


nesday: 


of Canada,| Wildwood, N. J., moderator. Panel 


and topics—T. K. Wheeler (Chrys- 


Williams, | jer-Plymouth), Washington, “Ap- 


praising and Buying”; M. E. Feder 
(Chrysler-P ly mouth), Cleveland, 


opening of exhibition, main arena, | terprise at the Half Century Mark.” | “Reconditioning”; John Mooney 


Convention Hall. 
American room, Traymore hotel. | 


Romberg” (Sigmund Romberg). 


9:30 p.m.—Grand ball, ballroom, 
4 p.m.—Ladies’ get-together tea, | Convention hall. 

| WepNespAy, Fes. 8—9:30 a.m. to 
8:45 p.m.—“‘An Evening with|7 p.m.—Exhibition. 

9:30 a.m.—Convention clinic on 


(Packard), McKeesport, Pa., ‘“Mer- 
chandising”; A. H. Easterby 
(Dodge-Plymouth), Greenville, S. 
C., “Selling and Servicing”; Otto 
P. Henneberger, business manager, 


Monpay, Fes. 6, 9:30 a.m. to 9/“Used Cars,” ballroom, Convention| New Jersey Automotive Trade 


p.m.—Exhibition. | hall. 
Will Fitzpatrick (Chevrolet), 


9:30 a.m.—Convention clinic on} 
“Employer-Employe Relations,” | 
ballroom, Convention hall. 

George M. Berry (Packard), St. 
Louis, moderator; featured speak- 
er: Merlyn S. Pitzele, labor editor, | 
Business Week. - Panel: Arthur| 
Haas (Chevrolet), Cleveland; Eu-| 
gene S. Stowers (Chevrolet), Blue- | 
field, W. Va.; R. Earl Burrows, | 
manager, Cleveland Automobile | 
Dealers Assn.; Guy Arthur, person- 
nel consultant to NADA. 

2 p.m.—Convention clinic on “Re- 
tail Sales Management,” ballroom, 
Convention hall. 

J. M. Sanders (Ford), Washing- | 
ton, moderator. Panel and topics: | 
Henry Luhring jr. (Dodge-Plym- | 
outh), Norfolk, Va. “The Sales} 
Manager—What He Should Know} 
and Do”; “The Organization of al 
Sales Force’; Stewart Hanson | 
(Chevrolet), NADA director, De- 
troit, “Sales Management’s Interest 
in Handling Used Units”; Jud) 
Smith (Willys), Greensboro, N. C., | 
“Reducing Cost of Operation and_)| 
Effect on Sales”; Charles Unger- 
man jr. (Chevrolet - Oldsmobile), | 
Woburn, Mass., “Salesmen’s Com- 
pensation”; R. J. Murphy, manag- 
ing director, Washington Automo- 
tive Trade Assn., expeditor. 

6 p.m.—Life magazine cocktail | 
party; open house—manufacturers | 
and finance companies. 

Tvuespay, Fes. 7—9:30 a.m. to 9 
p.m.—Exhibition. 

9:30 a.m.—Convention clinic on| 
“Service,” ballroom, Convention 
hall. 

John Booth (Chevrolet), McKees- 
port, Pa., moderator. Panel and/| 
topics—John D. Hughes (Dodge-| 
Plymouth), Lynchburg, Va., “Meth- | 
ods of Doing the Service Job”; | 
George Kloetzer (Packard), South | 
Orange, N. J., “How to Get and | 
Keep Service Customers”; W. A.| 
Brandenburg (Chevrolet), Mans-| 
field, O., “As Your Shop Goes—So 
Goes Your Business’; Edmund O.|! 
Carl (Hudson), Washington, “How | 
to Become a Free and Independent | 
Dealer Through Service”; Claude} 
Klugh, manager, Pennsylvania Au- 
tomotive Assn., expeditor. 

2 p.m.—First general session of | 
1950 convention, ballroom, Conven- | 
tion hall. 

Call to Order—J. Eustace Wolf- | 
ington, chairman, 1950 General | 
Convention committee, presiding; | 
the National Anthem; invocation, 
Rev. Richard F. Garnet, pastor, | 
St. Andrews-By-the-Sea Evangeli- | 
cal Lutheran church, Atlantic City; 
address by the president of NADA, 
George F.. Ziesmer, Mankato, Minn.; | 
address by the managing director 
of NADA, M. Robert Deo. | 

Address, J. Howard McGrath, 
Attorney General of the United 
States. 

Address—-Howard B. Moore, man- 
aging director, Federation of Auto- 





Fulltime Pickets Ruled 


Ineligible for Idle Pay 

JEFFERSON CITY, Mo.—If a 
striker devotes so much of his 
time to picketing that he has no 
time left to seek work, he is 
not eligible for unemployment 
compensation, according to a 
ruling by Charles F. Moseley, 
referee for the Missouri division 
of employment security. 

Observers said the ruling 
would probably be appealed to 
the courts, Other rulings made 
by Moseley were that a striker 
cannot collect benefits until 
after a strike was settled, but 
then could collect as a non- 
worker if someone else were 
hired in his place. Pickets who 
picket only at odd moments can 
get unemployment compensa- 
tion, Moseley ruled. 





MANUFACTURING © LONG MANUFACTURING CO, LTO 


Assn., expeditor. 
2 p.m.—Second general session of 





looks to Borg- 
for the latest in 
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| 1950 NADA convention, ballroom, 
| Convention hall. 


| Call to Order—George F. Zies- 
| mer, president, NADA, presiding. 

Address—Senator Harry Flood 
Byrd of Virginia. 

Address—John Temple Graves, 
Birmingham Post, Birmingham, 
Ala., “Free Enterprise—the Mag- 
nificent American Proposition”. 

Address—J. Saxton Lloyd, NADA 
Florida director, Daytona Beach, 
Fla., “Rags, Riches and Ruin.” 

Report of Resolutions committee, 
Russell Lentz, chairman, NADA 
South Carolina director. 

Introduction of NADA officers 
for 1950. 


Adjournment. 


8:45 p.m.—Family party, main 
arena, Convention hall. 





the Automotive Industry 


Warner 


Engineering Achievements 
and the utmost in 
Parts Production 
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Lake Transporters to Hike 
Car-Carrying Capacity 

BUFFALO.—T. J. McCarthy 
Steamship Co., which transports 
new automobiles from Detroit to 
Buffalo and Cleveland, plans to in- 
crease its car carrying capacity 
into Buffalo by at least 12 percent 
when the 1950 navigation season 
opens, 


The company announced it will 
construct a “flight deck” on the 
steamer T. J. McCarthy, lifting the 
ship’s capacity from 400 to 500 
cars. The additional facilities will 
enable the vessel to bring 300 more 
cars a week into Buffalo. Present 
capacity is 2,300 cars a week. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week 
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hold automobile fleets is main- 
tained by President Truman, whose 
29 vehicles should stop all family 
arguments as to who should have 
the car on any certain night. 

In a Parade magazine article 
entitled “Cars for the President!” 
(Jan, 22), it is shown that the 
White House garage houses 12 
Lincolns, two Packards, two 
Mercurys, 10 Fords and three 
Ford trucks. 

Of these, President Truman’s 
personal car is a seven-passenger 
Packard. 

None is owned by the govern- 
ment since they are leased from 


their manufacturers, usually for | 


about $500 a year for new ones, the 
article reveals. 
* + * 

ro wintry weather the Presi- 

dent’s family can choose between 
the closed Packards or Lincolns, 
while in warm weather a Lincoln 
convertible is usually driven. 


For parades and news-reel pur- | 


poses, two open Cadillacs and a 
jumbo open Lincoln are used. Both 
are of “ancient” vintage. 

“Because modern cars have no 
running boards,” said Parade,, 
“the Secret Service sticks to its 
ancient 1938 Cadillac ‘parade’ 
cars, nicknamed ‘Queen Mary’ 
and ‘Queen Elizabeth,’ with their 
165-inch wheelbase and sturdy 
hand-grips for the agents. 

“Even more prized is the 1939 


B.C. Assn. Asked | 


Truman Boasts 29 Autos 


President’s Personal Car Is 7-Man Packard; 
Parade Cars Are Lincolns and Cadillacs 


CR of the world’s largest house-|open Lincoln ‘Sunshine Special,’ 

first used by President Roosevelt, | 
with its bulletproof glass shields: | 
and the armored 1942 Lincoln 





To Prepare 


U.C. Price Book 


VANCOUVER, B. C.— Believing | 
that used cars will become the out- 
standing industry problem in the 
immediate future, it has been sug- 
gested to the B. C. Dealers Assn., 
in annual convention here, that a 
used-car price book again be pre- 
pared to determine fair and stand- 
ard prices. 

The convention also adopted res- 
olutions asking the government to 
recognize flashing turn signals in- 
stalled on late model cars and to 
legalize the lighted signal arm 
mounted on British autos. 

Discussing motor vehicle taxes, 
Clarke Simpkins, head of the Van- 
couver association, said such levies 
amounted to $24,000,000 of the $92,- 
000,000 provincial revenue in 1949. 
He said that on a $2,000 trans- 
action, $32 was for direct taxes, 
and that 30 percent of fuel costs 
is tax. 

In the officers’ election, Ross 
Baker, Vancouver, was chosen 
president, and Dick Wilson, Vic- 
toria, was named vice-president. 

Directors for the various B. C. 
districts are Clarke Simpkins, Van- 
couver; James Webster, Fraser 
Valley; W. A. Sigalet, Okanagan; 
J. S. Johnson, Kootenays; J. S.| 
Ranby, Northern B. C.; G. D. Friz- 
zell, Skeena; Harold Shaw, Upper 
Vancouver Island; Dick Wilson, 
Victoria, and Jack Marshall, New 
Westminster. | 


Minnesota Mining Plans 


$3 Million St. Paul Home 
ST. PAUL.—Plans for a $3,000,000 
office building by the Minnesota | 
Mining & Mfg. Co. were announced 
here last week by R. P. Carlton, 
president. He said that the new 
unit would relieve congestion in 
the present main office building, 
permit consolidation of other office 
groups and allow future expansion. 
Another part of the firm’s expan- 
sion program is a two-story, block- 
long manufacturing plant now un- 
der construction here, It is sched- 
uled for completion next fali and 
will cost more than $2,000,000. “Our | 
administration building was com- 
pleted in 1940, but we have long 
since outgrown it,” Carlton said. | 
“Of the 4,800 employes we have in | 
St. Paul, nearly 1,000 work in of-| 
fices, and they all need more room.” | 





Harkleroad—Corbin 
Harkleroad Motor Co. (Oldsmo- 
bile), Corbin, Ky., has opened its 
new service center at 10th and 
Main Sts. 


” 


sedan... 
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7. a car is wanted by the 

President, a secretary calls the 
White House garage at 1901 C St. | 
A Secret Service agent then drives 


the Packard, followed by one or} 
| years automotive experience. 


more Secret Service cars. 

The other cars are used by the 
staff, strictly for business, ac- 
cording to Parade, although Mrs. 
Truman and Margaret rate 
White House autos. 


The smaller cars are used by} 
messengers, while the trucks are 
used for maintenance purposes and 


supplies. 


Definitely car conscious, Presi- 
dent Truman has a more dazzling 
array than any other chief execu- 
tive, and he often does his own 


driving, according to the article, 













































































American Airlines Sets 


Passenger, Cargo Marks 
NEW YORK.—Traffic on Ameri- 
can Airlines, Inc., during 1949 was 
substantially greater than for any 
other year in the company’s history, 
the firm reported last week. 
American carried more 
250,000 passengers for a total of |C0. Orange, Va., has been elected 
1,600,000,000 passenger miles, an in- 
|}erease over 1948 of 16 percent, it 





VALLEY TRUCK CO. IN NORTH HOLLYWOOD, CALIF.—It is a newly appointed GMC 
Truck dealership. Co-partners are Lou Marback and Ralph Wasser, both veterans of many 
Marback is standing near the truck. Leon Myers is office 
| manager. The service department is managed by R. H. Jackson. Parts department is headed 
| by Lee Shugart. 


was said. Airfreight traffic showed 
the greatest increase to 33,000,000 
|ton miles, an improvement of 42 
percent, the report said. 


Suddith Heads Merchants 
Robert B. Suddith, Suddith Buick 


| president of the Orange County 
Retail Merchants Assn. 


maker. 


SEE YOUR NEARBY HELMS 
DISTRIBUTOR TODAY. 


HELM S 


| 48.6 16 Employed 


-\In Canadian 


‘Auto Industry 


OTTAWA. — The Canadian gov 
jernment has disclosed at 48,61¢ 
; persons were employed in Canada 
| by the automobile and parts man 
| ufacturing industry on Oct. 1, 1949 
and they received a total of $2,679. 
150 in weekly salaries and wage: 
on that date. 

The average weekly pay check 
advanced to $55.11 in October, com- 
pared with $53.78 on the same dat: 
of preceding year. 

Average hourly earnings in- 
creased to $1.25': in October 
as against $1.23 in the same 194s 
month. Average working hours pe: 
week reported on Oct. 1 were 42.4 
compared with 42.1 on this dat: 
in 1948. 

On Oct. 1, proportion of men 
employed in the industry was 89.6 
percent and women 10.4 percent 
whereas on this date in 1948 men 
made up 89.5 percent and women 
10.5 percent. 


Others are profiting from AUTOMOTIVE 
NEWS want ads Why not you? 


It's never a gamble when you bet on a 
sure thing and when you sell Helms Grille 
Guards you're handling a proven volume 
seller. Statistics show that the Helms 
market is an established market and Helms 
Guards are first choice with your cus- 
tomers. But don't take our word for it, if 
you are not selling Helms Guards, ask one 
of the thousands of dealers who does. Any 
Helms dealer will tell you that nothing 
brings better returns than the sale of 
Helms Guards. 


Get off to a better start and a winning 
finish in 1950 with Helms — a proven profit 
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Affecting Factories and Dealers . . . 


Auto Advertising 
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ing in all phases of its opera- 
Pe 
tions. 
* + * 


Rothman Promoted 


E. E. Rothman has been ap- 
| pointed general manager of Camp- 


3 s By George Deery in is e ‘ti 

lan gov ' z gain is a 4.8 percent boost in alt Bitea. . 
t 48.610 s s bs Associate Editor the general classification and 3 orale: pe iano oe yet 
Canada ee While ad managers of news- percent for retail. Department : oy Rothman has 
doom. ; papers can chuckle at the gain in’ stores, a sub-classification of re- b "ae i ted 
L 1949 automotive advertising last year, tail, bounced up 3.2 percent. with the firm for 
f $2,679. they may be much happier when On the losing side were classified, | 14 years and has 
d wage: the presses are turned off for the off 7.4 percent, and financial, off! 4 been a vice-presi- 
last time in 1950. 1.7 percent. dent and assist- 
In the estimated $400,000,000 to _ * 8 ant general man- 


be spent on all types of media ; > 
this year is an anticipated in- In New Post 


y check : 
er, com- 





ager since early 





ime dat« : : , ; last year. Henry 

crease in the _portion that will J. A. Cortright, general sales | G. Little contin- 
ings in- y/ . ’ flow to the dailies and weeklies. manager for the Clayton Mfg. ues as executive 
Octobe: be As for last year, automotive ad-| Co. of El Monte, Calif., has an- | vice-president and 
me 1948 FEATURES PLASTIC FRONT—Bernard Taylor Motor Co., Rocky Mount, N. C., handies|VeTtising was up 27.5 _ percent sac ee eee | Cacvrelst seatues 
ours pe: Nash. The building occupies the center of a lot 250 by 750 feet, with used-car display to | #8ainst an increase of 1.7 percent| ‘am O. Merritt as sales promo- E. E. Rothman executive with re- 
rere 42.4 the left. D. R. Bryan, assistant manager, believes sale of used cars will not affect sales|for all types of newspaper adver-| tion manager. Merritt, who as- | sponsibility, with the president, for 
an aed of new cars within 12 months. Two-thirds of all sales are on credit, he states. tising, according to Media Records,| sumed his new post the first of |matters of agency policy and op- 


Fisk Tire Mill Recalling nounced last week. time high in 1949, it states. 


of men ‘ ; : ; 
was 89.6 200 Idled Employes New types of cotton yarns will | The conclusion is based on total | 


as public relations, sales promo- 
tion and training director for 
the Bear Mfg. Co., Rock Island, 


ercent NEW be introduced in an effort to raise linage of papers in 52 cities which | 
sas men | wae i wae lk tie doe the local employment level as much | have been the basis of a study for | am ba er ; 
women | reemploy about 200 people within |*2. Possible, sald L. M. Boulware, the last 22 years. Last year the Merritt's principal task will be 
ploy abou people within plant manager. Introduction of the | 1929 peak was exceeded by 21.3 per-| to strengthen the advertising, 
the next few weeks to handle the | new sales yarns is the result of |cent and the 1933 low by 116 per-| training and promotion activities 
MOTIVE production of new sales yarns and an intensive study to keep people | cent. | of the company. Theme of Clay- 
? some temporary production of cot- working at the Fisk mill, he said. Compared with the automotive ton’s 1950 sales program is train- 
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on a 
yrille 
ume Uwe 
elms 
elms Better than ever for '50 with ‘‘design 
trend” styling and the Helms patented 
cus- 
underneath hook up. 
it, if ; 

, Now a complete line of guards for 
one all makes and models 1946 through 
Any 1950. 

. Always bet on a winner and this year, 
ing Y 
as usual, its Helms — greatest name 
> of in grill d 
grille guards. 
THE HELMS GRILLE GUARD 
ning THE HELMS REAR GUARD 
: ons 
rofit acer ine pete 
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ton tire cord, the company an-| Newspaper ad volume hit an all-| this year, served for nine years |eration. In addition to being in 


charge of Detroit operations, Roth- 
man’s duties will include super- 
vision of the firm’s offices in New 
| York, as well as those in Chicago, 
|Los Angeles and San Francisco. 


* 4 * 
| 


Little Cars 
As a promotional attention- 
getter, Ford sent scale models in 
transparent plastic containers to 
national magazine editors in New 
York when Fashion Academy of 
New York announced selection of 
the 1950 Ford to receive its Gold 
Medal Award as “The Fashion 
Car for the Year.” 
The scale models, measuring 
8 by 3 by 2% inches, are detailed 
reproductions of the real thing— 
| even to color selection. Made of 
| durable plastic, they are equipped 
| with “chrome” trimming, mirror- 
type windows and hard-rubber 
tires. 


ok 4 


New at Hudson 


Appointment of Bruce E. Miller 
as manager of local area advertis- 
ing for Hudson, has been an- 
nounced by George R. Browder, 
director of adver- 
tising and mer- 
chandising. Miller 
comes to Hudson 
after four years 
with Packard. In 
his last post he 
was special sales 
representative in 
the Boston zone 
and previously 
saw service in the 

jsales promotion 

and advertising Bruce E. Miller 
departments. Before the war he 
'was with the advertising depart- 
'ment of Libbey-Owens-Ford Glass 
Co. 





a % * 


| Packard’s Video 

Edward Everett Horton has 
been named for the leading role 
in the new variety video series 
scheduled to have its premiere 
over ABC’s television network 
March 23, from 9:30 to 10 p.m., 
EST, under the sponsorship of 
Packard. 

Action will be focused on a 
mythical hotel setting, with Hor- 
ton as the manager. This will 
mark the first time that Packard 
has sponsored a network tele- 
vision program and its first air 
program on a net since 1937. 
Young & Rubicam, Inc., is the 
agence”. 


Thomas Walsh 

Ad circles in Windsor, Ont., lost 
one of their most prominent mem- 
bers in the recent death of Thomas 
Walsh, vice-president of McGuire 
Advertising Co., and former head 
of Walsh Advertising Co. in that 
City. Burial took place last week. 





New Liberty 

O. B. Bond, new publisher of 
Liberty, gave a luncheon in New 
York last week to explain the 
new policy for the publication. 
New features and special articles 
will appear in the April issue. 
Tied to the precepts implied in 
its title, the magazine “will be 
inspirational,” the publisher 


| states. 


Among other changes and e.x- 
pansions will be restoration of 
the editorial page. The book con- 
densation each month will be 
continued, 
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Artificial Fuels 
Made in Quantity 





has been completed by the federal 
hydrogenation plant at Louisiana, 
|Mo., it is announced by Secretary 
| of the Interior Oscar Chapman. 
This operation is deemed of par- 


At U. S. Plant |ticular interest, Chapman said, be- 


WASHINGTON. — A continuous | cause it is the first time that sub- 
seven-week “break-in” run convert- | stantial quantities of oil have been 


ing coal tar oil and Wyoming coal|made from tar oil and coal by 
to gasoline and other liquid fuels hydrogenation in this country. The | 








basic plant design proved sound 
and operable, he said. 

With minor changes and adjust- 
ments, the plant will be a useful 
tool in the development and study 
of the processes for the conversion 
of coal to liquid fuel. A wide 


variety of other coals will be tested 
aa according to Chapman. 


is also noteworthy, 


It he said, 








New Passenger Car Repistrations, 27 States for December, 1949-1948 
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that this complex new plant com- 
pleted its first run without serious 
interruptions, although the oper- 
ators had only limited high-pres- 
sure experience obtained during a 
vapor-phase operation last April. 
Extensive use of automatic con- 
trols typical in American indus- 
| trial practice already has resulted 
in a a comparatively much smaller 








operating force than was custo- 
mary in commercial synthetic fuels 
plants in Germany, he added. 


Capital Names Rife 
Capital Automobile Co., Atlanta, 
has appointed John M. Rife as 
Cadillac wholesale manager. Rife 
has been associated with General 

Motors for the past 13 years. 
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Car registrations by states are released a 2 ° o z 3 

here weekly, as completed by R. L. . _ v 3 2 > * ° - 

. : P 2 ° ” 2 ° 2 ° 2 ; = 

Polk representatives in state capitals. 2 + > = . E = @ S o 

F 3. : 2 § 3 : Fig|3 

o a o oO o ° < a > = 
14 States Previously 49| 1103) 727; 2497| 5227; 9554; 9604; 295; 2382) 12281; 2827; 629; 8338| 2254) 2586| 16634) 50; 256; 306) 15} 26 60; 1166) ess 689; 1843; 284) 33| 43957 
Reported for December __ ‘48 1102! 766) 2303) 3816) 7987) 7424) 513) 1346} 9283| 2281 422| 8090} 1080; 2113) 139786) 365) 632) 997 38) 32 162} 1321 753; 1215 257) 40} 36959 
Colorado —— - 49, «104; ~=S—«57| S131) = 454, 746) += 676 29; 240; «945; 265) = 50) 9-383; 141; 222) — 106! 5 31 36 | 12; 309; = 123 68; 126 16 | 3442 
5 P _ 48 9| 48) 169) 230) 543) 431 69 108; 608) 202!) 33} 450) 66; 146 897 | 29 33 62 4) 6 127 66 | 75) 71 15 | 2475 
Delaware — ‘49 18 18 30 Hil} 177) 294) 14; 73 381 | 61) 18, 247) 59) 76) 461) 16 16 1; | 23) 3% 20 113 | | 1231 
= aes ‘48 | 16} 14} 2} 80}, 172 188} 6 31! 225) 57| 8; 160} 21) 39) 285 i iW 22 4 | 21) 17 35 47; 2 2 833 
Louisiana 49) 129) 98; 283; 626; 1136; 1457) 62 343; 1862) 425, 83 916; 226; 319; 1969 8 34 42 1) 43h) 79; 2% 35 6 5678 
8 Reg : "48; 114) 63) 281) 419] B77|_—*1016) ~—— 69) 169) 1254) 228) 63} 834) 125) 219) 1469) 54) | 14S 4 4| 17) 168} 8} S98} 148] 8 4) 4304 
Maryland ‘49 147 109 306; 650; 1212; 954) 34) 215; 1203 263) 70; 928) 259| 241; = 1761} ' 30 31 5 7; +130 100 91; «175 18 3| 4736 
aa 48) _ 149 124 bs 297) _ 453} 4023 796 | 37) 145) 978 308 | 74\ 929 | 149) 200' 1660) 31) 46 77 3 3 15 165) 109 Ht 174 24 8 4350 
Michigan ‘49 557 503; 1042) 2194; 4296; 8680 155; 1769; 10604; 1790; 275; 4495; 1108; 2078; 9746) 16 132 148 2) 5) 17; 939; 558 309 712 57) 12} 27405 
a — 48) 656 644 1694 2203) _ 5197 6337 2: 307 934) _ 7578 2509; 657) 3749 665; 1857 9437 286 396 | _ 682 16 10) 40 909 646 545 2 457) , 118 Ht} 25646 
New Jersey *49) 544 399, 1155| 2371) 4469) 3087) 110) 797, 3994; 1472 396, 3018; 1170; 1790; 7846) 5 19; 124 59 27 513, 378 353 809 122 28; 18732 
. _ 48) 433) 301} +1047) 1212 2993) 1480} 185] 530; 2195) 616) 144) 2185 501; 1006) 4452! 76 148 224 25 31} 30 437| 266 418 368 62 14} 11515 
North Carolina ‘49, «208 136; 673) 1030; 2047) 2909) 60) 619; 3588; 793; 110, 1900 559; 693) 4055) 2 71 73 ! 8 13 226 166 177 368 42 6| 10770 
x | 48) 118; 118) = 318) 481} 1035) 1201} 73) 199} 1473) 407 67; 1120 179| 305) 2078 7 97 168 12] 3 7 212 9) 127 174 50 8| 5438 
North Dakota ‘49 21) 19 63 184, 287 293 5 44, 342 77 7| 468 68) 71} 691 3 14 17 23 20 27 56 4 1467 
= _ 48) 57 30} 66} _—*170) ~—«323) 255} 13) 4\ 309 | 29) 9| 240} 27) 70} 375) 24| 36) 60! 7 3 36 17 17; 48 4} 
Rhode Island *49) 35) 30; 108; 236; 409; 377) 6) 97; 480; 103) 43, 290; 127) 92 655) 3 13 16 | 2 35 44 24 67 6 2 1740 
a 48} = $6] 44] 114} 212] 426} 252) 32 44| 328 107! 32 279; =102! ~=116 636) 4 16; 20 | 7 S1| 60) 25 61 13) 5} 1633 
Utah ‘49 35) 46 82; 174 337 284) 9 49; 342) 114) 13) 271) 75 101 574 3 9 12 2 4 | 62 48 18) 83 6 1489 
ais) : _ 48) _—*§3} 4\| 92| 167| 353) 275 15 53 343) =109 15} 249) 47|__114| _‘534 23 35 58 6 48 4 28 49) 8 _|_ 146! 
Virginia ‘49 179; 112) 461) 1086; 1838; 1984) 71\ 351| 2406; 449; Jil} 1573; 491) 438 3062 23 60 83 3) il 10 234, = 123 146 338 25 6 8285 
i se ; aah ‘48 203) 159 420! 795) 1577) *%1723} 92 364| 2179) 356! 44| 1584) 219) 314 2517 85 145) 230 i} 12) 31) 287 163 182 238 _59 131 7499 
Washinaton 49, (182) ~«146) = «442; —=719)—«1489) «1176 29 205; 1410; 502) 57; 119) 401; 347; 2426 8 61 69 5) 30) ae) 175 110; 257 22 6; 6160 
; es ‘48 142| 150) 290) ~—679|_—«1261| ~—705 49) 162) 916) 363) 37; 825) 221 215| = 1661) 52 7\ 123 19) 13} 15) 164 138 131 303 24 |__ 4768 
Wisconsin '49| 373) 259| 724) «1516| +2872) 2467) 54 535 3056) 777 133) 2463) 821; 875; 5089) 15; 153 178 | 1 9| 347 542; 212 570 24 5) 12906 
a ate ‘48| 241| 185) 480) _—701| 1607) 1290) 119 228} 1637) 317| 74| 1306/ 167) 393) 2257| 149 218 367) 4) 1] 18| 265 352 181 246 48 4| 6987 
27 States Reported ‘49, 3635) 2659! +7997! 16578) 30869; 34242| 933) 7719) 42894) 9918) 1995) 26429, 7759) 9929) 56030 152 999; «1151 30 149 181; 4288; 3490; 2323) 5813 672 108) 147998 
to Date for December 48| 3436, 2687, 7633! 11618) 25374| 23373| 1579! 4354) 29306) 7889} 1679| 22000) 3569) 7107) 42244| 1260) 1975| 3235 137 113 358! 4211; 2935) 2726| 3599 712 110} 115060 
Year 49) 123383| 97778| 258160 | 494736 | 974057 | 752964| 35937| 173357 |962258| 354878; 76369 | 983788 254741 | 303697 | 1973473| 15457| 55678; 71135; 5008; 3348; 9811 | 129857/129012| 93394/ 188207) 27356) 4845) 457176! 
to Date — "48 98964) 77293| 200343) 325550 550|702150| 452414 29889! 129979 | 612282|231559| 559671672456 | 169748 | 216424| 1346154| 55822/105197|161019| 2856) 8427| 24684/ 102127| 99548) 72942) 135500 20156! —6748/3294593 








Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


Autocar 
Chevrolet 


International 


Kenworth 
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Sterling 
Studebaker 
Miscellaneous 


i oe | 45| 


Truck registrations by states are 
released here weekly, 
pleted by R. L. Polk representa- 
tives in state capitals. 


com- 













































































13 States Previously ‘49 it} 14) 2409 | 3) 42) it} 782 | 15| 1949) 2| 559) 592 3} 59) 4i8| 285 | 5 7242 |'49 13 States Previously 
Reported for December ‘48 14) i 2965) 14} 10) 3 956) 23) 1439) 3 777|__ 836 10) 94| 60 3 482 53; 694) 3! 8616)'48 Reported for December 
Alabama ‘49 646 2 3 223 | 499 162 110 17 3 a 103 15 22 1809 | ‘49 Alabama 
ae 48 ad ce 639) ee 2 I 173 3 315 145 138 st 9 2 12 107 8 135) 2 _1697 ‘48 a 7 
Colorado ‘49 317 | 6 ! 81 1} 177) 63, 66 3 55 7 26 | 804 ‘49 Colorade 

ae 48) , 163) 3 2} 7 91 57; 68] 4 31 5} 49 50/48 
Delaware ‘49 ! 48 20 87 5) 18) 4 | 14) | 5 203 |'49 Delaware 
ce 48} 2 4 23 | 39 | 14 19) | 12! 5 12 2 ), <a oe 
Michigan ‘49 | 1} 1210 | 13 3% 416) 10; 1245) 268 224 27 20; 123) 62) 22) 10; 3687\'49 Michigar 
Tas 48} 8}_—2}_ 1023) 3} 8} 22} 513}_—3|,_—_—833 | 388! 295 18 25 230) -38)—146|—18|_—:35931'48 a. _ ; 
Missouri ‘49 1059) | | 2 308 619 230) 228 2 I 5 202) 7 46 2711)'49 Missour 
C 48 i 1009 4} 7} 280 431 207' 168 7 |__15 118} 21/198 2} 24681'48 7 te 
New Jersey ‘49 22 4l 591 | 5 22 52 352 9; 866) | 214 210) 114 39} 6 | 88) 70 5 | 2818 |'49 New Jersey 
a 7 48! 20|_~—st|_—501 4| 18| 44) —230 3] 322 1} 2041 178 48 | | 14 88} 43) 117/14] —(18651'48 Lane ; 
North Carolina ‘49| 7| | 1552) 4 it} 4 358) 26; 923 | 174; 143 44 3) 1} | 203 40) 56 15 3565 ‘49 North Carolina 
'48/ 3 ' 1144) 2! 5) 3 234) 2} 417 133! 123) 14) | 21) 135) 13 122 11! 2383/'48 2 
North Dakota a 134) 2 1} 36| 2) 70) | 24) 50) | | | 28) | 8 355 | 49 North Dakota 
Lacan __ “48! | _ 85 | 10 43) i] 75 | 2i| 6? 1| 30 | 47 381 |'48 
Pennsylvania 49, «197 52) 1121) ' 26 1} 604) 13; 1023) | 265) 349) | 76) 20) 33 | 180} 74) 80 13 3950 | ‘49 Pennsylvania 
7 48) -22)_——54)_ 1558) | 42} 4} 683) 16) 862 441) 431] | 95] | 39} _1|_-292|__79| __308| __—-20)_4953/'48 
Rhode Island rT) 4) 1 $2 1 i 32 a 10 29 9 1} l 8) 4 4 222|'49 Rhode Island 
_ : __48! 5 72\ | 3 36| | _40/ f= ata 4| 4 | tly i}. 57 2) _240/'48 
Utah 49] | 167) 2 31} 2) 83) | 26) 13 | | | 17| 4 10 2) 359 |'49 Utah 
ba aos . ‘48 | | 124 5 2 27) 1} 69) 51! 35 1} | ] 3) | 25! I} 32) 2) 379|'48 
Virginia ‘49 | 4; 600) | 4) 2) 181) 3} 518| | 146; 93) | 20) 2) 4 57| 21} 40 3) 1700 ‘49 Virginia 
os — = "48 | 2) 664! 3 7) 4| 163 2} 353! | 148! 133} 10} 4| 82) 12) 124 4| 1721 |'48 
Wisconsin ‘49 745 | 13 it 232) 2; $529) 8) 117) 225) 8} 10} 14) 126) 20) 50) 7 2118|'49 Wisconsir 
— , a, Ah 507 3} 27|_—i2i_—=i72 1} 346] ——2}_—*149i__—218| 4 19 102} 17! __104 6} 1692/48 : 
26 States Reported ‘49 65) 113) 10662 19 145 122; 3656 83; 8643) 10; 2263; 2350 4; 377| 98) 118) 1) 1622) 366) 769 57| 31543 ‘49 26 States Reported 
| } 
_to Date for _December _ ‘48! 841 981 10495) 451 256 128) 3610 65! 5632! 6| 2748! 2741) 1306) | 220) 4) 1745) 296) 2105 115! 30708/'48 _ to Date for December 
~ Year "49| 1558) 1563/329014| 839, 4948, 3461)111707, 1178)189213, 321| 77259; 87309) 373) 6524) 680) 3850) 216) 52666) 7864) 31472; 2684) 914699|'49 T° ot ce 
_to Date — ‘48! 2644| —2877|288912) | 2347) 10339, 5495| 109622) 3976/218990| 794! 71707! 120999/ 431 9511! 10373) 391! 48115! 11235/ 73721/ 3121! 995600! '48 to Date 
The following advertised delivered prices conv., $1,997; stat. wag., $2,387. 
- based on a ae ee the C e e ’ : tale aoe Six—4-dr. sed., $1 
actories. The: dealer very 61 (deluxe, 1,856); 2-dr. sed., $1,710 
and handling charges and federal taxes. 2 T p & Oo New A Tor j 10b le (deluxe, $1,805); club cpe., $1,710 (deluxe 
They do NOT include transportation urr n ric Ss n Uu i S $1,805); conv. deluxe, $2,138; Catalina de 
charges, state sales taxes or optional : 5 luxe, $2,016 (super deluxe, $2,074); stat 
equipment. CHRYSLER — Royal — 4-dr. sed., $2,- FORD OF BRITAIN—4-dr. sed. (Prefect, | 738; 2-dr. sed., $1,713; club cpe., $1,735. | wag., $2,280 (deluxe, $2,359); bus. cpe 
AUSTIN—Four-—4-dr. sed, (Devon), $1,- 153.75; 8-pass. 4-dr. sed., $2,875; club cpe., | cloth), $1,040; 4-dr. sed., (Prefect, leather), | Statesman Custom—4-dr. sed., $1,897; 2-dr. | $1,587. Chieftain Eight—4-dr. sed., $1,829 
345; 2-dr. sed. (Dorset), $1,295; ” stat $2,133.75; stat. wag., $3,183.25. Windsor | $1,077; 2-dr. sed. (Anglia), $947. Delivered | sed., $1,872; club cpe., $1,894. Ambassador | (deluxe, $1,924); 2-dr. sed., $1,779 (deluxe 
wag. (Countryman), $1,445; eon, (Atlan. -4-dr. sed., $2,348.50; 8-pass. 4-dr. sed., | in New York.) Super—4-dr. sed., $2,064; 2-dr. sed., $2,- | $1,874); club cpe., $1,779 (deluxe, $1,874) 
tic), $2,345. Six--4-dr. sed, (Sheerline) $3,069.75; club cpe., $2,327.50; conv., $2,- FRAZER—4-dr. sed., $2,395. Manhattan | 039; club cpe., $2,060. Ambassador Cus-|conv. deluxe, $2,006; Catalina deluxe, $2, 
$4,150. (Delivered in New York. ) ’|761; lim., $3,196. Saratoga—4-dr. sed., |—4-dr. sed., $2,595; conv., $3,295. tom—4-dr. sed., $2,223; 2-dr. sed., $2,198: |085 (super deluxe, $2,143); stat. wag 
BUICK —Special a eaadoe | tie, $2,667.25; club cpe., $2,641. New Yorker HUDSON — Pacemaker Six — 4-dr. sed., | Club cpe., $2,219. (Hydra-Matic optional | $2,348 (deluxe, $2,427); bus. cpe., $1,656 
back sed., $1,957 a. $1,999); acar. |, ~4-dr. sed., $2,773; club cpe., $2,756.75; | $1,933; 2-dr. sed., $1,912; club cpe., $1,- |" Ambassador models at $158.50. ) Streamliner Six—4-dr. sed., $1,740 (deluxe, 
setback ee 31 SR poral ‘1 Seek: aon conv., $3,263. Town & Country—Newport, | 933: bus. cpe., $1,806.50. Super Six—-4-dr. OLDSMOBILE — Series 76 — 4-dr. sed., | $1,835); sed. cpe., $1,689 (deluxe, $1,784) 
om era’ Tasbeme $1,915); a $4,027.75. Crown Imperial—4-dr. sed., $5,-| ced, $2,206.50; 2-dr. sed., $2,156; club| $1,835 (deluxe, $1,903); sed, cpe., $1,761 |Streamliner Eight—4-dr. sed., $1,808 (de- 
rs sae” te aia ea ee 7 253.75; lim., $5,358.75. (Prestomatic op-|cpe.’ $2,203.25; conv., $2,798.75; bus. cpe., | (deluxe, $1,829); 2-dr. sed., $1,777 (deluxe, | luxe, $1,903); sed. cpe., $1,758 (deluxe 
fa ea an or ** oe 058: tional on Royal at $120.90, standard on | $9953.25. Super Eight—4-dr. sed., $2,- | $1,845); club cpe., $1,735 (deluxe, $1,803); | $1,853). (Hydra-Matic optional on all 
a. oo ae itt ben a" other series. ) 295.50; 2-dr. sed., $2,245; club cpe., $2,-| COMV., $2,151; Holiday, $2,019 (deluxe, $2,- | models at $158 50.) 
$2,862. Roadmaster Series 76—4-dr. sea. | CROSLEY —2-dr. sed., $866; conv., $866; | 292.25. Commodore Six—4-dr. sed., §2,- re stat. wag. deluxe, $2,520. Series 88) RENAULT—4-dr. sed., $1,035. Deliv 

: es 7 roadster (Hotshot), $861; stat. wag., $894. |382.75; club cpe., $2,358.50; conv. dr. sed., $1,999 (deluxe, $2,077); sed. 
$2,656; ‘130’ 4-dr. sed., $2,761; sed. cpe.. t ’ , ; , " ; "Te $1,925 (del 2,003); 2 ered in New York.) 

; 7 - — DeSOTO—Deluxe—4-ar. sed., $2,006.25; | $2,951.50. Commodore Eight—4-dr. sed., |CPe-, $1, (deluxe, $2,003); 2-dr. sed.,| sSmNGER—roadster, $2,250. (Delivered in 
$2,551; conv., $3,004; Riviera, $2,877; stat. $1,941 (del 2.019): club ’ , . elivere 
wag., $3,430. (Dynafiow standard on Road- club cpe., $1,995.75; Carry-All sed., $2,- | $2,472; club cpe., $2,447.75; conv., §$3,- ’ (deluxe, $2, ; club cpe., $1,899 | New York.) 

p> $3,630. 210.50. Custom —- 4-dr. sed., $2,193.75; | 040.75. (Super-matie optional on all mod- | (deluxe, $1,977); conv., $2,315; Holiday,| gTaNDARD VANGUARD — 4-d a 
master, optional on Special and Super at : $2,183 (deluxe, $2,288); r. se 
$169.20.) 8-pass. 4-dr. sed., $2,882.75; club cpe., | els at $215.) 2,183 (deluxe, ,288); stat. wag. deluxe, $1,850. (Delivered in New York.) 

GADILLAC—Gertes Gi—4-dr. s0d.. $2, | ee ee a een: $2,008; stat. wag. $3-| HILLMAN MINX — ¢-dr. sod., $1,495; eee. au, 98 hdr, Sed., | $2,320 | (de-| _STUDEBAKER—Champion Deluxe—4-dr 
ana § ye -dr. sed., »> | 112.75; Suburban sed., $3,198.75. (Tip-Toe | conv., $1,745; stat. wag., $1,825. (Deliv- > , ; 4-dr, town sed., $2,288 | seq., $1,688.50; 2-dr. sed., $1,656.75; club 

; club cpe., $2,787. Series 62—4-dr. | Hydraulic Shift standard on Custom, op- | ered in New York.) (deluxe, $2,382); sed. cpe., $2,246 (deluxe, | ope.’ $1,683; bus, cpe., $1,588.25. Cham- 
sed., $3,260; club cpe., $3,176; conv., $3.- | tional on Deluxe at $120.90.) JAGUAR—4-dr. sed., $3,750; conv., $3,- | $2,340); conv. deluxe, $2,793; Holiday, | pion Regal Deluxe—4-dr. sed., $1,762; 2-dr 
680; Coupe De Ville, $3,549, Series 60| DODGE—Wayfarer—2-dr. sed., $1,755; | 850; roadster, $3,945. (Delivered in New | $2,404 (deluxe, $2,662). (Hydra-Matic op-| seq $1,730.50; club cpe., $1,756.75; conv. 
Spectal—4-dr. sod. $3,588. | Series =— roadster, $1,744.50; bus. cpe., $1,628.75. | York.) — on & series at $158.50.) $2,086.25; bus. cpe., $1,662. Commander 
“pass. 4-dr, sed., $4,812; Imperial 4-dr. | Meadowbrook—4-dr. sed., $1,865.75. Coro-| KAISER — Special — 4-dr. sed., $1,995; CKARD — Eight — 4-dr. sed., $2,249 | Qeluxe—4-dr. sed., $2,019.25; 2-dr. sed. 
sed., $5,001. (Hydra-Matic standard on|net—4-dr. sed., $1,944.75; 8-pass. 4-dr. | Traveler, $2,088. Deluxe—4-dr, sed., $2,-| (deluxe, $2,383); 2-dr. sed., $2,224 (deluxe, | $1987.75; club cpe., $2,014.| Commander 
Series 62 and 60 Special, optional on Series | sed., $2,634.25; club cpe., $1,931; conv., | 195; Vagabond, $2,288; conv., $2,195; Vir- | $2,358); stat. wag., $3,449. Super—4-dr. | Regal Deluxe—4-dr. sed., $2,140.25; 4-dr 
61 and 75 at $174.25.) $2,346; stat. wag., $2,882.50. (Gyro-Matic | ginian, $2,995. sed., $2,633 (deluxe, $2,919); 7-pass. 4-dr. | seq. (Land Cruiser), $2,327.75; 2-dr. sed.. 

CHEVROLET — Styleline Special —. 4-dr. | optional on Coronet models at $94.60.) LINCOLN — 4-dr. sed., $2,574.50; club | S¢d. deluxe, $3,950; 2-dr. sed., $2,608 (de-| $2108.75; club cpe., $2,135; conv., §2.- 
sed., $1,460; 2-dr. sed., $1,413; club cpe., FORD—Deluxe Six—4-dr. sed., $1,471.50; | cpe., $2,527. Cosmopolitan — 4-dr, sed., | Uxe, $2,894); conv. deluxe, $3,350; lim. | 467.50, 
$1,418; bus. cpe., $1,339. Fleetline Special |2-dr. sed., $1,424; bus. cpe., $1,332.50. | $3,238; club cpe., $3,185.50; conv., $3,948. | deluxe, $4,100. Custom—4-dr. sed., $3,935;| SUNBEAM-TALBOT—4-dr. sed., $2,495; 
—4-dr. sed., $1,460; sed. cpe., $1,413, |Deluxe Eight — 4-dr. sed., $1,545; 2-dr. | (Hydra-Matie optional on all models at|COMV., $4,480. (Ultramatic standard on | conv., $2,745. (Delivered in New York.) 
Styleline Deluxe—4-dr. sed., $1,539; 2-dr. | sed., $1,497.50; bus. cpe., $1,419. Custom | $174.25.) Custom, optional on other series at $185.)| TRIUMPH—4-dr. sed., $2,495; conv., §2, 
sed., $1,492; club cpe., $1,508; conv., $1,- | Deluxe Six—4-dr. sed., $1,558; 2-dr. sed., MERCURY—4-dr. sed., $2,031; club cpe., PLYMOUTH — Deluxe P19 — 2-dr. sed., | 745. (Delivered in New York.) 
857; Bel Air, $1,751; stat. wag., $2,004. | $1,511; club cpe., $1,511; stat. wag., $2,- | $1,978.50; conv., $2,409.50; stat. wag., | $1,507; Suburban, $1,855; bus. cpe., $1,- WILLYS-OVERLAND—Four — Jeepster 
Fleetline -dr. sed., $1,539; sed. | 027.50. Custom Deluxe Eight—4-dr. sed., | $2.560.50. 385.75. Deluxe P20 — 4-dr. sed., $1,566; | $1,603.01; stat. wag., $1,709.08; stat. wag 
cpe., $1,492. (Powerglide optional on De- | $1,637; 2-dr. sed., $1,589.50; club cpe., NASH — Statesman Deluxe — bus. cpe., | club cpe., $1,534.25. Special Deluxe P20— | (four-wheel-drive), $2,008.27. Six — Jeep- 
luxe models at $158.50.) $1,595; conv., $1,948; stat. wag., $2,106.50. | $1,633. Statesman Super—4-dr sed., $1,-|4-dr. sed., $1,644; club cpe., $1,617.50; | ster, $1,639.85; stat. wag., $1,814.33. 
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bined in a new full-color docu- 
mentary film, “The Human Bridge,” 
which tells the dramatic industrial 
story of the development of the 
1949 and 1950 Ford. 

Mood of the motion picture is set 
in a large measure by an original 
musical score played by members 
of the Los Angeles philharmonic 
orchestra. 

In 30 minutes, the production 
sweeps across the birth and 
growth of a new car from the 
drawing board to final assembly. 
The motion picture is the result 
of a nine-month, 10,000-mile film- 
ing schedule that ranged from 
coast to coast. 

Two years’ work by thousands of 
Ford men and women is condensed 
by the movie into the half-hour 
viewing time. The film is tailored 
for showings in public schools, be- 
for civic and service groups and in 
churches, 

Title of the motion picture is 
taken from an inscription above 


‘The Human Bridge’ 


Half-Hour Color Movie Depicts Industrial Story 
Of Development of 1949-50 Ford 


DEARBORN. — Creative talents|pany’s engineering laboratory in 
of 140,000 Ford employes are com- | Dearborn. 


the main entrances to the com-| 


Sponsors Expand 
Plans for Boston 


Jobber Show 


BOSTON. — The New England 
Regional Automotive Show here 
Apr. 25-28 will completely fill three 
floors of the Mechanics building, 
the largest exposition building in 
New England, according to William 
G. Bryant, president of the show 
group. 

Response by national manufac- 
turers and eastern jobbers has led 
the governing board of the show 
to expand original plans in order 
to accommodate a larger number 
of applicants for exhibit space, 
Bryant said. 

Plans have been made for a 
series of manufacturer-jobber sales 
conferences during the closed hours 
of the show, 9 a.m. to 12 noon, fol- 
lowing which the doors will be 
open to the members of the auto- 
motive trade until closing time, he 
said. 

It was announced that the “Get 
It from Your Jobber” program will 
be adopted as the central theme 
of the show. 


Rubber Use 


Goodyear Sees Expansion 


For Roads, Playgrounds 


AKRON.—Thousands of miles of 
American highways, as_ well 
school playgrounds, tennis courts 


as | 


and other recreation spots will be | 
surfaced with rubber in the next | 


decade, according to P. W. Litch- 


field, chairman of Goodyear Tire & | 


Rubber Co. 
Litchfield made this forecast fol- 


lowing an inspection of a section | 


of rubber highway installed at his 
direction 25 years ago, and several 
stretches of rubber-surfaced thor- 
oughfares and school recreation 
yards put down in the Akron area 
by his company since the war. 

The 25-year road, consisting of 
natural rubber blocks, has with- 
Stood the pounding of millions of 
cars and heavy trucks, and shows 
little or no deterioration, he said. 
However, it became apparent that 
solid rubber blocks were too ex- 
pensive to be used generally in 
paving and the idea did not pro- 
gress. 

The postwar surfacing jobs, using 
both natural and synthetic rubbers 
in various forms in mixture with 
asphalt, are being watched closely 
by paving construction men, and to 
date have brought forth commend- 
able performance reports. 


St. Anthony Expands 


St. Anthony Motor Co. (Chevro- 
let), Minneapolis, has held an open 
house in conjunction with the 1950 
Chevrolet in its recently completed 
50-by-100-foot, $160,000 sales and 
service building at 420 Central Ave. 
The firm is headed by W. H. Cross- 
land jr., president, and H. L. Hen- 
nen, vice president. 
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The film story starts with the 
germ of an idea which grows and 
expands into a firm conception of 
what the future car will become. 

Early camera shots include 
highly secret pre-production test- 
ing of a model unit months be- 
fore actual mass output is 
started, They cover test runs in 
the Arizona desert and cold tests 
in the laboratory. 

Blending of daily factory sounds 
into the musical background en- 
hances the direct documentary 
technique in the telling of the auto- 
motive story. 

Raphael G. Wolff studios of 
Hollywood produced “The Human 
Bridge.” 

Groups may obtain the film by 
addressing the Ford Film Bureau, 
Ford Motor Co., 3000 Schaefer Rd., 
Dearborn. 








Complete 
Accounting 


ANDERSEN, 


course. A quiet side-street has been marked 





INC., ASSISTS DRIVING CLASS—This DeSoto-Plymouth dealer in Plainfield, 
N. J., has supplied a DeSoto with dual controls for Plainfield high school's driver-training 


off for driving instruction and tests. Shown is 


the area devoted to parking problems. A sign on the car grille states: ‘Just Jearning to 


drive. Thank you." 


Reynolds Metals Reveals 


Flash-Weld Improvements 


LOUISVILLE, Ky. — Improved 
flash-welding methods have been 
revealed by Reynolds Metals Co., 
2500 S. Third St., in the firm’s cur- 
rent issue of Technical Advisor. 


Charles Bruno, Reynolds welding 
specialist, discloses methods which 
now make it possible to flash-weld 
aluminum tubing directly to cop- 





This typewriter accounting machine permits daily analysis 
of sales and costs, accounts receivable, and accounts payable. 
Writes a payroll complete in one operation. Makes prepa- 


ration of financial stateme 


nts simply a matter of copying last 


balances. Easy to learn, casy to operate. 


Cash 
Registering 


A time-saving control machine for your Parts and Service 
Departments. Records cash and charge items on a locked-in 
detail tape, identifies them, and permits taking a cash balance 


instantly, at any time. Use 


it as an adding machine to verify 


addition of labor and parts and for general adding. 


Burroughs offers a chorce 
for Cutting the Cost of Your Figuring 


That’s the important advantage of discussing your 
accounting and figuring needs with the Burroughs repre- 
sentative —he can give you unbiased recommendation of 


a combination all-purpose accounting machine, 


or 


specialized machines for your specialized jobs, depending 


upon your needs and size 


of your dealership. 


Back of every Burroughs is threefold assurance of satis- 
faction—(1) a worldwide reputation for rugged machine 
dependability, (2) a service organization unequalled in 


the industry for its on- 
(3) a sales organization t 
with the training and ex 


WHEREVER THERE'S 


the-spot availability and skill, 
hat places a man in your vicinity 
perience to be of practical help 


BUSINESS THERE’S 


Burroughs 


| 

| per, stainless steel, Monel, or other 
alloys without regard to the dis- 

| similar metals in the joint. 


Griggs to Johnson 
| A. M. Griggs, president of Butte 
County Motors, Belle Fourche, 
|S. D., has sold his interest in the 
firm. H. L. Johnson, who purchased 
the business with Griggs five years 
ago, has been named president and 
manager. 








_49 


40 Percent Said 
To Realize 67% 
Of Farm Profit 


TOPEKA, Kans. — Sixty-seven 
percent of all U. S. agricultural 
income is earned by farmers oper- 
ating less than 40 percent of the 
nation’s farms, according to Capper 
Publications, Inc. 

Calling the 67 percent “high in- 
come farmers,” the publishing firm 
reports that of all the automotive 
equipment used in U. S. agricul- 
tural work, the group owns: 

1. 70 percent of the tractors. 

2. 57 percent of the trucks. 

3. 55 percent of the automobiles. 

In addition, it is said, the “high 
income” group owns: 63 percent of 
the telephones, 53 percent of homes 
with running water, 51 percent of 
homes with electricity and 46 per- 
cent of the radios. 






Toutges Incorporated 
J. T. Toutges, Myrtle S. Tout- 
ges and F. G. Warren, have incor- 
porated Toutges Chevrolet Co., 
Jackson, Minn. 


Bookkeeping 


With this desk-bookkeeping machine, customer ledgers and 
statements, accounts payable, payroll, and general ledger 
records are posted swiftly, legibly, with proof. Can also 
be used as a high-speed adding machine. An excellent machine 


for the small dealer. 





Full 8-column hand operated adding machine, capacity 
999,999.99, only $125, plus applicable taxes. New styling, 
new keyboard, new operating ease. Other Burroughs adding 
machines with additional features, including direct subtraction 
and electric operation, available at correspondingly low prices. 


to you whatever the size of your organization. 


Let your local Burroughs representative show you how 
you can do all your figuring faster and for less money. 
Call him today, or use the convenient coupon for complete 


machine descriptions and prices. 


Detroit 32, Michigan 


© Accounting Machines 
©) Cash Registers 


BURROUGHS ADDING MACHINE COMPANY 


Please send information and prices on your 


| 
| 
| 
| 
0) Desk Bookkeeping Machines | 
0) Adding Machines 

! 
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From Automotive News Correspondents .. . 





Reports on Used-Car Market 


Epitor’s Note: Here is a picture 
of the nation’s used-car situation, 
as unearthed by AUTOMOTIVE 
News’ correspondents. A sum- 
mary story will be found on page 
one today. 


Los Angeles 
UTOMOTIVE sales here for the 
first 15 days of 1950 have been 

exceedingly good. Business has 
been picking up considerably and 
it is quite evident that many buy- 
ers, during the last quarter of ‘49, | 
were waiting for the '50 models to| 
come out. 

One large volume dealer 
livered 27 new cars in one day. 
Prices on used cars are consid- 
ered to be prewar normal when 
compared with new car prices. 
Dealers are not overloaded with 
used cars at present but the 
problem seems to be the inflated | 
price the used car owner feels he 
should get when he trades his car 
in. There is a tremendous de- 


de- | 


hia ta ie, Ae 
SA SA Nita 
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mand for good used cars, from 
$300 to $1,000, 

Many dealers are trading on a 
very low margin of profit and are 
advertising as follows: “Save up to 
$500,” “Beat any deal in town,” 
“Allow $400 over today’s market,” 
“We are trading crazy—$249 down,” 


“Beat all other deals,” “Delivered 
price means nothing” and many 
others. 


One used-car dealer has received 
some shipments of 1950 cars from 
the Middle West and is offering 
them at huge discounts. 

While sales are up, profits care 
down considerably.—Siim Barnarp. 

a * + 


Minneapolis 
SEASONAL slump, somewhat 
intensified by an abundant sup- 

ply of new mode! cars, is the pic- 
ture of the used-car market in the 
Twin Cities. However, dealers are 
not too alarmed because generally 
business is in good shape. One 
dealer even said the first two weeks 


ee 


Eye-appeal goes right along with down-to-earth practi- 


cality to make seat covers 


of Suskana Saran the best sellers 


in any line. These famous seat covers give your customers 
the extras that mean complete satisfaction . . . extra beauty 

.. extra riding comfort... and extra durability for year- 
in, year-out motoring enjoyment. And it takes so little 
care to keep Suskana Saran looking like new! 


Take advantage of Suskana Saran’s powerful national 
advertising and promotion—feature the seat covers that 
assure you bigger sales, faster sales, greater profits! 
Feature seat covers of Suskana Saran, with lively point- 


of-sale material available 


from your distributor. 


*SUSKANA fabrics for Auto Seat Covers, Upholstery, Men’s 
Wear, Women’s Wear, Neckties, Prints on Vinylite. 


RIGHT 
IN STYLE? 


£} 


“ast Susquehanna Mills ine. 


SUSQUEHANNA MILLS INC. 
404 Fourth Avenue, New York 16, N. Y. 


of 1950 topped his 1949 volume over 
the like period. 

There are prospects galore for 
cars—the $64 question being proper 
financing terms, most dealers be- 
lieve. 

Older model car market is | 
pretty much at a standstill here, | 
but newer used cars are holding | 
their own. 

Prices are down from December 
but holding fairly steady now. 
Some dealers said they were down | 
from $100 to $150 but that the sit- 


uation wasn't as bad as east or| 
west of Minneapolis. A _ definite | 
softening tendency was. felt) 


throughout the area which would! 
continue through 1950 as stocks of 
1950 models made their way 
through dealer channels. 

Used-car dealers are still forced 
to advertise heavily for stocks of 
used cars, while new-car dealers 
for the most part are taking trade- 
ins at losses or break-down points 
to make a sale. 

Grossman Chevrolet 


said the 
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BUICK DEALER NEWTON GREETS PLANT OFFICIALS—Arthur Lee Newton (center), presi- 
dent of Glidden Buick Co. in New York, met with Buick's new and retiring Eastern regional 


managers at a dealer meetin 


last week. At left is A. H. Belfie, assistant general sales 


manager who succeeds H. J. C. Miller, retiring March |. Newton, who sold cars on Broad- 
way while it was still a mud road, is said to be the dean of New York's automotive men 


retail volume was off from last 
year as much as 25 percent while 
Bernard Lindahl, president of 
Minnesota Automobile Dealers 
Assn., said the volume was 
“pretty good” with lots of pros- 








SN 


SARAN! 


Be sure to visit us at the National Plastics 


Fxposition— March 28th to 


March 31st— 


Navy Pier, Chicago, Ilinois, Booth No. 245. 





pects who shop more and take 
their time. 


Still another dealer said retail 
volume was “not so hot,” not much 
less than a seasonal slump but no 
cause for alarm. 

Most dealers here have given up 
wholesaling cars. Some wholesale 
dealers have shut up shop and are 
looking for jobs with other retail 
dealers. 

On the subject of prices again, 
Bill Boyer (Boyer-Gilfillan Ford) 
said they were dropping and had 
slumped 25 percent over past six 
months and 30 percent over last 
year. 

Said Broadway Motors: “Older 
models dead issue. Last 60 days 
noticeable drop in prices. '39s and 
‘40s off $150 today to $350; while 
‘46s and ‘47s dropped $100 to $150 
when '50 models came out, For 
example a '46 Plymouth was $1,095, 
now $950.” 

Dealer stocks were found to be 
up a little generally, some dealers 
reporting them as much as 25 
percent higher than last year. 

One dealer said stocks were 
higher and higher and they were 
forced to take less to unload them. 
This same dealer reported he was 
loaded with trade-ins. Another 
dealer believed dealer stocks were 
normal for this time of year. 

Regarding financing it is gener- 
ally felt that there is a much 
higher ratio of financing, up as 
much as 50 percent from last year. 
One dealer reported 75 percent of 
all transactions were financed and 
on more lenient terms. Another 
estimate was 80 percent on terms 
of 18-24 months. Both these dealers 
are in low-price field (Ford-Chev- 
rolet). 

Lindahl said there was defin- 
itely more financing with terms 
somewhat longer, many of them 
24 months when previous sales 
were on 12 or 18 months basis 
and many sales were spot cash. 

Still another dealer said 75 per- 

cent were finance sales but said 
terms were holding with 25 percent 
down-—18 months to pay terms on 
used cars, 

The mild winter was believed one 
helpful circumstance which helped 
sales and kept them from slowing 
down as much as usual, according 
to Boyer-Gilfillan. 

Lindahl felt that the biggest 
factor and most unusual condition 
was the appearance of what he 
termed the first seasonal slump in 


normal time.—Nat Woon. 
*” * 


Boston 

SURVEY of the used-car 
: market in New England shows 
that the unprecedented factor of 
a snowless winter has put sales on 
a par with last year, and somewhat 
ahead in some instances, except for 
lush prices. 

While many auto dealers are op- 
timistic, some old-time auto men 
recall that after the first World 
War 25 percent of the dealers fell 
by the wayside. 

Much of this was due to the 
abandonment of various makes, 
but over-liberal credit trems and 
over-allowance on used cars also 
played a part. 

There is fear by some that too 
liberal credit and over-allowance 
on used cars will knock off dealers 
in 1950. Last year, according to the 
Massachusetts State Automobile 
Dealers Assn., 26 new car dealers 
went out of business in the state. 

In the same period but for all 

(Continued on Page 52, Col, 1) 


spor 


‘TE 
I 
soft: 
keer 
labo 
norr 
effic 
( 
bet 
lior 


PI 
T« 
Us 


CI 
mor 
dust 
plas 
Mar 
last 
Plas 

Ti 
prer 
first 
expe 
Mar 
stat: 

Tr 
reve 
burs 
Amc 
man 

A 
tion 
buil 
vain 

It 
ciety 
the 
mor 

At 
tion: 
dise 
mar 
ence 
plas 
ity ¢ 


equi 
Will 





the Ir 








er), presi- 
) regional 
eral sales 
on Broad- 
tive men 


| take 


retail 
t much 
but no 


ven up 
\olesale 
ind are 

retail 


again, 
Ford) 
id had 
ast six 
er last 


“Older 
) days 
9s and 
while 
0 $150 
t. For 
$1,095, 


to be 
palers 
as 25 
e. 
were 
were 
them. 
ie Was 
nother 
; were 
ir. 
gener- 
much 
up as 
. year. 
ent of 
d and 
nother 
terms 
ealers 
Chev- 


lefin- 
erms 
them 
sales 
basis 
ash. 
) per- 
said 
rcent 
ns on 


d one 
ielped 
owing 
rding 


ggest 
lition 
it he 
np in 


-car 
hows 
or of 
es on 
what 
yt for 


eS Oop- 

men 
Vorld 
; fell 


the 
kes, 
and 
also 


too 
ance 
alers 
» the 
obile 
alers 
tate. 
r all 





~~ 


AUTOMOTIVE NEWS, FEBRUARY 6, 1950 


(on the Financial Front... 





10-15 Pet. Profit Drop 
Seen by Analysts 


By George Deery 


Associate Editor 


| OW will profits and dividends 
stack up for 1950? Standard & 
Poor's industrial analysts see a 


drop of only 10 to 15 percent com- 
pared with last year’s net income. 

As for the income to stockhold- 
ers from those earnings, the sta- 
tisticians hold that dividends this 
year should differ little from the 
1949 figure. 

The earnings projection is based 
on the prospect that industrial pro- 
duction in the first half will aver- 
age around 175 on the Federal 
Reserve Board's index, compared 
with 181 in the first half of last 
year, and that the second-half aver- 
age will be in the neighborhood 
of 165-170, against 170 in the corre- 
sponding period of 1949. 

* * * 

recognizes the 

prospect of moderate further 
softness in commodity prices, 
keener price competition and higher 
labor costs, only partly offset by 
normal improvement in operating 
efficiency. 

Combined corporate profits of 
between $14 billion and $15 bil- 
lion are estimated, as against the 


Plastic Exhibition 
To Portray 100 
Uses of Material 
CHICAGO.—A huge display of 
more than 100 case histories of in- 


dustrial and commercial uses of 
plastics will be unveiled in Chicago 


oo appraisal 


March 28, it was announced here 
last week by the Society of the 
Plastics Industry. 

The presentation is now being 


prepared and will be shown for the 
first time at the National Plastics 
exposition in Chicago's Navy Pier 
March 2-31. It will include both 
static and animated exhibits. 

Tnis and other 
revealed by Dale Amos of Edin- 
burg, Ind., general manager of 
Amos Molded Plastics and chair- 
man of the exposition committee. 

A specific theme for the exposi- 
“Plastics 


decisions were 


tion was reported as: 
build better products and better 
vaines.” 


It was announced that the so- 
ciety wiil spcnsor a conference at 
the Stevens hotel in Chicago the 
mornings of March 29 and 30. 

At the ecnference, each day, na- 
tionally-recognized authorities will 
discuss Cistribution, merchandising 
marketing and selling. The confer- 
ence’s central thought will be that 
plastics have a decade of opportun- 
ity during 1950-1960. 


Willys Fleet Post 


Goes to Baldwin 


TOLEDO. Promotion of F. F. 
Baldwin to head the fleet and 
equipment sales department at 
Willys-Overland Motors was an- 


nounced last week 
by Charles § 
Dennison, acting 
general _ sales 
manager of the 
company. Donald 
T. Ellis was ap- 
pointed assistant 
manager of the 
department. 
Denison 
p the department 
q # & had recently been 
Fr. F. Baldwin enlarged to 
operate with distributors in 
tional fleet sales programs 
Baldwin joined Willys about four 
years ago as a regional manager. 
In 1949, he was appointed super- 
visor of truck sales. Ellis came to 
Willys after service in the U. S. 
Navy as an aircraft maintenance 
officer, He has been employed in 
distribution planning depart- 
ent and served as a cost analyst 
n the manufacturing planning sec- 
m, 


said 





co- 
na- 


\UTOMOTIVE NEWS, the Newspaper of 
t Industry, read by everyone who counts 
America’s No. 1 Industry an esti- 


ted more than 100,000 readers weekly! 


$16.7 billion estimated for 1949 by 
the Department of Commerce and 
the Council of Economic Advis- 
ers, and the record $21.2 billion 
of 1948. 

The firm says: “Total dividends 
in 1949 approximated 50.3 percent 
of aggregate earnings, compared 
with the extremely low ratios of 
37.2 and 36.6 percent, respectively, 
in 1948 and 1947. 

“However, 50.3 percent is still a 
decidedly low ratio. For example, 
in no year of the prewar period 
1935-1939 were total payments to 
shareholders less than 76 percent of 
earnings. In a number of prewar 
years, dividends approximated or 
exceeded total earnings. The gen- 
eral trend is toward greater liber- 
ality in dividend policies. 

* ok * 
HIS will be reflected to some 
extent in scattered dividend in- 
creases, but mainly in a rising ratio 








Auto Stocks 





Jan. 30 Jan. 23 
Chrysler 64% 65% 
Crosley 2% 2% 
General Motors 73" 12% 
Hudson 15% 14% 
Kaiser-Frazer 5% 5 
Nash-Kelvinator 17% 17% 
Packard 4% 4% 
Studebaker 27% 26% 
Tucker 50 40 
Willys-Overland 5% 5% 
Average for oe 
10 Stocks 21.66 21.56 





of dividends to earnings. Were 76 
percent of profits distributed, as 
was so in the reasonably normal 
year 1939, aggregate earnings of 
about $11.2 billion, or nearly a third 
less than in 
the record annual rate of dividends 
recently attained.” 

Although it is much too early 
for an estimate, Standard & 
Poor’s sees no basis now for 
thinking that average profits will 
decline by anything like one-third 
this year. 

“Total dividend payments in 1950 
should differ little from those of 
1949, but they will represent at least 
a moderately increased percentage 
of total earnings,” the corporation 
concludes. 


Challenges 


OF 


THE TOP QUALITY VALUE 


VISOR HISTORY 


Here is the quality visor that REALLY HAS EVERYTHING 
—and it’s priced way below competition. Just check 


these features and compare— 


AIR-STREAMED HARMONY—achieved through collabo- 
ration with foremost aero-dynamic engineers. No wind 
pockets—no rumble—no whistle. Service-proved on hun- 
dreds of thousands of America’s finest cars. 


CAR CROWN CONTOURED—Looks like part of the orig- 
inal car design—not an appendage. Enhances the beauty 


of any car. 


CLEAR VISION BRACKETS—adjustable, strong girder 
constructed. Give full windshield view—yet make in- 
stallation easy. 


WEATHERPROOF AND DURABLE—No distortion. Heavy 
gauge, die formed, Aero Metal Aluminum. All fittings 
mirror finished stainless steel. 


YEAR ‘ROUND PROFIT WINNER—Keeps windshields 
clear and reduces eye strain, winter or summer. In- 
creased driving comfort plus greater car beauty grati- 
fies the buyer. When a man owns a Karvisor, comparison 
shows him he has the BEST BUY on the market. 





program. 





“PAT. PENDING—TRADE MARK 


NO STOCKING PROBLEM—Two models fit 95% of all 
cars. Karvisor has many more priceless features of 
quality design—yet it’s priced lower. Send coupon to- 
day for the complete YEAR ‘ROUND profit building 


SOLD ONLY THROUGH AUTOMOTIVE JOBBERS 


1949, would support | 


|}Season when the 


mit PET: 


EXTERIOR WINDSHIELD SHADE @ A DIETERICH PRODUCT 


Nuffield Receives 
‘Canadian Order 
Of 7,500 Units 


| LONDON — (UTPS) Nuffield 
| Exports, Ltd., received its highest 
|single order from the dollar area 
|when Canadian 
cently placed orders for 7,500 Mor- 
|ris, Riley and M.G. cars, valued at 


| $2,250,000 pounds. The order repre- | 
sents $6,750,000 at current rate of | 


| exchange. 

This order was wired to Britain 
|by Donald Harrison, sales director 
of Nuffield Organization, who is 
presently visiting the U. S. and 
Canada on a factfinding tour fol- 
lowing devaluation, to assess dollar 
business for 1950 as far as Nuffield 
vehicles are concerned. 

“The request for favorable deliv- 
ery,” reports a Nuffield official in 
Britain, “means that our depart- 
ment here has to phase deliveries 
during what is actually the closed 
St. Lawrence is 
frozen, This lasts approximately 
from now until the latter part of 
April. 

“Shipping 


space is , therefore 


51 


| Brunswick, from where there is a 
much longer train journey to Tor- 
| omto and Winnipeg than by direct 
|delivery to Montreal. The tonnage 
i shipping space involved will 
mean utilizing Canadian shipping 
services operating from London, 
Liverpool, Manchester, Hull and 
Avonmouth. 


Too Much Gas 


Texan Warns Refiners 


To Slow Shipments 
AUSTIN, Tex.—Gasoline was de- 


distributors re- | 


scribed last week as the key to 
Texas oil problems this coming 
spring by Ernest O. Thompson, 


member of the Texas railroad com- 
mission. 

“If refiners will cut runs and not 
build up unnecessary, wasteful gas- 
oline stocks, we will be all right,” 
Thompson said. “They’ve been add- 
ing to stocks at the rate of 2,000,- 
000 barrels a week. 

“By the time the heavy consum- 
ing season arrives in 14 or 15 
weeks, that will bring 150,000,000 
barrels of gasoline. 


“That’s 30,000,000 barrels too 


being booked to St. John, New| much,” he said, 
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ALL RIGIDIZED STAINLESS STEEL 








WRITE FOR PARTICULARS 


’ 

DIETERICH PRODUCTS CORP. DEPT. AN 
1033 SOUTH BLVD., OAK PARK, ILL. 
1 AM () JOBBER (C1 DEALER ; 
() Send literature with complete description, illustrating ' 
KARVISOR on various car models—extra value prices ' 
and liberal discounts. ' 

() Send complete information on ROAD CHIEF VISORS with | 
the Traffic-Lite-Site. \ 

() Send the name of Jobber nearest us. ' 
' 

Name 
Address ' 
City State { 
' 

| 

Py 
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Used-Car Market 
Reports Given 


(Continued from Page 50) 


New England there were 56 used-| 
Hurwitz, | 


ear casualties. Charles 
executive director of the Metropol- 
itan Boston Used Car Dealers 
Assn., said the figure was not high 
considering that there are 2,800 
used-car dealers in the area. 


Commenting that prices have 


now leveled off, Hurwitz, who is | 
one of the oldest and best known | 


used car men, says: 


“Buyers will buy if the price is | 


right. 

“We are back to the old 
market, where medium size cars 
of last year’s model would have 
to be sold for less than a new 
Chevrolet, Ford or Plymouth.” 

Hurwitz said depreciation for re- 
sale is in greater proportion on 
higher price cars than on lower 
price cars. 

“Conditions have changed greatly 
in the used car field in New Eng- 
land in the last year,” he asserted. 

“We have been clerks for a long 
time, but now those days are over.” 

January volume this year was 
better than normal for the month. 


Hurwitz says that finance com- 
panies are tightening up on floor 
plan loans, and want to go about 
two-thirds of low book, therefore, 
the dealer, to stay in business must 
have more of his own money. 

Factors that used car dealers will 
have to watch in 1950, according to 


AUTOMOTIVE JEWELERS OF DETROIT 


A NEW LINE OF JEWELRY PERSONALIZED WITH THE 
EMBLEM OR CREST OF THE CAR YOU SELL & SERVICE 


THESE ITEMS ARE AN EXACT DUPLICATION 





experienced auto men, include care- 
ful watching of used-car inventor- 
ies, and record keeping of daily 
depreciation and cost of keeping 
used cars. 

Dealers should condition and 
make their used cars ready for 


sale at prices that will sell in 1950. | 


The forecast in the area is that 
new-car dealers will have a 30- 
day supply in by April, and there 
will be terrific selling pressures 
toward new cars. 

Despite the fact that New Eng- 
land’s economic shakedown came 
later than the rest of the coun- 
try’s, and that the auto industry 


is now looking for a bright 1950, | 


instead of at best, a challenging 
one, used-car dealers will have to 
be on their toes to get the busi- 
ness in 1960, according to present 
indications.—Guy LivINGsTON. 


. * * 
Toledo 
RICES are right, volume is 


nearly as good as last summer 
and dealers are happy. 


market 
used-car dealers and the used-car 
departments of new-car dealers re- 
ported business very good. Most 
credited that fact to “realistic” 
prices. 

Irv Pollock, Inc., one of the 
largest used-car dealers in North- 
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AUTOMOTIVE JEWELERS OF DETROIT 


6432 Cass Avenue Detroit 2, 


Please enter our order for 


Our check, 





| 
| 
| 
. ] I U 
hip €.0.D. | j|let, Inc.: Used-car stocks reduced | 
Senin sine re | |between the time ’49 models were 
| cleared and the 1950s arrived. 
Name | Present stock is double that of a 
anhihety sad year ago (36 in inventory), but still 
one-half of the prewar normal at 
City P. O. Zone State | this season. Prices declined about 
ee ——____——— eaeneamee Seearentenerinineren See eT 32 percent during the past year. No 
MONEY CLIPS Make of Car ( ) Guat KEY CHAINS Make of Car ( ) Sas stability yet, but expected before 
; re ae fo = : ‘ - spring. 
! 6 12 + | 4 ° 2 | Retail volume is satisfactory i 
eetieeaiahte a a feemcdbice feat ieient ; . y in 
Sterling 6.00 33.00 60.00 Rhodium 6.00 33.00 | 60.00 : : . 
4 Satalos | 30s “ 16.75 ; 30.00 Gold Plated 6.001 33.00) 60.00 relationship to inventory, but not 


All Postage Prepaid “All Merchandise Sold on Money Back Guarantee. 


payable to Automotive Jewelers of Detroit, 


Mich. 


in amount of $ 











cept the 1949s, are at their true 


comments Eddie Murphy, used car 
manager. “The 1949s are priced a 


ping to their true value. Prewar | 
That about sums up the used-car|cars are continuing to drop in| 
in Lucas County. Both | price.” 


firm’s stock to only half its normal 
size, Murphy said. A lot of cars| 
were 
trade, most of whom are paying 
cash, he reported. About 15 to 20 
percent of all deals are cash, the 





MOTOROLA'S DELUXE UNIT FEATURES SEVEN TUBES—Known as the Golden Voice, this 
deluxe Motorola auto radio (Model 800) comes in two units for maximum ease of installation 


| in seg & crowded dashboards. Its seven tubes, including the output tube, are all miniature. 
e 


Other features include an electronic pushbutton tuner. Its matched control heads will fit 
the instrument panel of practically all cars. Dimensions are 7 inches wide by 4'/2 inches high 
by 5!/e inches deep. The list price is $79.95. 





|remainder are being financed on 
| the usual basis, he said. 

| The used car department of Bob 
Eddy Buick Co., new-car dealer, is 
practically out of stock because of 
the large volume, reports Pete 
Angers, used car manager. 


western Ohio, sold 71 vehicles in 
December, 50 in November and 
close to 60 for the first three 
weeks of January. In the firm’s 
best summer month of 1949, 75 
were sold. 

“Prices of all postwar cars, ex- 


value and the customers know it,” eaten War Gate a beets to 
| for us,” he added. 

Angers said he believed prices 
were “down to where they be- 
long.” Prices, he believed, will 
hold at least till spring, when an 
influx of more stock may cheapen 
the older ones a little. 

Angers said he was still getting 
|many cash deals—perhaps 40 per- 
cent of all his trades. He was mov- 
ing both prewar and _ postwar 
models, 

A large dealer who wished to 
remain anonymous declared the 
resale value of the big cars was 
“terrible as usual.” “No one wants 
to pay about $1,600 for a one-year- 
old big car, which cost $1,000 more 
when new, when he can buy a new 
Chevrolet or Ford for another 
$100,” he explained. 

Dealers have gotten over the 
unhappy period when they found 
themselves stuck with high-priced 
merchandise in a _ plummeting 
market, he said. They are buying 
cars at a reasonable figure and 
selling them at a fair profit, he 
said, and so they have nothing to 
worry about. 

Much of the dealers’ sentiments 
were echoed by Harry Dever, man- 
ager of the Dealer Discount Co., a 
financing firm owned by new car 


little too high and they are drop- 


High turnover was keeping the} 


being bought by the farm 





ume good, prices stable, collections 


tively few.—Simon ALPERT. 
* * * 


| Seattle 
NUSUALLY severe weather 


put a damper on used-car sales 
locally and throughout the Pacific 
Northwest. 
However, 
normal fall selling season which, 
coupled with the slowdown of fac- 
tory new-car deliveries, kept used- 
car stocks within bounds, dealers 
are optimistic. The return of 
milder weather, it is felt, will spur 
|the market into renewed activity. 
Contributing to this optimism 
| are two cash windfalls to which 
veterans are now falling heir: the 
G.I. insurance dividend and the 
| Washington state veterans’ bonus 
| —the latter to average about $350 
per veteran. 
1950 car emblems this region is expected to be at a 
high level for 
come with basic 


available. If your crest 


PYM teat state industries 


please 


> emblem you desire 
|stable footing and with both gov- 
ernment and  privately-sponsored 
construction at a peak. 

Representative comment 
jattle dealers, obtained by AuTomo- 
TIVE News follows: 


of Se- 


is attached 








| so compared with prewar stand- 
| (Continued on Page 55, Col, 1) 





He said only 25 cars were on| 


$60,000 a month volume, “very good 
| 


dealers in Toledo. He reported vol- | 


| keeping up and repossessions rela- | 


since the first of the year has | 


following an above- 


In addition, business activity in| 
many months to} 


(lum- | 
ber, fishing, etc.) on an increasingly | 


T. Dayton Davies, Davies Chevro- | 


Miniature Tubes 
Feature New 


Motorola Radios 


CHICAGO.—A new line of aut: 
|radio sets has been unveiled her 
by Motorola, Inc., whose president 
Paul V. Galvin, announced fiv: 
standard new models comprising 
|Motorola’s 20th anniversary line. 


| For the first time, miniature 
tubes are used throughout the 
| sets, including the output tube, to 
give the extreme compactness 
|needed for today’s crowded dash 
| boards. 


| This compactness also contri 
| butes to the new models’ increased 
flexibility of installation, so that 
more cars can be fitted more eas- 
ily, Motorola said. All sets feature 
single bolt mounting. 


| Two of the new models come in 
|two small units to provide maxi- 
|mum ease in installation. To shift 
|the sets from one car to another 
|takes only a few minutes. 

| “Besides improved performance 
our new auto radios have about 10 
percent greater longevity than pre- 
| vious models,” declared Galvin. 
Prices of the models range from 
| $39.95 to $79.95, Galvin said, and 
the number of tubes varies from 
five to seven. 


| Houghton Laboratories 


Makes Primers, Coatings 


OLEAN, N. Y.—Houghton Labor- 
atories, Inc., has announced its 
entry into the manufacturing field. 
Formerly an industrial consultant 
on protective coatings and corro- 
sion control, the firm is now manu- 
| facturing a series of anti-corrosive 
| metal primers and surface coatings, 
as well as a new protector material 
called Hysol 6000. 

In addition to manufacturing fa- 
cilities, Houghton has built a pilot 
plant and elaborate research facili- 
ties in which Hysol products will 
be tested under all possible condi- 
tions, according to Russell Hough- 
|ton, president. 
















1,000,000 


1950 passenger cars will be 
standard equipped with 


VENTALARM’ 


WHISTLING TANK FILL SIGNAL 


These cars will have the goodwill of 


thousands of station attendants—oa 


potent group in influencing the pub- 


lic's choice of automobiles. 


Attendant just fills till 
the whistle stops 


Manufactured by 


SCULLY SIGNAL CO. 


92 First Street 
Cambridge 41, Mass. 


*Reg. U.S. Pat. Off 





For Their New Car Advertising 
® Critical Craftsmanship from 
Designer to finished Product 
© Triple-plate Chrome Finish 
© Life-of-Car Durability 
® Customer Eye Appeal 
® New Low Prices... 


Write TODAY for beautiful full- 
size FREE SAMPLE. . . Yours to 
keep and compare! 


@ NO OBLIGATION @ 


Stemac.. 2409 157» sv. 


DENVER 11, COLORADO 
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By Gordon Hebert 
Staff Correspondent 


NEW ORLEANS.—New-car deal- 
ers here in the year just passed 
established an alltime high in new- 
ear sales when 12,218 were regis- 
tered for the 12 months, The 1949 
figure showed an increase of 3,565 
units over the total of 8,653 in 1948. 


Every month in 1949, with the 
exception of January, showed an 
increase in sales Over the cor- 
responding period of 1948. The 
highest month of the year was 
September when an even 1,300 
units were sold. Seven months of 
the year saw sales soar above 
the 1,000 mark. 


December registrations of 915 
new cars, the tenth ranking month 
in point of sales, would have 
passed the 1,000 figure if cars were 
available. The majority of dealers 
cleaned out the ’49 models, await- 
ing the introduction of the ’50 
models in January. December sales 
in 1948 amounted to 843. 

Of the total business in 1949, the 
three cars in the low-price field 
enjoyed 46.4 percent of the volume. 

Here are the registrations by 
makes for the full year: Ford, 2,259; 
Chevrolet, 2,231; Plymouth, 1,175; 
Buick, 991; Studebaker, 851; Pon- 
tiac, 815; Dodge, 766; Oldsmobile, 
614; Mercury, 507; Nash, 329; Hud- 
son, 292; Chrysler, 265; Cadillac, 
264; Packard, 196; DeSoto, 189; 
Kaiser, 176; Lincoln, 109; Willys, 
99; Crosley, 65; Frazer, 14; Austin, 
7; Anglia-Prefect, 4. 

As predicted by dealers in No- 
vember, truck sales took a nose- 
dive in December. Only 73 regis- 
trations were recorded, 83 below 
the November total. December 
was by far the lowest month in 
point of truck sales for the year. 

There was nothing alarming 
about the exceedingly poor volume 
in December as the dealers ex- 
pected it due to the seasonable 
market here, For some reason or 
other the majority of truck users 
delay the purchasing of new units 
until after the first of the year. 

Total truck sales for the year 
amounted to 2,110. The best months 
of the year were May, August, Sep- 
tember and October when sales 
rose above the 200 mark. 

The used-car business continued 
to be spotty in December as it had 
been for the past several months. 
As a whole, dealers reported “fair” 
business for the month. 

Sales stood up fairly well despite 
the fact that December is always 
the poorest month of the year. In- 
ventories remained the same; that 
is, used-car stocks with the new- 
car dealers are way below the 
average, while the independent out- 
lets are yet to reach the normal 
stock level. 

As one independent dealer 
pointed out, it is natural for the 
new-car dealers to keep used-car 
inventories down because _ the 
principal of their used-car opera- 
tion is not similar to the inde- 
pendent operator. He said the 


Used-Car Prices 
In Scotland at 


Boom Levels 


EDINBURGH, Scotland.— 
(UTPS)—Boom prices are again| 
prevalent for used cars in Scot-| 
land with the general price level 
running about 200 pounds above | 
the list price. 

_ This situation is the result of 
Great Britain’s plan to export al- 
most all of its auto production in 
order to gain dollars. 

Typical quotations here are as 


follows, with the used price in 
parenthesis: 
Rover, 1,106 pounds new (1,500 


pounds used); Triumph, 990 pounds 
(1,100 pounds); Morris 10, 546 
pounds (750 pounds). 

Some dealers believe that used- 
car prices will climb still higher. 


Calvert Sells to Hamlin 


Rex Calvert Motor Co., Black- 
well, Okla., has been purchased by 
Ray Hamlin, who has been a dealer 
in Winfield, Kans., and Tonkawa, 
Okla., for more than 20 years, ac- 
cording to Birdie Calvert, widow 
of the late Rex Calvert. 
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New Orleans Sales Hit Peak 


new-car dealer is fighting to 
wash out his stock as he is able 
to acquire more cars on a trade- 

in basis, while the independent 
used-car dealer has to keep his 
stock up by taking a trade and 
buying on the “curb” in order to 

remain in business. 

It was the consensus that year- 
old cars are fast getting back on 
the price basis on which they were 
sold prior to the war. That is, the 
owner must take his usual loss if 
he wishes to purchase a current 
model. 


Dealers have not as yet been able 
to establish the level price market 
for used merchandise. They are still 
taking chances on the market by 
offering high trades on some mod- 
els in the hope that the market 
will not drop. 

The average retail price for 1941 
cars in the low price field is $425, 
while the average for 1946 models 
in the same price field is $895. 


Dealers contend that finance 


companies are bringing the price 
down on prewar models by not ac- 
cepting deals without an adequate 
down payment. 
fact, some fimance companies are 
not accepting any prewar deal re- 
gardless of the amount down. 


Service business, together with 
parts, surprised the majority of 
dealers with the way it held up 
during December, despite the 
Christmas and New Year holi- 
days which practically sliced the 
month to a three-week period. 


December, as a rule, is always a} 


bad service and parts month for 
New Orleans, but eight dealers re- 
ported a slight increase in this 
category over the previous month. 
Three dealers said it “held its own” 
with November and five dealers 
reported decreases from 5 to 20 
percent. 

There is no doubt that new-car 
dealers are back in the selling mar- 
ket. Every dealership, with no ex- 
ception, is open at nights. Man- 


As a matter of | 
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Avromotive News 


“This is Joe Potzl, the boy who 
has that treacherous mountain 
run.” 


power on sales forces is being in- 
creased rapidly. 

For instance, a dealer in the low- 
price field who operates the two 
sole outlets for this particular 
make of car has a sales force of 
25 at one establishment and 23 at 
the other. 


53 
Arkansas Making 


Safety Check of | 
All School Buses 


LITTLE ROCK, Ark.—Safety in- 
spection of all school buses is the 
objective of a campaign now being 
conducted by the transportation di- 
vision of the Arkansas department 
of education. 

A county-by-county inspection of 
all equipment used in transporta- 
tion of school children is continu- 
ing at the rate of about 10 counties 
per week. The entire state will be 
covered in the program. 

Many buses have been found 
lacking in safety equipment, inspec- 
tors reported, but excellent cooper- 
ation in correction of deficiencies is 
being given by school authorities 
and members of the state police 
force, 

State funds for school transporta- 
tion will be withheld if recommen- 
dations of the education depart- 
ment are not followed. 





Central Hennepin Named 

Pat McGinnis has joined the sales 
department of Central Hennepin 
Motors (Pontiac), Minneapolis, — 
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On his way to buy seat covers of 


SUPERFINE Fewtivene Sumouns 


Ves, seat cover sales are still booming; but 
more and more buyers are shopping around 


for value. 


And because Textilene Sunsure materials offer 
them more value per dollar, more motorists ride 
on Textilene Sunsure today than on any other 


seat cover material. 
Textilene Sunsure in the new SUPERFINE 
weaves combines the best properties of fibre 


with the feel of a fine fabric. It’s smooth, 


strong, flexible. 


It’s easy to slide over. It won't 


snag or pick. Static electricity is negligible. 


Most important of all, seat covers of Textilene 


Sunsure are priced right. They're a substantial 


MEY Micra 


% . . 
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item with a good mark-up for the retailer, but 
they're not out of sight in the stratosphere. 
Look for that Textilene Sunsure label on the 
seat covers you sell. It’s the sign of a good ma- 
terial, used by more than 500 seat cover manu- 
facturers. It’s advertised in 4-color, full-page 
space in HOLIDAY, the mass magazine in the 


class market. 


And write for new 1950 samples today. They're 
designed by one of America’s leading stylists in 
hound’s-tooth and Scotch check designs in tune 
with 1950 textile trends. E.W. TWITCHELL, INC., 


Third and Somerset Streets, 
Philadelphia 33, Pennsylvania. 











In the Hopper 


A bill making a second conviction 
for a drunk-driving offense punish- 
able by a one-to-two-year peniten- 
tiary sentence has been introduced 
in the Kentucky legislature. 

The bill also would compel pub- 
lic officers to vacate their positions 
if they reduced or aided in reduc- 
ing without justification a drunken- 
driving charge. 

Under Kentucky's present laws 
first offenders for drunken driving 
are subject to fines of $100 to $500. 
The proposed law would make the 
fine $500 along with 60 days in the 
county jail. 

Subsequent offenses would be 
punished by penitentiary terms. No 
fines would be levied. Under the 
present law, subsequent offenses 
are punishable by fines of $100 to 





$500 and not more than six months 
in jail. 

+ * * 
Ban on Sunday Opening 
Protested in Muskogee 

Muskogee’s (Okla.) city ordi- 
nance forbidding automobile deal- 
ers to operate on Sunday will not 
be enforced until Feb. 13, while 
city councilmen study whether it 
should be repealed. 

The ordinance was passed sev- 
eral months ago at the request 
of all new-car dealers and most 
used-car dealers. However, sev- 
eral used-car lot operators and 
one new-car dealer have now 
petitioned the council for repeal 
on grounds the ordinance is dis- 
criminatory, since many other 
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businesses remain open on Sun- 
day. 
+ * + 


Set Speed Limit at 60, 
Urge Indiana State Police 


Establishment of a state speed 
limit of 60 miles an hour in day- 
time and 50 at night will be recom- 
mended to the 1951 Indiana legisla- 
ture by the state police traffic plan- 
ning committee. 

State Police Capt. Kermit Lewis, 
who heads the committee, said that 
the committee favored granting the 
state highway commission author- 
ity to zone certain highways for 
speeds either above or below the 
limit. 
| * * + 
| Virginia House Assails 
| Highway Fund Diversion 


After listening to vigorous pro- 
tests against “earmarked taxation,” 





CREATIVE ENGINEERING 


|a voice vote, 








ADDS WING FOR USED-CAR 


DISPLAY—Gulf Stream Motors, 


Inc. (Studebaker), West 


Palm Beach, Fia., increased its frontage by more than 76 feet. The wing is architecturally 


nent 


pushed through a 
resolution against the diversion of 


highway funds. 


The attack on the resolution— 
in past years a routine assurance 
that the assembly will not touch 
the special highway funds—was led 


the Virginia house of delegates, in| by Delegates Frank P. Moncure of 


a | 


GEARED TO QUANTITY PRODUCTION 


JARTERS 


IMOTIVE INDUSTRY! 


PRODUCTS 
DIVISION 


DIX: 


enviable reputation of recognized leadership is 
at all times, the guiding policy in the design 
and manufacture of Bendix Brakes. Be assure 
Bendix Products Division is not content to 

on its past achievements but is eager to 

the challenge of tomorrow’s vehicles wit 
smoother, safer brakes for every purpo 


*SOUTH BEND 


Export Sales: Bendix International Division, 72 Fifth A 


"Te a YA : 
y 


iL 


hae 59 


BUILDERS 


OF THE BASICS 


OF BETTER 


MOTOR VEHICLES 








highlighted by a circular bay extending out to the sidewalk. The bay, which permits promi- 
display of special used-car values, is flanked on either side by lawns and landscaping 
Depth of the building at its central point is nearly 33 feet. 


Stafford and D. Davis of Norfolk. 
Davis said earmarked taxation en- 
couraged “velocity spending.” Mon- 
cure made it clear that he was 
opposed to diversion of the funds, 
but he “resented” being bound in 
advance by the resolution. 

Delegate W. H. Irvine of Camp- 
bell, chairman of the house roads 
committee, defended his resolution 
and said it gave necessary assur- 
ance that the progress made on 
Virginia roads would continue. 

* + * 


No Small-Loan Houses 


Remain in Missouri 

The last of the major loan com- 
panies has folded in Missouri. Lack 
of a small-loan law plus inability to 
make a profit by loaning money at 
8 percent simple interest are rea- 
sons given. 

Household Finance Co., said to be 
the largest small-loan company in 
the U. S., made its last loan on 
Jan, 28, according to B. E. Hender- 
son, president of Household. 


Henderson said his company had 
lost $300,000 in the last three years 
in Missouri and blamed the failure 
of the legislature to enact a small- 
loan law for Household’s decision. 

* * * 


N. Y. Bill Would Regulate 


Auto Sales Financing 


Proposed legislation to regulate 
motor vehicle sales financing, as 
recommended last year by a joint 
state legislative committee which 
studied the subject, has been re- 
introduced in the New York state 
legislature. 

The bills, which last year 
passed the state senate but died 
in the house, would require 
finance companies to be licensed, 
fix maximum rates on interest on 
their loans, and attempt to curb 
various abuses of which the legis- 
lative study committee received 
complaints. 

In the form originally proposed 
last year, the bills would have 
brought all conditional sales con- 
tracts under regulation. The 
legislation was amended, how- 
ever, to apply only to financing 


motor vehicle sales. 
f + 7 


Uniform $10 License Fee 
Asked by N. Y. Auto Club 


A uniform license fee of $10 a 
year for all passenger cars regis- 
tered in the state has been urged 
by the Automobile Club of New 
York. 

The club also favored the estab- 
lishment of a flat $5 fee for half- 
year registrations and the elimina- 
tion of quarter-year fees. Bills con- 
taining these provisions have been 
introduced in the legislature. 

Passenger-car owners now pay 
for their yearly licenses at the rate 
of 50 cents for every 100 pounds 
of the car weight below 3,500 
pounds and 75 cents for every 
100 pounds in excess of 3,500. Cars 
registered after July 1 pay half of 
the annual amount and one-quarter 
of the annual fee if they are regis- 
tered after Oct. 1. 

+ 


+ * 


Paducah Tax Upheld 

Kentucky’s court of appeals has 
upheld the right of Paducah to 
tax suburbanites for the right to 
use its streets. 

O. E. Watson, who lives out of 
the city but uses its streets going 
to and from work, claimed that 
he was exempt from the tax be- 
cause the streets are maintained 
by the state. 

The appellate upheld the $5 
tax because the city polices the 
streets. 

2 * ao 


More Taxis Allowed 
The city council of Winchester, 
Ky., has removed an ordinance lim- 
iting the number of taxicabs that 
may be operated in that city. 
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From Automotive News Correspondents .. . 





Reports on Used-Car Market 
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AUSTIN, Tex.—The Texas su- 
preme court had the rather un- 
usual experience of ruling on a 
labor case which apparently left 
both sides satisfied—inasmuch as 
both sides claimed victory. 

The court ruled that picketing 
solely against use of non-union 
labor was illegal in view of the 
state’s “right-to-work” statute en- 
acted in 1947 which bans closed 
and union shops in the state. 

On the other hand, the court 
ruled unconstitutional that part 
of the 1947 act against secondary 
boycotts which provides that a 
labor dispute exists only between 
an employer and a majority of 
its employes. 

This means that a labor dispute 
can exist even though the employ- 
er and his workers are satisfied. 
The court said wages and work- 
ing conditions on one job could 
affect other persons’ wages in the 
area or the safety of others on a 
construction project. 

The case arose when H. I. Ste- 
phenson, an Amarillo contractor, 
filed suit against Local 688 of the| 
General Labor Union for picketing 
a building moving project after 
his non-union crew in an election | 
rejected the union. 

He charged the picketing was a 
violation of the state’s “right-to- 
work” statute, and that since no} 
labor dispute existed between him 


Coordination Held | 
Answer to Clash | 
On Freight Rates 


NEW YORK.—The answer to the | 
problem of competitive rates which | 
adversely affect rail and motor 
carriers can be found in the co- 
ordination of the services of both, | 
according to John V. Hoey, traffic | 
director of the National Textile 
Traffic Bureau. 

Speaking at the annual meeting 
of the Wholesale Dry Goods Insti- 
tute here, Hoey said: “Under pres- 
ent competitive conditions, railroad 
service has been inadequate, result- 
ing in the loss of enormous tonnage 
to competitive forms of transpor- 
tation. 

“The inadequate service of rail 
carriers, when compared with the 
efficient, prompt and direct service 
of motor carriers, holds very little 
promise of improvement until new 
methods and ideas are introduced 
by rail carriers to influence what 
they consider a representative share 
of the less-than-carload tonnage 
being transported throughout the 
country.” 

Prof. Benjamin Werne of New 
York university told the gathering 
that labor relations were a year- 
around top management matter, 
and not something to be practiced 
only during labor negotiations. 

Only by adopting this view, he 
declared, can employers hope to 
stop the adoption of contract 
clauses which consistently divest 
management of its basic functions. 


‘Distress Sales’ 
Caused by Fear, 


Doyle Declares | 


KALAMAZOO, Mich. — Fear of 
inventories caused considerable 
“distress selling” in recent months, | 
J. C. Doyle, Central regional sales | 
manager of the Ford division, Ford 
Motor Co., told a meeting of the 
Kalamazoo Sales Executives Club | 
here, 

“Distress selling,” Doyle said, “‘is | 
not salesmanship and wouldn't be| 
necessary if sales forces were | 
primed for the big job that all of 
us knew was coming.” | 

Speaking on the subject “Oppor- | 
tunity Unlimited,” Doyle advised | 
his listeners to “jolt your salesmen 
squarely between the ears. Point 
out to them there is all the dif- 
ference in the world between being 
aware of complex problems and 
being afraid of them.” 

Salesmen do not reconcile them- 
selves to trends, they make them, 
Doyle said, adding that “the sales- 
man who works for you is your 
most important customer. Treat 
him as such.” 





| 





Both Sides the Winner? 


Texas Court’s Ruling on Picketing, Boycotts 
Pleases Management, Union 
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and his workmen, it also was a 
secondary boycott. 

He was upheld by the trial 
court which granted a perma- 
nent injunction. The Amarillo 
court of civil appeals upheld the 
lower court, and the case was 
appealed to the supreme court. 
The high court’s decision, writ- 

ten by Associate Justice James P. 
Hart, sustained the injunction in- 
asmuch as the picketing had the 
“unlawful purpose” of compelling 





Fare Increase Okayed 


For Quebec Bus Line 
QUEBEC CITY, Que.—Fournier 
Autobus Co., carrying on a pas- 
senger service between Quebec City 
and outlaying parishes, has been 
authorized by the provincial trans- 
port commission to increase rates 
by from five to 20 cents per fare. 
The bus company services Ste. 
Foye, St. Gerard Magella, Val St. 






Stephenson to violate the statutory | ©, 


prohibition “against denying jobs 


to his regular crew because they 


were not members of a union.” 


With regard to the “secondary 
boycott” aspect of the case, how- 


ever, the court ruled that the sta-|_ 
tute defining a labor dispute as} 


existing only when there is con- 
troversy between an employer and 
his employes was “so restrictive as 
to invade the constitutional rights 
of the workers.” 


To this extent, the opinion held, | 


the secondary boycott law was 
void. 


L. N. D. Wells jr., Dallas labor 


lawyer, termed the decision a “99} 


percent win.” 

“The court held unconstitu- 
tional the most onerous of Texas’ 
restrictive labor laws,” he said. 
“It leaves the laboring man free 
to picket against lower wages 
and substandard conditions.” 


Supporters of labor regulation, 
on the other hand, said the opin- 
ion strengthened the “right to 
work” law. 

Secretary of State Ben Ramsey, 
for example, who helped pass the 
law as state senator in 1947, point- 


Michel, Portneuf Stations, St. Gil-|ed out that most picketing cases 


bert, Lake St. Charles, St. Emile | 


and Cap Sante. 


involve the of non-union 


workers. 


use 
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NEW HOME FOR DEALER DAVENPORT—D. W. Davenport, Davenport Motor Co. (Pon- 


| tiac-Cadillac), Rock 
new brick and stee 


Mount, N. C., 


catches the eyes of tourists north and south with this 
building on the Florida highway. It is 65 by 140 feet, 11,000 square 


| feet. Repair and service shops are in the rear. The new building was opened in January. 





Canada Weighs Relaxation 


Of U.C. Import Rules 

| MONTREAL. — A bill to amend 
the Canada customs act would per- 
mit the revenue department to re- 
lax border barriers against second- 
|hand cars, trucks and aircraft in 


| 


| certain cases. 








“Under existing legislation, passed | 
during depression years to prevent 
flooding of the Canadian market|O., has been incorporated by N. D. 
with low-priced used cars from the| Rush, Dan A. Scarberry and Earl 
United States, the import of used | Bougher. 


cars was allowed only by immi- 
grants to Canada, persons who had 
been left the cars in bequests and 
a few other special cases,” it was 
explained by Finance Minister Ab- 
bott. The amendment will permit 
these regulations to be dropped in 
certain cases. 


Springfield-Nash Formed 
Springfield-Nash Co., Springfield, 
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FOR THE TRUCK INDUSTRY..’ 


The editorial staff of the new FLEET OWNER packs a real wallop. 
It’s made up of men who know editing, and the truck field, backward and forward. 
They are men of proven ability, whose know-how assures the reader interest of FLEET 


OWNER’s big and expanded audience, month after month. 


At headquarters, the editorial staff of FLEET OWNER has tripled since its acquisi- 
tion by McGraw-Hill. In addition, special editors and news correspondents in Washing- 
ton, Detroit and other strategic truck centers prepare on-the-spot articles and flash in 


news of imporant trucking developments. 


Heading up FLEET OWNER’s editorial staff is a leading figure in trucking circles 


— EDITOR, Leon F. Banigan. 


Henry Jennings, direct from eight years of outstanding service with The Society of 
Automotive Engineers is TECHNICAL EDITOR. E. L. Barringer, well-known author- 
ity on fleet operations and maintenance, and Caswell Speare, are ASSOCIATE EDI- 
TORS. William Fitzgerald, formerly with the New York Sun, is ASSISTANT EDITOR. 
NEWS and STATISTICAL EDITORS are Douglas Cray and Peter Masiakou. Paul 


Jensen is ART DIRECTOR. 


This wealth of editorial talent, representing some 90 years of automotive experience, 
is supplemented by McGraw-Hill’s world-wide news, research and editorial facilities — 
including access to all pertinent information collected by other McGraw-Hill editors in 


whose fields trucks play a vital role. 


This high caliber editorial staff guarantees a new standard of service to the truck 


industry — resulting in readership values important to all advertisers who have a stake 
in FLEET OWNER’s great new market. 
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Used-Car Market 
Reports Given 


(Continued from Page 55) 





getting ready for much more exten- | 550, July $1,175, October $1,025 and 
sive used-car operations.” January 1950, $900; Studebaker 

White said his inventory of used | Champion, $1,750, $1,290, $1,225, $1,- 
units has almost doubled in the/050; Nash ‘600’, $1,350, $1,025, $900, 
last six months with his prices | $775; Pontiac Streamliner ‘6’, $1,750, 
dropping some 20 percent in the | $1,350, $1,200, $1,000; Ford, Special 


last three months. Deluxe, $1,500, $1,050, $975, $850; 
He is taking drastic cuts in | Cadillac ‘62’, $2,850, $1,900, $1,800, 
price, but is attempting to create | $1,650. 


Concerning prewar stock, 1940, | 
1941 and 1942 models have taken 
margin changes. even more drastic drops with the 

In a survey of dealers in the| popular makes of this vintage 
Chattanooga vicinity, seven makes | bringing in $400 at the outside and 
of automobiles were taken at ran-| this only on clean models. 
dom and comparisons made as to| Gene Prestwood, used-car mana- 
the prices in Jan., July, Oct. 1949,| ger, Lawrence Brothers Motor Co. 
and Jan. 1950. All were 1946 4-door | (Lincoln-Mercury), Chattanooga, 
models with the exception of a 1947| Said his stock was approximately 


a faster turnover of merchandise 
to compensate for these short- 
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| 





Studebaker. The average results| $14,000 higher than it was three 
were as follows: Dodge Custom, | months ago. 

January $1,600, July $1,250, October | In Nashville, 
$1,100 and January, 1950, $950; Whelchel, executive 


David (Doc) 
vice-presi- 


Chevrolet Fleetmaster, January $1,- dent of the Tennessee Automo- ing that even so the price of used said that the used-car prices in that 





ROSE'S BUILDING FEATURES A BROWN STUCCO FINISH—Robert L. Rose Motor Co., 
Havelock, N. C., has its used-car department adjoining on the left. The building is 110 by 
150 feet. 


vehicles in that market seem to be 
leveling off somewhat in direct con- 
trast to market forecast. 


tive Association gave one reason 
for the continued drop of used 
car prices throughout the late 
fall and early part of the new Dick Page, partner of Reliable 
year. |Motor Co., Chattanooga, one of 
“Constant rains have plagued the|the largest used car organizations 
dealers from a sales standpoint,” in the lower Tennessee Valley said 
according to Whelchel. “Even the | his stock of units was up over 40 
majority showing of the 1950| percent with his prices down ap- 
models have been hampered by/| proximately 20 to 30 percent. 
wet weather.” Roy A. Cruze, of Knoxville Motor 
One dealer in Memphis backed|Co. (Nash) and president of the 
up Whelchel on this viewpoint add- | Knoxville New Car Dealers. Assn., 


From the left: Paul Jensen, Hank Jennings, Pete Mas- 
iakou, Editor Banigan, Cas Speare, Barry Barringer. 


Thumb-nail sketches of Prominent FLEET OWNER Editors 


EDITOR, Leon F. Banigan 

Leon Banigan has been a prominent editor of automotive 
publications. He has long been recognized as a leader in the 
trucking industry. He has served as an active member of 
important government and association committees. 

For 16 years he was editor of Chilton automotive papers. 
He took. MOTOR WORLD into the automotive wholesale 
field in 1925 as editor, and served as editor of AUTOMOBILE 
TRADE JOURNAL when it was combined with MOTOR 
WORLD WHOLESALE AND MOTOR AGE in the early 30s’. 

For the past ten years, Ban has served as Managing 
Director of the National Council of Private Motor Truck 
Owners, Inc. During this period the organization expanded 
from less than 50 member operators to today’s total of over 
500 individual fleet owners. Members of the association 
operate in excess of 1,000,000 commercial vehicles. 


paper 


in the 
expert 
TECHNICAL EDITOR, Henry Jennings 

Henry Jennings has had 26 years’ experience in the auto- 
motive field and is widely known for his long association 
with The Society of Automotive Engineers, where he has 
served as Secretary on such important SAE Technical Com- 
mittees as Transportation and Maintenance, Truck and Bus, 
Electrical Equipment and Engine. 

Prior to joining SAE Hank was active in the motor truck 
manufacturing field and was noted as a Technical Editor. 
He brings to McGraw-Hill an exceptional background of A 
practical truck industry experience. 


330 West 





ASSOCIATE EDITOR, E. L. Barringer 


Barry has been engaged in trade publishing and auto- 
motive editing for nearly 25 years. Basic schooling in news- 


work, broad journalistic experience with petroleum 


publications, service on public relations staffs, and four years 
of editorial in the trucking field, fit him admirably for his 
important work on the new FLEET OWNER. 


ASSOCIATE EDITOR, Caswell Speare 

For the past three years Cas Speare has served as Asso- 
ciate Editor of BUS TRANSPORTATION, in which capacity 
he was responsible for several sustaining features and depart- 
ments of that magazine. 

Four years of service in the Army Transportation Corps 
gave him a wealth of practical knowledge which he has suc- 
cessfully applied to his editorial work. As a port commander 


Pacific, Sasebo and Fukuoka in Japan, he became an 
on logistics — handling all phases of transportation, 


from small pieces of equipment to full cargo ships. Prior to 
this, Cas commanded a DUWK company in active service. 


Fleet Owner 


McGRAW-HILL 
42nd Street, 
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New York 18, W.Y. 
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Smoky Mountain city were follow- 
ing the trend evident in other parts 
of the state. 


“Cars which were selling in the 
neighborhood of from $1,200 to $1,- 
300 90 days ago are now bringing 
around $800 or $900,” Cruze stated. 


J. E. (Pep) Lawrence, partner 
in Citizens Motor Co, (Dodge- 
Plymouth), Chattanooga, said 
“the days of wholesaling large 
numbers of used automobiles are 
over. Up to three months ago we 
didn’t even have a used-car lot. 
Now we've got one with better 
than 35 units on it ready for the 
first decent offer we can get.” 


Erskine Sharp, Pulaski, Tenn. 
Ford dealer and president of the 
Tennessee Automotive Assn., sized 
up the used-car dealer situation 
with a blast at the practice of 
used-car operators bringing new 
units from the East and Middle 
West and underselling the fran- 
chised dealers by from $200 to $300. 


Concerning financing of used 
units throughout the state it is the 
consensus that finance companies 
are holding a tight line on most 
of the dealers in comparison to 
the lending policies some three and 
six months ago. 

As one finance company repre- 
sentative put it, “Financing of pre- 
war automobiles is becoming an 
increasingly harder proposition. 
1946 models are in the place, in the 
eyes of the financing outlets, now 
that 1941 and 1942 models were six 


|}months ago.”—ALan Sayrorp. 


* * * 


Lincoln, Neb. 


ARNE and persistent sales 
effort in the new-car market 
and fierce competition in used cars 
characterizes the market in this 
area. Most new-car dealers report 
“waiting on the factory” for new 
models while some dealers have 
been quietly getting rid of the ’49 
models on hand. 


As to used cars, the dealers are 
heavily stocked, with sales on the 
older vehicles slow. Prices are 
falling on all except the best and 
latest cars. Banks are advertising 
attractive finance plans. 

In a survey of market conditions 
Ellsworth F. Duteau (Duteau Chev- 
rolet), president of the Nebraska 
New Car Dealers Assn., said: 

“Heavy new car dealers inventor- 
ies would indicate an upswing in 
production and buying resistance. 
Despite a healthy respect for the 
dollar’s worth and any reserve they 
may have, people show an active 
interest in the new cars. A large 
number cannot fulfill their desire 
for a new model because they do 
not have the money, but buying 
continues to be brisk and predic- 


|tions that the first half of the 
|year will be good selling months 


with sales slackening during the 
last half, seem to be an accurate 
forecast.” 

Duteau said used-car dealer in- 


|ventories are also high and buyers 


are becoming more critical as shop- 
pers every day. Very few 1950 
models are being sold by individ- 
uals on the used-car market. The 
ready availability of new cars has 
completely deflated this once fabu- 
lous and fantastic new car, resale 


|gray market. Older used cars are 


in demand. 
Time-finance deals have 
an increase.—G. W. KLINE. 


shown 


Freight Rates Up 


'5% in Minnesota 


ST. PAUL.—The Minnesota rail- 
road and warehouse commission 
has ordered intrastate freight rate 
increases of approximately 5 per- 
cent for truck and rail common 
carriers. 

The commission’s order granted 
an 8 percent increase that will 
average closer to 5 percent with 
various modifications that accom- 
pany the order, Otto Radke, com- 
mission official, explained. 

The carriers asked for a 13 per- 
cent boost in freight rates to keep 
the charges in line with those for 
interstate traffic. Carriers operat- 
ing outside of Minneapolis and St. 
Paul are permitted to maintain 
lower rates than those quoted in 


the new order, Radke said. 


| foot 


Thorson-Dietz Build 
Plans to build a $50,000, 75 by 100 
garage for Thorson-Dietz 
Chevrolet Co., Lanesboro, Minn., 
are announced by Ing Thorson and 


Fritz Dietz. 
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Used-Car Auction Prices 


Market Trend 


All models in the used-car auction tabulations dropped sharply 
last week as the overall average declined $32 to $938. The decline is 
emphasized by the start of a new month, which separates the week’s 
averages from the cumulative higher averages of January. 

The largest drop occurred on '48’s and the smallest on ’41’s. New 
’50’s fell $6 to $1,821; ’49’s, $37 to $1,414; '48’s, $55 to $1,045; ’47’s 
$41 to $867; °46’s, $26 to $739; '42’s, $46 to $331, and "41's, $5 to $352. 


PHILADELPHIA 250, $1,210. ‘47 2-dr., $865, $805, °46 


4-dr., $600. °40 2-dr., $245, $180. ‘38 
(Gilbert-Robinson Auction, Sale every 


coupe, $300, 
Tuesday and Thursday. Prices are for | LINCOLN—’49 Cosmopolitan 2-dr., 
sales of Jan. 19-24.) 


MERCURY—'49 4-dr., $1,415, $1,410, 
(Not enough postwar cars to satisfy 4-dr., $685, 
the demand. Prices steady to somewhat 


$1,675. 
"46 


NASH—'46 4-dr., $570, 


higher. Sold 101 out of 196 offerings.) OLDSMOBILE—'49 4-dr., $1,795. '46 2-dr., 

BUICK—’'50 Special 2-dr., $1,730. '48 Super $710, $700. '42 2-dr., $285. 
conv., $1,385. '47 Special 4-dr., $1,000. | PLYMOUTH—'47 4-dr., $850. ‘46 4-dr., 
'46 Super 4-dr., $840. ‘41 Special 2-dr., $730. '41 2-dr., $185, $135. ‘40 2-dr., 
$305, $300. '40 Super 4-dr., $510. $320. 

CHEVROLET—’50 FL Special 4-dr., $1,- | STUDEBAKER—’'50 2-dr., $1,625. 

550; FL Special seor'tyn” taooet . Zz 

Deluxe 4-dr., $1, : pecia -dr., 

$1,430. °48 FL aerosedan, $1,150; SM ALBANY 

2-dr., $910. '46 SM 4-dr., $685. '42 SD (Tim Anspach's Dealer Auto Auction. 
4-dr., $460. '41 SD 2-dr., $565, "40 SD/|Sale every Monday. Prices are for sale 
4-dr., $510, $400, $375; SD 2-dr., $460, | of Jan. 23.) 

$375, $370; MD 4-dr., $360, $280. (Market steady. Sold 84 out of 101 

DODGE — '40 2-dr., $490. '39 business offerings.) 
coupe, $220. '37 4-dr., $200. ‘36 4-dr., BUICK—’50 Special 4-dr., $1,920, $1,930; 
$200. Special 2-dr., $1,960. '49 Super 4-dr., $1,- 

FORD—’50 (8) half-ton pickup, $1,000. °47 825. °'48 Super sedanette, $1,300; RM 
SD 2-dr., $910, $755. '46 SD club coupe, 4-dr., $1,250, $1,320, $1,290, $1,300; 
$775; (6) half-ton pickup, $510. ‘41 Special 4-dr., $1,240. '47 RM 4-dr., 
SD 2-dr., $500, $440, $425. $1,000. '46 Super 4-dr., $865. ‘42 Super 

MEROURY—’50 4-dr., $1,925. '48 conv., 4-dr., $310. ‘41 Special 4-dr., $330. 
$940. '46 4-dr., $650. '41 conv., $520. '40 CADILLAC—'46 (60) 4-dr., $1,440, §$1,- 
conv., $550. 470; (62) 4-dr., $1,400. 

NASH—’49 Am. 4-dr., $1,205; (600) 4-dr., | CHEVROLET—’50 SL Deluxe club coupe, 
$1,235, $1,210, $1, 160. "47 (600) 4-dr., $1,570: Deluxe 4-dr., $1,580; Deluxe 
$690. 2-dr., $1,535, $1,530. ‘49 SL Special 

OLDSMOBILE—’46 (78) 4-dr., $790. '42 4-dr., $1,300, $1,430; Deluxe conv., $1,- 
(98) 4-dr., $435. '41 (76) 4-dr., $375. 600; FL Special 4-dr., $1,350; SL De- 

PACKARD—’42 Clipper 4-dr., $585. ‘40 luxe club coupe, $1,540. '48 FM aero- 
conv., $280. '39 4-dr., $130. sedan, 3 at $1,100; FM conv., $1,150. 

PLYMOUTH—'49 SD 4-dr., $1,370, ‘48 | CHRYSLER—’41 NY 4-dr., $370. 

SD 4-dr., $1,060, $1,000, '47 SD club | DeSOTO—'47 Custom conv., $1,150. '46 
coupe, $1,000, 0860. °46 SD 4-dr., $775. Custom 4-dr., $935. 


DODGE—'50 Wayfarer 2-dr., $1,660. ‘47 
%-ton pickup, $620. ‘46 Deluxe 4-dr., 
$720. 

FORD—Custom (8) 
(8) business coupe, 


"39 4-dr., $365, $305. 
PONTIAO—’ 46 Streamliner (6) 2-dr., $910. 
STUDEBAKER—’48 Business Coupe, $925. 


*47 Champion 4-dr., $970. '41 4-dr., $200. 2-dr., $1,650; Deluxe 


$1,400; Deluxe (6) 








DETROIT 2-dr., $1,460, $1,500. ‘49 Custom (8) 
4-dr., $1,075, $1,150, $1,160; Custom (8) 
(Aptco Auto Auction. Sale every Wed- 2-dr., $1,070; Custom (8) Club coupe, 
nesday. Prices are for sale of Jan. 28.) $1,210. '47 Deluxe (8) 4-dr., $770, $690. 
(Not enough good clean cars. Plenty ‘46 Deluxe (6) 2-dr., $535. ‘42 Jeep, 
of buyers. Sold 45 out of 57 offerings.) $220. '41 SD (8) 4-dr., $260. 
BUICK—’49 4-dr., $1,700. '48 4-dr., $1,700. | HUDSON—'46 Super (6) 4-dr., $560. 
"48 4-dr., $1,275, $1,200; 2-dr., $1,305, | KAISER—'48 Special 4-dr., $840. 
$1,300. °47 2-dr., $1,030, $1,020, ‘41 | MERCURY—’49 4-dr., $1,390. 
2-dr., $230. NASH—’'49 (600) 4-dr., $1,285. 
CHEVROLET—’'49 2-dr., $1,350. '48 coupe, | OLDSMOBILE—’50 (88) 4-dr., $2,250; (88) 
$1,060. '47 coupe, $865. ‘41 coupe, $300; club coupe, $2,260. °49 (76) conv., $1,- 
4-dr., $290; conv., $230. 800, $1,700; (88) 4-dr., $1,850; (88) 
OHRYSLER—’48 4-dr., $1,270. 2-dr., $1,800; (98) 4-dr., $1,950. ‘48 
DeSOTO—'47 4-dr., $975. (98) 2-dr., $1,425. ‘47 (66) conv., $840. 
DODGE—’40 2-dr., $130; coupe, $205. "46 (76) 4-dr., $760. 
FORD—'50 2-dr., $1,610. ‘49 2-dr., $1,- | PLYMOUTH—’'50 Deluxe 4-dr., $1,560. '49 
A DECADE OF PROGRESS 


BANIK DEPOSITS 


increased from $520,300,000 to 
S21,8112,4a400,000 


Three and a half times 
greater! That's the spec- 
tacular increase of bank 
deposits in Tennessee 
since Pearl Harbor, ac- 
cording to the U.S. De- 


partment of Commerce. 





And... bank deposits are the unfailing guide 


to buying power! 
The heart of {"QY 7 Tennessee is 


NAS EDV Wb Is | 


The "'MONEY TOWN” of the South 


Reach this prosperous market through two great newspapers. 




























































SD club coupe, $1,350, $1,380. '48 De- ’47 (8) 2-dr., $1,035. 
luxe 4-dr., $1,000, $960; SD 4-dr., $1,- | STUDEBAKER—’50 Champion 2-dr., $1,- 
150, '47 SD 2-dr., $875. '46 SD club 620, $1,550. "49 Commander 4-dr., $1,- 
coupe, $430. °41 Deluxe 2-dr., $340. 225. ’'48 Champion 4-dr., $930. ‘46 
PONTIAC—’50 Streamliner (6) 2-dr., $1,- Champion 4-dr., $560. 
750, °48 Streamliner (6) 4-dr., $1,185; | WILLYS—’49 Jeepster, $800. 
Torpedo (8) sedanette, $1,180. "47 
Streamliner 2-dr., $1,060. 
STUDEBAKER — °'48 Commander 4-dr., CONCORD, MASS. 
$1,170; Commander conv., $1,350. (Concord Auto Auction. Sale every Mon- 


WILLYS—’'49 station wagon, $1,080. day and Friday. Prices are for sales of 


MISCELLANEOUS — ‘49 Internatioral | Jan. 20 and 23.) 
pickup, $520. (Sold 131 out of 200 offerings.) 
BUICK—’50 Special 4-dr., $1,685. °49 Super 
KANSAS CITY sedanette, $1,805. '47 Super sedanette, 
$1,110. '46 Super 4-dr., $900; RM 4-dr., 
(Kansas City Automobile Auction Co. $910. '41 Special 4-dr., $460; Special 
Sale every Wednesday. Prices are for sale sedanette, $470. p 
of Jan. 18.) CADILLAC—'41 (62) 4-dr., $760. '40 


(Shortage of consigned cars due to (60s) 4-dr., $650, 


sleet storm. Prices still holding level. CHEVROLET—’49 FL Deluxe 4-dr., $1,- 
Sold 126 out of 189 offerings.) 405; SL Special coupe, $1,275. "48 FL 

BUICK — ‘49 Super 4-dr., $1,690. ‘48 aerosedan, $1,115, $1,100; 4-dr., $1,080; 
Super 2-dr., $1,335. °46 Super 2-dr., FM conv., $1,125; SM 4-dr., $900. '47 FL 
$997. 4-dr., $975; aerosedan, $900. ‘46 SM 

CHEVROLET—'49 2-dr., $1,412, $1,342; 4-dr., $690; FL aerosedan, $825; FM 
Deluxe club coupe, $1,410. '48 FL 2-dr., 4-dr., $750; carryall, $675. ’42 SD 4-dr., 
$1,140, $1,110, $1,002. °47 FL 2-dr., $165. °41 SD 4-dr., $430, $375, $405, 
$977; FL 4-dr., $980; SM club coupe, $345, $360; club coupe, $400. 
$910. CHRYSLER—’'48 Windsor conv., $1,380. '47 

CHRYSLER—’49 Windsor 4-dr., $1,667. '48 Royal 4-dr., $1,030. '42 conv., $725. '38 
Town and Country conv., $1,305. Royal 4-dr., $225. 

DeSOTO—’'47 Custom 4-dr., $1,080, $972. | CROSLEY—’46 4-dr., $165. 

FORD—'49 (8) 2-dr., $1,195. '48 (8) 2-dr., | DeSOTO—'39 7-pass. Lim., $105. 
$825. '47 (8) 4-dr., $750. '46 (8) conv., | DODGE—’47 Custom 4-dr., $730. '42 4-dr., 
$755; (8) club coupe, $775; (8) 4-dr., $375; business coupe, $300. ‘41 4-dr., 
$595, $510. $350; %-ton platform, $275. ‘40 4-dr., 

FRAZER—'48 Manhattan 4-dr., $865. $250. '39 4-dr., $355. 

KAISER—’47 4-dr., $640. FORD—’50 Custom (8) club coupe, $1,625. 

MERCURY—'49 4-dr., $1,352. ’49 Custom (8) 4-dr., $1,250, $1,100, $1,- 

NASH—'50 Ambassador 2-dr., $1,472. ‘49 060, $1,075. °47 club coupe, $730; busi- 
Ambassador 4-dr.. $1,250. ness coupe, $700. '46 club coupe, $660; 

OLDSMOBILE—’49 (76) 2-dr., $1,675. °47 Station wagon, $375. °41 4-dr., $375, 
(76) club coupe, $890. $355, $410, $255; station wagon, $400, 

PLYMOUTH — ‘48 2-dr., $955, $862. ‘47 $380. '40 4-dr., $255, $175, $260, $195. 
4-dr., $792. '39 4-dr., $135, $290; coupe, $365, $300, 

PONTIAC—’50 (8) conv., $2,300. "48 (8) $225. 
2-dr., $1,312, $1,247. '47 (6) 4-dr., $845. | LINCOLN—’40 4-dr., $400. 

STUDEBAKER—’'47 4-dr., $1,250; Cham- | MERCURY—’49 4-dr., $1,400. 
pion, 2-dr., $897. NASH—’'47 Am. club coupe, $770; Am. 

4-dr., $710. 
MANHEIM PA OLDSMOBILE—’50 (98) 4-dr., $2,540. °46 
9 : (78) sedanette, $800; (76) sedanette, 
(Manheim Auto Sales & Auction, Inc. $870. '41 (98) 4-dr., $255. 

Sale every Friday. Prices are for sale of | PACKARD—’40 (110) 4-dr., $255. 

Jan, 13.) PLYMOUTH—’47 SD club coupe, $850; 
(Market good. Sold 71 out of 138 business coupe, $700; SD 4-dr., $785. '42 
offerings.) 4-dr., $205. °41 4-dr., $300, $365; conv., 

BUICK—'49 Super 4-dr., $1,790; Super| $705. '40 4-dr., $165. 
oe $1,700. at Super ‘ame $390; RM PONTIAC — ‘46 Streamliner 4-dr., $870; 
4-dr., $235. ae Pa "42 (6) 4-dr., $585. °40 

CHEVROLET—'50 SL club coupe, $1,610. (6) 4-dr., . 

‘49 SL club coupe, $1,395, ey 48| STUDEBAKER — ‘47 Commander club 
FM conv., $1,195; FL station wagon,| Cope, $840. ‘41 4-dr., $225. 
$10. 47 FL aerosecan, $940. '46 FM | WILLYS—'43 army jeep, $410. 

4-dr., $810. 

CHRYSLER—'47 Windsor conv., $1,115. AKRON 
'46 Windsor 4-cr., $1,100. ‘46 Windsor 
4-dr., $950. ‘ — Auto — = ea. 

8 Custom 7-pass., $1,300. ‘46 | d4y. rices ar sale 0 . . 

pesoTo— ae $006. - $ (Market steady. Sold 53 out of 89 

DODGE—'49 Wayfarer 2-dr., $1,415; 4-dr.,| offerings.) 
$1,100, °48 Custom 4-dr., $1,110. °47| BUICK—’49 RM 4-dr., $1,865. ‘40 Special 
Custom 4-dr., $1,010. '41 Custom 2-dr., 4-dr., $355. 
$430. CADILLAC—'49 (62) 4-dr., $2,800. °47 

FORD—'50 Custom (6) 4-dr., $1,390, ‘47 (61) 4-dr., $1,575. '46 (62) 4-dr., $1,400. 
Custom 2-dr., $795, $780. °41 Custom CHEVROLET— 48 aerosedan, $1,090; FM 
4-dr., $460. 4-dr., $1,080; SM 4-dr., $965. '47 FM 

NASH—’'47 (600) 4-dr., $675. conv., $990; 1%-ton coal body, $635. '41 

OLDSMOBILE — ‘47 (76) sedan, $1,025; SD 4-dr., $480, $350, $225; MD 4-dr., 
(66) 4-dr., $1,005, $150. 

PLYMOUTH — ‘50 Special Deluxe club | CHRYSLER—’47 New Yorker 4-dr., $970. 
coupe, $1,635; Deluxe club coupe, $1,-| CROSLEY—’49 station wagon, $275. ‘48 
510. '49 Deluxe 4-dr., $1,360. '48 Special station wagon, $270. 

Deluxe club coupe, $1,125, ‘46 Special | DODGE—’47 Custom 4-dr., $945. ‘46 De- 
Deluxe 4-dr., $900. luxe 4-dr., $875. 

PONTIAC—'47 (8) 2-dr., $1,090. FORD—’50 half-ton pickup, $1,035. °49 

STUDEBAKER—'50 Champion 2-dr., $1,- Custom 4-dr, $1,35, $1,075. '47 Deluxe 
460. '48 Land Cruiser 4-dr., $1,130. 4-dr., $815, $685; Deluxe (6) 4-dr., $685. 

'46 SD 4-dr., $685; coupe, $610. '41 club 
CHARLOTTE, N. C coupe, $365, $240. 
er ee HUDSON—'46 Super 6 4-dr., $400. 
(E. M. Stafford, Inc, Sale every Wed- | KAISER—’48 4-dr., $830. 

nesday. Prices are for sale of Jan, 25.)|MERCURY — '49 4-dr., $1,405. '47 club 
(Clean cars still bringing top prices. coupe, $885. 

Trend firm to upward throughout sale.) OLDSMOBILE—’48 (98) 4-dr., $1,425; (78) 

BUICK—'50 Super 2-dr., $2,025; Special| 4-4Fr., $1,340; (68) 4-dr., $1,205. '40 
4-dr., $2,010, $1,985; Special 2-dr., $1,- (66) 4-dr., $210. 

860, '49 Super 4-dr., $1,685. "48 Special | PLYMOUTH—'47 Deluxe 4-dr., $835. '40 
2-dr., $1,210, $1,150. ‘47 Super 4-dr.,|_ 4-dr., $375, $315; coupe, $215. 
$1,025. PONTIAC—'48 Torpedo 4-dr., $1,290. °47 

CADILLAC—’49 (62) 4-dr., $2,875. (7) conv., $1,200. '42 4-dr., $240. '41 (8) 

CHRYSLER—’50 Windsor 4-dr., $2,180. 4-dr., $440. 

CHEVROLET—’'50 Deluxe 4-dr., $1,665, '49 | STUDEBAKER—'50 Champion 4-dr., $1,- 
Deluxe 4-dr., $1,410, $1,330, ‘48 FL| 540. 49 Commander 4-dr., $1,385. ‘47 
4-dr., $1,025; FL 2-dr., $1,215, $1,165, | _Commander 4-dr., $1,075. 
$1,135; FM 4-dr., $1,060, $1,035; FM| WILLYS—'48 %-ton pickup, $785. 
2-dr., $1,190, $1025; SM 2-dr., $1,000; EBENS 
SM club coupe, $1,045. ‘47 FL 4-dr., 
$900; FL 2-dr., $1,100, $975; SM 2-dr., ENSBURG, PA. 
$975; SM club coupe, $935. '46 FM 4-dr. (Ebensburg Auto Auction Co. Sale every 
$850. *41 2-dr., $750, $700. "| Thursday. Prices are for sale of Jan. 26.) 

DODGE—’49 4-dr., $1,525; club coupe, (Plenty of action throughout. Many 
$1,650. dealers holding for higher prices, which 

FORD—'50 Custom 4-dr., $1,665; 2-dr.,| Showed slight rise. Sold 62 out of 93 
$1,650, $1,630, $1,595; club coupe, $1,-| offerings.) 

685. ‘49 Custom 4-dr., $1,265, $1,160; | BUICK—’49 Super 4-dr., $1,775, $1,750. '47 
2-dr., $1,240, $1,200; club coupe, $1,250, Super conv., $1,150. '41 RM 4-dr., $395. 
$1,180, $1,150; (6) 2-dr., $1,025. '48| CADILLAC—’41 (62) club coupe, $700. 
4-dr., $1,025; 2-dr., $1,000, $945; club| CHEVROLET—'49 FL 4-dr., $1,365, °48 
coupe, $1,025; (6) 2-dr., $850. '47 4-dr., Fl. aerosedan, $1,150, $1,100. ‘46 SM 
$815; 2-dr., $930, $890, $730; club coupe, cane, $650; FM 2-dr., $790. °'39 FM 
$920; (6) 2-dr., $715. ‘46 2-dr., $830, 2-dr., $315. 

$800, $710. CHRYSLER—’38 Royal 4-dr., $70. 

HUDSON—'48 Super 6 4-dr., $1,100, $1,-| DeSOTO—'49 Deluxe 4-dr., $1,700. '46 
090. 4-dr., $540. 

LINCOLN—'49 Cosmopolitan 4-dr., $1,600. | DODGE—’42 4-dr., $405. ‘37 %-ton truck, 

MERCURY. .-'5)) 4-dr., $1,980, $1,870. °49 $105. 
4-dr., $1,365. °47 conv., $835. FORD—’49 (8) club coupe, $1,200, $1,- 

OLDSMOBILE—’'49 (98) 4-dr., $1,860, $1,- 215, $1,190. '47 (8) 4-dr., $705. '40 4-dr., 
- ’'48 (98) conv., $1,485. °47 (76) $230; 2-dr., $185. '39 2-dr., $210, $155. 

4-dr., $830. HUDSON—'49 Super 4-dr., $1,230, $1,245. 

PLY ¥MOU TH—’'50 SD 4-dr., $1,650; Deluxe '48 Commander (8) 4-dr., $1,030, $1,100. 
4-dr., $1565; 2-dr., $1,525. "49 SD 2-dr., | KAISER—’48 4-dr., $765, $865. 
$1,315, $1,300. "48 SD 4-dr., $905, $875. | LINCOLN—’37 coupe, $120. 

‘47 Deluxe 4-dr., 710. '46 SD 4-dr., | MERCURY—’46 club coupe, $700. '40 conv., 
$755, $725. $150 

PACKARD—’49 Super 4-dr., $1,535. NASH—’46 4-dr., $770. 

PONTIAC—'49 (6) 2-dr., $1,670, $1,575. | OLDSMOBILE—’48 (78) 4-dr., $1,350. '47 





Average Used-Car Prices 


(Compiled bu Automotive News) 












Newspaper Printing Corporation, Agent, Represented by the Branham Company 













Model Feb. 1950 Jan, Dec. 

(to date) 1950 1949 

$970 1950. $1,821 $1,827 ‘dia taied 
1949. 1,414 1,451 $1,566 

$799 1948. 1,045 1,100 1,156 

1947. 867 908 930 

1946.. 739 765 800 

1942... 331 377 432 

1941... 352 357 392 

1940.......... 317 

Feb. (todate) Jan. Overall -_ 
Average,.. $ 9388 $ 970 $ 799 





(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 








(98) 4-dr., $960; 4-dr., 
(6) 4-dr., $165. 


PACKARD—’'50 (8) 4-dr., 


(78) $880. °42 


$1,848, 


PLYMOUTH—’'50 SP Deluxe 4-dr., 
$1,665; $1,650. 


(Continued on Page 59, Col, 


$1,670 
'49 SP Deluxe 4-dr., $1,- 
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the original wax-treate | : 
AUTOPOLISHINGCLOTH 
BIG BARGAIN for your customers. KA 
50 Dry WASHES FOR 50c. Absorbs ME 
dust; wipes off road grime without en 


scratching. EXTRA VA ALUE in this 
big size cloth, with stitched edge, 
in metal container. It's fine for 
furniture, too. 

Easiest of all accessories to sell 
Show it and you'll sell it! pens 
ous mark-up. If jobber can’t su 

you, order direct from: LAS STK 
MFG. COMPANY, Hamilton, Ohio 
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NASH—’'48 4-dr., $825. '47 4-dr., $675. | omnes : 

FORD—'50 (8) 2-dr.. $1,650, 49 (8) 2-dr., | OLDSMOBILE—46 4-dr., $785. "40 4-4r., Phillips Takes Dodge Deal | William 7 Dodge a ~ oe cane ie ea an 85- 

$1,270; (8) 4-dr., $1,120; (8) club] $345, ’ _ | manager. e firm’s new building, | by-50-foot a on to quarters. 

coupe, $1,000, $1,210, $1,100, ‘48 (8) | PLYMOUTH—'49 4-dr., $1,240, $1,250. Appointment of Harry Phillips|when completed, will have 10,000/The two-story building provides 

2ate sole: ae cee ooo: rt Fs 4 ——— 47 4-dr., $955, "42 4-dr., $375, | Motors, La Grange, IIl., as Dodge-| square feet of space. It is located|space for car-wash facilities, paint 
$850. '46 (8) club coupe, $765, $780; (8) | STUDEBAKER—'47 4-dr., $800. 
business coupe, $560. '42 (8) 2-dr., $425. | - 


LOTH "41 (8) 2-dr., $350. 


omers. KAISER—’49 4-dr., $1,100 


A bsorbs MERCURY—’50 club coupe, $1,935. "46 
4-dr., $800. 
without PLYMOUTH—'49 4-dr., $1,200, $1,400. "48 


Plymouth dealer is announced by/|at 523 S. La Grange road. and body shop and storage. 


880. °42 R ld QO 
Used-Car Auction Prices roma Hae 3 
$1,670 = ti / 
Be 138-Page Book on 
7 e 
(Continued from Page 58) Aluminum Design 
355. '41 coach, $390, $375 business coupe, $825. '47 2-dr., $805. ‘40 
PONTIAC—'48 Streamliner (S) 4-dr., $1,- 2-dr., $365. LOUISVILLE.—Reynolds Metals 
s75, $1,228. ‘38 4-dr., $270, '36 4-dr., | pONTIAC—'47 (6) 4-dr., $970. ‘41 (6) Co. has published a 138-page book 
cumini ee ee coupe, $360, on “designing with aluminum ex- 
Ss 2 ampion <-dr., »- | STUDEBAKE 47 cl ° i $0 
$20, $1,785: Commander Regal, $1,500. a ae 7 club coupe, $810. '42 trusions. 
‘47 Champion busines coupe, $728. '40 |... Ep According to the company, the 
coupe, $275. WILLYS—'48 panel deluxe, $515. book breaks down the extrusion 
ae S_-{50 Chevrolet, half-ton, process into eight principles of de- 
DANVILLE VA 120; or: alf-ton, $1,125. '47 Inter- 7 s : 
- 5 . national, $500, sign. Each is illustrated by use of 
\ | (Danville Auto Auction. Sale every Fri- | diagrams, charts and pictures of 
ey day. Prices are for sales of Jan. 20 QUINCY, ILL actual parts 
: ind 27.) | . . - . 
| . ; A section on examples of effec- 
i (Bidding very active as result of GI (Charlie Thale’s Quincy Auto Auction, 5 7 
Oe o sneuanes rebate. - | Sate very Friday. Prices are for sale of tive extrusion design contains more 
° «.) : : : 
) BUICK—’47 4-dr., $1,130. | (Masket shet higher, Mere beyers than than 146 illustrations showing de- 
) CHEVROLET—'49 Deluxe 2-dr., $1,510, | sellers.) -~ = gece ee 
$1,390; Deluxe 4-dr., $1,400; business | guicK—'49 § 4-dr.. $1,680. '40 8 nother section on manufactur- 
oon TOY eescsnenn dose, Gh yo —_ 4-dr., $235, $315. oe ee om ing possibilities explains the range 
$810. "46 4-dr., $670; 9.4r.. $830, 41 | CHEVROLET—'41 4-dr., $385, $415, $330. | SAFETY LUNCHEON—Robert Young, screen and radio star, entertained recently in Holly-| of shapes that can be produced by 
Sar’, 9400, $660, $560. "40 MD 3-Gr. 39 4-dr., $250, $290, $315. "38 4-dr.,| wood honoring James J. Newman, national chairman of the Inter-Industry Highway Safety/ the extrusion process. A chapter is 
$570. : : ; ; $325, $205, $280. a | Council. The council sponsors the man-to-man and dad-to-daughter safety agreement cam- also devoted to th 7 rincipl f 
‘ CHRYSLER—'49 4-dr.. $1,540. ‘41 4-ar., san 4-dr., $375. | paign that has pledged nearly a million and a half youths to better driving practices. t i e principles o 
$590. 7 wa 608 a oh eeeD. aa vee | Among those who attended the meeting were (left to right) Cecil G. Zaun, supervisor of structural design. 
CROSLEY—'46 2-dr., $250 $410 40 4-dr $305, 075. ‘38 4-dr.. driver-education for the Los _—s county schools; J. F. O'Connor, Southern California a 
ae a ae $210. : . er g unit chairman of IIHSC; Amos T. Crowl, manager, Motor Car Dealers of Northern Cali- Speik E 
DeSOTO—'47 Deluxe 4-dr., $1,000 KAISER—’47 4-dr., $605 | fornia, and Charles H. Elmendorf, manager, Motor Car Dealers of Southern California. peter xpands 
DODGE—'49 4-dr., $1,880. '47 4-dr., $1,- | wERCURY—’41 4-dr., $260 St — ee . j 
e 030. "42 2-dr. 9425. ERCU 4-dr., $260. Speiker Garage (Chevrolet), Prior 
' 
' 
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Body Engineers 
Choose Fill 


As President 


DETROIT.—Lynn A. Fill, chief | 
engineer of Motor Products, has 
been elected president of the Amer- 

_ ican Society of 
Body Engineers 
for the coming 
year. 

Election of offi- 
cers and trustees 
was held at the 
society's fourth 
annual meeting 
here. 

Other officers 
are Charles L. 
Waterhouse, Ford 
styling manager, 
vice-president; Edward L. Pang- 
born, Chrysler Corp. design engi- 
neer, treasurer, and James L. Ber- 


; to sell 
' Gener 


t supply 
1S. STK 
nm, Ohio 





LE 


L. A. Fill 





ST ridge, Woodall Industries design | 
SHIP engineer, secretary. | 
HI Trustees include Arthur L. Brad- 





ley, Wettlaufer Mfg.; Alfred H. 
Haberstump, Haberstump - Harris; 
I. Louis Carron, Carron Co.; Harold 
Atnip, Chrysler Corp; Carl W. Cen- 
zer, Hudson; William K. Norwick, 
Fisher Body, and Stanley C. 
Vahey, Budd Co. 

Fill has directed Motor Products 
engineering for 34 years. 


in 1949 the 
CHICAGO DAILY NEWS 


Printed 


578,252 LINES of 
NEW CAR ADVERTISING 


which was 








Product Study 


DETROIT. — Repeated requests | 
for such action resulted in the 
American Society of Industrial 
Engineers expanding its product 
examining and approval division, 
according to Robert L. Crinnian, | 
president of the 400-member na- 
tional group. 

Crinnian said the society’s pro-| 
duct approval division is staffed 
by members who serve in the public 
interest without compensation. 

All staff members, he said, have 
broad technical backgrounds in 
Separate branches of engineering | 
and are headed by registered pro- 
fessional engineers. 


Stops Car Theft 


Ignition Key Forced Out 
By New Device 

CORSICANA, Tex.—A device to} 
reduce the number of automobile | 
thefts has been invented by a local | 
policeman, R. L. Brown, whose | 
apparatus is said to make it im- | 
possible to leave a key in an auto- | 
mobile ignition lock. 

His invention consists of a spring 
device which kicks the key from | 
the ignition lock when the lock is | 
on the “off” position. The key has | 
the addition of a round shaft which | s 
comes in contact with a compressed | 
spring. When the key is moved to | 
“off” the spring forces the key out | 
of the lock. 


| 


wa Am 


| 
Group Expands | 
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Used-Car Notes 





ST. LOUIS.—Five used-car deal- 
ers have been arrested here in the 
past two weeks on charges of usury 
in, connection with car sales and 
warrants were issued against two 
of them, according to Prosecuting 
Attorney William F. Lockmoeller. 


Lawrence A. Hardaway, who op- 
erates a lot at 5930 Natural Bridge 
Rd., was accused of charging ex- 
cessive interest on car payments 
by: two men. A third warrant 
named Charter J. Miller, a sales- 
man for Ruby Motors, Inc. 

George A. Pappas, operator of a 
lot at 2248 S. Vandeventer, was 
arrested on complaint of Thomas 
K. Young, a taxicab driver, who 
said that Pappas sold him a car 
for $345. After making a $115 down- 
payment, Young said Pappas drew 
up an agreement calling for an 
additional $337 in monthly pay- 
ments of $37.50. 

The prosecuting attorney’s office 
said the interest rate charged was 
$44 in excess of the legal maximum. 

Austin W. Glenn, proprietor of 
Midtown Auto Sales, 3710 S. Kings- 
highway, was arrested on Loch- 
moeller’s request. The prosecutor 
said he would issue a usury war- 


U.C. Sales Tip: 
Avoid Giving 
Phone Appraisal 


NASHVILLE.—A recent Tennes- 
see Automotive Assn. bulletin gave 
a few good pointers for the opera- 
tion of a dealer's used-car sales 
department. They are as follows: 


“Don’t permit a salesman, par- 
ticularly a new one, to give any 
estimate or appraisal over the tele- 
phone. Rather have him suggest 
that the caller drive around and 
see the expert appraiser, who is 
known for his fair dealing. 

“Don’t under any circumstances 
belittle the car to be traded in, no 
matter what make or model. Re- 
member, you're there to make 
friends—not enemies. To you, it 
may be a ‘heap,’ but to the owner 
it’s the family chariot. 

“Do have something special to 
show and talk about. Turn a pros- 
pect loose in a lot full of cars and 
he gets confused, doesn’t know 
what he wants. Single out a good 
buy and concentrate on it. You'll 
be surprised. 
















bile sold to John T. Hill. 
According to Lochmoeller, 
purchased an automobile 


ance of $400. 


Lochmoeller said Hill signed a 
note providing for installments of 


$38.15 each for a total of $572.25. 


This sum, the prosecutor said, was 
$70.43 in excess of the maximum 


legal interest charge. 
+ * + 


Texas High Court May Rule 


On Dealer Title Filing 


AUSTIN, Tex. — The Texas su- 
Preme court may be asked to rule 
on whether used-car dealers must 
file a certificate of title and regis- 
tration papers within 10 days after 
taking an old car in trade instead 
of leaving the papers blank for 
execution to a subsequent pur- 
chaser. 

The way for an appeal to the 
high court was cleared when a 
court of civil appeals refused re- 
hearings on three cases originally 
appealed to it from Harris county 
on which the court had ruled that 
the papers had to be filed within 
the time limit. 

* * * 


New Permits Held Up 


In Niagara Falls, Ont. 


NIAGARA FALLS, Ont.—The 
city council is continuing to study 
the problem of whether or not to 
grant further used-car lot licenses 
here. 

The council tabled an application 
from James E, Sacco for permis- 
sion to conduct a used-car lot on 
Victoria Ave. in order to determine 
whether such a permit ever has 
been issued for this address. 

. * * * 


Rockett Sells to Mercer 
WINNFIELD, La.—H. D. Rock- 
ett, owner of Rockett’s used-car lot 
here on Jones St.. has sold the busi- 
ness to Felix J. Mercer. 


Warren-Cadillac Moves 


Warren-Cadillac, Minneapolis, 
headed by Ned Warren, has moved 
into its new $400,000 building at 
Wayzata Blvd. and S. Lyndale Ave. 


One story high, the plant is 135 


by 275 feet and provides parking 
for 100 cars. Main showroom mea- 
sures 125 by 60 feet. 
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rant against Glenn in connection 
with the financing of an automo- 


Hill 
from 
Glenn last Apr. 6, receiving credit 
of $250 on the trade of another 
machine and owing Glenn a bal- 


OFFICERS OF NATIONAL CAR RENTAL 


Black jr., Dixie Drive Yourself System, Birmingham, Ala., secretary; 
sion Driverless Car Co., San Antonio, treasurer; Charles 


St. 





SYSTEM—They are (left to right): John W. 
Robert W. Miller, Mis- 
P. Clark, Columbia Driv-Ur Self, 
io. president, and Joe Saunders, Saunders Drive Yourself System, Chicago, vice- 
president. 


Despite Economy Pleas .. . 





Pressure Still Rising 
ForAdded State Taxes 


NEW YORK.—There is unlikely 
to be any reversal yet of the post- 
war uptrend in state taxes, a sur- 
vey reveals, despite the prevalence 
of economy pleas in gubernatorial 
messages thus far this year, with 
several administrations strongly 
opposing further tax boosts. 

Analysis of current develop- 
ments in state capitals through- 
out the country shows continuing 
pressure in many states for addi- 
tional revenues for schools, high- 
ways, institutions, public welfare 
and other purposes. 

Enactment of a sales tax for 
schools is proposed in South Caro- 
lina, where there also is strong 
backing for a gasoline tax boost 
to provide more road funds. 


Several sales tax bills were 
quickly introduced in the Georgia 
legislature, but their fate was 


doubtful in view of Gov. Talmadge’s 
firm stand against new or increased 
taxes. Talmadge also urged pas- 
sage of a state constitutional 
amendment to take the state out 
of the property tax field; called 
for repeal of more than 100 minor 
nuisance taxes, and advocated re- 
moval of state income tax in- 
equities. 

Pending in Virginia is a complex 
52-point program recommended by 
an interim study commission in the 
hope of averting the need for a 
general state sales tax. Both state 
and local taxes would be higher 
under the proposals, which are in- 
tended, however, to be less burden- 
some than a general sales tax. 
Legislation for a Virginia sales tax 
also is pending. 

In his inaugural address to the 
Virginia legislature, Gov. Battle 
called for immediate appropria- 
tion of $45,000,000 for school con- 
struction. 

Numerous proposals for new and 
increased taxes were expected in 
New Jersey to meet the state’s 
mounting government and school 
costs. In view of strong opposition 
in the state to sales and income 
taxes, indications were that more 
serious consideration would be 
given to several alternative pro- 
posals, including high levies against 
gasoline, trucks and cigarets. In- 
creased diversion of highway funds 
to general purposes is sought by 
opponents of higher New Jersey 
general taxes. 

Although opposing any new or 
increased taxes in Massachusetts, 
Gov. Dever advocated another 
$100,000,000 state bond issue for 
highways which would eventually 
lead to a gasoline tax boost. 

Higher gasoline tax proposals are 
still pending in the Mississippi 
legislature. 

A special session of the Texas 
legislature was called to consider 
proposals to raise $24,000,000 or 
more in new revenue for oper- 
ation of state hospitals and spe- 
cial schools and start an insti- 
tutional building and repair pro- 
gram. 

Expected to go before the Texas 
session were bills for an increase 
in the so-called 1941 omnibus tax 
act which applies to numerous 
items, including oil, gas, sulphur, 
carbon black, public utilities, ce- 
ment, stock share transfers, trucks 





and buses, oil and gas well servic- 
ing companies, insurance com- 
panies, cigarets, alcoholic bever- 
ages, autemobile and radio sales. 
This act may be broadened to in- 
clude other categories. 

Seeking additional school funds, 
bills in the Kentucky legislature 
would increase taxes on _ beer, 
liquor, wine, cigarets and pari- 
mutuel betting. 

In contrast to the general trend 
toward higher levies, tax reduc- 
tions are in prospect in at least 
two states—Idaho and Maryland. 
Reductions in state income and 
real estate taxes are expected in 
Maryland. 

The Idaho legislature is sched- 
uled to receive state governmen- 
tal reorganization proposals 
which an interim committee said 
would make possible state in- 
come tax reduction and elimina- 
tion of the ad valorem property 
tax for state purposes. 

Also headed for consideration in 
Idaho, however, are proposals by 
another interim committee to in- 
crease registration fees for passen- 
ger and commercial motor vehicles 
to support an expanded road con- 
struction program. 


A new committee to study state 
and local tax sources has been 


Car Renters Map 
'New Activities; 


Clark Reelected 


CHICAGO. — Getting new busi- 
ness, increasing the use factor of 
rented cars, stimulating unusual 
rentals such as leasing to post- 
offices in some towns and standard- 
izing contracts highlighted discus- 
sions at the annual meeting of 
National Car Rental] Systems, Inc., 
here. 

Members of the association, or- 
ganized in 1947, rent more than 
2,700 cars in 32 states and have 
92 stations from coast to coast, it 
was reported. 

Recovery of stolen cars was char- 
acterized as a problem, especially 
since seven states have no close 
check or laws covering certificates 
of title. 

An antidote has been establish- 
ment of an NCRS theft bureau. 
Members notify headquarters in St. 
Louis when a car has been stolen, 
and a bulletin is immediately dis- 
patched to state motor vehicle 
registration bureaus, 


Reelected president was Charles 
P. Clark, president of Columbia 
Driv-Ur-Self, St. Louis. Joe Saun- 
ders, vice-president of Saunders 
Drive Yourself System, Chicago, 
was renamed vice-president. Newly 
elected were Robert W. Miller, Mis- 
sion Driverless Car Co., San An- 
tonio, treasurer, and John W. Black 
jr., Dixie Drive Yourself System, 
Birmingham, secretary. 

Clark is a member of the trans- 
portation committee of the U. S. 
Chamber of Commerce, former 
treasurer of American Trucking 
Assns., and a former general man- 
ager of the American Automobile 
Assn. 


Jamestown Firm Reports 


All Diesel Bus Fleet 


JAMESTOWN, N. Y.—Six new 
Diesel powered coaches joined the 
fleet of Jamestown Motor Bus 
Transportation Co., giving James- 
town an entire Diesel powered pub- 
lic transportation system at a cost 
of $100,168, J. G. Campbell, presi- 
dent and general manager manager 
announced. 


Purchase of six GMC 36-passen- 
ger buses will not affect the fleet 
total, Edward G. Waterman, treas- 
urer, said, but will improve the 
service of the company. The new 
Diesel buses will replace  gas- 
powered units. The Jamestown 


appointed in Maine by Gov. Payne. | fleet totals 27 vehicles. 





SPRAY 


GRAINS MOLDINGS 


GRAIN 


AND DASHES WITH A SPRAY GUN 


Just spray graining ink through a cloth screen to form grain. Produces factory- 
like finish, dries fast. Any painter can do it. 
Kit consists of 3 graining screens, fine, medium, wide. 6 pints graining ink 
concentrate—Mahogany, Dark Walnut, Walnut, Maple, Oak 318 75 
F.O.B. Los Angeles ° 


and Grey. 


The graining ink should be thinned 4 to | with lacquer thinner, making 30 pints, 


enough for 


to 70 cars. Screens last indefinitely when washed with lacquer thinner. 


GEORGE W. SNIBBE SALES COMPANY 


926 S. FLOWER ST. 


LOS ANGELES 15, CALIF. 
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Garage Clock 


Clocks and Repair Order Racks 


Atlantic City 


STANLEY A. BROOKS AND ASSOCIATES 
Cordially Invite Your Visit 
TO OUR BOOTH NO. E-103 


ASK FOR BULLETINS 136 AND 148 


SIMPLEX TIME RECORDER CO. 


GARDNER, MASS. 
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ICA Deal to Up 
J.S. Stockpile 


Jf Aluminum 


WASHINGTON. — The Economic | 
has | 


Yooperation Administration 
rranted nearly $11,000,000 in loans 
.o Reynolds Metals Co. for the de- 
velopment of bauxite mining in 
Jamaica, British West Indies. 
Under terms of a contract, ECA 
officials said Reynolds, and its sub- 
sidiaries, Reynolds Jamaica Mines, 
Ltd. and Reynolds Mining Corp., 
will get up to $5,963,000 in Marshall 
plan funds and 1,800,000 pounds 
sterling (about $5,000,000) from 
ECA counterpart funds in Britain. 
Funds advanced by ECA will be 
repaid by the company over a 


period of 20 years in the form of | 


aluminum, which will be added to 
the U. S. government’s stockpile of 
the material. 


AUTOMOTIVE NEWS, the Newspaper of 


the Industry, read by everyone who counts | 


in America’s No. 1 Industry . . . an esti- 
mated more than 100,000 readers weekly! 
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America’s No. 1 Bag Maker 
and Burlap Importer 


DETROIT « Brooklyn « Chicago 
indianapolis *« New Orleans 
Boston « New York « St. Louis 


Also Offices In Other Principal Cities 








Years ahead 
of its time... 
in operation 
and design! 


SEE IT AT 
NADA SHO 
Convention Hall 
Atlantic City, N. J. 
Feb. 5 to 8, Booth 40-41 


EXECUTONE INC 


415 lexington Ave. N.Y C 





Scotchlite ... Brilliantly Readable At Night 
Safety Reflector On Car 
manent Application...Guaranteed To 
Stay On... Applies Like Decal On 
All Cars Any Shape 
Sketch Furnished 


Easy. Per 











The Brilliant Colors Screen Processed 
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unds. The new engine especially designed 


39%6 basic GVW models. 


DETROIT.—Dodge has expanded 
its line of trucks in the high ton- 
nage field to include a four-ton 
heavyweight. 

L. L. Colbert, president of Dodge, 
announced last week that the com- 
pany is introducing the new and 
more-powerful truck in 30 basic 
models. 

The 396 different basic truck 
models now offered by Dodge cover 
nearly 99 percent of all hauling 
needs, Colbert said. 

Designated as the Y and YA 
models, the new trucks have a 
nominal rating of four tons, a 
gross combination weight of 50,- 
000 pounds, and a gross vehicle 
weight of 28,000 pounds—an in- 





crease of 5,000 pounds over the 
23,000-pound maximum GVW for- 
merly offered by Dodge. 


A completely new engine that} 
develops 330 pound-feet gross 
torque was specially designed for 
the new four-tonner, said Colbert. | 
The six-cylinder engine delivers 154 | 
gross horsepower, has a compres- 
sion ratio of 6.5 to 1 and a dis- 
placement of 377 cubic inches. 

New engine features that insure 
“high-power output with low-cost 
operation” include twin carbure- 
tors, twin manifolds, a twin ex- 
haust system, and hydraulic valve 
lifters. 





Body and payload allowance runs | 
up to 19,800 pounds. The trucks are | 
built with wheelbases of 130, 142,/ 
154, 172 and 190 inches. 


The new models were engi- 
neered to answer demands for | 
more powerful, larger capacity | 
trucks for heavy-duty hauling. | 
Only a few states permit trucks | 
to exceed 50,000-pound gross com- 
bination weight built into the 
new Dodge models, it was said. 


The chassis features a 10%-inch 
deep channel frame with either 
seven or eight cross members. The | 
rear axle has a capacity of 18,000 
pounds. A rear axle of 22,000-pound 
capacity also is available. 

Special features built into the 
new engine are said to provide top 
performance at low operating costs. 
The twin carburetors and twin 
manifolds give high horsepower | 
and torque output. | 

The twin manifolds have short! 
passageways and individual ports| 
to distribute the gasoline evenly, | 
providing smooth, uniform opera- | 
tion. 

The twin exhaust system cuts 
down back pressure to increase en- | 
gine efficiency. An anti-vapor lock 
fuel pump, three fuel filters, ve- 
locity-type governors and oil-bath 
air cleaners enable the engine to 
make the most of its fuel under 
all operating conditions. 


Dodge said the engine is built 
for long life with a minimum of 
service. Intake valve seat inserts 
are of Silehrome to withstand 
high temperatures and resist pit- 
ting. Stellite-faced Silchrome ex- 
haust valve seat inserts resist 
pitting and warping. Hydraulic 
valve lifters eliminate clearance 
in the valves and assure full 











OFFER GROSS COMBINATION WEIGHT OF 25 TONS—The new heavy-duty Dodge Y 
and YA model trucks have a nominal rating of four tons, a gross vehicle weight of 28,000 


for the four-tonner delivers 154 horsepower, 


as a compression ratio of 6.5 to |, and develops 330-pound-feet gross torque, the company 
states. The new trucks are offered in 30 basic GVW models, boosting the 


Dodge line to 


4-Ton Heavyweight Added 
To Dodge Truck Line 


valve opening. A magnetic trans- 
mission case drainplug  safe- 
guards gears by collecting any 
metal particles picked up by the 
oil. 

Its pressure-sealed cooling sys- 
tem has a capacity of 34 quarts, A 
large radiator frontal area of 568.75 
square inches, a rust-proof water 
distributing tube, large water jack- 
ets around the valve stems and 
sodium-filled exhaust valves pro- 
vide fast, efficient cooling. 

A thermostatically-controlled by- 
pass gives quick uniform warm-up, 
saves gasoline and eliminates hot 
spots. 
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To Help Gain Public’s Confidence... 





D.C. Urged 


WASHINGTON.—In his last re- 
port as president, Earle O. Baker, | 
of the Washington Automotive | 
Trade Assn., expressed his desire | 
that the group adopt a selling code | 
of ethics. 

He advocates such a code so 
that “the public will deal with | 
confidence with an automotive | 
merchant displaying the associa- | 
tion emblem.” 

Baker urged the association to) 
take a stand on packing of finance 
charges, and false advertising of 
used-car prices and conditions. He 
also said all new-car prices should 
be displayed in showrooms, and 
that customer invoices should show 
a complete break-down of charges, 
including insurance. 

The association’s new president 
has received a recommendation 
from Baker to appoint a committee 
to draft such a code. 
| Speaking on membership, Baker 
| said that during 1949 14 new mem- 
| bers were added, making a total of 
237. He said NADA records show 
that WATA now has 100 percent 
of its potential. 

In discussing the roles, he 
said that 1950 will be a year when 
dealers will cut expenses but he 
warned present members to think 
carefully about association bene- 
fits. Estimating that dues amount 
to about 64 cents per new car 
sold at retail, he listed the fol- 
lowing seven counts “and each 
one is worth 64 cents per car:” 


“1. Opportunity to attend all 
meetings, to have a cocktail party 
and dinner and to make friends 
with competitors. During parleys 
ideas worth at least 64 cents are 
exchanged. 

“2, Competition becomes less vi- | 
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PLATE FRAMES 


Life 


to Adopt 


Ethies Code on Sales 


cious when you know your com- 
petitor; there is less punching be- 
low the belt. 

“3. If a member secures an idea 
for improvement of traffic, high- 
ways, taxes, advertising or other 
points, he can bring it before the 
association for action. 

“4. Association bulletins keep 
members informed of new laws and 
regulations, and any further in- 
formation can be obtained from the 
office. 

“5. Legislation is watched over 
by the association’s officers, coun- 
sel and legislative committee to 
fight any harmful bills and pro- 
posals. 

“6. The association makes avail- 
able, by surveys, information on 
salaries, hospitalization, insurance 
and other employe conditions. 

“7. Manager Dick Murphy can 
give advice on problems with a 
viewpoint other than the fac- 
tory’s. 

“So in your budget for 1950,” 
Baker said, “put your association 
dues alongside your advertising. 

Your investment in your associa- 
tion will bring you returns seven 
times over.” 


Exporting Book 
Small Businessmen 


Offered ECA Tips 


WASHINGTON.—A handbook on 
the principles of exporting was an- 
nounced recently by the Economic 
Cooperation Administration. The 
volume was designed, it was said, 
especially for small business men 
considering export trade under the 
Marshall plan. 

























Some dealers 
are looking 
througha pair 
of binoculars 


for a red-hot accessory item. Other 
dealers, and there are hundreds of 


are finding “diamonds in 


their own back yard” — easy sales 
of Cello grille and trunk guards. 
“A few dollars spent on Cello 


may save you many times the 


cost of repairing damage” — this 
: bit of selling wins many a sale. Try 
it on owners of cars both new and 
old... 


and convince yourself. 
Styled for 1949-50 Cars; Similar 


Styles for 1946-48 Cars; Alluring Beauty; 


Like a Million”; Guaranteed 


Super-Chrome Finish; Installed in 5 to 8 
Minutes; Order From Your Nearest Jobber 
or Direct From Factory; Specify Car Make 
and Year When Ordering. 
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General Sessions Open Today .. . ‘ 
10,000 Due at NADA Parley 
(Continued from Page 1) while, contemplate bringing the South Orange, N. J.; W. A. Bran- 
of new cars, alleged over-produc-| subject of over-production to the denburg, Chevrolet, Mansfield, O.; 
tion by the factories, “shipping of | convention floor. | E. O. Carl, Hudson, Washington, i 
ears to dealers without definite The Wisconsin Automotive Trade | f 
orders,” factory-dealer councils, ex-| Assn. last week asked association | i 
action to eliminate the current | 
practice of “most factories shipping Of 
cars to dealers without definite or- tk 
ders and drawing upon the finance 
company or bank for payment of A 
the shipment.” 
PT ARIZONA'S HUDSON DEALERS CONVENE—All of the firm's dealers in the state eothered th 
i + J. R. Dick Automobile . enix, state distributor, to discuss a merchandisin tic 
‘Sale Gas anime for the Pacemaker. Representing the factory was A E. Freshour. a* fee $1 
of the clinic on employer-employe ex 
i all of the manufacturers has been 
nites, wate) eee | Forum increased so greatly over prewar in 
Atty.-Gen. McGrath Senator Byra | Business Week. The panel consists/ D. C., and Claude Klugh, manager | (Continued from Page 4) = oo a . be mioe = in 
; ‘ of Arthur Haas, Cleveland Chevro-| of the Pennsylvania association. | onstrating, advertising, service car) Wi0le ~ . 
cise taxes on automotive products, |jet dealer; Eugene S. Stowers, The used-car clinic will be “mod ffi lies t. light tailing and, unless dealers are in 
and the general federal tax situa-|Chevrolet dealer of Bluefield, W.| erated” by Will Fits tri . Che ~ | expense, office supplies, rent, ight. | a position to know every day just n 
tion. Va.; R. Earl Burrows, manager of|rolet d c 7 Witds a €v-\etc. Unless some form of control! what their fixed expense is and ’ 
i the Cleveland association, and Guy| Panel members ares T Ie, Whole, [18 exercised, these expenses can| more than meet it with gross h 
s ’ Panel members are: T. K. Wheeler . : 
A MONG speakers during the con- Chrysler - Plymouth, Washingt ‘| easily consume too large a portion| profits from all departments of s 
~% vention will be J. Howard Mc- M x Feder. Chr sler Phetelnaa: of the operating profits. Again I| the business, they may lose out. t! 
3rath, U. S. attorney general; Sena- John Mooney Teccenad McKees. | 82Y that many of us have allowed! jj dealers should support their 1 
tor Harry F. Byrd of Virginia; port, Pa.; A H Easterb Dod =a ourselves to become a little careless | national and local dealer associa- 0 
W. Walter Williams, chairman of Plymouth, Greenville @'c aaa in controlling our fixed expense tions, through which problems be- r 
the Committee for Economic Devel- Otto Henneberger business. man- | Pec@use of profits and taxes in yond their control can be processed. ii 
opment; Howard B. Moore, general ager of the New Jersey association. |Tecemt years, but as we move for-| Ajso a fair factory-dealer relations ti 
manager of the Federation of Auto- ‘ é y Be *|ward in 1950 and 1951, the proper program will add greatly to the 
mobile Dealers Assns. of Canada; Special events include “An Eve-| analysis and control of all fixed | stability and value of a new-car ca 
John Temple Graves, of the Birm- aing with Sigmund Romberg” on | expenses may be the difference | franchise. cis 
ingham Post, and J. Saxton Lloyd, Sunday; a Grand Ball on Tuesday |petween making a reasonable re- irae lis 
NADA’s Florida director. night and a Family Party on|turn on the capital invested, or oa; th 
George F. Ziesmer, 1949 presi- ' Wednesday evening, which closes | jigging money and eventually going | Opens Showroom bu 
dent of NADA, and M. Robert John T. Graves J. Saxton Lioya oe Numerous social | out of business. Packard Minneapolis, Inc., or- ne 
Deo, managing director, will give Arth 1 of dele ae SNOES Ser She WEES Other factors are now at work, | ganized in 1903, has opened its new 5 
the year’s reports. . rthur, personnel consultant to —o nian , which will tend to increase dealer | showroom and offices at 14th St. an 
Special clinics are being held on| NADA. sh ; The Rhode Island association will bl Gustin th : 2 d Nicollet Ave. Minneapolis. ex 
—______ |S Moderator of the clinic on retail | sponsor ktail ty Tuesd GeCarees Cureng wae Cones ease | Sn ’ 
: *ponsor a cocktail party *uesday| and which have been dormant all | Elmer Bostom, general manager, ou 
Official NADA Program sales management is J. M. Sanders,|in honor of Attorney General Mc- iod. I id the firm has also leased 10,000 } 
Is on Page 45. Washington Ford dealer. Members| Grath, while the Virginia associa- ee ee eee ree f aaa * . ¢ floor space in the co 
2 all aid —_——_—| of the panel are Henry Luhring jr.,| tion will tender a luncheon Wednes- — - o oo a aia Wesley Templ buildins where a on 
employer-employe relations, retail} Dodge dealer of Norfolk, Va.;|day to Senator Byrd. new dealerships being appoin — 2 Bg d- ti 
sales management, service and used | Stewart Hanson, Detroit Chevrolet Se and the removal of territory re- | paint and body shop and used-car = 
cars a - Jud Smith, Wil 1 f strictions in some franchises. The | recondition facilities will be main- tio 
; * * j dealer; Jud Smith, Willys dealer of | 4 dJorson’s New Book combined production capacity of | tained. au 
EW-CAR bootle in which has Greensboro, N. C.; Charles Unger- O A = — omen - _ _ ar 
N va amas caedane in|man jr., Chevrolet-Olds dealer of = uto Data Issued tio 
the south and southwest for some |W0burn, Mass., and - pidge gy magpie ttn anne 7 
time, will receive major attention |™anager of the Washington (D.C.) a S ie 
e, e maj ati NADA convention, the new book by 
during the convention. NADA re- | #8sociation. the editor of the N 
cently sent letters to all factory The service clinic will be association's off- d 
car sales managers, asking them to| headed by John Booth, Chevrolet eial sublicetion el 
state what definite action, if any,| dealer of McKeesport, Pa., with N.A Da Ma e- 3 
their factories are taking to halt} panel members as follows: John sine, was cones - 
the practice. Hughes, Packard, Lynchburg, by the publisher or 
_ Several state associations, mean- _Va.; George Kloetzer, Packard, Titled “The in 
Story of the $4 
American Auto- ‘Semi 
Long established Chrysler-Plymouth Dealership 850 cars (1941). Excellently mobile,” the book TERRITORIES NOW OPEN Il 
located on Boulevard of Midwestern Metropolitan Suburb. 175,000 shopping represents 20 | 
community. Owners health necessitates sale. Available after March 15th. Will years of research | 
interview prospective buyer during Chicago Auto Show Week Feb. 20th. Real R. E. Anderson to find the un- | C. 
Estate not included. Guarantee satisfactory lease on present premises. Modern : known facts ‘ 
large showroom Extra large service station with newest shop equipment. Will which brought the automobile into | FOR TD °S 
require $75,000 to $100,000 including inventory equipment and working existence. Conducting his research | 
capital. No better deal in the country. Business grossed over million dollars Sides coleciens ana odteraeen ie 
every year except war period. Excellent complete functioning organization Wa 
Prospective buyer must qualify with factory. Box AN-90 c/o Auto News. throughout the country, Rudolph E. THE "NEW" LUGGAGE CARRIER me 
Anderson, the author, discovered Ka 
lost birth records proving that the DESIGNED FOR STYLED FOR by 
automobile had earlier beginnings BEAUTY cen 
=" i - a 3 ~~ | than present records show. UTILITY ten 
Evidence was obtained of work N 
started at the time of the American aut 
revolutionary war to devise a motor dre 
= vehicle. In the case of gasoline | fab 
cars, information was found in old | Ss 
newspapers and magazines reveal- | AS inal 
The Sensationally New and Proven ing that the gasoline-engine vehicle | 4 pro 
was a manufactured product five 7 stre 
years prior to the date credited | sert 
MERCHANDISING METHOD as the time the first experimental | the 
cars appeared. car 
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DeSoto Maintaining 
Convention Rooms 


ATLANTIC CITY.—DeSoto sales | 
executives will maintain headquar- 
ters in the Traymore hotel during | 
the NADA convention. 

DeSoto will be represented at its 
headquarters by J. B. Wagstaff, | 
sales vice-president; A. B. Nielsen, | 
eastern sales manager, and J. C.| 
Welham, Philadelphia regional 
manager. 
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Plymouth Sales Chiefs 


At NADA Convention 

ATLANTIC CITY.—R. C. Somer- | 
ville, general sales manager of | 
Plymouth, and H. B. Heberling, 
assistant general sales manager in 
charge of advertising, planned to 
be in Atlantic City this week dur- 
ing the NADA convention. 


Somerville and Heberling will | 
hold informal visits with Plymouth | 
dealers from all parts of the coun- | 
try during the convention. They | 
will hold “open house” at Haddon 


|| Hall for dealers, their families and 


friends. | 


... Automobile Accessory Dealers everywhere are singing the praises | 
of the NEW all-metal tubular frame “CAR CADDY." Tremendous Sales 


have resulted in exceptional Profits. 





...The NEW “CAR CADDY" is designed to fit all Car and some Truck 


models and makes—Domestic and Foreign. . . . 
. . Just Clamp to Drain Channel above door 


in a jiffy without tools. . 


and the Car Caddy is ready for use. 


Attached or Detached 


No Screws, Bolts, Nails, etc... . 


Rubber cushioned contact points prevent scratching or marring. 
...Comes in aluminum baked enamel finish or in the ever popular 


weather resistant chrome finish. . . . 


closet. 


Easily stored in garage or utility 


IDEAL FOR CARRYING LUGGAGE & INDUSTRIAL EQUIPMENT 
BICYCLES — PRAMS — SMALL BOATS — ETC. 





See Us at the N.A.D.A. 


Atlantic City, Feb 
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As House Hearings Start... 





Auto Excises Under Attack 


(Continued from Page 1) 


ing the attack. Aid is expected 
from the National Grange, AAA 
and Keystone Automobile club. 

NADA has been assured of an 


opportunity to testify for repeal of | 


the excises before the committee. 
* . . 

MA, in asking to be heard by 
the committee, asserted that 
the American motorist is the na- 
tion’s No. 1 tax victim, being taxed 
$1,300,000,000 annually in federal 
excises alone. ; 
“The motorist is nearly forgotten 
in taxation discussions in Wash- 


ington today,” William J. Cronin, | 


AMA’s managing director, said. 

“When Congress imposed auto- 
motive federal excise taxes 18: 
years ago, it promised they would 
be ‘temporary’ to meet depres- 
sion needs. Instead of removing 
the tax, Congress doubled it in 
1941 to discourage wartime use 
of motor vehicles. Every motorist 
remains a victim of this discrim- 
inatory, unfair and burdensome 
tax.” 

The motorist who buys a new 
car pays 7 percent in federal ex- 
cise taxes on the manufacturer’s 
list price, which adds about $95 to 
the average car ccst. The truck 
buyers must pay 5 percent. Parts 
needed to repair cars are taxed 
5 percent. Gasoline and oil, tire 
and tubes also bear the special 
excises, the AMA director pointed 
out, 

“Our industry believes early and 
complete repeal of the excise taxes 
on automotive products is impera- 
tive,” Cronin said, “before produc- 
tion, sales and employment in the 
automotive and allied industries 
are adversely affected on a na- 
tional basis by the regressive ef- 
fects of such a heavy tax.” 

= * + 


HUC cited Federal Reserve 
-‘ Board figures showing the bur- 
den on small income groups. 

NHUC asserted that the 1949 
survey of consumer finances re- 
veals that 58 percent of automo- 
biles were owned by families hav- 
ing annual income of less than 
$4,000. Those with less than $5,- 


Ilka Chase Tells 
Cadillac Men to 
‘Sell’ the Women 


ST. LOUIS.—More than 375 Cad- 
illac distributors, dealers and sales- 
men from Missouri, Arkansas, 
Kansas and Nebraska, were told 
by Ilka Chase, the writer, to con- 
centrate on women when they at- 
tempt to make sales. 

Miss Chase suggested that the 
automotive field take a leaf from 


dress shops where flairs for color, | 


fabric and stitching is stressed. 

She told the Cadillac men to elim- 
inate talk about mechanical im- 
provement and technical stuff and 
stress other items. She also as- 
serted that it is the wife and not 
the husband who buys the family 
car. 


Women love automobiles even 


more than mink coats, Miss Chase 
said, and they buy 85 percent of 
all cars sold. 





EFFECTIVE CHRISTMAS GESTURE—The fine Nativity display of Sumner Pontiac Co., Des 


Moines. 





000 annual income owned 74 per- | AuToMoTive News’ suggestion that 
cent of all automobiles, | the best way to get Congressional 

Distribution of ownership of au-/|attention and action on the auto- 
tomobiles by various income groups | motive taxes would be to seek the 
disclosed by the Federal Reserve! support of those who pay the bill, 
Board survey is as follows: the NADA issued for its nationwide 


1948 All Prewar Postwar| radio program a direct message to 

Income Models Models Models|car buyers telling them how much 
Under $1000 5 6 2 |of what they pay for a car goes 
$1000 - $1999 11 13 3 into the tax kitty. 
$2000 - $2999 19 22 12 These NADA radio scripts are 
$3000 - $3999 23 26 17 issued weekly and are sent to 
$4000 - $4999 16 15 17 motor car dealers throughout the 
$5000 - $7499 16 13 25 nation for use in their home com- 
$7500-and over 10 5 24 munities, They are widely used, it 


ed ‘ soy, | Was said at association head- 
100% 100% 100% | quarters here, and their message 
| go ions 0. eo 
ERST action tn the Bouse came Sursent oun, Gotliing Sith auvete- 
when Rep. Joe r -| taxes, sa : 
sachusetts, Republican floor leader, - olan oe sea were nut 
specifically mentioned for the first| |. 2.) t id that a 
time the automotive imposts in his |©™ C#™ Owners were to at te 
tax-relief proposals, taxes were just temporary, emer- 
The debate that followed gave | gency measures, You see, most of 
Rep. Thomas Martin of Iowa an | these levies are added at the man- 
opportunity to take the floor and ufacturers’ level, so new-car buyers 
call attention to the bill he intro- | 2™ 7°t generally aware of all the 
duced in the first session calling | added tax costs that there are. 
for outright repeal of the auto- 
motive taxes. 
Also last week, coincident with 


ment taxes are like Tennyson's 
on forever. For, in addition to the 
federal excises, car owners paid out 
| another billion and a third dollars 
|last year for state motor vehicle 
registration fees. And there are 


still others...” 


Emerson Elected 
To Head Dealers 








“Time has shown that govern- | 


brook—they just seem to run right | 


In U. S. Capital LREADY, it a nA learned, a| 


WASHINGTON. — William H. 
Emerson, president of Emerson &/|tify has been filed with the House 


Orme, Inc. (Buick), 


tive Trade Assn. He was chosen| the hearings were announced. The 
at an annual election of officers| date, of course, is uncertain at the 
last week to succeed Earle C.| moment, but the association will be 


Baker, who had served three terms 


jand now joins the board of di- 


rectors. 


heard, Chairman Doughton said. 


| While on the House floor during 
the tax debate, Rep. Martin com- 


Other officers elected with Emer- | plained that the Ways and Means 
son were A. Leftwich Sinclair jr.,|committee was still awaiting a 
first vice-president; Edwin L. Stohl-| Treasury report on his bill calling 
man, second vice-president; Louis | for repeal of the automotive taxes. 
S. Julien, treasurer, and Fred L.| He said the report had been re- 
Haller, secretary. The latter two quested by the chairman of the 
have held their respective offices| committee as long ago as last 








Dealer Sumner turned his used-car lot over to the YMCA 


for many years. 

In addition to retiring president 
Baker, members of the board of 
directors are: I. A. Peake, Frank 
Small, Frank G. Stewart, M. Mar- 
shall Marston, Joseph B. Paul, J. 


|M. Sanders, Joseph R. Trew and 


Tom K. Wheeler. 

R. J. Murphy remains as man- 
aging director, with his son Mau- 
rice, as assistant. 


FTC Drops Complaint 
Against 6 Signal Makers 


WASHINGTON.—The_ Federal 
Trade Commission last week drop- 
ped an eight-year-old complaint of 
restraint of trade against six mak- 
ers of stop-and-go lights and other 
traffic signals. 

Original allegations were not sus- 
tained by evidence collected in 
lengthy hearings, said FTC. 

The firms are Crouse-Hinds Co., 
Syracuse, N. Y.; General Electric 
Co., Schenectady, N. Y.; Eagle Sig- 
nal Corp., Moline, Ill.; Signal Serv- 
ice Corp., Elizabeth, N. J.; Auto- 
matic Signal Corp., East Norwalk, 
Conn., and Hori Signal Mfg. Corp.. | 
New York. 





a — —| 


]1950_ 


| May 5. 
| Martin described his bill—H.R. 
| 4489—as of “far-reaching im- 
| portance” in a field that reaches 
to the pocketbook of nearly every 
American in one form or another. 
He said that in his view the auto- 
motive excises must be included 
in any plan for tax reductions at 
this session. 
“There is no question,” he said, 
“that Congress imposed these only 
|as temporary taxes to raise funds 





1949 


FORD 


ee 








who built the creche 





lengthy list of requests to tes-| 


is the new} Ways and Means committee. The | 
head of the Washington Automo-} NADA asked for time immediately | 


needed in an emergency. The emer- | 


It's Taking the Country by Storm! 
1949 
1950 


|}everyone who uses highway trans- 























6, 1950 63 
gency is over. Congress should now | 
keep its promise to repeal these} 
taxes.” 

He continued: “These _ federal | 
taxes—-_levied on gasoline, oil, tires, 
tubes, parts, accessories, and new 
vehicles —are contributing to the 
critical financial problems of city 
transit companies. In some cases, 
these taxes no doubt make the dif- 
ference between black ink and red 
ink; present fares, or increased 
fares. They are contributing to the 
financial problems of the whole 
motor-carrier industry.” 

“This is just one example of the 
present effect of these imposts, 
which put an unfair burden on 





Unsigned Service Order 


Costs Dealer $31 


ASHLAND, Va.— Unless au- 
thorized in writing, the owner 
of an automobile is not legally 
obligated for repairs on his car, 
in the opinion of J. L. Landrum, 
Hanover county trial justice. 

The question came up here 
when Peebles Motor Co., of Nor- 
folk, Va., sued Amelia B. Cole- 
man, an employe of the Hanover 
industrial school, for payment of 
a $42 repair bill. The defendant 
said she had not authorized the 
work and the work orders pro- 
duced by the company were not 
signed by her, with the excep- 
tion of one for $11. 

Judge Landrum granted the 
Norfolk firm a judgment only 
for the $11. 


portation. Because they represent 
an important part of the cost of a 
new car, bus, or truck, they make 
purchase that much more difficult. | 
When they are levied on replace- | 
ment parts, the federal government | ‘ 
is in effect placing a tax on hard-/| doesn’t. This is particularly true of 
ship. | the farmer, 

“Through these taxes, the man | “H.R. 4489 provides for the repeal 
who must use automotive trans- | of these excises and end of this 
portation to earn his living or to| injustice. The federal automotive 
supply his customers is required to| taxes are taxes on necessities, not 
pay more general taxes to the fed-| on luxuries. The time definitely has 
eral government than another who| come to repeal them.” 


MOST OUTSTANDING 
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was STYLED BY 


‘SILVER VOGUE 


Visit US AT SPARKLING VARIETY OF NEW, SMART 


i pen PATTERNS AND BEAUTIFUL COLORS IN 
j||| NADA PLASTICS — NYLONS — FIBRES 
i CONVENTION NEW 1950 SWATCHES ON REQUEST 
| FEB, 5-8, 1950 aes 

ATLANTIC CITY = 6713 FIFTH AVE. 


Jf AVER VoGus = BROOKLYN 20, N. Y. 
— auto stat covers = 





Manufacturers of Quality Auto Seat Covers for Over a Quarter of a Century 


FENDER 
STREAMER 


$8% 


@20 MINUTE 
INSTALLATION 


@ TRIPLE CHROMED HEAVY 
GAUGE STEEL! 


PONTIAC 


FORD 


SELLS ON SIGHT TO 
NEW FORD OWNERS! 


Stock this fast-selling FORD FENDER 
STREAMER and cash in on the terrific 
demand! Adds a distinctive touch of 
streamlining to the Ford's unique rear 
fender. Dealers report amazing sales 
—their reorders are proving it! 


LIST 
PRICE 


Per Set 
in 3 color 
carton 





‘FENDER &EYC 
ORNAMENT BEXY0 


Still as sensational as ever! These 
flashy chrome ornaments install easily 
and quickly by drilling only 4 holes 
and inserting self-tapping Phillips 
head screws furnished with each set. 


LIST $9.9 Per Set 


PRICE of 2 
DENTON HASSELL 
195 W. NINE MILE ROAD 

Taye esp 








“Always First With The Newest’ 








Being Planned 


PROVIDENCE. — (UTPS) — 
Rhode Island automotive men are 
looking over the business situation 
here with wary but, for the most 
part, optimistic eyes. 

While the unemployment situa- 
tion in this critical area remains 
acute, there are definite indications 
that something is going to be done 
to remedy matters. 

The starting whistle was 
sounded by Gov. John O. Pastore 
at the opening of the general 
assembly when he gave top pri- 
ority during this session to the 
matter of studying possible in- 
dustrial development to give more 
jobs to Rhode Island men and 
women. 

Now the Providence chamber of 
commerce comes to bat by joining 
the movement to get modern fac- 
tories built. It has named a bank- 
ing group to study financing new 
plants and says it would collaborate 
with the new industrial study com- 
mission which has been authorized 
by the general assembly. 

While no boom is indicated, eco- 
nomic signals for the past two 
weeks tend to show that business 
has been fairly active. People are 
spending less money but they a are 


‘Silent Selling’ 


PATA Sends Booklet 


To Members 


PHILADELPHIA.—A booklet 
which tells the need of short pe- 
riods of silence in selling tech- 
niques has been sent to its mem- 
bers by the Philadelphia Automo- 
bile Trade Assn. 

“Silent Selling,” by Robert Rawls 
(Updegraff Press, Ltd., Scarsdale, 
N. Y.), cites many examples on its 
16 pages of how a salesman profits 
by not talking too much. 





‘Critical Area’ Optimistic 


Industrial Developments, Modern Factories 





in Rhode Island 


getting as many commodities as 
they did a year ago. 

Also, Providence banks report the 
fourth successive monthly gain in 
bank debits, a sign that business 
is increasing activity. 

There are more cars on the 
roads now, and while dock ac- 
tivity was slower than last year 
at this time, unloadings are on 
the upturn again after the mid- 
year standstill. 

Mills and factories are reporting 
that they are using more electricity 
than they had just a few months 
ago and things seem better in strip 








steel rolling and textile machinery | 


and lace. 

In 1949, Rhode Islanders spent 
less money in the four big Provi- 
dence department stores but, on 
the average, they bought just about 
as many things. 

December buying in the big 
stores lifted 1949 total dollar vol- 
ume to an estimated $39,666,000, a 
decline of 5.5 percent under 1948’s 
$41,906,000. In 1947 sales volume 
was 3.5 percent better than in 1949 
and 1946 was 0.3 percent better. 

On the other hand, shoppers 
seem to have taken home as 
much despite the smaller 
amounts spent. Prices on the av- 
erage were said to have slumped 
around 5 to 7 percent. 

In general, textile mills were back 
to late 1948 levels, and tapes and 
braids, working on government 
needs, ran better than in Decem- 
ber, 1948. Silk and rayons, how- 
ever, were slower than they were 
last year. 





Breford Cc havteved 


Breford Motor Co., Alva, Okla., 
has been chartered with capital 
stock -of $30,000. Incorporators are 
E. A, Breford, Dewey Randall and 
H. C. Devinney. 










EVERY MOTORIST WANTS 
THE STYLE AND COMFORT 


OF 






Here’s customer satisfaction 
and profit that you find in few 
accessories. Ventshades add 
much to driving comfort in 
any weather and have the extra 
sales-making advantage of 
eye-appeal. They enhance the 
natural beauty of the car’s lines 
and look like a built-in feature. 
Your customers will enjoy 
Ventshades. You'll enjoy sell- 
ing them. Order them now. 









LIST PRICES 


2-piece set $6.50 
4-piece set $12.50 

















AUTO VENTSHADE CO. 


BOX 1402 + ATLANTA 1,GEORGIA 
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THESE FEATURES 
MEAN BIG SALES! 


e Open-window ventilation 
when it rains or snows 













@ Safety from exhaust fumes 







© Less fogging of glass 








e Shade from the sun 





© More comfort the year ‘round 


e Added beauty for thé car 













@ Quick, easy installation. indi- 
vidual designing for each make 
and model assures accurate fit 








© Made to meet exacting stand- 
ards of car manufacturers. 
Won't rust or rattle 
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‘50 Pontiac Fanfare... 


touch to his 1950 announcement ooty 


to the throngs who packed Daniels’ showroom. 





wost BE eT 


THING Of 


nEWI950 





HONEST-TO-GOODNESS REDSKINS—Jim O'Mara Pontiac Co., 


Otoe Indians in announcing the new model. 






CHICAGO. 


look for 1950. 


She is Mrs. M. J. Lanahan, who | 
took over the presidency of M. J. | 
|Lanahan, Inc. (Dodge-Plymouth), | 
on Michigan Ave. automobile row 
upon the death of her husband 3% | 
|years ago. 
| “I believe that all of us in the 
automobile business are going to 
have to get out and sell,” she 
said. “Order-taking days are 
over. We must have what the 


N.C. Dealers Fight 
Accessory Tax of 


$1 Million a Year 


RALEIGH, N. C.—New taxes on 
automobile accessories, totaling an 
estimated $1,000,000 yearly, are be- 
ing bitterly opposed by the North 
Carolina Automobile Dealers Assn. 

Effective Feb. 1, the levies are 
on all accessories, in addition to 
the maximum $15 on new cars. 
Revenue Commissioner Eugene 
Shaw arrives at his estimate by a 
straight 3 percent tax, or $6 on the 
average of $200 in extras per car. 

The $15 maximum tax per car 
yielded $2,500,000 last year. A hike 
of 40 percent, when accessories are 
taxed separately, would amount to 
$1,000,000, Shaw claims. 

Told that the regulation would 
stand, association Counsel Leon S. 
Brassfield asked postponement for 
60 days, which was denied. T. A. 
Williams, Greensboro, vice-presi- 
dent of the association, said the 
state has for years regarded ac- 
cessories as an integral part of the 
tax unit. 

The general assembly, convening 
soon, will be asked to interpret the 
regulation. A separate regulation 
covering trucks will be drawn soon, 
Shaw stated. 

Taxable extras are radios, heat- 
ers, seat covers, spotlights, fog- 
lights, bumper guards, windshield 
wipers, tailpipe extensions and out- 
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Woman with Foresight 


Mrs. Lanahan (Dodge) Runs Outlet All Set 
‘To Get Out and Sell’ 
— America’s No. 1, 


woman dealer has some definite | 
ideas on the motor car selling out- | 





f 
ie 





you cant beat a oe: rf 


1950 PONTIAC! = 


OM! SRA PO NTIAC 


Hutchinson, Kans., used 





customer wants in models and 
colors, with only what equipment 
he wants to buy.” 

The company headed by Mrs. 
Lanahan maintains buildings on 


a block away. 


Under her management a new 
three-story parts and service build- 
jing was added. The parts inven- 
|tory sometimes runs as high as 
$150,000 and 25 employes are on 
the payroll of that department. 


Human relations are para- 
mount in the Lanahan organiza- 








side view mirrors. Optionable me- 
chanical refinements not taxable 
are automatic transmissions. 





tion, where everybody is happy. 
The woman’s touch is also much 
in evidence, especially in the 
service and parts building with a 
recreation room of her own de- 
sign, decorated in blue and gold 
and equipped with easy chairs, 
tables and a soda fountain. | 
This facility provides for the re- | 
laxation of employes during their | 
enjoyment of lunch and the par-| 
taking of ice cream made on the! 
premises. 


Kansas City Cuts 
Valuation Scale 


For Taxing Cars 


KANSAS CITY.—The schedule of 
automobile tax valuation was re- 
duced last year, according to Wil- 
liston P. Munger, city assessor. 

In 1948 current models were val- 
ued at 100 percent of the f.o.b. list 
prices, but last year the valuation 
was 90 percent. 

Cars one year old are now as- 
sessed at 78 percent. 

Valuations for older cars are: 
two years old, 66 percent; three 
years, 59% percent; four years, 53 
percent; eight years, 27 percent; 
nine years, 20% percent; 10 years, 
14 percent; 11 years, 7% percent; 
over 11 years, $50. 

The city has mailed 165,000 tax 
forms to 1950 taxpayers. 


Conn Names Putt 
Harry L. Putt has been named 
used-car sales manager at Conn 
Motors (Ford), Cuyahoga Falls, O. 


| Michigan Ave. and Wabash Ave., 
















Zenith to Quit 
Car-Radio Field 
On April 30 


CHICAGO.—Zenith Radio Corp. 
will discontinue production of auto 
radios Apr. 30 to concentrate on 
keeping up with television and 
home radio demand, the firm said 
last week. 

Zenith supplied Ford, Lincoln- 
Mercury, Nash, Willys and Hud- 
son. These auto manufacturers are 
now negotiating with other sup- 
pliers to replace Zenith, All said 
they can cover current models with 
their present stocks. 

Ford also uses Bendix and Mo- 
torola, while Lincoln-Mercury used 
Zenith exclusively, as does Hudson. 
Nash also uses Motorola, and Wil- 


NO INDIANS HERE—Pontiac dealer Jack Daniels of San Francisco gave an Oriental|lys has Detrola as i 
with Chinese attendants. The girls distributed literature y s its second sup- 


plier. 

Zenith’s move means the surren- 
der of what E. F. McDonald jr., 
president, called a $20,000,000-a-year 
business. The company handled 24 
percent of the radio industry’s auto- 
motive business, he said. 


Wisconsin Dealers 


Plan Big Drive 
On Safety in °50 


MADISON, Wis.—Ralph A. Hult, 
a Madison dealer, has been named 
chairman of the Wisconsin Auto- 
motive Trades Assn. highway safety 
committee for the year, the as- 
sociation’s office announced here. 

The organized automobile dealers 
of the state have resolved to make 
highway safety a major activity for 
1950, Hult said as he named district 
assistants for his campaign. 

He said his group would study 
suggested safety legislation “to the 
end that constructive legislation be 
introduced or supported at the 1951 
session of the Wisconsin legisla- 
ture.” 


Missouri Title Service 
JEFFERSON CITY, Mo.—As a 


|new service, the Missouri Automo- 


bile Dealers Assn. will obtain titles 
from the state for dealers, it is 
announced by James A. Gorman, 
manager. MADA members will be 
charged a 50-cent fee per title and 
non-members, $1, Gorman said. 
Titles will be mailed the same day 
the application is received, he 
added. 


Schilling Sells 


Lee Schilling has sold his inter- 
est in the firm of Schilling-Murray 
Motors, New Prague, Minn., to 
Albert Dohmen and Thomas Mur- 
ray. 


[NAME PLATES 


ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 


N 


ordered with original design for every 


iob! Proof of design submitted for 
approval. Heavily chrome plated. 
Write fa details. 


oe CA 
DECISION 
PR 502 Locust Street 


Phila. 6, Penna. 





SEWING 
MACHINES 


FOR THE 
PNT Cyrille: Boe tt 


Send for Illustrated Catalogue 
Write, Wire, Telephone 


PRANSKY 


SEWING MACHINE CO. 
BOSTON 11, MASS, 























d 


o Corp. 
of auto 
rate on 
on and 
rm said 


Lincoln- 
d Hud- 
rers are 
er sup- 
All said 
els with 


ind Mo- 
iry used 
Hudson. 
nd Wil- 
nd sup- 


surren- 
nald jr., 
0-a-year 
ndled 24 
y’s auto- 


lers 


0 
A. Hult, 
1} named 
n Auto- 
y safety 
the as- 
| here. 
: dealers 
to make 
ivity for 
district 
1. 
d study 
“to the 
ation be 
the 1951 
legisla- 


ice 

—Asa 
Automo- 
lin titles 
e, @ is 
Gorman, 
will be 
title and 
n_ said. 
ame day 
ved, he 


is inter- 
-Murray 
inn., to 
as Mur- 


STS 

ay be 
lor every 
ted for 
lated. 





















_ AUTOMOTIVE NEWS, FEBRUARY 6, 1950 


65 











No Lavender Blue 


But States Continue Trend to Lighter Colors 
i With 1950 License Plates, AAA Reports 


WASHINGTON. Like men’s 
neckties, automobile license plates 
for 1950 carry forward the postwar 
trend toward brighter colors, ac- 
cording to the American Automo- 


bile Assn.’s annual survey of state 
motor vehicle registration and 
license laws. 


The AAA report points out that 
the drab hues used during the 
war have now been generally dis- 
carded for more cheerful colors, 
the variety of which would run 
the length of the spectrum. 
Orange, gold, chrome _ yellow, 
royal blue, red, bright green, 
lemon yellow, silver, light blue, 
cream and straw are among the 
shades used in 1950 license plates. 
Cheerful combinations include 

silver on blue for Nevada; green 
on white for Colorado; blue on 
orange for Florida; black on lemon 
yellow for Ohio; yellow on blue for 
Pennsylvania, and gold on black 
for Indiana, 

Nine states have now departed 
from the old practice of issuing 
new license plates each year. Five 
states—Connecticut, Delaware, 
Maryland, Missouri and Wisconsin 
—have some type of permanent 
plate. 

California is using its 1947 plates 
with a ’50 insert, while Maine in- 
tends to use its 1950 plates for an 
indefinite number of years by pro- 
viding date tabs. In Massachusetts, 
1950 windshield stickers are author- 
ized for use with 1949 plates, and 
Rhode Island has authorized black- 
on-white ’50 inserts. 

While more and more states 
are announcing their so-called 
“period of grace” for securing the 
next year’s automobile license 
plates in advance of the stated 
expiration date, nearly a dozen 
states last year granted last-min- 
ute extensions, Hence, careful 
checks should be made by en- 
forcement officials in order to 
avoid false arrests for operation 
of vehicles on expired plates, the 
AAA pointed out. 

Color schemes for 1950 license 
plates for passenger cars in the 
U. S., Alaska, Canal Zone, Hawaii, 
Puerto Rico and Canada are as 
follows (asterisk indicates issuance 
of one plate only): 

Alabama, yellow on black; Ari- 


BERGER Service 


16. v4 Pat OFF, 


STEEL AUTOMOTIVE 
BINS, SHELVING, RACKS 


zona, black on white; 


on white; 


on black*. 

District of Columbia, chrome 
yellow on black; Florida, blue on 
orange*; Georgia, black on alumin- 


um*; Idaho, white on black; Illi- | 


nois, green on white; Indiana, gold 
on black; Iowa, black on white. 
Kansas, green on treated alumi- 
num; Kentucky, white on green*; 
Louisiana, yellow on royal blue; 
Maine, black on aluminum; 
Maryland, black on aluminum; 
Massachusetts, white on black; 
Michigan, black on white*. 
Minnesota, white on black; 
Mississippi, black on yellow*; Mis- 
souri, white on red*; Montana, 
white on black*; Nebraska, blue on 
white; Nevada, silver on blue’; 
New Hampshire, white on green. 
New Jersey, black on straw; New 


Mexico, white on blue; New York, | 


orange on black*; North Carolina, 
gold on black; North Dakota, black 
on orange; Ohio, black on lemon 
yellow; Oklahoma, black on white*. 

Oregon, black on aluminum; 
Pennsylvania, yellow on blue; 
Rhode Island, black on white; 
South Carolina, black on white; 


South Dakota, black on orange; | 








Tennessee, black on aluminum; 
Texas, gold on black. 

Utah, orange on black; Ver- 
mont, white on green, Virginia, 
white on black; Washington, 
green on white; West Virginia, 
"49-50 yellow on black*, ’50-’51 
black on _ yellow*; Wisconsin, 
white on black. 

Wyoming, white on black; Alas- 
ka, blue on orange; Canal Zone, 
white on red*; Hawaii, black on 


yellow; Puerto Rico, white on 
green. 
Provinces of Canada: Alberta, 


white on light blue; British Co- 
lumbia, deep yellow on black; Man- 
itoba, black on aluminum; New 
Brunswick, deep cream on dark 
blue; Newfoundland, black on 
orange. 

Nova Scotia, gloss black on light 
grey; Ontario, white on black; 
Prince Edward Island, blue on 
white; Quebec, white on blue; 


Saskatchewan, black on orange. 


Me 


Wherever you are located, Berger quickly 


can give you convenience, safety and efficiency in parts handling lisn’t feasible.” he said. 


and storage. 


Experienced Berger representatives—and warehouses —are stra- 


tegically located, coast to coast. 


They are ready now to furnish and install the Steel Automotive 
Shelving, Bins and Racks you need for any inventory—regard- 
less of size. They'll lay out your new parts department, plano- 
graph your bins to bring all parts into true sequence with your 
stocklist, and handle your installation completely. 


Berger Automotive Shelving and Racks are manufactured in 
stock sizes to accommodate all automotive materials, including 


long and bulky parts. Ask your 


local Berger representative 


for more information, or write to: 


aad MANUFACTURING 


REPUBLIC STEEL CORPORATION 





A ERY LE), 


° CANTON 5, OHIO 


Arkansas, 
white on dark green*; California, 
black on yellow; Colorado, green | 
Connecticut, black on | 
beaded aluminum; Delaware, white | 


How Makers Fare... 


Nov. 


1949 194 


CHRYSLER CORP, ...... 
MGEED ececcceeeccecces BEMEED 
DeSoto 9,487 
Dodge ... 2... ..0ceeeues 27,509 
Plymouth ............... 47,466 

FORD MOTOR CO. ....... 88,525 

ee covecccevceces Gen 
2,936 
17,317 


104,2 
81,4 
3,2 


GENERAL MOTORS 


27,605 33,1 
-+» 6,376 
... 90,677 
..+ 23,159 
. 27,171 
3,251 
463 
2,788 
93 
462 


Buick ....... 
Cadillac ... 
Chevrolet .. 
Oldsmobile 
KAISER-FRAZER ........ 
|  SPPTT TITEL 
ANGLIA-PREFECT . 

AUSTIN ........ 
CROSLEY ...... ee 615 
HUDSON ..........0+5505- 7,088 
REE 65660 56 d0dnccce veces BEE 
PEED cgcccccscccsece Oe 
STUDEBAKER ........... 17,694 
. Sarria. 
MISCELLANEOUS ........ 334 


TOTAL 





24,8 





7,9 


—Automotive Ne 


New N.J. Rule 
Compels Signal 
When Car Moves 


NEWARK, N. J. — New Jersey 
drivers of both cars and trucks are 
|now compelled by law to signal 
before starting, stopping, backing 
| or turning. 

The regulation states that if a 
pedestrian may be affected by such 
movement a horn must be sounded, 
and when another vehicle may be 
affected, a signal, by hand or me- 
chanical device, must be given. 

If the vehicle is loaded or built 
|in a way which prevents the hand 
signal from being visible, a me- 
chanical or electrical signal must 
be used. 

Therefore, when the _ distance 
from the center of the steering post 
to the left outside limit of the 
body or load exceeds 24 inches, or 
|when the distance from the center 
lof the steering post to the rear of 
|the body or load exceeds 14 feet, 
a direction signal must be used. 


Among the signals approved by 
New Jersey are Autoposts, Arrow, 
Ace, Ajax, Bolton, Bosch, Bobolink, 
Columbus electric, Columbus me- 
| chanical, Connecticut, Dolat, Direct 
| U, Dietz, Delco-Remy, Flash, Finger 
|'Tip Safety, Ford SXTS, Gibbs, 
Guide, Grote, T. A. Jenkins, Kaco, 
KSJ, Keystone, K-S Jr., K-D Sho- 
Turn, KADF, KD, Lito-O-Fone, 
Melas, Majik, National, ODI, Pro- 
tect-all, Patsg, Parker, Racon, 
Rosco, State, Showay-Lite, Signal- 
Stat, Saginaw, Sparton, Safeturn, 
Teleopic, Turnsignal, Tiffany, U. S. 
Lafet-Rite, Villard, Whichway, 





Weikra, Yello-O-Lite, Yankee-Kay, | 


Yankee Turnmaster and Yankee. 


No Foolin' 


New England Mill Plans 


Held the Real Thing 


HARTFORD, Conn. — “The steel 
industry is taking New England 
very seriously,” said Philip H. 


|neers here recently. 


Bowles said the latter’s steel ad- 
visory committee has been negoti- 
ating “behind the scenes” with the 
major steel companies about com- 
ing in on the proposed $225,000,000 


land, and more specifically for Con- 
necticut. 

The discussions to date “throw 
out the glib assertions that the mill 





He said the steel committee, 
headed by Clifford S. Strike, was a 
well-balanced group proceeding qui- 


etly and “working very hard,” in| 


contrast to Massachusetts officials 
“who have been building their mill 
in the newspapers.” 








Duncan-Manley Opens 


Duncan-Manley Chevrolet Co., 
Eufaula, Ala., has held its formal 
opening. The building contains 23,- 
000 square feet of floor space. The 
display room has full length glass 
paneling covering the entire front. 
Macon Manley and his sister, Vir- 
ginia Duncan, are principals in the 
new enterprise. 


95,977 106,027 
13,492 
10,890 
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19,546 
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30,044 
3,940 


11,774 
7,831 
21,133 
2,320 
402 


.. s+. .409,702 465,765 313,230 4,423,763 


Coombs at a meeting of the Hart-| 
ford county chapter of the Connec- | 
|ticut Society of Professional Engi- 


The economic adviser to Gov. 


|integrated steel mill for New Eng-| 


“We will | 
have that mill within five years.” | 


New-Car Registrations—11 Months 
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‘Construction Up 


‘On Service Units 


WASHINGTON.—A rise in serv- 
ice-station building last September 
and October has been noted by the 
Labor department. 

During October, work valued at 
$4,390,000 was started on 443 service 
stations in urban areas, and in 
September, 446 stations, valued at 
$4,047,000, were begun. In October, 
1948, only 262 units were started, 
valued at $2,702,000. 


8300 Lyndon 


1949 Consumption 
Of Rubber Goes 
7%% Below 1948 


NEW YORK.—Total new rubber 
consumption in the U.S. in 1949 
amounted to 988,618 long tons, ac- 
cording to the Rubber Manufac- 
turers Assn. This was about 7% 
percent under tonnage consumed 
jin 1948, when 1,069,404 tons were 
used, it was said. 

Of the total consumption, 576,461 
tons were natural rubber, a de- 
crease of 8.11 percent from 1948, 
when 627,332 tons of natural were 
consumed. Synthetic rubbers rep- 
resented the difference of 412,157 
tons, down from 442,072 the year 
before, or a reduction of 6.77 per- 
cent. 

Total new rubber consumed in 
December amounted to 84,381 long 
tons, about 1% percent higher than 
November. This total included 52,- 
866 tons of natural rubber and 
31,515 tons of synthetic rubber. 

During 1949 the rubber manufac- 
turing industry used 223,099 long 





tons of reclaimed rubber, as com- 
pared with 261,113 tons in 1948. De- 
cember consumption of reclaimed 
rubber was estimated at 18,716 tons. 


Jenkins & Co. 


Charles H. Jenkins & Co. of 
Windsor, Inc., Windsor, N. C., has 
received a charter from the secre- 
tary of state to engage in the auto- 
mobile business, Authorized capital 
stock is $200,000, with $5,000 sub- 
scribed by Charles and Wayland 
Jenkins and C, L. McCoy. 





RUGGED - STREAMLINED - WRECKERS. 


BUILT FOR ANY MAKE OR CAPACITY CHASSIS 





COLLAPSIBLE FOLD-AWAY WRECKER 
for any make chassis with 4-speed transmission and pickup box 
%-%-1 ton chassis. Can be converted from wrecker to pickup unit. 
Allows you 90% of your pickup box for service work. 


PHONE - WRITE - OR WIRE FOR PRICES 
AUTO-TRUCK EQUIPMENT COMPANY 


Detroit 21, Mich. 


Phone WEbster 3-9040—3-9041—3-9042 





Worlds Finest 
AUTOMOBILE 








MAY BE USED EITHER BY HAND 











THERE IS NO POLISH, WAX OR GLAZE MADE TODAY WHICH WILL EQUAL 
MIRROR GLAZE IN DEPTH, CLEARNESS, LUSTER AND LASTING QUALITY 


OR WITH AN ELECTRIC BUFFER 


Dealers: One demonstration will convince you. At our expense and 
without obligation, we will send you samples of MIRROR-GLAZE 


FREE! Or we will send our local representative to give you a demon- 
stration of MIRROR-GLAZE. See for Yourself. 






mana “© MIRROR BRIGHT POLISH CO. 








ASADENA 
Cnr) 
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Denham-AFL Clash Sparks ATA Labor Forum .. . 


Teamsters Most Powerful Union 


WASHINGTON. — Touched off 
and almost eclipsed at the outset 
—by charges and countercharges 
passed between NLRB General 
Counsel Robert Denham and AFL 
leaders, the American Trucking 
Assns.’ national forum on indus- 
trial relations nevertheless went 
through as scheduled here last 
week with a long list of notable 
labor-management relations au- 
thorities participating. 

Denham, the first speaker, 
charged in his opening talk that 
the AFL Teamsters union has a 
“complete hold” on “every segment 
of the nation’s business.” 

The union’s power, he said, is 
sufficient to “dwarf the economic 
power of those so-called monopo- 
listic giant unions,” the United 
Mine Workers, Communication 
Workers and United Steelworkers. 


;reached Miami, where AFL Presi- 
dent William Green and Teamsters 
President Dan Tobin were attend- 
ing an executive meeting, there was 
a small hurricane staged in Florida. 


| a tremendous “potential power’ to 
paralyze the country with simul- 
{taneous trucking strikes over the 
nation. 

Green and Tobin in return said 
| Denham was violently anti-labor 
and that he is “unfit to hold the 
office he occupies because he is 
prejudiced, biased, and dead set 
against labor.” 


The forum was staged by the 
ATA as an educational buildup 
against the day when employer- 
employe differences of opinion may 
arise in the trucking industry and 
so that they may be adjusted 
promptly with fairness to both 








Denham said considerably more | 


than that, and when his remarks! 


sides, it was pointed out. 
It was arranged by Ben R. Miller, 


fiey UC) 
Va. 


IN STYLE 





TOMOROW'S PRODUCTS 
ARE STANDARD'S TODAY 


See Your Jobber or 
Write for Catalogs 





| Ditndard DIE CAST CO. 


AUTOMOBILE ACCESSORIES DIVISION 


ISSO E. MILWAVKEE - 


DETROIT 11, MICHIGAN 








Send for new, illustrated 
circular J-214: 


rs 


The Frick-Gallagher Mfg. Co. 


Sales: 415 Shubert Bidg., 
Phila. 2. Pa. 





“Also complete line of automotive Parts Bins, Cir. J-211" 


Ma FRICK 
Ve 


SHELVING + PARTS BINS +» ROTABIN 





- GALLAGHER 


WELLSTON, OHIO 


RACKS + TABLES 


5 + COUNTERS - 


Denham said the teamsters have | 


|gaining negotiations 





? 


director of the industrial relations 
department of the ATA. Virtually 
all the heads of the nation’s big 
over-the-road freight lines were 
present. 

Mel B. Lindquist, general indus- 
trial relations manager of Ford, 
told the conference that the key- 
note for success in collective bar- 
is threefold: 
sound and thorough preparation by 
both management and labor; elimi- 
nation of government intervention 
in the settlement of disputes, and 
the elimination of unmanageable 
pattern setting for whole industries. 

He decried “the traditional bar- 
gaining rituals of long speeches for 
the record, emotional appeals to the 
people and other histrionics” and 
called for serious, sincere negotia- 
tion by all parties with full intent 
to seek and reach agreement if at 


|all possible. 


Lindquist stressed the point 
that there can be no strengthen- 
ing of the tool of collective bar- 
gaining if either management or 
labor relies on government “fact- 
finding” for the settlement of 
disputes. 

“When the government steps in 
there can be no collective bargain- 
ing, no real meeting of minds on 
principles or practices,” Lindquist 
emphasized. 

“Only so long as we retain the 
right and freedom to work out our 
own solutions, with a minimum of 
intervention, and only so long as 
both labor and management want 
to use it with determination, will 
collective bargaining continue to be 
a useful device,” he said. 

Leo Teplow, associate director, 
Industrial Relations division, Na- 
tional Assn. of Manufacturers, as- 
serted that while multi-employer 


collective bargaining may be un- | 


avoidable in certain types of small 
business, its long-range dangers are 
too great and its probable price too 
high to warrant general adoption 
of such policy wherever it can be 
avoided. 

Fred R. Suddarth, president, Kaw 
Transport Co., Kansas City, said 
that pensions for small trucking 
concerns should be financed by 
withholding from wages or profit- 
sharing bonuses. 

John M. Akers, vice-president, 
Akers Motor Lines, Inc., Gastonia, 
N. C., cautioned motor carrier op- 
erators that pension plans for 
trucking concerns must be tailored 
carefully to fit the requirements, 
economic position and peculiarities 
of each particular company. 

“A pension plan that is not 
carefully planned and financially 
sound is not good for the com- 
pany nor is it good for the em- 
ployes,” Akers said. 

Robert Ramspeck, executive vice- 
president of the Air Transport 
Assn. of America, declared that in- 
dustrywide bargaining between la- 
bor and management not only 
works to the disadvantage of local 
unions and small businesses, but 
tends to force local problems into 
a national pattern which is not 

always in the public interest. 


Used Cars 


(Continued from Page 1) 


a point where they are becoming 
attractive in relation to new cars, 
dealers were reported in better 
shape this winter than last. 

However, some reported stocks 
growing rapidly. 

Toledo dealers reported prices 
right, volume good and dealers 
happy. In New England, unprece- 
dented mild winter weather was 
helping the market. 

* x * 

OS ANGELES reported business 
4 picking up and dealers not over- 
loaded with used cars. 

In Atlanta, dealers were optimis- 
tic, and prices and volume were 
holding steady. 

The Chattanooga (Tenn.) mar- 
ket was reported recovering from 
One of the most drastic and un- 
certain used-car years on record. 

In Minneapolis, a seasonal slump 
was reported, although newer cars 
were holding their own. Old models 
were slow and dealer stocks up a 
little. 

Lincoln, Neb., reported stocks 
heavy, and sales of older models 
slow. 





CINCINNATI NEWSMEN VIEW NEW LINCOLN—Automobile editors of the three Cin 


cinnati newspapers had an “inside look"’ 


at the 1950 Lincoln at a recent press preview 


staged by the district office of the Lincoln-Mercury division. Left to right are Charli: 
Bonner, Cincinnati Times-Star; Monte Wilhelm, Cincinnati Post; A. W. Gorman, L-M assistant 


district manager; Bob Beiser, Cincinnati Enquirer; P 


| and A. F. Boeh, L-M sales office manager 


D. Warren, L-M district sales manager 


Tucker Faces Quiz Feb. 27 
On Personal Assets 


(Continued from Page 2) 





| with this matter is that people who 


was an element and hurt those|of the Syracuse concern, said, Air- 
least able to take loss of money,| cooled is a principal asset of the 
the court said that “the difficulty | 4uto corporation. 


Reorganization trustees of 


| were defrauded here were the poor-| Tucker Corp. and Roth make up 
|est and smallest people in America, | the board of directors of Aircooled. 


| the five and ten-dollar people.” 

Whereupon Attorney Joseph 
| Keig, representing Tucker, as- 
serted “that is yet to be proved,” 
and Judge Igoe snapped a re- 
joinder that “there’s been no de- 


ow 


| nial, has there? 
The court’s obvious reference was 


|who in their own suit have made 
such a charge and have asked and 
been granted a restraining order 
| forbidding Tucker to dispose of any 
| assets. 

Tucker’s friends raised $1,700 in 
|partial settlement of a suit in 
|which a Noblesville (Ind.) woman 
jclaims he owes her $3,567 on a 
farm deal. The payment brought 
| Tucker freedom from the municipal 
|court here, temporarily at least. 
+ * * 


Tucker Engine Affiliate 


To Continue Operations 
SYRACUSE. — Aircooled Motors, 
|Inc., manufacturer of airplane and 


|independent operation pending de- 
termination of the affairs of Tucker 
Corp., Carl F. B. Roth, president 


Maryland Dealers 
Re-elect Marsden 
As President 


BALTIMORE. — Frank Marsden 
was re-elected president of the 








Maryland Automobile Trade Assn. | 
at the annual convention here last | 


week. 

Other officers are C. Lamar Cres- 
well, vice-president, and Joseph J. 
Rochlitz, secretary-treasurer. 

Maryland’s commissioner of mo- 
tor vehicles, Arthur H. Brice, told 


the dealers that he advocates a 


vehicle inspection law. 

He said he wants such legislation 
passed at the next legislature since 
inspections are required in sur- 
rounding states and Maryland cars 
may therefore be barred from those 
states if such a law is not passed. 


Exhibition Space 
Nearly Gone for 


K.C. Auto Show 


KANSAS CITY.—Car dealers and 


53,000 square feet in Municipal 
|auditorium here for the 1950 auto- 
mobile show March 17-23, Kenneth 
|Spry, manager, Motor Car Dealers 
Assn. of Greater Kansas City, which 


last week. 

Only 648 square feet on the main 
floor and 2 percent of 10,000 feet on 
the mezzanine were still to be 
taken, Spry said. 

Spry said that Burl Ives, folk- 
song singer, would be one of the 
feature attractions during the week 
of the show. 





| helicopter engines, will continue in} 


to the stockholders and dealers, | 





| other exhibitors have purchased al- | 
most 100 percent of the available | 


is sponsoring the show, announced | 


Roth said that he expects added 
government business this summer 
and a pickup in personal airplane 
engine business. 

The concern reportedly is the 
only one in the industry tooled for 
producing engines designed spe- 
cifically for helicopter use. 


Johnson Motor Moves 
Johnson Motor Co. (Packard- 
Willys), Faribault, Minn., has 
moved to 17 N.E. Third St. The 
dealership is owned by Carl John- 
son, 


LICENSE PLATE 
FASTENERS 


‘— i “le 


| Ua, 
On or Off With a Quarter Turn 


Heavy \%-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each.....$ .20 
Packed 12 to Box- 


Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from .. 


HOUSER ENGINEERING & } 


MFG., INC., Bluffton, Ind. 


Over 100 Service Items 


me a ia 
USED CARS 


Trade-ins from the 
“SILK-STOCKING” 
Northwest Section 


OVER 100 USED CARS 
AND TRUCKS ALWAYS 
ON HAND AT 


WHOLESALE 


‘50 DODGE DEMOS 
AVAILABLE AT ALL TIMES 


ARLINGTON MOTORS, inc. 


13800 W.7 Mi. Se 


PHONE 
UNiversity 1-5700 
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‘ongress Report Points Out... 


Nation’s Road Needs 
Reach $41 Billion 


Current de-|the whole economy of the nation 
|is dependent on good highways. 

Reporting on the study, Sen. 

| Joseph C. O’Mahoney, of Wyoming, 
chairman of the joint committee, 
said: 

“It is evident from the facts 
... that if the American highway 
systems are brought up to the 
standard of modern requirements 
it will provide a stimulus to all 
business and industry for years 
to come.” 

Following is the list of states and 





WASHINGTON. 
ficiencies on the nation’s highways, 
treets and roads now total an 
istounding $41,000,000,000. 

Published by the joint committee 
on the economic report for Con- 
gress, “Highways and the Nation's 
Economy” shows how necessary it 
is to improve the highways’ inade- 
quacies by review.ng the number of 
persons employed directly or in- 
directly in transportation. 

The 7%7-page book emphasizes 
that over 1,500,000 persons are 


WIGGINS HONORS OLD EMPLOYES— 


Ross W. Wiggins sr. (right), general man- 
has received a gold watch and is being con- 
—. s on his 20th anniversary with the 
irm by his brother, H. H. Wiggins. Three 
20-year members of Wiggins Chevrolet Co., 
Lancaster, Pa., also received gold watches. 





ager of H. H. Wiggins Co., Quarryville, Pa., | 





WASHINGTON. — The nation’s | 
industrial production showed added 
increases in December and the first | 
half of January before strikes) 
threw in a monkey wrench. The! 
Federal Reserve Board reported | 
last week that output in that period | 
reached the highest level since | 
April. 

The improvement was attrib- 
uted mainly to activity in durable 
goods industries, which marked 
up “substantial” gains. 

Steel ingot production rose 
sharply in December to 95 percent 
of capacity. And in the first four) 


weeks of the new year operations | 


were scheduled at 3% percent above 


Strikes Brake Spurt 


Substantial Business Climb in Durables 
Halted by Stoppages, FRB Says 





hh... 8 20 





employed in selling or servicing 
vehicles, and that 5,100,000 spent 
all or part of their working hours 
driving the nation’s 7,000,000 
trucks almost 74,000,000,000 miles 
in 1948. 

Another 900,000 work in manu- 
facturing motor vehicles, tires and 
parts, and 100,000 more are engaged 
in producing petroleum products 
used by vehicles. 

The publication maintains that 


Bohn 


(Continued from Page 2) 


got no volume discount and 
others the maximum. 
Bohn, with three other parts 


manufacturers and 17 New York 
and New Jersey jobbers, was re- 
cently cited in a Federal Trade 
Commission complaint alleging 
price discrimination. 

Bohn felt it best to clarify its 
position, as well as to put a stop 
to a dangerous practice that could 
lead to any length, so long as the 
“banded-together jobbers” used the 
demand for volume rebates as a 
club to gain advantage over their 
competition. 


e * ” 
Workers Optimistic 
Budd Poll Indicates 
Confidence for °50 

PHILADELPHIA.—A bright year 
looms ahead for the automobile 
industry, if the opinion of em- 
ployes of the world’s largest inde- 
pendent builder of automobile parts 
is well founded. 

A sample poll among the 8,500 
workers in the Budd Co.’s Hunting 
Park plant here reveals that 84 
percent of those questioned saw 
no appreciable drop in production 
of cars during 1950. In fact, a gen- 
eral feeling of optimism for busi- 
ness as a whole was reflected in 
the workers’ answers. 





N.M. Load Limit Drive 


Catches Few Violators 

SANTA FE, N. M.—Only a 
few scattered violations of New 
Mexico’s load limit laws were 
found by a highway department 
crew the week ending Jan. 21 in 
the southeastern corner of the 
state. 

A highway department spokes- 
man said a few violations by 
pipe - transporting firms were 
found, but most truckers gen- 
erally were within load limits. 
The department began to crack- 
down on load violators the week 
before “to protect highways.” 





their total reported highway needs: 

Alabama, $844,000,000; Arizona, 
$257,096,000; Arkansas, $329,468,000; 
California, $2,565,000,000; Colorado, 
$402,381,000; Connecticut, $628,000,- 
000; Delaware, $123,500,000; Florida, 
$115,704,000; Georgia, $1,227,666,185; 
Idaho, $229,750,000; Illinois, $2,518,- 
917,000; Indiana, $486,669,837. 

Iowa, $945,416,669; Kansas, $957,- 
292,000; Kentucky, $575,674,346; 
Louisiana, $500,000,000; Maine, $164,- 


~|026,000; Maryland, $700,000,000; 


Massachusetts, $1,052,000,000; Michi- 
gan, $1,434,910,687; Minnesota, $838,- 
800,000; Mississippi, 
Missouri, $256,000,000; Montana, 
$838,705,000. 

Nebraska, $462,831,000; Nevada, 
$86,264,000; New Hampshire, $218,- 
216,000; New Jersey, $753,300,000; 
New Mexico, $162,427,728; New 
York, $1,763,739,000; North Caro- 
lina, $332,000,000; North Dakota, 
$250,000,000; Ohio, $4,509,000,000; 
Oklahoma, $364,000,000; Oregon, 
$440,000,000; Pennsylvania, $960,- 
576,000. 

Rhode Island, $279,000,000; South 
Carolina, $323,000,000; South Da- 
kota, $413,648,000; Tennessee, $1,- 
220,000,000; Texas, $2,362,630,000; 
Utah, $275,428,000; Vermont, $149,- 
829,525; Virginia, $400,000,000; 
Washington, $401,448,000; West Vir- 
ginia, $786,609,500; Wisconsin, $345,- 
000,000; Wyoming, $174,860,800; 
District of Columbia, $200,000,000. 


The above total is $36,114,076,277, | 


but the Congressional group esti- 
mated that states not reporting 
fully bring the total to $41,144,630,- 
000 


Johnson Heads 
N.W. Wholesalers 


MINNEAPOLIS.—C. E. Johnson, 
Automotive Supply Co., Mitchell, 
S. D., has been elected president 
of the Northwest Automotive 
Wholesalers Assn. succeeding 
Wallace Schutz, of Minneapolis, at 
the group’s annual meeting here. 

Other officers are W. E. Lahr, 
Minneapolis, 
Ray Graff, Sioux Falls, S. D., sec- 
ond vice-president; Ray Pearson, 
Minneapolis, secretary, and Her- 
man Wolters, St. Paul, treasurer. 
|Chosen directors were Harry B. 
| Eck, Henry C. Hoffman, John W. 
| Goff and Frank Green. 


Black Moves Operations 

Out of Baltimore 
PARKTON, Md.—All operations 

of the Black Mfg. Co., 1424 W. Bal- 


timore St., Baltimore, have been 
moved to a new factory at Park- 





| ton, Md. Black Mfg. is maintaining 
la warehouse only at the old address. 





FORD FILM HAS NEW YORK PREMIERE—Ford executives were hosts at the showing of 


the new film, "The Human Bridge." 


Left to right: O'Neil Ryan jr., vice-president, J. Walter 
Thompson Co., advertising agency; Emil Alvin Hartman, director, Fashion Academy of New | 


York; W. T. Gossett, vice-president and legal counsel, Ford; C. J. Seyffer, Ford northeastern 


regional sales manager; Ernest R. Breech, 


rd executive vice-president; Elmo Roper, public 


opinion analyst; Nelson F. Bowe, Ford New York district sales manager, and Henry Flower, 


vice-president, J. Walter Thompson. 


$488,792,000; | 


first vice-president; | 


Th Wilb Brinton, Carl V. Kauff ; 

a auffman | @ year ago. . 

ae |. <1 : Other fields were summarized as 
. follows: 

Canadian Makers | Machinery and _ transportation 


equipment—Moderate advances in 

December, reflecting more adequate 

steel supplies. 

Assembly of automobiles — In 

Output Record mid-January at about last au- 
OTTAWA. — Vehicles established| tumn’s record rate but subse- 

a new record in 1949 when they| @uently curtailed by the Chrysler 


shipped a larger total of vehicles| Strike. : 
than in any previous year, the Nonferrous metals and building 


| Canadian government reports. Further increases in 

Total shipments for 1949 agere- | 
gated 290,634 units, compared with 
264,178 in 1948, an increase of 10) 
percent. Previous high mark was 
270,191 units in 1941, which were 
largely commercial vehicles for 
| war use, 

Last year’s increase over 1948 was 
due to larger shipments of pas- 
senger cars, which advanced to 
192,458 units from 166,935 the previ- 
ous year. Total number of trucks 
increased slightly to 97,680 units 
from 96,388, while coaches and 
| buses declined to 496 as against 855 | 
|a year earlier. 

Of the total shipments, 175,647 | 
|passenger cars were for sale in 
|Canada and 16,811 for export. In 
|the case of commercial vehicles, 
| 84,823 were for domestic sale and 
13,353 were shipped abroad. 

Imports from the U. S. during the 
|year totaled 10,137, consisting of 
7,304 passenger cars and 2,833 com- 
|mercial vehicles. In 1948, imports 
|from the U. S. totaled 7,130 units, 
made up of 4,277 passenger cars 
| and 2,853 commercial vehicles. 
| During December, 1949,  ship- 
;}ments increased to 25,921 units 
from 19,721 in November but were 
| below the December, 1948 total of 
27,305 units. 

Of the shipments in December 
last year, 17,160 passenger cars were 
for domestic use and 1,371 for ex- 
|port, while 6,295 commercial ve- 
|hicles were for sale in Canada and 
| 1,095 for export. 

Shipments of veh‘cles imported 
|from U. S. in December totaled 733 | 
|units, including 521 passenger cars| 
and 212 commercial vehicles, 


In °49 Shatter 


| materials 
December. 

Lumber—At the highest January 
rate for many years. 

Cotton consumption and paper 
production December showed 
smaller drops than in the same 
month in most of the postwar 
| years, 

Manufactured Foods — Output 








| 
| Obituaries 


J. Romeo Racine 


MONTREAL J. Romeo Racine, 55, 
|president and general manager of J. R. 
| Racine, Inc., automobile dealership, Quebec 
| City, died there Jan. 23 after a long iliness. | 
| * * * 

Roy E. Beach 


MAYS LANDING, N, J.—Roy E. Beach, 
69, automobile dealer here since 1916, died 
at his home Jan. 24. Mr. Beach entered 
the automobile field with a Ford dealer- 
|}ship, acquired the Chevrolet franchise in 
| 1921 and added Odsmobile in 1934. 
| * * * 


Fred O. Pinkham 
MONROE, Mich.—Fred O, Pinkham, 68, 
owner of Ford dealerships in the Michigan 
towns of Monroe, Hillsdale, Bronson, Read- 
ing and Jackson, died Jan. 22 of a heart 
attack while vacationing in Florida 
* * + 
John Sam Crown 
JACKSONVILLE John Sam Crown 
sales manager of died 


Duval Motor Co., 





67 






declined somewhat in December; 
canning showed added decreases 
offset partly by a slight gain in 
meatpacking. 

Chemicals and petroleum—Mod- 
erate advance. 

The FRB report pointed to a 
one-third increase in the value of 


|construction contracts awarded in 
December over the same month of 


1948. The number of new housing 
units started in December declined 
seasonally to 79,000, but this com- 
pared to only 53,000 in the 1948 
month, 


Endicott Show 


Opens This Week 


| ENDICOTT, N. Y.—New cars will 
| Share the spotlight with some of 
| America’s earliest horseless carri- 
ages at the Endicott Automobile 
|Show to be held Feb. 9-11. 

The show is being sponsored by 
|the Greater Endicott chamber of 
commerce and the Vestal junior 
chamber of commerce. ‘ 

George Ferrell, a collector of an- 
| tique automobiles, will place two of 
his prize cars on display. Other 
attractions at the show will include 
motion pictures on the history and 
development of transportation; a 
racing car and driver; midget rac- 
ing cars and models dressed in old 
and new traveling costumes. 


Fit Front and Rear Bumper 
Lights of All New Buicks 


ORDER NOW! 





here Jan. 15 
BB as Here is the perfect accessory item for 
D. McCall White ; new Buick owners—protection for all 
HARTFORD, Conn D. McCall White, fi b or lights plus < . h of 
69, former Cadillac vice-president and an our bumper lights plus an extra touch o 


years, died 
For several 


engineer for 50 
his home here. 


automotive 
Jan. 29 at 


months in 1948, Mr. White served as an 
engineering consultant for Tucker Corp 
* * * 
Anthony C. Eilers 
ST LOUIS. — Anthony C. Eilers, 37, 


service manag2r of Clayton Motors, Inc 


(DeSoto-Plymouth), St. Louis county, died 
at St. John’s hospital here of heart disease. 
* * * 

Bill Spike 
CHEHALIS, Wash.—Bill Spike, of Bill 
Spike, Inc. (Pontiac), Chehalis, died Jan. | 
20. Mrs. Spike is continuing the business 


beauty, custom designed in the Buick 
manner. Save-A-Lite Grilles can be 
installed in 10 minutes and are a sure 
source of extra profit and customer satis- 
faction. Order now, 


Ask your own distributor or write, wire 
or telephone for a sample set. 
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AUTOMACO, INC., E. Maple Rd., Birmingham, Mich. 


SET OF FOUR 


Jo 


LIST PRICE 











In the Letterbox 


(Continued from Page 4) 


Pompeo. 


man who covered 


speed for this class. 
. * . 
Holy Smoke! 


In your issue of Jan. 23 appears 
a rather surprising story under the| afoot to attempt to secure a motor 
caption, “Truck Dealer Ups Sales| truck dealer organization on a na-|the release made by the Highway 


with Right Answers.” 


It is so obvious that this man| pose of preventing such things as 


GREETINGS 
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He, however, has a loophole—he 


percent depreciation on the new 


buyer a price based upon this cal- 


unless he actually intends to do : 2 


Tops in Field 


Any junior clerk could practice 
up on that one and he will come 


ieo, Mo., better watch his step or| Hollywood, Calif. . 


top |this truck selling business just as Clarification 
have many more before him who 


answers. 
There is some little movement|of Antifreeze.” 


tional scale for the express pur-|Commission of Kansas. . . 


to 


NATIONAL AUTOMOBILE DEALERS ASSOCIATION 


at their Atlantic City Convention 


February 4-8, 1950 


We Appreciate Your 


Invitation to Participate 


We cordially invite you to attend our novel 
and modern industry display at booth 39, 
Convention Hall. 


NATIONAL AUTOMOBILE TRANSPORTERS ASSOCIATION 


2627 Cadillac Tower 


Detroit 26, Michigan 





We cordially invite our friends and customers to 
attend our Open House at the Marlborough -Blen- 
heim Hotel during the N.A.D.A. Convention in 
Atlantic City, February 5th to 8th. We also urge 


you to visit our exhibit of many new styles in License 
Plate Frames and Personalized Monograms in 
Booth E-117. 


MILLIONS OF AUTOMOBILES CARRY 
BENMATT LICENSE PLATE FRAMES 


LOS ANGELES 23, CALIF. 





this man is attempting to do. A 
dealer organization would not stop 
wild methods of selling, it might 
tend to ease up the situation a bit. 

Mexico, Mo., is a city of about 
was a supercharger given by Tony; would be showered with too much | 10,000 population. Not too well sit- 
truck business. And that his ex-|uated. Truck potential very lim- 

Since your publication is gener-|pectancy in the truck selling field|itea, I would say. Used truck mar- 
ally considered the most authori-| would be of short duration. 
tative in its field, I am sure you 
won’t mind publishing the facts.—| states the user can expect a 25 
EuizasetuH Fircu, New York City. 

Eprror’s Note: We received this |truck after two years’ operation. 
erroneous information from 4@ | He infers he is going to allow the 
photographer turned publicity 


ket not so good, because nothing 
to make it good there. A dealer 
could very easily give away his 
profits on passenger cars on poor 
truck deals, just as this man is apt 
to do if he continues. I would like 
to see a copy of his used-truck in- 


races. | culation, so he is throwing a curve aaecee tn. tna ‘Op. le Noonan 


Upon rechecking, we find that 
John Fitch placed first in this | what he implies. 
class and Robert Keller second. 

We used the term “75-mile-an- 
hour” class in order to make it 
more understandable for the av- 
erage reader. According to the 


Sports Car Club, 75 miles aM | eise he will become a casualty in 
hour is the approximate 


Automotive News is definitely 


up with an answer that would in-|tops in its field\—Lovu Marsack, 
dicate that this young man in Mex-| Valley Truck Co. (GMC), North 


In the Jan. 23 issue of AuTomo- 
thought they too had the right|TIve News you carried an article, 
“Kansas Prohibits Sale of 12 Kinds 


This was no doubt taken from 


The report mentions the fact 





that the rejections were made for 


the reason that not enough propy- 
lene or ethelene glycols or glycer- 
ine was used to be properly adver- 
tised as permanent antifreeze. This 
to the reader would indicate that 
all rejections made were on the 
permanent type products. This is 
far from the truth because most 
of the antifreeze listed were of the 
alcohol types including our own. 
We, like most marketers of al- 
cohol, purchase that product from 
the manufacturer in sealed con- 
tainers. Neither the manufacturer 
or ourselves knew that the inhibi- 
tor formerly used would dissipate 
itself if carried over for a season. 
When the sample of our Globalcol 
was rejected, the manufacturer was 
contacted and immediately sent 
two chemists to our plant and re- 
treated with a different type of 
inhibitor all of the stock we had 
carried over from a year earlier. 


A new sample was again sub- 
mitted to the state for approval 
and passed. We did have to make 
a change in the name so the letter 
“XX” was added.... 

Our permanent goes under the 
trade name of Globe Non-Evapor- 
ating Antifreeze. It is not hard to 
see how those reading this article 
could and would think that our 
permanent was the one rejected. 

The state permit on our perma- 
nent is No. 1. Of some 36 perma- 
nents approved by the state there 
are only six on which the highway 
department will accept bids for 
their use and ours is one of the 


six. . . ——Hatcuer Scott, Globe Oil 
& Supply Co., Wichita, Kans. 

* * * 
Blunderbus? 


Are new cars unsafe? AUTOMO- 
tive News inquires editorially in the 
Jan. 16 issue. Reference is made 
to misdirected suggestions putting 
the auto makers in the role of pro- 
hibitionists. The auto makers 
themselves have been prohibition- 
ists for 67 years in that, as the 
Hon. C. H. Rolls said in an ex- 
haustive treatise on motor vehicles, 
there has been no essential change 
in design since 1887. In other 
words, the auto makers have pro- 
hibited change. 

Like the airplane, it will soon 
be necessary to operate autos by 
wearing earphones so the opera- 
tor can be ordered by the author- 
ities to do thus and so. The eyes 
of the human beings that try to 
operate cars safely are in front 
where they can “watch their 
step.” Car makers place the car 
operator where his eyes are in 
the middle of the operating unit 
instead of at the front. 

The driver is absolutely prohib- 
ited from even leaning forward to 
get a nearer view of his work by 
a big steering wheel that has to 
be large and obstructive on ac- 
count of the gear ratio required 
to move the heavy front-end 
wheels. It is impossible for the 
driver to watch his wheel-imple- 
mented step. 

You say cars aren’t the source 
of accidents. Do a million and a 
quarter people kill and maim them- 
selves and each other purposely 
every year? Do respectable people 
run over their own or their neigh- 
bors’ children purposely? Couldn’t 
it be possible that something in 
the design of the car makers’ blun- 
derbus prevented drivers from see- 
ing and avoiding unpredictable 
people or objects directly in the 
path of the car? 

Any mechanical device in com- 
mon use is adapted and made to 
conform to the limitations and ca- 
pabilities of those who have to 
use it. The automobile is a me- 
chanical device. If any other me- 
chanical device anywhere in the 
world had such a record of killing 
and maiming, wouldn’t that device 
have been redesigned for the safe 
use of the average operator, or 
been barred from use long ago? 

Of course a showroom car is 
safe, but it isn’t transportation. 
Transportation is carrying per- 
sons and things from place to 
place. We walked before we 
rode, and we survived as foot 
workers by watching our step. 

It is time everyone recognized 
that care cannot be unremittingly 
exercised with respect to highway 
unpredictables when the blunder- 
bus now turned out by auto mak- 
ers in and of itself shuts off the 
operator’s view of objects close up 
in the very path of the vehicle. 
Bus companies have known this 
since 1938. Their drivers are in 
front where they can see, and the 






























































engine is back over the wheels i 
drives and where its weight help 
tractive effort—ArtHUR W. Sre\ 
ENS, president, Automobile Safet: 
Assn., Boston. 

Eprror’s Note: We stick to our 
position that the auto makers by 
and large give great attention to 
safety factors and do build cars 
as people want them. Maybe 
they could do more faster, but 
when you put yourself in the 
position of telling someone else 
how to build his product, you 
must remember a couple of 
things: 

If you are wrong, he loses, not 
you. Your talk is cheap, but if he 
doesn’t build the kind of cars 
people want, his stockholders 
will find someone else to do it. 
What most people do not under- 
stand is that the auto makers 
are endlessly engaged in re- 
search to make cars safer and 
more saleable, 

+ 


Address 


I noticed your article in the Jan. 
23 issue of Automotive News re- 
garding Bob Thompson. Bob is an 
old friend of mine, and I have been 
long wanting to get in touch with 
him. I would appreciate it if you 
will send me his address.—B. E. 
Stewart, Racine Ford Co., Racine, 
Wis. 

Eprror’s Note: After making 
contacts in Detroit for his sales 
school in Los Angeles, Thompson 

returned to California—1407 Val- 
ley Heary Drive, Burbank. 


Hydraulic Car 
Is Claimed by 


Wash. Inventor 


VANCOUVER, Wash. — A man 
who has worked 30 years on the 
principle of an eight-finned rotor 
within a steel shell for car power 
says he has perfected his hydraul- 
ically-driven automobile. 

Constantinos Vlachos, the _in- 
ventor, has driven his Phibian 
coupe at 45-miles per hour before 
spectators, including engineers, who 
said such a rig was impossible. 

Viachos said the finned rotor 
turns within the shell as an electric 
motor’s armature revolves, getting 
its power from pressurized hy- 
draulic fluid. He said that under 
high pressure the rotor “floats” in 
the forced fluid, thus eliminating 
metal-to-metal wear. 

With one of these “motors” at 
each wheel, he said the power is 
derived from fluid in the oil reser- 
voir pressured by a small airplane 
motor. 

The Greek inventor said he is 
now busy getting out the first 
plastic-topped body at his factory 
on Fourth Plain Highway. 


* * 






Decline in Bus Travel 


Reported at Buffalo 
BUFFALO. — Record - breaking 

automobile production, which is 

putting more and more new cars 


on the highway for private trans- 


portation, is resulting in a sharp 
decrease in business for bus lines. 
P. S. McLean, regional manager 


for Greyhound lines, reported that 


bus travel here is down 18 to 20 


percent from a year ago. Railroad 
passenger agents here report that 
passenger 
sharply. 


travel also is down 





Top Trucks 


New-truck registrations for 11 
months, plus 26 states for De- 
cember: 


1949 Pos. Make 1948 Pos. 
1—329,014 Chev. 288,912— 1 
2—189,213 Ford 218,990— 2 
8—111,707 Dodge 109,622— 4 
4— 87,309 Inter’l. 120,999— 3 
5— 77,259 GMC 71,707— 6 
6— 52,666 Stude. 48,115— 7 
7— 31,472 Willys 73,721— 5 
8— 7,864 White 11,235— 8 
9— 6,524 Mack 9,511—11 
10— 4,948 Diam. T  10,339—10 
1l— 3,850 Reo 10,373— 9 
12— 3,461 Divco 5,495—12 


13— 1,563 Brockway 2,877—14 


14— 1,558 Autocar 2,644—15 
15— 1,178 Federal 3,976—13 
16— 839 Crosley 2,347—16 
1j— 373 Kenworth 431—18 
TX 321 FWD 194—17 
19— 216 Sterling 391—19 


Total All Makes 
914,699 995,600 
For further details see page 
48, today’s issue. 
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Competitive Push Seen... 





Studeba ker, 


Hudson 


Cut Car Prices 


(Continued from Page 1) 


not whittled prices in 1949 or 1950. 
A slight reduction in Plymouth 
prices was instituted by the cor- 
poration early in 1946. 

Affecting the pricing situation 
later in the spring will be the 
introduction of lower-priced cars 
by Kaiser-Frazer and Nash. 
New advertised-delivered prices 

at Detroit on the Hudson Super 
and Custom Commodore series fol- 
low: 


SUPER—Six: 4-dr. sed., $2,105 
(cut $101.50); brougham, $2,068 
($88); cl. epe., $2,101.75 ($101.50) ; 
conv., $2,628.50 ($166.50). Eight: 
4-dr. sed., $2,189 ($106.50); broug- 


ham, $2,152 ($83); cl. cpe., $2,185.75 
($106.50). 

CUSTOM COMMODORE-Six: 4- 
dr. sed., $2,281.50 ($101.25); cl. cpe., 
$2,257.25 ($101.25); conv., $2,809.25 
($142.25). Eight: 4-dr. sed., $2,365.50 
($106.50); cl. cpe., $2,341.25 ($106.- 
50); conv., $2,893.25 ($147.50). 

Pacemaker six prices start at 
$1,806.50 for the business coupe 
and extend to $1,933 for the four- 
door sedan and club coupe. The 
Pacemaker brougham is $1,912. 

The business coupe has been 

dropped from Hudson’s Super Six 
series. Super-matic, optional on all 
Hudsons, remains at $215. 

* * - 

HE Studebaker reductions 

amounted to $91.25 on Champion 
Deluxe models; $86 on Champion 
Regal Deluxe closed models; $105 
on the Champion’ convertible; 
$116.75 on Commander Deluxe and 
Regal Deluxe closed models; $139 
on the Commander convertible, and 
$141 on the Land Cruiser. 

New Studebaker advertised-deliv- 
ered prices at South Bend are as 
follows: 

CHAMPION-Deluxe: 4-dr. sed., 
$1,597.25; 2-dr. sed., $1,565.50; 5- 
pass. cpe., $1,591.75; 3-pass. cpe., 
$1,497. Regal Deluxe: 4-dr. sed., 
$1,676; 2-dr. sed., $1,644.50; 5-pass. 
cpe., $1,670.75; conv., $1,981.25; 
3-pass. cpe., $1,576. 

COMMANDER-Deluxe: 4-dr. sed., 

$1,902.50; 2-dr. sed., $1,871; 5-pass. 

cpe., $1,897.25. Regal Deluxe: 4-dr. 

sed., $2,023.75; 2-dr. sed., $1,992; 5- 

pass. cpe., $2,018.25; conv., $2,328.50. 

Land Cruiser—4-dr. sed., $2,186.75. 
on 7 7 

ULED out of the immediate 

price-reduction picture last 


Olds Production 
In January Just 
Short of Record 


LANSING.—Oldsmobile produced 
30,5334 six and eight-cylinder cars 
during January for the second 
highest production month in the 
division’s history, it is announced 
by General Manager S. E. Skinner. 

This made January output second 
only to August, 1949, when 31,095 
Oldsmobiles were manufactured. 
However, last August had 23 work- 
ing days compared to 21 in Jan- 
uary this year. 

Previous January high was 1941, 
when 25,973 Oldsmobiles were pro- 
duced. 


week were Chrysler Corp., General 
Motors divisions and Kaiser-Frazer. 
Special Deluxe models in Chrys- 
ler’s Plymouth line now exceed 
prices of comparable Studebaker 
Champion Deluxe cars, but no 
action on prices was expected from 
Chrysler before a strike settlement. 
The only price cut by Chrysler 
since the war was made four years 
ago and affected Plymouths only. 
The standard Studebaker 
Champions now also undercut the 
Ford Custom Deluxe Eight ser- 
ies. Except for station wagons, 
Ford’s 1950 models were intro- 
duced with no price changes. 
Prices were lowered for 1950 on 
the Buick Roadmaster, Oldsmobile 
88 and Cadillac lines, and new re- 
ductions by General Motors were 
not regarded as likely prior to re- 
lease of the March 1 wage review 
data. The government’s consumer 
price index for Jan. 15 will deter- 
mine whether GM can cut wages 
and possibly prices on March 1. 
Nash and Kaiser-Frazer are 
bringing out lower-priced cars this 
spring—both designed to compete 
in the Chevrolet-Ford-Plymouth 
class. How these entries will affect 
the prices of their costlier models 
remained to be seen. 
* 7 a 


| be! ANNOUNCING the price drops, 

Studebaker Chairman and Presi- 
dent H. S. Vance said the action 
was being taken “even though we 
know that some of our costs will 
increase in the months ahead.” 

This, it was believed, referred 
partly to the as yet uncompleted 
pension round of negotiations be- 
tween the UAW-CIO and the auto 
industry. Ford and Kaiser-Frazer 
have been the only makers to initi- 
ate pension agreements to date. 

Vance said the recent rise in 
Studebaker output, coupled with 
new and improved manufacturing 
facilities and the company’s post- 
war expansion program, had 
brought about decreased costs 
per unit, 

Production and sales of Stude- 
baker cars in the five-month period 
ended Jan. 31 were at record levels, 
he added. 

A corporation spokesman empha- 
sized that Commander Deluxe 
models were now priced beneath 
comparable body styles in the fol- 


\lowing series; Buick Special, De- 


Soto Deluxe, Dodge Coronet, Hud- 
son Pacemaker, Kaiser Special, 
Mercury, Nash Ambassador and 
Oldsmobile 88. 

The Studebaker announcement 
gave no hint as to the price of the 
new torque-converter automatic 
transmission to be marketed on all 
Studebaker cars after Apr. 1. 

+. + * 
UDSON President A. E. Barit 
said his company’s price cuts 
resulted from Hudson’s “constant 
efforts to offset rising costs.” 

“We have, by engineering inge- 
nuity and production efficiency, 
been able to include many new 
refinements in quality, styling and 
engineering and still reduce our 
overall costs,” he said. 





DRIVE FOR SALES—In Los Angeles and vicinity, the Metropolitan Studebaker Dealers 
Assn. recently launched a 90-day sales drive with prizes ranging from a candy jar to expen- 
sive television or movie sets offered salesmen. Sales managers will share, eae awarded 

+ 
E 


10 percent of points earned by their salesmen. A breakfast launched the drive. Le 
Whittier dealer and president of the dealers’ association; L. 
lacific Corp., sales manager; Ed King, Monrovia dealer, and Stan Alexander, 


Charles Raggio jr., 
Studebaker 


to right: 
. Minkel, 


Thatcher & Alexander, Glendale. King and Alexander are association directors. 


Which Is Most Vital? 


EMPHASIZES REAR—Nash engineers, after 
wind-tunnel tests, believe that the car's back 
is the most important feature in reducing air 
wee. Thus, they point with pride to the 
Airflyte's fastback trunk section. This car has 
been prepared for the tunnel test. 


Front 





STRESSES FRONT—Pointing to its frontal 


section, Ford wae ae report that greater 
emphasis should be placed on this part of 
a car than on the rear to cut down air drag. 
It should be remembered that all Fords now 
have notchbacks. 

* 


vs. Rear Streamlining 


Nash and Ford Engineers Debate Which End 
Of Car Affects Air Drag Most 


Which has the most effect on reducing a car’s air drag—rear end | states the statutes provide for its 


or frontal design? 
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U.S. Asks Sellers 
To Aim Ads at 


Special Events 


WASHINGTON, — Retail sales 
and profits can be boosted by bet- 
ter coordination of advertising with 
national holidays and special ob- 
servances, according to the U. S. 
Department of Commerce, 

As a guide to businessmen, the 
Department issued a calendar of 
specially designated days, weeks 
and months during 1950. 

The days, weeks and months 
listed are set aside for special pro- 
motions and for celebrations of 
interest to business. In addition to 
legal and religious holidays, and 
such well-known events as Mother’s 
day, Columbus day and Buddy 
Poppy week, the listing includes 
Grandmother’s day, National 
Sweater week, National Table Ten- 
nis week, National Bow Tie week 
and National Hot Tea week. 

Barring action by legislatures to 
change present provisions in some 
states, there will be two Thanks- 
givings in 1950, In most states and 
the District of Columbia, the day 
is celebrated on the fourth Thurs- 
day in November, but in a few 


observance on the last Thursday. 


This question caused controversy between a Ford and a Nash engi- | [pn 1950, f he fi i i i 
neer at the recent meeting of the Society of Automotive Engineers > ee ets te tee Sauna 
metropolitan section in New York City. Here is what each had to say: 


* * * 


Nash 


Air resistance tests show “that 
the shape of the rear end of the 
car has a major effect on its drag,” 
an aerodynamic study of passenger 
cars by L. H. Nagler, technical 
advisor of Nash Motors, and Prof. 
Kenneth Razak, of the University 
of Wichita, reports. 

The Nash paper said that during 
development of the 1949 Nash Air- 
flyte a marked improvement in 
high-speed performance was noted 
as compared with the 1948 model. 
Tests made with the same engine 
shifted from a 1948 car to a 1949 
showed about a seven-mile per hour 
increase in maximum speed. 

“As engine power had not been 

increased, the only logical ex- 
planation seemed to be that the 

1949 body had much more effici- 
ent aerodynamic characteristics.” 

It was then decided to check 
these features in a wind tunnel 
with full-size cars. 

“No record could be found for 
such tests performed by a car 
manufacturer on full-size automo- 
biles,” said Nagler. 

Nash then heard of a newly-built 
7-by-10-foot wind tunnel at the Uni- 
versity of Wichita (Kansas), and 
began its tests. 

Checks were made on the Buick 
Roadmaster, Ford Six, Chrysler 
Windsor, Hudson Commodore Six, 
Pontiac Chieftain Six, Lincoln Cos- 
mopolitan, Studebaker Champion, 
Packard Custom Eight, Kaiser, 
Oldsmobile 88 and Nash Ambassa- 
dor Airflyte. None was identified in 
the results except the Airflyte. 

The tests revealed, said Nagler, 
that at 60 miles per hour air drag 
in horsepower ranged from 18.1 
on the Nash Ambassador to 27.4 
on car L 

On tests of air drag in pounds 
at 60 miles per hour it ranged from 
113 pounds on the Ambassador to 
171 pounds on car I. 

Results showed that air flow be- 
hind the Nash Airflyte becomes 


| * * * 


Ford 


“We are inclined to put more 
emphasis on frontal area than the 
rear-end contour of the body as 
affecting drag,” said Philip H. 
Pretz, assistant chief engineer, Lin- 
coln-Mercury passenger-car depart- 
ment, in answer to the Nash study, 

Attacking Nash claims that a 
fast-back offers less resistance, 

Pretz, who was prepared with 
slides, illustrated that there is 
practically no difference between 
road-power requirements of the 
Lincoln Cosmopolitan’s fastback 
and notchback models as meas- 
ured on the road with the wheel 
torque meter. 

“It should be remembered,” he 
said, “that these models are iden- 
tical in weight, tire size, chassis 
construction and frontal area.” 

He then showed a slide which 
compared road load horsepower on 
several makes of cars, 

“It is interesting to note,” said 
the Ford engineer, “that the lowest 
power requirements are on the 
model having the least frontal area 
and the highest on the car with the 
greatest frontal area.” The inter- 
mediate ones are almost in direct 
relationship with frontal area, re- 
gardless of streamlining.” 

Pretz also took to task Nagler’s 
statement that little considera- 
tion has been given to air drag 
since the 1929-33 era by showing 
photos of tests made in the Ford 
wind tunnel in the prewar 1939-41 
years. 

“In spite of this excellent equip- 
ment which has been used and 
checked successfully,” he said, “we 
have more recently considered road 
performance measured with a wheel 
torque meter ...as a more accur- 
ate overall method of determining 
the results in which we are inter- 
ested. 

Comparing the 
back sedan with the 
back sedan, Pretz said: 

“Our results parallel those of the 
comparative Nash models in that 


1948 Ford fast- 
1949 notch- 





turbulent about one-third down the 
truck lid, while on most cars, par- 
ticularly those of the notchback, 
the turbulent flow starts forward 
of the rear window, said Nagler. 

“It is interesting to note,” he 
said, “that the six highest-drag cars 
were all of the notchback type, 
while of the five lowest-drag cars, 
three were of the slipstream back 
type.” 

“Another source of drag is the 
front-end shape. Checks on sev- 
eral cars indicate a considerable 
variation in static pressure over a 
relatively large area around the 
grille.” 

As for streamlining a car’s under- 
side, Nagler said nearly-perfect 
streamlining there only reduced the 
drag 6.3 percent. 

“Apparently most of the air 
splits ahead of the car at bumper 
height,” he said. “Most of the air 
goes over the top or around the 
sides and relatively little flows 
underneath.” 





our 1949 model also showed a de- 
cided increase in maximum speed 


IT HAPPENED IN ST. PAUL—Boreas XIV, King of the 
from his 1950 Lincoln Cosmopolitan convertible, which St. 
purchased. King 


ization of the annual city celebration, 


carnival (Jan. 27-Feb. 5) and will represent 
the U. S. during 1950, 


years, there will be five Thursdays 
in November. 

The year 1950 will contain a full 
quota of special observances, The 
compilation lists 154 days, 124 
weeks and 36 other celebrations, 
most of them scheduled to last a 
month. 

Intormation in the publication, 
the third issued since the war, was 
furnished by trade associations, 
secretaries of state governments, 
civic groups and other organiza- 
tions, 

The current issue, entitled “Spe- 
cial Days, Weeks and Months in 
1950,” may be obtained from the 
Superintendent of Documents, 
Washington 25, D. C., or from De- 
partment of Commerce field offices 
tor 15 cents a copy. 





with no additional out-put of the 
engine, but this is in spite of the 
fact that we had reversed Nash’s 
change in body styling from the 
tastback to the notchback.” 

Trying to show that the front 
end aftects drag more than the 
rear, he said: 

“However, we do find another 
parallel in both models of both 
makes of cars which is a definite 
decrease in frontal area ... The 
frontal area on the 1948 Ford 
was 28.8 square feet and on the 
1949, 25.4 square feet. The area on 
the 1948 Nash was 28.5 square 
feet and on the 1949, 26.8 square 
feet.” 

In detailing his suggestions for 
an accurate air-drag test, Pretz 
said correlation of both tunnel and 
|road results should be established. 


Only 71 School Buses 


Flunk Check in Iowa 


DES MOINES.—Only 71 out of 
3,225 Iowa public school buses 
which underwent state inspections 
last fall were rejected and taken 
;out of service, Jessie Parker, Iowa 
superintendent of public instruc- 
tion, announced. 

Paul Norris, director of the divi- 
sion of school transportation, how- 
ever, said in a report to Miss 
Parker that about 350 other buses 
were found to have minor mechani- 





cal defects. 





St. Paul Winter Carnival, waves 
Paulites, Inc., sponsoring organ- 
: ; Boreas (Norman H. Nelson, of 
Minnesota Mutual Life Insurance Co., St. Paul) was in complete command of the winter 


his city at numerous celebrations throughout 











Car Production Estimates 


By Automotive News 
PASSENGER CARS 
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Week Week dan, 1 dan. 1 
Ended Same Ended Total to to 
Feb. 4, Week, Jan. 2%, daa., Feb. 5, Feb. 4, 
1950 lyis 1950* 1950 1949* 1950* 
CHRYSLER ........ 6,322 14,151 95,531 82,252 95,531 
Chrysler 577 1,369 12,698 12,009 12,698 
DeSoto 742 1,331 9,452 8,617 9,452 
Dodge ......... 2,684 4,048 27,254 23,521 27,254 
Plymouth ....... ivtoees Jaseaioats 2,319 6,903 46,127 38,105 46,127 
FORD voebvores 29,291 19,915 27,706 114,356 101,421 132,593 
Ford wo 22,547 15,478 21,312 88,793 80,370 102,801 
Lincoln. ........... 681 1,037 686 2,687 4,562 3,130 
Mercury ... ... 6,063 3,400 5,708 22,876 16,489 26,662 
GENERAL MOTORS . 56,919 30,421 55,664 221,193 126,282 258,394 
BEE sci . 10,127 6,942 9,674 38,184 39,915 45,749 
Jadillac 1,320 1,625 925 3,719 8,124 4,584 
Chevrolet .. . 28,044 12,282 28,849 113,602 41,170 131,432 
Oldsmobile _................... 8,501 4,585 7,456 30,534 23,926 35,953 
Pontiac ..... 8,927 4,987 8,760 35,154 13,147 40,676 
KAISER- FRAZER sents 1,119 754 3,573 8,107 3,573 
BPOBOSP  ....0..00000 410 1 3 3,256 3 
Kaiser .... ata 709 753 3,570 4,851 3,570 
CROSLEY 98 205 92 387 970 445 
IE 4 i crac csi sbscetaaeeads 2,764 3,381 2,803 11,464 20,940 13,120 
SE aE ss cckclucassievebicnees 3,681 3,140 3,670 14,732 15,738 16,922 
PACKARD ............... —a | 2,871 1,472 5,028 11,279 6,175 
STUDEBAKER .......... 5,648 3,646 5,416 23,696 16,976 27,086 
WILLYS ti 695 win 31 3,848 
Total Cars, U. S. . 99,913 72,215 111, 728 _ 489,991 387,813 
~ ¥Station wagons and Jeepsters. *Revised. Teen See eS ees 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 


























Week Week dan. I 
Ended Same Ended Total to 
Feb. 4, Week, Jan, 28, Jan., Feb. 5, 
1950 19k 1950* 1°50 1949* 
CHEVROLET . 9,078 8,624 8,943 36,249 44,662 
CROSLEY . : ‘ 6 4 1 33 40 
DIVCO ...... jotuitndsty sannede 47 83 76 301 310 
DODGE ..... ‘ 4,086 1,177 8,794 20,472 
FEDERAL 35 55 35 110 174 
FORD 6,841 3,903 6,344 26,477 21,614 
IE th disekic detec lvsisninisinisdivecs 2,077 2,075 2,129 6,044 10,210 7,434 
INTERNATIONAL. ...... 1,792 3,221 1,641 6,086 16,301 7,198 
IES Sih cassis sicccuntassteteeients 279 126 258 1,153 585 1,324 
__- Sica vente 50 83 61 192 384 222 
STU DEBAKER_ Spain 1,084 1,650 1,084 6,691 7,907 5,124 
WHITE 205 232 ' 207 867 1,088 989 
WILLYS veanbh 1,846 28 2,694 8,112 2,694 
MISCELLANEOUS 251 411 251 1,057 2,244 1,207 
Total Trucks, U. S..... 21,745 26,399 22,235 96,748 134,103 107,411 
Total Cars, Trucks 
SERENE -< sdsinda teonesaeevehoroieninies 121,658 98,614 133,963 586,739 521,916 661,281 
Total Cars, Trucks 
IIL sninsressabionescevecsenss 7,594 4, 126 7,451 31,612 17,549 36,690 





Grand Total, 
Cars and Trucks 
U. S. and Canada ....129,252 102,740 141,414 618,351 539,465 697,971 


*Revised. Miscellaneous | Gaiades “Autocar, Corbitt, Marmon— H., Brockway, Four-Wheel 
Drive, Sterling, Nash, Diamond T, etc. 





Output Drops to 121,658; 
36,300 Lost by Chrysler 


(Continued from Page 1) 


nomical operation and maintenance 
costs, 


In the main, it is said, Willys 


accounting for slightly more than 
86 percent of all car output in the 
U. S. GM divisions as a group are 


AAA-1 


accounting for 57 percent, and 
Cadillac has yet to reach volume 
production. 


Ford is grabbing a 29 percent 
share with daily schedules that are 
being pushed higher’ gradually. 
Both Ford and GM are slating 
overtime and six-day schedules for 
the next several weeks. 


A spot check of Chrysler deal- 
ers last week revealed that their 
inventories were getting pretty 
bare. Dealers in most other lines, 
in metropolitan areas, reported 
stocks at only near-term require- 
ment level. 


Among the independents, Stude- 
baker, Nash and Hudson continue 
to achieve the most creditable 
production efforts, with Studebaker 
setting the pace at some 1,100 cars 
daily. 

+ + * 
T STUDEBAKER, it is said, the 
production accent will be more 
and more on the company’s low- 
priced Champion models. 


Meanwhile, Packard is work- 
ing a four-day week and Kaiser- 
Frazer and Willys are down 
altogether. Willys, according to 
informed sources, is currently 
busy placing orders with sup- 
pliers prior to bringing out a 
lightweight sedan model some- 
time late this year. 


Willys officials, it is said, are not | 
competitive | 


planning an _ all-out 
battle with volume lower-priced car 
builders, but rather hope to invade 
a potential working-man market 
for vehicles offering the most eco- 





wants a car to compensate for the 
current decline in demand for util- 
ity vehicles, 

* . * 

ESPITE the Chrysler tieup, U. S. 

vehicle output is running well 

ahead of last year. Through last 
week the nation’s plants had as- 
sembled an estimated 553,870 cars 
and 107,411 trucks for a total of 
661,281 units. 

At the same point in 1949, U. S. 
plants had built 387,813 cars and 
134,103 trucks for a total of 521,- 
916, 

January (1950) production of cars 
totaled 489,991, compared with 329,- 
901 in 1949. January (1950) truck 
output was 96,748, compared with 
113,623 in 1949. 

Present prospects are for 403,000 
cars and 86,800 trucks in U. S. 
plants during February. 


* * * 
Chevrolet Jan. Output 
Best in Its History 


DETROIT.—A new alltime record | 
production was an- | 


for January 
nounced last week by T. H. Keat- 
ing, general manager of Chevrolet. 
Chevrolet plants in the U. S., he 
reported, turned out 113,602 passen- 
ger cars and 36,249 trucks for a 
total of 149,851 units. 

The figure was more than double 


January a year ago, and 12 percent | 


ahead of the previous January peak 
of 133,672 units set in 1941, Keating 
pointed out that January (1950) 
passenger-car output was greater 
than the first two months of 1949 
combined. 


| 


|NEW CAR SALES MANAGER, 
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Syracuse 


Manufacturers Group Sees Business Increase 
And Stable Level of Employment 


at least the first half of 1950. 


Numerous problems confront 
Syracuse manufacturing industry 
in 1950, but generally manufactur- 
ers there appear confident of in- 
creased business that is expected 
to mean stable operations and sta- 
ble present level employment for 


8,000 Vehicles Daily 


Planned by Ford 

DEARBORN.—Ford plans to 
increase output schedules to 
8,000 cars, trucks and tractors 
daily by Apr. 1, it was an- 
nounced late last week. Consid- 
erable overtime and_ six-day 
week operations are planned. 

During January a new post- 
war monthly record of 148,393 
cars, trucks and tractors was 
set, while Jan. 31 saw the estab- 
lishment of a new postwar daily 
record of 7,220 units. 








Forecast 


A compilation of year-end 
forecasts by more than 25 com- 
panies, prepared by the Manu- 
facturers Assn. of Syracuse, in- 
dicates rather generally the feel- 
ing that local manufacturing 
companies have weathered suc- 
cessfully the community’s major 
postwar “shaking out.” Manufac- 
turing employment continues 
about 33 percent ahead of pre- 
war, and the trend at 1949 year- 
end was upward. 

A realistic tone prevails through 
the individual company predictions, 
several of which announce plans 
for new products and new activi- 
ties that will contribute to steady 
employment. 

Increased appropriations for ad- 
vertising and sales promotions are 
indicated for many companies, in- 
tent not only on meeting competi- 
tion, but bettering their position in 


the keenly competitive market. 

One of the significant features 
of the forecasts was the underlying 
optimism displayed by smaller 
manufacturers in particular. 

Several of them were hard hit 
by the downward swing that fea- 
tured 1949 business in many lines. 

Some manufacturers ascribed a 
share of the responsibility to the 
deliberate exhaustion of inven- 

tories that had been piled up by 

their customers in 1947 and 1948, 
or carried over from the war 

itself. 

As 1949 ended, these manufac- 
turers reported a belief that inven- 
tories are being replaced, and at 
a higher level; that inquiries for 
new business are coming in faster, 
and that in general they count on 
a much higher level of operations. 

Television and electronics is ob- 
viously a beneficial force in the 
local manufacturing picture, par- 
ticularly in connection with smaller 
shops, according to Forrest E. Mc- 
Guire, executive vice-president of 
the MAS. But the firmness of pas- 
senger automotive production—a 
big factor in Syracuse’s overall 
manufacturing picture—is reflected 
in the year-end statements. 
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Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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HELP WANTED 


SALES MANAGER—Chevrolet-Milwaukee. 


Outstanding opportunity for experienced 
new car sales manager. This dealership 
is desirous of securing the services of a 
sales manager or a salesman of broad 
experience who feels he can qualify as a 
sales manager in a Chevrolet organiza- 
tion selling six to eight hundred cars per 
year. The applicant must have the ability 
to manage a new car sales organization, 
In addition must be qualified to appraise 
used cars and assist in closing new car 
transactions. Attractive compensation. 
Unusual opportunity in new organization. 
All replys confidential, Box 3777, c/o 
Automotive News, Detroit 26. 


i 


PARTS MANAGER 
with outside selling experience. National 
automotive small parts manufacturer 
wants salesman to call on new car dealers in 
established territories. Security and substan- 
tial income assured the right man. Prefer age 
25-40 with late model car. 
Write 
P.O. Box 1128 
Cleveland 3, Ohio 





SALESMEN. Sell nationally known auto 
seat covers to car dealers and accessory 
stores. All territories open. Excellent 
opportunity, good future, High commis- 
sion, Artrich. 56-01 Queens Blvd., Wood- 
side, N. Y. 

WANTED. Service manager for Dodge 
Plymouth and truck dealers in Central 
Louisiana. 18,000 foot modern shop, well 
equipped for all service work, Excellent 
opportunity for man who can operate. 
Box 3744, c/o Automotive News, De- 
troit 26. 





Cleveland Manufacturer of Stamp- 
|ings and Assemblies, including 
| Welding and Painting, wants Sales 
Representative Calling on Auto- 
motive and Allied Industries in 
the Detroit Area. COMMISSION 
BASIS. Please give Complete De- 
tails and Experience. 


Box 3768 
c/o Automotive News 
Detroit 26 





(Ford). 
Must be fully experienced and good sales 
record, Ability to handle and train sales- 
men, good closer. We are located in city 
80,000, midwest area. Handle 700 new 
units per year. One dealer location, 
Splendid opportunity for right man, Box 
3759, c/o Automotive News, Detroit 26. 
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POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7'/2 cents per word for one 
insertion or two insertions of the same 
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SERVICE SUPERINTENDENT available 


February 15th. Many years’ of experi- 
ence handling both parts and service 
with Ford and Lincoln-Mercury volume 
dealers. Keeping one eye on profits and 
the other on customer relations. A good 
merchandiser, an efficient operator and 
successful in handling and training per- 
sonnel, Here is the opportunity for your 
organization to secure the services of an 
experienced man in the operating end of 
your business. Member of the Automo- 
bile Old Timers, but young enough to 
supply the drive and leadership for an 
organization which must have profits in 
competitive times. Location no object. 
What have you? Write Box 3760, c/o 
Automotive News, Detroit 26. 


SALES-GENERAL MANAGER. Two years 
recent sales manager for progressive in- 
dependent. Twelve years prewar experi- 
ence Plymouth and Chevrolet plus 
responsible sales positions with GM and 
Chrysler factories, Has profitably oper- 
ated volume Chevrolet dealership. Can 
train salesmen, good ones. Can operate 
business to make money in competitive 
market. Age fifty. Like interest or bonus 
basis after trial. Box 3779, c/o Auto- 
motive News, Detroit 26. 





GENERAL or SALES MANAGER. Cur- 


rently sales manager for Buick dealer- 
ship, Capable administrator. 20 years’ 
experience in the automobile business 
covering all phases of the industry. Sales 
promotion for Plymouth, zone manager 
for Buick. Operated profitably, own New 
York City dealership. Would like possi- 
bility of buying into Buick dealership. 
Small investment possible. Age 50. Box 
3771, c/o Automotive News, Detroit 26. 


MAN, 40 years of age, married, with suc- 
cessful truck selling background, 17 
years in truck business as salesmanager, 
wholesale man and retail sales, fully 
acquainted with dealer operations. Will 
travel or move to any location where I 
can make a satisfactory connection, I 
want an arrangement where I can make 
$10,000 a year. Write M. G. Dermody, 
138 Groveland Pl., San Antonio, Texas. 
Phone T8168. 


GRADUATE TWO YEAR dealership man- 
agement course, General Motors Institute. 
Service manager for Chevrolet dealer; 
inspector of automotive equipment. U. 8. 
army. Desires a position with a GM 
dealer either sales or service. Further 
information and references on request. 
D. E. Patterson, 504 Goliad, Big Spring, 
Texas, 

BOOKKEEPER - ACCOUNTANT - OFFICE 
MANAGER. Capable woman, wide ex- 
perience various lines including 3 years 
General Motors system, executive ability, 
seeks position of responsibility. Florida 
resident. P. O. Box 1931, Fort Myers, 
Fla. 

USED CAR MANAGER. Interested in 
permanent connection with new car 
dealer. General Motors or Ford preferred. 
Postwar and prewar experience, Excep- 
tionally familiar with various promotional 
activities in the merchandising of used 
cars, Married, well educated and depend- 
able. Write Box 3761, c/o Automotive 
News, Detroit 26. 


AUTOMOTIVE EXECUTIVE. Experienced 
various manufacturers’ systems, parts 
operations; management, accounting, 
controls; sales-service minded; ambitious, 
reliable. Interested real opportunity pro- 
gressive, congenial dealership. Available 
promptly. Salary $100. Please address 
AF, 2037 E. Firth St., Philadelphia 
25, Pa. 
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POSITION WANTED 


ACCOUNTANT. 15 years’ experience, 2 
years General Motors system. Now em- 
ployed as office manager in large GM 
concern. Interested in getting with smaller 
concern to learn more about the business. 
Very hard worker. Looking for a future. 





Box 3769, c/o Automotive News, De- 
troit 26. 
BUSY DEALER—NEED HELP? Experi- 


enced man (11 years), now employed. 
General manager, small dealership. Seeks 
same type job. Medium or larger set-up 
Vicinity New York City, Well qualified 
Excellent references. Age 41, married, 
two children, Box 3770, c/o Automotive 
News, Detroit 26, 


SALES OR GENERAL MANAGER, age 38, 
presently highly successful in manage 
ment of leading independent dealership, 
seeks position in or near New York City. 
Preferably as hight-hand man to owner 
where eventually partnership can be 
acquired. Box 3778, c/o Automotive 
News, Detroit 26. 


DEALERSHIP AVAILABLE 


SOUTH TEXAS—Rio Grande Valley, where 
the sunshine spends the winter, One of 
the ‘‘Big Three,’’ trade area of 20,000 
One of the oldest dealerships in the area. 
100 unit potential. Sales in 1949 $270,000 
No real estate to buy. Good lease avail- 
able at low rent. Will be sold for actual 
inventory and a depreciated value on 
shop equipment, furniture and fixtures. 
Approximately $30,000 investment, some 
of which can be financed. Buyer must 
qualify with factory, Illness, reason for 
selling. Box 3767, c/o Automotive News, 
Detroit 26. 


NEW CAR DEALERSHIP, now handling 
Nash. Michigan location, in manufactur- 
ing city of around 15,000 population. 
Territory covers several counties, Beauti- 
ful building with modern service and 
parts department; long term lease on 
building. Sales last eleven months, $270,- 
000, Good net profit. Price $25,000 cash. 
This is a real bargain for one who can 
qualify with the manufacturer. Midwest 
Business Brokers, 216 Standard Building, 
Fort Wayne, Ind. 

WELL ESTABLISHED automobile busi- 
ness. Top location in best little city in 
the south, 20,000 population. Now hand- 
ling Studebaker, new modern building 
with 9,400 sq. feet floor space, excellent 
used car lot, best equipped service de- 
partment in town. Sell parts and equip- 
ment at cost, sell or lease building 
Retiring, unusual opportunity, Guy Stan- 
cil, Gainesville, Ga, 

WESTERN MONTANA, city in heart of 
vacation land, Direct Chevrolet dealer. 
Buyer must be factory approved. Gross 
for 1949 over $325,000. The best physical 
set up in the northwest and the highest 
percentage of price and weight class in 
the state. Buildings worth $75,000 will 
consider $50,000 down, terms on balance 
Box 3774, c/o Automotive News, De- 
troit 26. 


DEALERSHIP FOR SALE in fast growing 
city of 40,000 in mid-south. Now hand- 
ling Dodge and Plymouth. Location and 
facilities the best. 300 car potential. Well 
established parts and service business. 
Dealer retiring, will sell at inventory plus 
reasonable lease hold. Unusual money 
making opportunity to factory approved 


applicant. Box 3766, c/o Automotive 
News, Detroit 26. P 
DEALEKSHIP, now handling leading inde- 


pendent car. County seat town of 18,000 
in Northeast Oklahoma. Good agricultural 
community with large industrial payroll. 
Excelient facilities with favorable lease. 
Right party can buy any part or all at 
book value. Box 3755, c/o Automotive 
News, Detroit 26. 


AGENCY over twenty years same line. 
Complete service department, good pay- 
roll and agricultural territory, Hunting, 
fishing. Takes $40,000 to handle. Box 
3751, c/o Automotive News, Detroit 26. 
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DEALERSHIP AVAILABLE 


"EW CAR AGENCY, handling independ- 


ent make. New building located in the 
heart of city—population 160.000. County 
seat city. Will sell reasonably due to 
health or will trade dealership in differ- 
ent region. Will dispose of entire set-up 
including building at approximately $75,- 
00, part of which can be financed. Net 
for 1949 over $35,000. Box 3756, c/o 
Automotive News, Detroit 26. 


OUTH—Small town dealership, now hand- 


ing Ford, with excellent organization and 
yutstanding sales and profit record. Over 
$750,000 volume in 1949. Unusual busi- 
ness in good trade area, Will sell with 
or without real estate, notes, accounts 
and used cars; or will consider selling 
valf interest to right party. $35,000 will 
nandle, Box 3749, c/o Automotive News, 
Detroit 26, 
‘ALERSHIP, now handling Pontiac. 
fiddle west, plenty of industry. New 
10odern building. Cost $55,000—sell for 
45,000. Parts and equipment will inven- 
ory around $25,000 at cost. 100 car con- 
ract for 1950. Sold around 75 units last 
year. $35,000 will handle. Buyer must 
ualify with factory. Illiness, reason for 
elling. Box 3740, c/o Automotive News, 
vetroit 26. 
W YORK METROPOLITAN AREA 
“ithin 20 miles of the city. Now hand- 
ng Chrysler-Plymouth 150 car account. 
ndustrial city, 30,000 population. Must 
“ factory approved. No real estate. 
Long lease. Box 3747, c/o Automotive 
‘ews, Detroit 26. 

one of the ‘Big 


NpW CAR AGENCY, 


hree.’’ Excellently located in the outer 
\etropolitan area of Detroit. New build- 
@. well stocked and equipped; large 
ed car lot. Priced right for a party 
who can qualify. Phone VI 2-2129 for 
further information. 


TO AGENCY. Northern Michigan. Well 
established line in lower price field. 
fodern building; used car lot. 30,000 
rading area. Sell or lease. $15,000 will 
»andle, Consider trade for Detroit prop- 
erty. Box 3753, c/o Automotive News. 
retroit 26. 

- THREE new car direct dealership. 
range, Texas, 35,000 population. Build- 
, stock, equipment. Conservatively pav 
r itself in two years or less. Price 

£30,000. Box 3775, c/o Automotive News, 


Metroit 26. 


YRIDA WEST COAST dealership. Now 
andling Lincoln-Mercury. Modern facili- 
es. Good long term lease available. 
velivered 470 new and used units in 1949. 
Vill sell for actual inventory. Box 3763, 
© Automotive News, Detroit 26. 


SCONSIN GARAGES. Now handles 
ords, 400 car potential. Sell or lease at 
et worth, new building. Garage. now 
andles Pontiacs, Case farm machinery. 
Garage, now sells Nash, sold 290 last 
ar large city. Ed Ihlenfeldt, 3314 W. 
sbon, Milwaukee 8, Wis. 


“'GAGO. Now have popular GM fran- 
hise. Established 15 years. 500 to 609 
“ars. Excellent location. Fine reputation. 
steady, high volume service business, 
+11 with or without real estate. This deal 
s not overpriced. Box 3765, c/o Automo- 
ive News, Detroit 26. 

O 'TH CENTRAL PENNSYLVANIA “Big 
rnree’’ auto agency, Owner will lease 
ew building and sell on very attractive 
erms. Trade area of 40,000. Box 3741. 
o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


NTED—CHEVROLET FRANCHISE in 
“lorida. I am a Chevrolet dealer in the 
east and feel very sure of factory ap- 
»voval, Would like to buy Chevrolet deal 

Fla. Contract from 75 to 200. Native 
Fla, and would like to return. Will 
ay cash also buy or lease building. All 
plies confidential. Box 3773, c/o Auto- 
motive News, Detroit 26. 
‘EVROLET-FORD. Contact me if you 
re contemplating selling half or all your 
ealership. Highly successful general 

‘anager since 1928. Prefer lower half 
. 8. Box 3677, c/o Automotive News, 

etroit 26. 


\LIFORNIA-WEST COAST. 100-250 car 


; éealership. General Motors or Dodge pre- 


Tred, Will buy half interest or total. 
uccessful general manager with 20 
ears’ experience. Box 3772, c/o Automo- 
ive News, Detroit 26. 

'RYSLER PRODUCT DEALERSHIP. 
ize 150 to 200 new units yearly. Buy 
wentory and equipment. Rent building. 
‘referably Ohio, West Virginia, Virginia 
r North Carolina. Box 3750, c/o Auto- 
motive News. Detroit 26. 
PROXIMATELY 100 CAR. ‘‘Big Three’ 
nly. In automobile business 15 years. 
Vill consider partnership. Box 3762, c/o 
\utomotive News, Detroit 26. 


OR FORD. Anywhere in Florida. Size 

o object. Can obtain factory approval. 
Vill pay cash. Box 3764, c/o Automotive 
Tews, Detroit 26. 
RYSLER OR DE SOTO dealership in 
ywn of 10 to 30 thousand. Cash. No 
remium. Box 3780, c/o Automobile 
fews, Detroit 26. 


BUSINESS FOR SALE 


TO WRECKING, used and new parts 
usiness. One of the three largest in 
Michigan, covering 15 acres of yard 
ompletely fenced, in industrial area. 
istablished 20 years under one owner- 
hip. Price of $85,000 includes land, 
nuildings, wreckers, shears, etc., and new 
nd used merchandise inventory, For 
omplete details write Barnhart & Baker, 
‘21 Hollister Bldg., Lansing, Mich. 


BUSINESS OPPORTUNITIES 

TO SALES -SERVICE. Sales $20,000 
aonth; popular priced car; Ohio city 
6,000; brick building, 80 x 100, fully 
quipped; attractive sales rooms; com- 
lete service-parts department; franchise 
overs nearby towns; long lease; price 
25,000 includes $15.000 inventory. Apple 
o., Brokers, Cleveland, Ohio. 


ME-AUTO SUPPLY. Sales $55,000 year; 
ow have Firestone franchise; county 
eat; business center; 28 x 80; modern 
quipped; $15,000 inventory; 1949 truck; 
omplete service; fine clientele; no com- 
etition; price reasonable. Apple Co., 
‘rokers, Cleveland, Ohio. 


TO SALES — INDIANA CITY 50,000. 
ales $26,000 month; attractive building, 
00 x 120, brick-cement block; two floors 
-basement; franchise well known auto; 
old 106 new 1949; complete sales, serv- 
@ repairs; modern body paint shop; 
ame owner 36 years; price reasonable. 
‘Pple Co., Brokers, Cleveland, Ohio. 














REPRESENTATIVES WANTED 


MANUFACTURERS AGENTS 


WANTED 
Brewster NYARN* 


AUTO SEAT COVERS 


SOLD EXCLUSIVELY THROUGH 
New Car Dealers 
CHOICE TERRITORIES OPEN 


New York manufacturer introducing 
Fine Custom Tailored quality seat 
covers at a sensational low price un- 


equated in the history of the industry. 


onderful opportunity for permanent 
connection for experienced represen- 
tatives or sales organizations with fol- 
lowing among new car dealers, Com- 
plete line of Nyarn*, Plastic, Nylon 
and Fibre. 


See Our Ad on Page 17 


We invite your inquiries. State terri- 
tory you cover and give full par- 
ticulars. 

*Registered Trade Mark 


BREWSTER MFG. CO. 
2262 Bedford Ave., Brooklyn 26, N. Y. 


DEALER SERVICES 


INVENTORY SPECIALISTS. Parts and ac- 
inventories taken accurately, 
economically and quickly in Michigan, 
Illinois, Indiana, Ohio, Pennsylvania and 
New York. Talbot's Automobile Dealers 
Inventory Service, 4690 Newport, Detroit 


cessories 


13, Mich. Phone VAlley 2-9377. 





AUTO EMPLOYMENT SPECIALISTS. 

Serving both employers and employes. 
office and man- 
Inquiries solicited, Cardinal 
Agency, 505 5 Avenue, New York City. 


SPECIALIZED truck equipment distributor 
list available by states. Write Post Office 


Sales, service, parts, 
agement. 





Box 233, Atlanta, Ga. 
NEW CARS WANTED 











One of the Largest Automo- 
bile Dealers in the Middle 
West Wants 1,000 Automo- 
biles with No Miles on Them. 


WILL PAY 


1950 Fords $100 over dealer cost 
1950 Mercurys $ 75 over dealer cost 
1950 Buick Specials $150 over dealer cost 
1950 Buick Supers $200 over dealer cost 





1950 Plymouths $100 over dealer cost 
1950 DeSotos $100 over dealer cost 
1950 Chryslers $100 over dealer cost 
1950 Dodges $100 over dealer cost 
1950 Studebakers $ 75 over dealer cost 
1950 Cadillacs $200 over dealer cost 


Can use lots of Chevrolet Pick-Ups 
ASK FOR HI-DOLLAR JOE 


BURTRUM BROS. 
MOTOR COMPANY 


1610 E. 7th St. 
Phone 4600 





TEXAS DEALER would like direct, confi- 
dential connection to buy new cars and 
very late model used cars from dealers 
or agents where movement is slow. Vol- 
ume business. Box 3776, c/o Automotive 


News, Detroit 26. 





WANTED. New cars, trucks and pickups. 
Ford or Chevrolet. Call or write. Frase 
Texas, 


Motor Co., 
Phone 10. 


USED CARS FOR SALE 


Box 685, Donna, 











LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 


Phone 202-W4 





—AUTO— 
AUCTION 


ait 


HORSEHEADS, NEW YORK 


EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 





You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


Jos. E. Johnson Tex Rickard 
Auctioneers 


43rd & Locust Sts. @ 





Col. 
915 N. Ulinois St. 


6600 N. Broad St. 


PHONE 348 


Joplin, Mo. 


Y_ Mile East of lilinois State 


We have actually 
cars per sale since the 


PHONE 4111-405! 


CADILLACS WANTED. 


JOE NEWELL, 


MEMOLY MOTORS, 


USED CARS FOR SALE 


truck dealer wishes to wholesale 20 or 
more clean used units per month in lots 
of any amount, Location—East Central 
New York state. If interested in either 
temporary or permanent connection of 
this sort, contact Box 3711, c/o Automo- 
tive News, Detroit 26. 





ATTENTION DEALERSII! 


At Greatly Reduced Prices 


1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 
Excellent Bodies -:- Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 


THE R. A. COMPANY 


PHILA., PENNA. 


SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 








KEN SCHAEFER'S 
The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 


EVERY THURSDAY 


Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS, INDIANA 
R. V. Martin, Auctioneer 
Phone Lincoln 5383 








Philadelphia’s 3 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY FRIDAY 
12 NOON 12 NOON 8 P.M. 


GILBERT — ROBINSON 
Automobile Auctioneers 
Phila, Pa. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 








—WHEELING— 
AUTO AUCTION 


Every THURSDAY Noon 
Rt. 5 miles N. of Chicago 


John Corrigan—Auctioneer 


WHEELING, ILLINOIS 
Dealers are "Wheeling to Wheeling 








AUTOMOBILE 
AUCTION 


28 Miles From eicone keep, to 
ine on Route 


EVERY FRIDAY — 11 A.M. 
175 Car Average 


sold an average of 93 
day we started. 


Strickly Wholesale 
Dealers Buy — Dealers Sell 
GEORGE LAWSON and BUD FENNEMA 
Owners 
Dutch Stuart, Auctioneer 


DYER AUTO AUCTION 


DYER, INDIANA 
Res. Lansing, III. 730 or 107R 


AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 


ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





USED CARS WANTED 

1948’s to 1950's. 
America’s top bidder! Write, call, wire 
or see Wolf’s, 1725 Colorado, Pasadena, 
Calif. Eastern buyer at 3821 Tenth, Des 
Moines, Phone 4-3512. 


‘King of the Cadillacs,’’ 
buys and sells more Cadillacs than any- 
one. Write or wire if you have a Cadillac 
or one hundred Cadillacs for sale, 21 
years in the Cadillac business. Joe 
Newell, ‘‘King of the Cadillacs,’"’ 6145 
Hollywood Blvd., Hollywood 28, Calif., 
Phone Hollywood 9-3607. 


BUSES FOR SALE 





2 GMC school buses for sale or trade on 


new or used late model car, 1—1939 48 
passenger. 1—1940 54 passenger. H. M. 
Feather, Claysburg, Pa. 





WILLING TO SACRIFICE 
NEW 1949 
DODGE SCHOOL BUS 
MODEL FS170 
37 Pass. Superior Body 


INC. 


1893 RICHMOND TERRACE 
STATEN ISLAND 2, N. Y. 
TEL. GIBRALTAR 2-8903 








PARTS FOR SALE 


VOLUME POPULAR PRICE NEW car and | BUICK BLOCK, one set pistons with rings 


and pins fitted, one set main bearings 
and one set of camshaft bearings, all 
completely new and standard, Fits Buick 
special and super, 1936 to 1947 inclusive. 
List price $173.25; special price to re- 
tailers $79.50 f.0.b., Des Moines, if 
bought as group. Howard Sole, Inc., 401 
Grand, Des Moines, Iowa. 


BUICK PARTS — 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We Are Quantity 
Shippers of All General Motors’ 


Parts. . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 





PARTS WANTED 


INTERESTED IN PURCHASING joblots 


and close outs of genuine Ford, Chevro- 
let, Plymouth & Dodge parts, U. 8S. 
Motor Products, 12 West End Ave., New 
York City, N. Y. 





TRUCK LINES WANTED 





AUTOMOTIVE EXECUTIVE desires to 


contact manufacturers of truck service 
department equipment, products or acces- 
sories of merit to represent several such 
lines on a commission basis. 20 years 
automotive experience; 9 years as super- 
tendent of equipment and maintenance 
for large interestate trucking operation; 
past 9 years as sales executive with out- 
standing sales record for one of the 
country’s largest body builders. Wide per- 
sonal acquaintance with automotive in- 
dustry’s top truck personnel. Have ade- 
quate financial resources. Box 3758, c/o 
Automotive News, Detroit 26. 


SHOP EQUIPMENT FOR SALE __ 
WEAVER BRAKE TESTER, Model YW20. 





Like New-—$250. Grand-Central Motors, 
3605 Grand, Chicago. 


AUTO AUCTION 


IN THE HEART OF THE NATION - - - 


11:30 A.M. 


Call us for Hotel Reservations: 





71 


MISCELLANEOUS 


CARPETING. Heavy woven, rear auto, 30” 
wide. Approximately 45 yards per roll. 
$1.75 a year. F.O.B. Trenton. Sample on 
request. Arnold Sales Co., 108 E, Han- 
over St., Trenton, N, J. 


ENGINE _ REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 300 Commerce &t., 
Lynchburg, Virginia, 











WANTED 
AUTO LITERATURE 


Organization forming automotive library 
needs new or used copies of out-of-print 
books. 

Smith's “Marketing of Used Automobiles” 
FTC's “Report on the Auto Industry” 
Epstein's “The Automobile Industry” 
Cohn's “Combustion on Wheels” 

Seltzer's “A Financial History of the 
American Automobile Industry” 


Write Box 3476 
c/o Automotive News, Detroit 26 








Now for Immediate Delivery 
NEW IMPROVED MODEL 
Automatic {ist} BraKinGs 


Complete with Controtied Steering | $54 % 
Guide Cables & Brake Hook-Up [ 


A" 2.....$100.00 

“se” DEAL 6:::::5295:00 

Tow Bar Sales Company 
Exclusive Factory Distributors 


AN 3-888 MU 4-840! 
DE 2-0700 Nites: {So 3-8373 


40 SO. CLINTON ST., CHICAGO 6, ILL. 
Denver: KE 2323 — Los Angeles: OL 9782 





Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? 


EVERY TUESDAY 


FORT WAYNE, IND. 


Bring your cars or send them Monday, Monday Nite 
or Tuesday A.M. Our guarantee: You must be satisfied. 


EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. HAROLD STRAIT, Auctioneers 


324 W. MAIN ST. 


FOR 


FORT WAYNE, IND. 





SALE 


COMPLETE STOCK — APPROXIMATELY $6,500 
OF KAISER-FRAZER PARTS 


consisting of 


Sheet Metal Parts - 


Gears - Motor Parts and 


Very Few Accessories 


HAVE DISCONTINUED FRANCHISE 


Will Sell At Sacrifice 
20% Below Cost 


JOLLEYS AUTO EXCHANGE 


WEST MAIN STREET 
Tel. 





NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [[] or Two Years $14 [J 
for which check is attached [] or send bill [([] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





TRADE CONNECTION: 
Truck Dealer [) 


Car Dealer [) 


Jobber [) insurance ([] 


On weer eresceecrecereeneesesessseeecs 





STROUDSBURG, PA. 


1269 


Manufacturer (1) 


Financial [) Supplier 0 


2-6-50 


ea 





KAGLUSIVE 
FOR CHRYSLER-PLY MOUTH DEALER 


.. Ted hot car in every price class from lowest to the very highest. 


§ VALUE PACKED PLYMOUTH MODELS... 
AND 19 DRAMATICALLY BEAUTIFUL 
NEW CHRYSLER MODELS LIKE THESE 


Royal Club Coupe... priced only 
slightly above low priced cars! 


Windsor Newport . . . most competi- 
tive medium priced car in America! 


Crown Imperial . . . America’s most luxurious car! 


New Yorker... 4-Door Sedan... 
The finest in the fine car field! 


The four cars illustrated above give you a good idea of why every family is a Chrysler-Plymouth CHRYSLER 
prospect. With the great Chrysler line alone, the Chrysler-Plymouth dealer has 19 cars to sell... 
ranging from approximately $2,000 up over $5,500! And there are 9 great Plymouths, too... blan- 


keting the low price field. All 28 models are great money-makers...! They’re 1950's hottest lines. 


Today a few choice Chrysler-Plymouth Sales Agreements are still open! The most profitable oppor- 
tunities in our history! Write for full details! Address General Sales Manager, Chrysler Sales Division, 


Chrysler Corporation, 12200 East Jefferson Avenue, Detroit, Michigan. 


DIVISION OF CHRYSLER 
CORPORATION. 





\F CHRYSLER 
RPORATION 





